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Gold Humidor in the Form of a Miniature Reproduction of the Mellon National Bank Building in Pittsburgh. 
Presented to Andrew W. Mellon, Secretary of the Treasury, by His Friends 
in the Pittsburgh Chamber of Commerce. 
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LONG LIFE PLATE 
en Housewife who is particular about her 

household effects prefers Long Life Plate on 
her table. Such a distinction on her part is in truth 
a deserving one. 

All Long Life Plate patterns are made of the 
highest grade silver plate. They are durable, built 
to withstand the daily wear and tear of meal-time 
routine. ‘Their beauty-—designed by artists who are 
second to none--enhances the dining table; their fin- 
ish—the result of experienced craftsmen —is superb. 
Incidentally it the plate—‘Correct for Every 
Occasion,” and insures Long Life satisfaction to the 
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Popular Patterns 


GEORGE 
NIOLL) 
VICTORY 


WASHINGTON 
STARK 


LOUISIANA 
LUXOR 
LANCASTER 
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A Brief History of the Knife, Fork and Spoon 

















HE German language is to be congratu- 

lated on its simple term Besteck to 
designate the three complementary pieces 
inherent to the guest’s part at table. The 
French language extends the companion- 
ship by one member; its term couverte in- 
cludes the napkin with the knife, fork and 
spoon. The omniverous English language 
has failed to absorb any word to include 
our “eating irons.” Deutsche Goldschmiede- 
Zeitung recently published an_ interesting 
article by Ignaz G. Henger on the history 
oi the Besteck. We give translation here- 
with: 

“The Touristbesteck, the handiness of 
which so many of us have enjoyed, in which 
knife, fork and spoon cannot singly be lost, 
is by no means any achievement of our 
times. The idea of this practical set 
(Besteck) reaches back to the 16th century. 
In those days it was the common habit for 
each guest to bring his spoon with him in 
his pocket. From this custom arose, already, 
the practical sequence, that these pocket- 
spoons had a short handle and were foldable. 
In antithesis to this, during the Renaissance 
period, the spoon had a handle half a meter 
long, because the wide expanded ruff dis- 
tanced the eater’s mouth so far from his 
soup-plate that he could not reach it with 
a short-gripped handle. The spoon is quite 
the first piece of the Besteck in our sense. 
The form of the spoon has changed but 
little from the grey distant ages to our 
present day. It has always remained an oval 
or egg-shaped pouring scoop with but little 
deviation from its original form. On the 
other hand much divergence has occurred 
as to the material from which it has been 
made, 

“Knife and spoon were unknown to the 
ancients for table use. They helped them- 
selves simply with their fingers or with 
wooden sticks. It was the end of 
the 13th century when such a thing as 
a fork was invented, and then only with 
two prongs. First of all they were used 
only for eating strawberries, blackberries 
and such. Nevertheless the instrument was 
discovered and more and more it captured 
room for itself, so that, in the 17th century, 
not only the nobility but even the citizens 
carried spoons and forks in their pockets. 
These twins of a later culture in eating 
were also the point of departure of a cult of 
intimate charm, of the good old ‘family 
plate.’ The ‘family plate’ was not always 
pretty or of artistic value but heavy in 
weight, and documented the social elevation 
of many houses. 

“The artistic perfection of the Besteck 
first began with the more general use of 
the knife. The oldest form of the Besteck 


of the Middle Ages served more in the prep- 
aration of the meal than in the meal itself. 
Whereas, earlier, the carving of ‘the meat 
took place in the kitchen, now it was done 
at table before the eyes of the guests, The 
host, especially, took a pride in having an 
efficient ‘carver.’ one whose tasteful duty 
it was to carve the joint correctly. The 
knife also began here in its form of carv- 
ing-knife, more than table service, to con- 
sist of a number of larger and smaller carv- 
ing and dissecting knives. This was followed 
by the large two-pronged fork as an im- 
portant aid in carving, then by a second 
fork with two long prongs for dis- 
secting. 

As already stated, the official position of 
carver became one of honor not to be be- 
littled. There appeared books on carving, 
as that of Vincenzo Cervio, in Venice, about 
1581, or that of Giacamo Procachi from 
Ancona; also the carving beok of the Nurem- 
berger Paul Fiirst (1662) is a text-book 
of special excellence. Italy and France, in 
the 16th century, had brought the art of 
carving to a formal science that was looked 
on by the gastronomists with especial 
estcem. , 

The construction of the carving set made 
steady progress and it developed more and 
more into the individual set of the guests. 
Thus, in the 16th century arose the custom 
of carrying portable eating equipment in the 
girdle within a sheath, as we see in the de- 
pictions of such early Renaissance masters 
of Germany as the noted painters Holbein, 
Aldegrever, and others, shown in the highest 
artistic perfection. Under such conditions 
the valuation of the set rose considerably. 
The heft was richly carved, encrusted with 


mother-of-pearl and niello, and crowned 
with a decorative button. The set became 
a formal decorative piece. The Italian 


princes of the 16th century, thus the Duke 
Cosimc IT de Medici, laid considerable store 
on the high artistic perfection of their table 
sets. All possible materials were employed 
on them, gold, silver, bronze, crystal, even 
zinc, horn or wood; the last is said to have 
been in especial favor because it gave to the 
meats a specially fine taste. Late Renais- 


sance and Baroque preferred ivory and 
boxwood, alongside of which was used 
amber. 


“In England all these materials were dis- 
carded for steel. Knives and forks of steel 
only ranked superior, made in conjunction 
with precious metal or wooden hefts. The 
1Sth century produced radical changes in 
the style of the Besteck. The variety of 
Bestecks is, even today, extraordinarily 
large, just as also that of the material em- 
ployed. Nie 


A Word About Thimbles 


THE thimble and the fire shovel started on 
their travels some three to four thou- 
sand years ago. 

When women of the American frontier 
wanted a thimble or a fire shovel they often 
were forced to use rawhide or a piece of 
heavy cloth to protect their sewing finger, 
or a piece of wood for a shovel. Theirs was 
the practice of the women of old, points out 
the National Foreign Trade Council in an 
article just issued by this body. 

Today there are some hundred and odd 
million thimbles in American homes. The 
hearth fire shovel has all but gone. The 
older and finer makes are being sought after 
as antiques, and preserved for the same rea- 
son that are the splendid fire shovels of the 
Mycenean Age, made some thousand years 
before the Christian Era. We make snow 
shovels and coal shovels, and steam shovels, 
by the ton, but fewer hearth shovels. 

Important as the article is, the making of 
thimbles has always been a pigmy among the 
industries. Industrial history has played 
hide-and-seek with it. Its making has al- 
ways been something of a mystery. It is 
known that since the earliest times there 
have been thimbles of silver, gold, ivory, 
porcelain, bone, iron and bronze, and that is 
about all. The women of the ancients, in 
China, Assyria, Egypt, Rome and Gaul, first 
used the thimble on the thumb, in the form 
of a ring then, olive-shaped; it traveled to 
the forefinger, and finally, in modern times, 
to the middle finger. These old thimbles 
had dents in which to catch the needle, but 
no tops. The word thimble is an abbrevia- 
tion of “thumbbell.” 


In the 17th century, Holland was the cen- 
ter of the trade of making decorated gold 
and silver thimbles for the ladies of royalty 
and houses of nobility. Thimbles were used 
as bridal presents, with coats-of-arms en- 
graved on them, and fanciful phrasings, as 
“Tt is sweet to be remembered,” “Love me 
always and truly.” 

In 1695 a Hollander took the thimble to 
England and made a fortune, selling it as a 
novelty. 

It once took 20 men to make the thimble. 
Now the cheaper forms are made by ma- 
chinery, in big lots, like cartridges, and 
milled by a hand-tool. 

The American modern thimble is made of 
celluloid, tin-covered brass or steel, or 
nickel, and gold and silver. It is one of the 
million-dollar industries that has passed un- 
noticed among the 300,000 other industries 
of the United States. Commerce reports 
seem to have neglected it. It is lost among 
the general classification of 22,000 miscel- 
laneous industries. There are few records 
of imports or exports of thimbles, yet one 
Philadelphia house exports nickel thimbles 
all over the world and some gold ones to 
South America. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 
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Rings 





MERICAN women are fast surpassing 
their sisters of the ancient and European 
worlds as wearers of finger rings, and the 
earring vogue is returning, says O. K. Davis, 
secretary of the National Foreign Trade 
Council in an article distributed last week. 
The number of establishments making 
jewelry, including rings, has doubled since 
1914 in the United States, according to the 
National Foreign Trade Council, and the 
value of the products has gone from 
$81,006,000 to around $250,000,000, and the 
end is not yet. 

The United States has the gold to make 
the rings but not the diamonds to put in 
them, so imports of diamonds are jumping in 
proportion. In 1922 such imports were 
$67,825,527 and in 1923 $77,544,134. This 
latter figure involves 740,194 carats of cut 
and uncut diamonds. 

A gift, a symbol of faith, of love ever- 
lasting, the ring is the most treasured thing 
of personal possession, especially to woman- 
kind. The custom of giving engagement and 
wedding rings is growing, and the expensive- 
ness of the ring is increasing, American 
mothers and grandmothers were made happy 
with a plain gold ring. Now the American 
man gives his fiance a diamond ring, a carat 
or over in size’ Both the engagement and 
wedding rings are now as often of platinum 
as of gold. In 1923, platinum imports were 
86,417 ounces valued at $8,923,637, more than 
double that of 1914. 


Primitive man once wore all the decora- 
tions. Now women wear them. The ring 
has been one of the most common of personal 
adornments since Roman times. However, 
Roman men of the republic wore iron rings. 
Among Asiatics and peoples classed as bar- 
barians by the Romans and the Greeks, 
rings were worn not only on the thumbs and 
fingers but in the ears and nose. Earrings 
were adopted by Greek and Roman women 
and are still worn throughout Europe. 
Finger rings were not worn by the Baby- 
lonians and the Assyrians, but the ring was 
used as a signet, symbol of power, with a 
mark as a sign or badge to give authenticity 
to documents. The first signets were worn 
on the wrists like bracelets. The earliest 
rings in Egypt were massive and of pure 
gold, with the poorer classes wearing rings 
of bronze, glass, and pottery covered with 
copper oxides. The ring as a symbol of 
power continued notably among the Popes. 
This “Ring of the Fisherman” is a device of 
£t. Peter in a boat and was used as early 
as 1265 by the Popes. After the death of 
a Pope his ring was broken and a new ring 
taken into the Conclave. In Rome, visitors 
to the Pope or the cardinals in making their 
obeisance still kiss the ring on _ their 
hands. 

The betrothal ring worn by both bride and 
bridegroom came into use in Europe in the 
16th and 17th centuries, together with the 
poesy ring bearing such sentiments as “Love 
me and leave me not.” Thumb rings were 
worn in the 14th and 17th centuries. 

In the United States engagement rings of 
75 years ago were similar to the modern seal 
ring except that they opened so that two 
tiny photographs of the lovers might be in- 

. serted. Now worn on the third finger of 
the left hand, the ring finger, in those days 
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the engagement ring was often worn on the 
forefinger of the left hand. 

The ring is also a symbol of the interna- 
tional life of Americans, says the National 
Foreign Trade Council. Without exchanges 
among nations American women could have 
in their rings neither the diamonds from 
South Africa, nor the platinum from Russia 
and Colombia, 








A Jeweler’s Interesting Collection of 


Old Silver 


FROM time to time THE JEWELERS’ Cir- 

CULAR has made mention of the exhibi- 
tion of the valuable collection of antique 
silver, the property of Brainard Lemon, of 
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Gold “Plating” Egyptian Style 





GREAT as was the love of the Egyptians 

for gold jewelry and gold work, the 
ordinary grades of the people were not in 
the position to satisfy their wishes in the 
true material. They were, therefore, soon 
able to arrive at the thought of working in 
base substance with more or less thin coats 
of gold to give the appearance of the genuine 
metal. In the older period this was done 
by a kind of plating, with a coat of beaten 
gold (goldleaf). But this also was a sec- 
ondary stage: The oldest times, say up to 
the 5th dynasty, knew no true goldleaf, but 
only thin beaten sheets. With goldleaf non- 
metals were preferred, oil being used as 
cement, 





SOME OF THE PIECES OF OLD SILVER IN 
EXHIBITED 


Louisville. The illustration herewith depicts 
some of the unique and antique pieces of 
this collection which were recently shown 
in Chicago. Many of these pieces adorned 
the festive boards of British and European 
royalty and nobility in the 17th and 18th 
centuries. 

Among these pieces are a number of ex- 
amples of Georgian silver as well as some 
magnificent specimens of famous old Sheffield 
Plate. 








Philip Kohn & Co., Lima, O., report 
that recently the glass in the front door 
of their store was broken by burglars, who 
then entered the store and stole about $85 
worth of revolvers. 


THE COLLECTION OF BRAINARD LEMON, RECENTLY 


IN CHICAGO 


We also find gilt wood, stone, slate, 
faience, wax, leather. Woodcarving was 
very frequently gilded, but never directly, 
on account of the rough consistence of the 
Egyptian kinds of wood. First came a 
layer of wax or a thin coat of stucco. 
3ronze and silver works of the earlier 
Egyptian periods were done in firegilt, and 
that in a manner similar to ours, but lead 
took the place of quicksilver. The com- 
monest method of gilding was with a coat 
of goldleaf. Thus are gilded stucco masks 
for burials, frequently also the entire sar- 
cophagus, Ifthe gold coating were sufficiently 
thick it was also decorated with engraving 
or ornament was impressed with a kind of 
stylus. Egyptian silvering is rare—The 
Brass World. 





64 THE JEWELERS’ CIRCULAR 














a 

















HEADQUARTERS 


for 


DIAMONDS 





Precious and Imitation Stones 


xk ewkr 


Regent Pearl or Fancy Stone 
Necklaces 











ALD! oot ROCT 











Main Office nch Office 
Lorsch Building, 37 Maiden Lan ren Street 
NEW YORK OC PROVIDENCE R. 1. 
Bead Department, 20-26 W. 36th St., New York 
Pacific Coast Represen tatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 





























OLOKONL 


























dl 
= 














May 7, 1924. 


THE 


JEWELERS’ CIRCULAR 











A Word About the Jewelry Exhibit at the Leipzig Fair 

















A WALK through the exhibition buildings 

reserved for the jewelry and kindred 
branches of the industry at the Leipzig Fair 
will show that the precious-metal trade has 
igain been forced to change its tactics, as has 
been the case often in recent years. Articles 
of greater value and worth are conspicuous 
this year. The demand for cheap manufac- 
tures, including those made from substitute 
materials, has been replaced by a demand for 
only precious metal articles. This change in 
the market has made its appearance since the 
stabilization of the mark. It came quite un- 
expectedly and as a result the demand can 
only with difficulty be met. 

Medium quality and cheap quality goods 
on the other hand are well represented. 
The changed demand is to be found in the 
fact that prices for material and wages are 
again in normal proportion to each other, 
with the result that many articles manufac- 
tured from substitute materials are hardly 
any cheaper than if made from precious 
metal, Prior to the stabilization of German 
currency, in times when gold and silver had 
a 5 to 7-fold value here, it was but natural, 
that manufacturers should turn their atten- 
tion to imitation materials. Perhaps this 
fact at the same time awakened the desire 
in larger circles to possess real trinkets, etc., 
of high value, a desire which is now being 
brought within the range of possibility of 
fulfilment. 

Susiness in the less valuable imitation and 
cheaper quality goods is, however, not less 
active, foreign buyers being the most con- 
spicuous, for Germany supplies nearly the 
whole world with her manufactures in this 
line which are of exquisite taste and work- 
maniship, 

The bracelet watch furnishes a good ex- 
ample of what the new change means. The 
plain round watch has disappeared; it has 
vielded place to the oval or rectangular 
shape in gold, often studded with brilliants 
and sapphires which is attached to a moiré 
or suitable sliding-link bracelet. Women 
also show a greater preference for the 
smallest possible and the most fancy models, 
while men prefer large square designs worn 
on a leather strap or plated gold band. <A 
noticeable fact about these gold watches 
placed: upon the German market, is that 
nearly all the cases are made in Pforzheim. 
While it was the practice formerly to im- 
port complete watches from Switzerland, 
only the works and sometimes only parts 
of the works are imported, the cases being 
made in Germany. The productions of the 
young Pforzheim firms engaged upon this 
work are marvels of workmanship and 
technique. The Pforzheim workmen have 
also displayed a _ considerable skill in 
decorating these watch cases, engravings and 
color-schemes being among the most note- 
worthy innovations. The man of fashion 
shows a preference for what are commonly 
known as evening dress watches, in square, 
oval or some other uncommon shape in gold 
or platinum, richly engraved, with guilloche 
work or hand engraved. 

The demand for women’s necklaces shows 
a preference for delicate bead or gold 


necklets set with semi-precious _ stones. 

Aquamarines, amethysts, tourmalines, opals 
and even topazes are preferred as settings 
to rings, while the desire for pearl set rings 
can once again be satisfied. 

Large drop earrings are still in favor with 
only this difference that they are bigger than 
ever in addition to being longer and more 
varied in color, 

The slave-bracelet is still in favor. 
There is only a noticeable difference in 
the material being used. Instead of cellu- 
loid and galalith, ivory with inlaid gold, 
tortoise, gold or silver are now in favor. 
Delicate platinum bracelets in addition to the 
common  elastic-joint bracelet are also 
favorites, 

There is a large variety of small articles 
suitable for presents such as powder boxes, 


mirrors, smelling bottles, bonbonnieres 
and manicure’ instruments. There are 
also. watches for women’s _ handbags, 
in the size of a man’s’ small _ watch, 


but square with spring-fitted lid to enable 
it to be used in a standing position on 
writing table or bedside table. Many of 
these articles are also artistically decorated 
with enamels. Men will also find a fair 
assortment of pocket odds and_ ends. 
Among these may ‘be mentioned cigarette 
holders, pencil holders, pocket lighters, etc., 
ctc., of all designs from alpaca to gold and 
painted enamel. Among cigarette cases 
those either enameled or decorated with 
guilloche work are in favor. 

The desired articles mentioned at the 
beginning of this short account must neces- 
sarily be made to include canteen sets, the 
pride of every housewife. It is now again 
possible to acquire this coveted requisite. 

Lastly just a few words about wall and 
grandfather clocks and the alarm clocks. 
Here, too, the offers and the number of 
new designs and models is great, but the 
demand is rather for bargain articles than 
for specimen of greater intrinsic value. 
Prices demanded for German large-sized 
clocks and alarms are still out of propor- 
tion to pre-war and world-market prices, 
hence the bargain preference. As_ this 
branch of the industry is amply kept going 
by orders from abroad, there is no sign of 
these prices experiencing a_retrogressive 
movement. 








William J. Brand, head of the silverware 


department of M. Sickles & Sons, and 
Delorest Bachman, head of the jewelry 
department in Wanamaker’s, Philadelphia, 


were called as witnesses before the Federal 
Trade Commission in New York in relation 
to the attempt made by the commission to 
show that the Oneida Community’s agree- 
ment as to prices is in violation of the anti- 
trust law and the trade practices act. Several 
other Philadelphians, it is understood, either 
have been or will be subpoenaed in the 
attempt to prove the charge that the Com- 
munity company has forced jobbers and 
retailers to maintain certain prices on its 
goods. The Oneida Community, Ltd., de- 
nies that its agreement with dealers in any 
way violates the law, 
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Silver Plate Manufacturing Concern Tells 
Federal Trade Commission It Will No 
Longer Use Term Quadruple Plate 


Wasuincton, D. C., April 30.—The 
Benedict Mfg. Co., of East Syracuse, N. Y., 
has informed the Federal Trade Commission 
in response to a complaint charging mis- 
branding that it will immediately discon- 
tinue the use of the term “quadruple plate,” 
on its silver plated ware, and also in adver- 
tising its products. The company’s letter, 
signed by Harry L. Benedict, president, 
asked that it be given a reasonable time to 
dispose of the goods which it now has in 
stock, as Mr, Benedict pointed out, it would 
be utterly impossible to erase the marks. 
Advertising of “quadruple plate” will be dis- 
continued immediately, said Mr. Benedict. 

Mr. Benedict informed the Commission 
that he was present at the conference of 
silverware manufacturers which appeared 
before the Commission two years ago in 
regard to discontinuing marking goods 
“Sheffield Plate.” ‘His company never has 
used that stamp since then, said Mr. Bene- 
dict. 

Mr. Benedict stated in the letter that he 
never has heard that the Commission re- 
quested the trade to discontinue the use of 
the “quadruple plate” mark. 

“Quadruple plate’ has been in use for 
the past 30 years, not only by us but py 
most of the silverware manufacturers of this 
country,” said Mr, Benedict. “Quadruple 
silver plate on holloware never did mesn 
and never was construed to meay <rat the 
article was dipped four times, as dipping 
four times would be an_ impossibility 
Quadruple silver plate has meant, ere 
a good quality of Plate and that is what 
we have been using.” 








Grand Rapids Jewelers Organize a Local 
Club and Elect Officers 


GRAND Rapips, Mich. April 30—The 
third recent district meeting of Michigan 
jewelers, was held by the Grand Rapids 
jewelers on Thursday evening, April 24, at 
the Pantlind Hotel. ‘Covers were placed for 
32, including jewelers from Grand Haven, 
South Haven and Kalamazoo, 

State President M. D. Ellis, of Kalamazoo, 
had charge of the meeting and many interest- 
ing talks were given by the jewelers present. 
Vital topics of the day were under discus- 
sion, 

At the close of the district meeting, the 
Grand Rapids jewelers organized themselves 
into a local jewelers’ club, with Mr. Johnson, 
manager of the Preusser Jewelry Co., presi- 
dent. Mr. Taft, of the J. C. Herkner 
Jewelry Co., vice-president. Mr, Tedrow, 
of the Basch Jewelry Co., secretary, and A. 
Thomson, of the J. J. Thomson Jewelry Co., 
treasurer. 








Notice has been received by the Bureau 
of Foreign and Domestic Commerce at 
Washington, D. C., that the Sixth Interna- 
tional Sample Fair will be held at Padua, 
Italy, from June 5 to 19, 1924. Padua is 
in the Venetian region of Italy, and the fair 
is of importance because it has been held 
regularly for five years with satisfactory 
results. The geographical location of Padua 
makes it a center for large participation of 
the countries of Central and Eastern Europe. 
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Now Is the Time for the Display That Sells 














DELTAH BRIDAL DISPLAY ASSORTMENT No. 


Delivered Free With Your Order for Two 


Necklaces Perles Fiancée— 


“The Bride’s Gift” 





Description of Pearls 


HESE Fiancée Perles are wonderful products of 

the Deitah Laboratories at Geneva, Switzerland. 
Iridescent in lustre and color, they are touched as 
if by magic with beautiful everch: anging rosee tones. 
The Clasp is diamond-set of 14K White Gold. The 
presentation case of velvet and satin has a separate 
jewel compartment, and lends dignity to the display. 
A gorgeous gift for the June bride! 


Description of Display 


HEER beauty and human interest will attract the 

passer-by to your window. The display includes : 
1—An imported mannikin doll dressed as a bride in 
shining satin and shimmering pearls. 2—A bower of 
steel wire construction covered with brilliant live green 
ferns. 3—A gold altar stand for the bride. 4—A ribbon 
carpet fer the altar stand. Signs ‘‘Deltah Pearls.’’ 
6—Instruction Sheet. 7 Seale advertising mat. 


CATALOG LIST PRICES 


18 in.— $34.00 


24 in.— $37.50 


30 in.—$42.00 











Wire Your Wholesaler or Wire Direct, Stating Wholesaler’s Name 


L#Heller ESt ON, Inc. 


358 Fifth Ave., New York 
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Oklahoma Retailers Hold Lively Convention 





Members of State Association Meet at Oklahoma City April 23 and 24 for One 
of the Best Gatherings in the History of the Organization— 
New Officers Elected 














OKLAHOMA City, Okla., April 30.—Co- 
operation and good fellowship were the 
forces that turned the wheels of the 18th 
annual convention of the Oklahoma Retail 
Jewelers’ Association at the Huckins Hotel, 
April 23 and 24, and made of it one of the 
imost harmonious and instructive meetings 
the organization has ever known. Frank 
Ward, of Anadarko, president, was in the 
chair, 


Wednesday 


The president’s message was filled with 
practical recommendations, the first of which 











DAVE STRASMICK, PRESIDENT-ELECT 


was that an effort be put forth to enlist the 
membership of every jeweler in Oklahoma 
for the association. This could be brought 
about by co-operation with the wholesale 
houses, he said. “Every salesman that rep- 
resents a wholesale house might ask each 
jeweler upon whom he calls if he belongs 
to the State and national associations and 
explain to him the advantages of belonging 
to the associations, 

“T have endorsed the National Jewelers’ 
Vublicity Association and feel that this will 
bring good results. We, as jewelers, must 
wake up and I consider this a good stimu- 
lant. 


“Qur State association should send one 
representative to the national association 
meeting each year, expenses to be paid by 
the State association. This would make us 
more anxious to seek the honors of office 
and would doubtless bring our best men to 
the front,” he said. 

The message clcsed with a word of com- 
mendation of the work done by Dave Stras- 
mick, secretary, and one of thanks to the 
members for their co-operation during the 
present administration. 

The minutes of the last meeting were read 


by Mr. Strasmick, after which Robert M. 
Shipman took the floor for the first formal 
address. Mr, Shipman is second vice-presi- 
dent of the national association and dwelt 
upon the possibilities of accomplishment 
through organization, and the fruitlessness 
of effort without it. Some of the things 
the national association is doing for its mem- 
bership individually, and as State associa- 
tions, were outlined by the speaker. Among 
them were the efforts of the association in 
bringing about the elimination or at least 
a reduction in the excise tax. He explained 
the details of its status at the present time. 

“Along the line of organization, I want 
to leave this thought,” the speaker continued. 
“Organization of any line of industry is 
following in the line of advertising. Ten 
years ago the jeweler did not advertise—the 
banks did not advertise—but they all do 
now, and have to in order to suryive. We 
advertise as a matter of self defense. It is 
just the same with organizations. We have 
to have an efficient organization in order to 
surmount the difficulties ahead, and in order 
for us to survive. In the past the jewelry 
trade had no organization—no power of ex- 
pression, but if we would live we must 
correct this error.” 

Immediately following adjournment for 
the noon hour, the members repaired to the 
small banquet room where they were guests 
of the Oklahoma retailers at luncheon. A 
series of after dinner stories, with Arthur 
A. Everts, of Dallas, Tex., acting as in- 
formal toastmaster, added life to the 
occasion, 

Mr. Everts was the principal speaker of 
the afternoon session. His subject, “Jewelry 
the Joy Giver,” should act as an inspiration 


to the average jeweler, he declared. The 
speaker said: 
ADDRESS OF ARTHUR A. EVERTS 
As bringers of happiness into human _ hearts, 


no merchant in all this wonderful world brings 
so much lasting joy as the jeweler. 

From the dainty baby ring and silver cup of the 
cradle to the gold spectacles, cane and grandfather’s 
clock of old age the jeweler follows the sons and 
daughters of men with gifts of gold and silver and 
jewels to give them happiness. 

Joy enters with the jeweler and his wonderful 
wares, those worthy tokens of love that never dies 
but cheers our hearts throughout the longest life- 
time. No scenes of life are too sacred for the 
jeweler to enter. The little ring that Tiny Tot 
first wore after entering through sacred portals 
into this great world of joy and opportunity—and 
the silver spoon with which she pounded her plate 
came from the jeweler, made the entire family 
happy and were treasured by the mother through- 
out the years with sincerest love. 

Later from the jeweler came the larger rings 
and pins and necklaces. Every birthday brought 
joy that lasted until the next natal day and longer 
when another happiness making gift from the 
jeweler, perhaps a wrist watch, which timed the 
years and warmed the heart of girlhood. As girl- 
hood blossomed into womanhood then came, from 
the jeweler, the engagement token of love for- 
ever enduring, and as the ring sparkled on her 
finger so joy thrilled her breast and the stars 
shone brighter because of its coming. 

Then from this selfsame happiness bringing mer- 
chant came the sacred wedding band with all its 
wealth of meaning; and the grooms jeweled gift 
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to his bride to cause her eyes to glow the more 
and to mark worthily that day of days which 
should remain holy to the sons of America who 
are to save the world for happiness. Of course, 
from this lavish vendcr of joys come also the 
dainty favcers for bridesmaids, groomsmen and 
flower girls; and the silver from the family and 
guests to make the new home happier; and the 
traveling clock to tell the happy hours of the 
honeymcon; and the mantel clock to tell of lasting 
joys of life that come most surely to those who 
set their hearts on service for others rather than 
in vain striving to buy happiness for self. 

And so life comes and goes with the jeweler’s 
merchandise of use and beauty having a worthy 
part in every hour of life. His clocks and watches 
have the children to school on time with laughter 
on their lips; the father to business with hope in 
his heart. Dad wears across his vest a waldemar 
chain that makes him look ten years younger and 
that helps some; a lodge emblem tells that he is 
a real fellow. In his tie he wears a diamond and 
pearl pin, its value telling every one he meets 
that this is a successful business man, while the 
artistic design tells that he has most excellent taste. 
This gives him confidence and adds to his joy of 
living also. 

If this man’s jeweler is a real friend he should 


CAROL E,. ROUNTREE, SECRETARY-TREASURER 


have paid almost as much for his lifetime watch 
as he did fcr his short time car. So when he 
pulls this marvelous timepiece out of his pocket, 
all the world will open its eyes in surprise and 
admiration and yell, “Will you look at Bill’s won- 
derful watch,’’ and that is no mean ad for Bill 
and it makes him happy. And when Bill passes 
on to his great reward, that same watch will make 
Bill’s boy proud of his Dad and happy as he wears 
it, and will make him strive a little harder to play 
the game square, so that he can, after a while, 
meet his Dad and have an eternity of joy with him 
arm in arm along the golden streets or fishing with 
him in the crystal river in the light of the Son 
of Gx d. 

Just one extra collar button from the jeweler has 
saved a man’s heart from breaking and his sus- 
penders from bursting any night when his only 
collar buttcn rolled away on the floor to unknown 
parts while he was dressing in a hurry for the 
show. 

One plated water pitcher sent across the conti- 
nent a few days ago to a family who couldn’t af- 
ford a pitcher, yet who entertained many college 
students, brought in return a thousand dollar letter 
of thanks and appreciation to the giver. 

To the jeweler every hour is an opportunity to 
give service that makes him happy and folks happy, 
not only today, but throughout the years for the 
best seats in the synagogue are reserved today, 
yesterday and tomorrow for the rooster with the 
gold or platinum ring on his finger, although he, 
himself, may not be far abeve par. 

The world and America is filled with folks who 
love the beautiful in nature and art; and the only 
way that they can carry beauty with them where- 
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ever they go and enjoy it every moment cf the 
day, is in the form of beautiful jewelry. In these 
days when nearly every one is spending almost all 
his earnings cn rags, rations and gasoline it is 
strongly up to every jeweler to make these folks 
invest a part of their income in worth while things 
of lasting value so that they will, at least, have 
«(mething to carry them through a rainy day which 
is sure to fcllow sunshiny days of wastefulness. 

The old shiftless days of the jewelry business 
when crystals were ten cents and we acted like a 
nickel’s worth of service was enough to give with 
4 diamond sale, are gone forever. Even those 
jewelers who are awake already, must pinch them- 
selves, play gclf and run a mile a day for pep, 
to keep the automobile men, musical instrument 
men and department stores from lassoing all the 
money. Jewelers must go after the business and 
know the reason why they must have it. Men 
aren’t wearing scarf pins because jewelers haven’t 
told them that a four-in-hand with a handsome pin 
was an opportunity. They wear cheap watches of 
1897 model because we haven’t told them of the 
new 1924 designs. Their wives wear old yellcw 
gold diamond jewelry because we haven’t told them 
that it spoils their new gowns. They use plated 
silverware on their five hundred dollar dining tables 
because you jewelers are asleep and just won’t 
make the ladies happy with beautiful, heavy, period 
Sterling Services. The jeweler must wake up and 
brush up and stay up or bust up. Yet heaven 
knows the world could get along better without the 
butcher and candlestick maker than it can without 
the happiness making, service giving jeweler. 

Jewelers must spend money for advertising and 
publicity books and study them. We must buy 
and read books on business and stock turnover. 
By the way, send me a stamped, self addressed 
envelope and I will send any jeweler a little book 
of Business and Life Proverbs with index card, 
three thcusand years old, but the best, most up to 
date business ever written. 

Most of us must reduce our stock, sell at almost 
any price if necessary to turn it into new salable 
things; for your old stock is holding hidden money 

ycur good money. Spread out your watch and 
diamond stock on individual blocks, sell the sur- 
plus, buy often, have fun on the balance and in- 
vest in corner lots. Sell some inexpensive merchan- 
dise in daily use, buy it right and sell it low to 
keep your store full of folks. Co-operate in educa- 
tional advertising with your fellow town jeweler; 
you might buy specials together and advertise them 
together in a big display ad and stop everybody 
from going to the department store and drug store, 
for they would prefer to buy from you. But above 
all your name on the box must add much to the 
cift and nothing to the cost. 

If you would share in the happiness and pros- 
perity that you create be financially on the square 
with your wholesaler, your landlord, your banker, 
ycur customer and your God. You must be on the 
square with God in paying his sacred rental of 
one tenth for real happiness and prosperity. Bab- 
son’s admit that there are five chances to one that 
the average young American God-rcbber will be 
brike and living down on the poor farm or with 
his relatives by the time he is age 65. A quarter 
of a century search fails to find a fellow who is 
square with God who is not happy and prosperous. 
Get wise, Mr. Jeweler, and be happier. 


Vital points in business conditions were 
brought out by Carl Williams, editor of the 
Farmer-Stockman in-an address on the rela- 
tion of agriculture to city retail business. 

“Many of us do business with a very 
limited vision,” Mr. Williams declared. 
“Our viewpoint is centered on the town or 
community in which we are located and has 
been perhaps for years; and on the territory 
comprised within a radius of 30 or 40 miles. 
If the crops in the surrounding country are 
good, we immediately look for good times. 
How does it happen then, which it often 
does, that when crops are good, and there 
is plenty of employment for those who want 
it that business conditions do not improve 


and times remain hard? We must look 
farther than in our own community for the 
cause of business depressions and _ the 
reverse.” 


Mr. Williams foresees a good year during 
1924°>~ Crop conditions “in Ofk?atioma” are 
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better than they have been in 10 years, he 
said. There is a larger wheat acreage and 
there will be a greater yield to the acre, due 
to moisture of last Fall. But the price is 
not apt to be good. Cotton prices will at 
least be fair, no matter what conditions 
prevail, and for this reason he predicted 
better conditions in the cotton raising section 
of Oklahoma, 

Mr. Williams warned the jewelers never 
to expect a return to the good old days of 
1919, for such conditions when people make 
mcney without effort come but once in a 
generation, However, a spirit of caution in 
the business world at present is a good thing, 
he added. 

When Mr. Williams had finished, the 
jewelers passed a resolution voting the 
speech “the best and most constructive ever 
ziven before this association at any conven- 





A. A. EVERTS, ONE OF THE SPEAKERS 


tion,” and extended an invitation for the 
speaker to be guest of the association at ali 
remaining social functions, 

Wednesday night the delegates were 
guests of the association at a theatre party 
at the Orpheum theater, 


Thursday 


An innovation was introduced in the form 
of convention breakfast at 8 o’clock Thurs- 
day morning in the Huckins dungeon. In- 
teresting ideas were developed through the 
means of 10 minute round table talks by 
attending members. 

Are the Oklahoma jewelers. good scouts? 
If anyone doubts it, he should have been 
present when Roy Williams was directing 
them in a few lively songs. Without ex- 
ception every jeweler joined in the choruses, 


ADDRESS OF C. E, ROUNTREE 


Carol E. RounTree, owner of the Roun- 
Tree Jewelry Co., Shawnee, gave a pep talk 
that made the older men in the association 
sit up and take notice. He predicted that 
within 10 years the present method of a 
cash plan would be supplanted by a credit 
system. He outlined the plan on which he 
has been experimenting for two years, which 
he asserts has worked with a minimum loss 
from bad accounts. “When a man buys a 


‘diamond, we do not let him buy a $100 
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stone at first, on credit. We get him to buy: 
a smaller one, worth about $25, and give! 
him the privilege of turning it back to us| 
at its original purchase price, to apply on, 
the purchase of a larger stone, any time. 
after he has it paid for. Thus we work a 
system of “Step-up” credit until the man‘ 
finally owns the $100 stone and we run less 
risk of losing a large amount, should the 
account turn out bad.” 
Mr. RounTree believes the greater portion | 
of jewelry is bought by young people be- ; 
tween the ages of 18 and 30 and advocates}; 
catering to this class of trade. He believes 
in interesting the school children and keep- 
ing in touch with them as they progress into 
manhood and womanhood, and by that time, 
they will be completely sold on “Square Deal } 
RounTree jewelry” that they will never | 
think of going anywhere else to buy. 
The speaker’s plan for holding customers 
is to allow 10 per cent, discount after they ' 
have been trading at his store for a certain 
period. “I believe they are entitled to it,” 
he said. “They have helped me build iny 
business and remained with me through 
thick and thin, and I am going to show them 
that it is appreciated. Also if a man knows 
that if he is an old customer of mine, it is 
an incentive for him to increase his trading 
at my store.” 
Mr. RounTree is a strong advocate of 
personal] letters. If a customer has not been 
in the store for some time, either he or his 
wile writes that person a personal letter : 
asking him to just drop in if only for a 
friendly visit, and you would be surprised at 
the results we realize from this one atten- | 
tion, he added, ' 
“IT figure that if you start a boy with a - 
$1.50 watch, keep in touch with him, and °* 
keep his good will, you will sell him a $75 
or $100 watch, several diamonds and lots of | 
sewelry, when he attains manhood, just 
through this personal touch which we aim 
to give our business, ; 
As evidence of the value of his. many 
schemes for getting and holding business Mr. 
RounTree declared that last year, the second 
since his entry into the jewelry field, he did 
$18,006 worth of business on a capital of 
between $500 and $1,800, and showed a loss 
of only $187 in his credit department. 
Thursday noon the association members 
were guests at luncheon in the Huckins 
dungecn, ' 
A hard struggle ensued between Dave 
Strasmick, rooting for Ardmore, and H, L, 
Stern, boosting for Muskogee, as a meeting 
place for the 1925 convention. It looked at 
one time that Strasmick would win, as 20 ' 
times during the last session, messenger boys 
stalked to the desk of the presiding officer 
with telegrams from 20 leading business men 
and civic clubs of Ardmore, containing spe- 
cial invitations to come to that city. The 
matter was referred to the executive com- 
mittee, which later, decided in favor of ° 
Muskogee because the chances of augment- ' 
ing the membership were greater if the 
convention was held in the eastern part of 
the State. The records show that the large 
portion of the present membership comprises 


— mes 


Com et a ee 


jewelers from the western part of the State 
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ADDRESS OF E. M. MC NABB 
Jewelers are- specialists—they differ~from 
merchants in other lines, said E. M. McNabb | 
in distussing “Better Mercharttising,” and - 
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The VOGUE of BLUE 


UUALUELOOULEOUUTUAAALE AAU 


Blue is the pampered favorite of fashion. In all 
times and seasons blue gowns, blue hats, blue 
ornaments and blue jewels are worn. At the 
moment the craze is for Sapphires, and the most 
sought after stone is the 
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NEW MINE saAPPHIRE 


It is chosen for its regularity of tone, brilliancy 
under artificial light, freedom from silk and blem- 
ishes, and—an important technical point for the 
trade—the ease and facility with which matching 
can be accomplished. 


Ask Your Importer for Them 


Prices low and values unsurpassable. 
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one of their most discouraging difficulties is 
stock turnover. But a point that many of 
them overlook, and one that is most impor- 
tant is that of accounting. In a recent 
survey it was revealed that 50 per cent. of 
retail grocers could not figure the cost 
oi their merchandise, and 75 per cent. had 
no idea how to figure mark up, he said. The 
old time merchant and the time when one 
man ran the whole establishment have be- 
come things of the past. Every jeweler who 
can possibly afford to do so, should have 
ceificient men to do their work—men who 
know how to handle his particular line of 
work better than the employer himself. 
This applies to the accounting department 
especially, he said. “Have your business so 
organized that when you are out of the city 
it will run better than when you are at 
home. If you cannot have a man who 
knows more about your business than you 
do yourself, you are unfortunate,” he 
declared, 

Mr. McNabb urged courteous treatment 
of all traveling men. “A good traveling 
salesman knows enough not to overload you, 
but he realizes that some shyster will come 
along and do so if he does not take care of 
you, while he is there. A good traveling 
salesman is your friend and usually tries to 
do what is best for you. Buy on a systematic 
basis. This can be done easier in a small 
concern than a larger one,” he added. 

Dave Strasmick, Ardmore, was elected 
president for the ensuing year; H. L, Stern, 
Muskogee, first vice-president; George 
Holmes, Hennessey, second vice-president ; 
and Carol RounTree, Shawnee, secretary- 
treasurer, 

Fred Holmes, Sayre; J. A. Howe, 
Duncan; and Ray W. Gumm comprised the 
nominating committee and Roy Everts, 
Weatherford; J. A. Howe, Duncan, and R. 
Ellis, Bristow, the finance committee. 

Resolutions of appreciation to all who had 
in any way contributed to the success and 
entertainment of the convention, were sub- 
mitted by the resolutions committee, com- 
posed of L. G. Dean, Clinton; James Ruther- 
ford, Oklahoma ‘City; and H. L. Stern. 
The resolutions were accepted as read. 

After final adjournment automobiles were 
waiting at the hotel entrance to convey the 
delegates to the baseball game at the new 
league park. 

THE BANQUET 

The crowning event of the meeting, from 
a social standpoint, was the closing banquet, 
Thursday night. Everybody was happy and 
seemed to do his bit to inject a spirit of 
informality and gaiety, introduced by Mr. 
Strasmick. Frank Ward presided, and after 
a few words of greeting introduced J. W. 
Harreld, United States senator from Okla- 
homa. Senator Harreld spoke briefly of 
the excise tax, and explained that it was a 
very difficult matter for the House and 
Scnate at Washington, to handle. The 
money had to be raised for the government, 
and the ways and means of doing so, with- 
out being unjust or unfair to any one indus- 
try was a proposition that legislators are 
facing today. He said that expensive 
jewelry is undoubtedly a luxury and should 
be taxed as a luxury. But many articles of 
less value, and watches in particular, the 
senator believed should be classed as essen- 
tials and should not be taxed. 
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A program of unusual excellence followed 
the senator’s talk. Among the most pleas- 
ing numbers were an impersonation of a girl 
in zsthetic dancing, cleverly executed by 
Milton Chism, of Ardmore; and _ several 
violin solos by Ralph Rose, the “Boy Won- 
der” of Oklahoma City. 








Imports of Platinum and Allied Metals 
During February 

Wasuincton, D. C., April 30.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during February, indicate that 
the total value of platinum ores and un- 
manufactured platinum imported was $1,- 
269,569. The value of iridium brought in 
during that time was $29,670, while osmium 
and osmiridium imported amounted to 144 
troy ounces valued at $18,566. There was 
$3,780 worth of rhodium and ruthenium re- 
ceived here from other countries, while the 
value of palladium brought here was $76,002. 

The figures showing the imports by coun- 
tries are as follows: 
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England .... 181 124 1,150 30 3,311 
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Colombia . : a4 bi 4,209 
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Australia .... eee 20 
Total— 
Quantities.. 181 144 1,226 65 12,123 
Total— 
Values ....$29,670 18,566 76,002 3,780 1,269,569 








Exports of Platinum During February 

WaAsHINGTON, D. C., April 30.—Figures 
just compiled by the Department of Com- 
merce show that during the month of Feb- 
ruary platinum valued at $45,469 was sent 
out from this country. Of this amount 
$30,242 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $15,227 was the value of manufactures 
of platinum, except jewelry, exported during 
the month. The figures showing the coun- 
tries to which the metal was sent follow: 


Ingots, Sheets, 
Wire, Alloys, 


Manufactures 
of Platinum 





and Scrap Except Jewelry 
—_ ———— 
Countries Oz. Troy Value Oz.Troy Value 
COMMER. 6600800 229 $30,156 28 $2,346 
TUONO: caies eas aa 86 ar aba 
Argentina 120 6,629 
TOM -acaneouus: 56 50 6,252 
TOCA :2066 sdienneee $30,242 198 $15,227 








About $1,000 worth of jewelry was stolen 
from L, F. Zweng, jeweler, who has his 
quarters at 101 E. Front St., Bloomington, 
Ill., according to a report made to the police 
recently. The thieves gained entrance first 
into the Jones Shoe Repair Shop at 110 S. 
Main St., and with tools found in the shop 
cut a hole into the Piggley Wiggley store 
which faces on Main St., broke a glass tran- 
som in that place and descended into the 
rear of Stark’s Drug Store. The jewelry 
store shares quarters with the drug store. 
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Secretary of the Treasury Mellon Presented 
With a Gold Humidor Modeled After 
New National Bank of Which 
He Was President 


PitTsBuRGH, Pa., May 1.—As a token of 
the esteem in which he is held by his friends 
in the Pittsburgh Chamber of Commerce, 
Andrew W. Mellon, Secretary of the 
Treasury of the United States, was recently 
presented with a gold humidor made espe- 
cially for the occasion, at a cost of approxi- 
mately $10,000. The humidor is illustrated 
on the front cover of this issue of THE 
JEWELERS’ CIRCULAR. 

The presentation was made at a dinner 
given in his honor by the Pittsburgh trade 
body, one of the largest commercial organi- 
zations of its kind in the world, having a 
membership of nearly 6,000 business men. 
The humidor is a facsimile of the new 
Mellon National Bank of which Mr. Mellon 
was the president at the time he was chosen 
Secretary of the Treasury and from which 
position he resigned to serve his country. 
Mr. Mellon also is listed as one of the 
wealthiest men in the United States. 

The humidor was made by the Grogan 
Co., which received the order for the gift. 
More than a score of men were engaged in 
the work of construction of the gold token. 
It is 8 by 4% inches in dimensions, the 
humidor being an exact likeness of the bank 
building, a $5,000,000 structure, which has 
only been occupied a few weeks by the insti- 
tution which erected it. 


The structure itself is of granite and the 
massive entrance on Emithfield St., is dupli- 
cated in the humidor, even to the lights, 
which are erected on either side of the 
bronze doorway. To make them realistic, 
two pearls have been placed in the arm 
lights, to represent the globes and this in 
itself is a feature that attracts no little atten- 
tion on the part of the public. It required 
more than a month to make the humidor, 
which represents in every detail, as far as 
the outside is concerned, the exact lines of 
the bank building. The humidor had been 
on exhibition in the Grogan Co. but yester- 
day was taken to the bank building, where 
it 1s attracting much attention on the part of 
the public and Mr. Mellon’s friends, 

All of the windows as they appear in the 
building are exactly duplicated in the 
humidor. The building is 116 feet in height 
and occupies all of the Smithfield St. front 
between Fifth Ave. and Oliver Ave. The 
recipient of the gift prizes it most highly. 
His friends were at a loss to know just 
what to present him to show their apprecia- 
tion and the humidor in the exact likeness 
of the bank was suggested and was the 
choice of those who contributed to the fund 
to buy it. Much of the cost of the humidor 
is represented in labor. 

The bank building itself is one of the show 
sights of Pittsburgh, for with few excep- 
tions it is regarded as one of the hand- 
somest, if not the handsomest banking struc- 
ture anywhere in the world, 














Ira S. Dresbach, proprietor of the jewelry 
store at Tiffin, O., has retired. He will con- 
tinue to maintain his residence at Tiffin, but 
will conduct a real estate office in Fort Lau- 
@erdale, Fla., during the Winter. , 
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O copy nature’s rare sea gem is a task. 


To match it perfectly 
is an achievement. 


Orienta artificial Pearls are lustrous with the sea-soft sheen of the 
treasured gem from the Indian Ocean. 


They are animated with the delicate color tints of nature’s great 
original. 


None but the keenest of expert eyes can distinguish the Orienta from 
the Oriental Gem of which it is a counterpart. 


Ley Cristion€s 


65 Nassau Street, New York City 
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The News from England 








An Expensive Easter Egg—London Jeweler Gets Judgment Against Customer 
Who Failed to Pay Bill—Jewelry at the Empire Exhibition— 
Platinum in the Transvaal 

















Lonpon, April 18.—A $35,000 Easter egg 
has just been delivered at the Savoy Hotel. 
It was made for an American visitor and 
contained various items of first quality 
jewelry from a west-London shop. 

x * * 


Sir Charles Eves presided at this week’s 
meeting of Mappin and Webb, Ltd., the 
silversmiths and jewelers, and stated that 
the position of the company need not cause 
shareholders alarm. As reported recently in 
THE JEweELers’ Circuar the firm suffered 
a set-back in business owing to fluctuating 
exchanges and stock depreciation, Sir 
Charles said an improvement was now 
looked for as trade seemed to be getting 
better, but he was sorry to say that the 
company’s returns for the first three months 
of the year showed a falling off compared 
with corresponding periods. 

* 7 a” 


The Consolidated Mines Selection Co. has 
increased its net earnings in the past year 
and is paying a dividend of 1714 per cent., 
compared with 12% per cent. a year ago. 
The C. M. S. company is interested in the 
Brakpan, Springs and West Springs gold 
mines, the Anglo-American Corporation of 
South Africa, the Consolidated Diamond 
Mines and the Diamond Syndicate. The 
company’s net profit for the past year was 
$435,000. Expenses were reduced from 
$130,000 to $55,000. Revenue increased from 
$420,000 to $490,000. Liabilities are $335,- 
000 and cash and cash assets $698,000. 


x * * 


A new Bond St. jeweler, Cecil Freedman, 
trading as C. Worth, has just been given 
judgment in the Bloomsbury court on a suit 
brought by him to recover $210 from Sir 
Guy Francis W. Laking, baronet (a grand- 
son of the famous surgeon), the value of 
jewelry purchased by Sir Guy in the Bond 
St. shop. The defense was that young Lak- 
ing was “under age,” and looked like a boy 
of 1714 years instead of 20. The jeweler 
said the defendant came into his shop with 
two ladies and chose a $90 diamond hoop 
ring and a gold and platinum watch chain 
priced at $50. As the goods were being 
wrapped up Sir Guy said he was of full 
age but was unable to pay at that time. His 
allowance was due, he said, and he would be 
able to pay for the jewelry in a short time. 
He was given credit and later called in the 
shop and chose a ring priced at $70. In due 
course the jeweler wrote to the purchaser 
suggesting payment for the jewelry. The 
letters, he said, were not answered. A 
trustee under the Laking will told the court 
the boy and his sister received $225,000 in 
equal shares but are kept rather short of 
money until they become of legal age. The 
court considered that wise but could not 
agree to the suggestion that the jeweler 


should wait for his money until the de-' 


fendant became of age. He gave judgment 
for’the jeweler for the price of the chain 


and ordered that if the rings are still in the 
possession of the young man they must be 
returned to the jeweler. 

* * * 


Jewelry will be well represented at the 
Empire Exhibition at Wembley which opens 
after Easter. Displays will be empire-wide 
in their scope. The Wembley show may 
be made permanent for five years. 


* * * 


The discovery of platinum in the Trans- 
vaal, reported in THE JEWELERS’ CIRCULAR 
recently, is described in a report from South 
Africa concerning it, as the “only known 
occurrence in the world of payable platinum 
in reef formation.” Users of platinum here 
are inclined to think that the use of the 
word “payable” is a little premature since 
this cannot be ascertained definitely until the 
deposit has been mined. The prospecting 
and development work carried out by 
Transvaal Platinum, Ltd., which acquired 
mineral rights of farms in the Waterburg 
district, certainly is giving encouraging re- 
sults, but the deposits are patchy and 
erratic and it is admitted that insufficient 
work and unsufficient data do not yet allow 
of an expression as to the real commercial 
nature of the platinum deposits. 


* * * 


There is some apprehension in the watch 
and clock trade here with regard to the 
element of doubt existing in connection with 
the renewal of the McKenna import duties 
which call for 33 per cent. of the value of 
imported goods in which watches and clocks 
are listed. There is a belief that the So- 
cialist government will try and drop these 
duties, which automatically expire May 1. 
The Conservatives will oppose this, repre- 
senting, as they do, industrial interests, but 
if the Liberals support the government, the 
country will be thrown open to a flood of 
foreign-made clocks, watches, automobiles 
and pianos which cannot be touched at the 
price by manufacturers here. If the 33 per 
cent. import duties are allowed to lapse it is 
estimated that 50 per cent. of watchmakers 
and clock manufacturers here will be out of 
work, 

*x* * * 

Indications are that the plate and cutlery 
trades will be more thoroughly represented 
at the British Industries Fair than at the 
British Empire Exhibition at Wembley. 
There was a suggestion that the leading 
cutlery and plate manufacturers of Sheffield 
should combine to send in a single repre- 
sentative exhibit, but the proposal has not 
been received with enthusiasm and has fallen 
through. While Sheffield’s export trade in 
plate and cutlery is improving, conditions 
generally are not satisfactory. A good deal 
of cheaper quality electro and silver plate 
and cutlery is being disposed of but there is 
no money in this class of business, according 
to reports from Sheffield. 
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NEW PUBLICITY PLAN 





Henry Rank, Milwaukee, Wis., Suggests 
Arrangement Similar to That Em- 
ployed by Florists 


MILWAUKEE, Wis., April 30.—The Mil- 
waukee jewelers are flocking around Henry 
Rank, their publicity leader and chairman of 
the Wisconsin committee in the recent drive, 
who is now championing a suggestion that a 
national publicity fund be raised and main- 
tained by a method similar to that employed 
by the florists of the nation. By this system, 
each. retail jeweler would be assessed a 
specific amount, say one-half of one per cent., 
of every purchase of new stocks for his store. 
The jobbers and manufacturers throughout 
the country would donate an adequate pro- 
portional sum, 

Confidence is expressed that by this method 
a-large.sum could be accumulated in a short 
time, and that a permanent fund could be 
arranged for by continuing the assessments. 
Mr, Rank has suggested that those jewelers 
who have subscribed to the national fund 
during the recent drive, could be given credit 
for the amount of their subscription, and 
would be exempt from further payments 
until the amount of the subscription had been 
assessed against them. By having them pay 
their initial installments on their pledges, the 
fund would be given a basis for starting 
advertising operations long before a suff- 
ciently large amount could be turned in 
through the regular assessment system as 
suggested. 

The general consensus of opinion being 
expressed by the Milwaukee jewelers at the 
present time is that this system would be the 
fairest and most satisfactory plan that could 
be devised, and many prefer it to the plan 
under which it was attempted to raise the 
million dollar fund, 

“One of the chief advantages of a system 
of this kind,” declared Mr. Rank, “is the fact 
that the fund would always be in direct pro- 
portion to the amount of business being done 
by the jewelers of the nation, and would at 
no time represent an excessively large appro- 
priation for advertising purposes. Further- 
more, those jewelers who do most business 
would be the ones who contributed the 
largest amounts to the fund. No one could 
complain that there was anything of unfair- 
ness about the proposition.” 

Milwaukee jewelers are asking for opinions 
from other jewelers throughout the nation, 
regarding the feasibility of the plan. If 
sufficient encouragement is given, it is 
probable that they will take steps for pre- 
senting such a plan to the national organi- 
zation. 








A series of bulletins designed to inform 
the clerk behind the counter of the qualities 
and uses and also the method of manufac- 
ture of the particular kind of pyroxylin 
plastic it produces is being issued by the 
Pyralin merchandising service of the du Pont 
Co. Pyroxylin plastic is a chemical prod- 
uct and is the most universally used ma- 
terial for toiletware and many other articles. 
The bulletins acquaint sales people with the 
various steps in manufacture and also give 
practical suggestions as to the most effective 
methods of displaying and selling this type 
of toiletware. ' 
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Maryland and Delaware Retailers Meet 








Members of Association Enjoy Two Days at Wilmington—Convention Sessions 
and Pleasure Trips Keep Everybody Busy—Officers Re-elected 
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WILMINGTON, Del., May 3.—The 10th an- 
nual convention of the Maryland-Delaware 
Retail Jewelers’ Association came to a close 
on Friday afternoon, after a two days’ ses- 
sion that proved to be the most important 
meeting the association has ever held. For 
years the jewelers of the eastern shore of 
Maryland and Delaware have been discuss- 
ing the wisdom of having the Baltimore 
jewelers and western Maryland jewelers join 
with them, and this year is going to witness 
such a new growth. The next convention 
is to be held in Baltimore next May, and 
throughout the year it is the plan, as tenta- 
tively discussed, to try and enroll two score 
of jewelers in western Maryland in the or- 
ganization. This with the addition of pos- 
sibly 75 members of the Jewelers’ Board of 
3altimore, composed of retail jewelers there, 
ought to swell the membership to propor- 
tions that would make it a tremendous power 
in the craft in this section of the east. 

At the business session held Thursday 
afternoon, May 1, the annual dinner Thurs- 
day evening and the concluding business ses- 
sion Friday morning, May 2, the good fel- 
lowship that has made the organization so 
successful in all these 10 years, was again 
evidenced. It is only this co-operation and 
fellowship that made the Delaware and 
eastern shore jewelers agree to increase the 
membership, by taking in Baltimore and the 
western shore. If there was not the assur- 











ance that this spirit of good will would con- 
tinue, it would be suicidal for the present 
membership, because Baltimore and _ the 
western shore could outnumber and outvote 
Delaware and the eastern shore, if the forces 
lined up in these two groups. 


Thursday 

The convention delegates assembled at the 
Hotel duPont on Thursday morning, May 1, 
and the first session was a social affair, be- 
ing devoted to a sightseeing trip to Old 
Swedes P. IE. Church in this city and to the 
stone marking the landing place of the first 
Swedish settlers in this country nearly 300 
years ago. 

In the afternoon the jewelers held their 
business session while the ladies were taken 
on a sightseeing trip to famous Revolu- 
tionary battlefields in this section. At the 
estate of Mr. and Mrs. Pierre S. duPont 
at Longwood, the party were greeted by Mr. 
duPont, who personally entertained them in 
his wonderful floral conservatory. 

THURSDAY AFTERNOON 

That business is improving, thus putting 
to rout that old bugbear of a falling off in 
business in a Presidential year, and that re- 
tail jewelers must not only advertise their 
business but must be business “go-getters,” 
if they mean to survive, were important 
thoughts suggested in addresses at the first 


business session, 


May 7, 1924. 


President Charles M. Banks called the 
meeting to order and after the roll-call of 
members and reports of the officers, called 
upon various guests who are important per- 
sonages in their fields for data concerning 
the craft. 

ADDRESS OF M. J. KARPELES 

The most encouraging remarks came from 
Maurice J. Karpeles, Providence, R. I. 

“[ want to give you men the results of a 
business survey made of the entire country,” 
said Mr. Karpeles. “This survey shows that 28 
States show a gain in business in the past 
year, these gains ranging from one to 50 per 
cent. Now what is more encouraging is in- 
formation which I learned on my way to 
this city concerning the preparations made 
for next Fall’s business. I know that big 
national wholesale houses are planning for 
unusual big business in the Fall, despite the 
fact that this is Presidential year.” Mr. 
Karpeles then quoted States and some cities 
which were making progress. He then 
called the attention of the retail jeweler to 
the ways in which business seekers are say- 
ing the jeweler must turn in order to get 
business in the future. Instead of waiting 
for the business to come to the store, he 
said the jeweler, like many other lines of 
trade, must go after the business himself. 

One of the ways in which the jeweler of 
the next decade will get business will be 
through a house-to-house solicitation, he as- 
serted. The modern jeweler will also have 
a telephone clerk or clerks, trained in the 
use of the ’phone and who will seek busi- 
ness in that channel. There will also be the 
mail-order expert, who will seek to do busi- 
ness through matter sent by mail. Mr. Kar- 
peles urged the jeweler to educate the people 
to the necessity for wanting jewelry. 











SOME OF THE OFFICERS AND MEMBERS OF THE MARYLAND AND DELAWARE RETAIL 
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ADDRESS OF JACOB ENGEL 

His remarks on the matter of getting busi- 
less was much after the thought expressed 
by Jacob Engel, of Baltimore. Mr. Engel, 
during his remarks, told of what he saw in 
some Baltimore store windows. But in some 
jewelry stores were the same old line of 
watches and clocks he had seen for a year. 

This, he asserted, was a rut that the 
jewelers must get out of. He said that if 
they expected to do business they must at 
least follow the example of others and make 
their windows attractive so that people 
would see something in them worth while. 
He expressed the hope that some time soon 
the jewelers of Baltimore would join with 
the Maryland-Delaware Association. 

ADDRESS OF CLARENCE J. PYLE 

Clarence J. Pyle, business manager of the 
\ews-Journal, addressed the jewelers on the 
value of advertising. He said that often not 
enough time or care was paid to the prepara- 
tion of copy for the advertisement and that 
if the merchant would prepare his copy just 
the same as he would talk to a customer, he 
would be better repaid. He was of the opin- 
ion that the days of special sales were pass- 
ing and that it was regular daily or weekly 
advertising that brought the results. He 
urged that the merchant stick to the truth 
in advertising and not offer to sell some- 
thing the value of which might be over- 
drawn in the advertising. He pointed out 
the error of a jeweler just advertising his 
name and business. 

E. H. Quigley, of Mt. Vernon, N. Y., sec- 
retary to President Hufnagel, who came as 
the representative of the A. N. R. J. A., ad- 
dressed the convention on various trade mat- 
ters and items in which they are interested. 

H. A. Bateman, of the Jewelers Security 
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Alliance, told of the value of the organiza- 
tion, which has as its object the protection 
of stores from thieves, recovery of goods 
stolen and the prosecution of the thief. 





CHARLES M. BANKS, PRESIDENT 


President Banks, in his report to the con- 
vention, said: 
ADDRESS OF PRESIDENT 


“In this, my annual report for the year ending 
May 1, 1924, I wish to call your attention to the 
following acts and accomplishments during that 
period. The first most noticeable as well as effec- 
tive change in the morale of the members of the 
craft has been a renewed personal interest that 
has developed into gocd fellowship. This has been 


BANKS 
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brought about through personal contact with the 
members of our craft, not at all times through me 
personally, but by me through other members of 
our organization and where and when personal 
contact could not be had, it has been accomplished 
through correspondence. I am more _ convinced 
than ever that good fellowship is the one greatest 
asset any business house can hope to have and its 
absence is a direct forerunner of bankruptcy. 

“The most effective movement toward the im- 
provement of our trade, ever effected in our State 
was the law governing the sale of jewelry, known 
as the auction law. This bill was formulated and 
drafted and through the efforts of our organiza- 
tion beeame a governing law by action of the 
city council of Wilmington, and I suggest to you, 
that at this session, you take action toward making 
it a State law. 

“The suggestion for a national advertising and 
publicity campaign is to my mind a very good one 
and one that should be backed by every jewelry 
house in the country, until it hurts. I therefore 
suggest to you, that we as an organization espouse 
the cause for which it stands by passing a resolu- 
tion of approval. I would suggest that the Mary- 
land-Delaware Retail Jewelers’ Association go on 
record by enactment protesting against jewelry 
manufacturers dealing direct with the customers as 
is now being done and that a copy be forwarded 
to the national body. 

“The ‘grim reaper’ has invaded our ranks re- 
moving from among us, John J. Minster of Elkton, 
Md. I would suggest that a page be set aside in 
the minute bcok of our organization as a token of 
love and respect to the memory of our departed 
fellow craftsman.” 


The dinner in the green room of the hotel 
Thursday evening was one of the-most en- 
joyable affairs the members have ever wit- 
nessed. More than 300 guests attended and 
there were both vocal and instrumental mu- 
sical selections that were continuous except 
during the speaking. 

President Charles M. 
the guests said: 


Zanks in welcoming 


ADDRESS OF PRESIDENT CHARLES M, 
THE BANQUET 


BANKS AT 


president, in be- 
Dela- 


and gentlemen: As 
of the Maryland and 


‘Ladies 
half of the members 
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our 2 
this, our tenth annual convention and dinner. 
Most especially are we grateful to the ladies for 
their being with us, as any gathering, be it what 
it may, the mere fact of the presence of women 
folk, adds tone and dignity to the occasion at all 
times. So I again emphasize the fact, that we are 
very grateful indeed to you, for honoring us by 
your presence at this time. 

“We are today living in an age of organizations 
multiplying and spreading rapidly. They are di- 
yided into those of religious, political, economic 
and social, with a varied ideal. Most of then are 
constructive, while some are destructive to the 
social order. Any organization that can hope to 
be successful must possess morale as well as ma- 
terial power and it must also seek to accomplish 
some good purpose. 

“Our government has its internal as well as its 
foreign enemies. There are groups of individuals 
who would undermine our most cherished institu- 
tions and would if they could scrap even the con- 
stitution of these United States. They stand for 
destruction and not for construction. If they were 
permitted so to do, they would enthrone Bolshevism 
and other isms on the sacred seat of American 
liberty. 

“Organizations of such a character must be met 
and destroyed by constructive organizations com- 
posed and made up of just such type of men and 
women as are gathered here tonight. 

“My friends, there are today lurking about in 
the business world, men whose characters are of 
the type that make them a menace to the profes- 
sion which they represent. Their business methods 
are of such a fiendish character as would destroy 
all confidence in mankind. And for what purpose? 
All with a selfish motive for personal gain. 

“Through just such organizations as the Mary- 
land-Delaware Retail Jewelers’ Association, are we 
able to combat these unfair and unscrupulous 
business methods and give to the buying public, 
a clean unhampered economic market in which 
to do their trading. With these ideals uppermost 
in our minds, let us resolve to push forward with 
a renewed determination that we individually as 
well as collectively will countenance only such 
business methods as are of a clean and constructive 
character, thereby doing our part towards making 
this old world of ours, a much better and brighter 
land in which to live.” 


He then introduced Mayor George W. K. 
Forrest, who welcomed the jewelers and said 
he hoped they would return again to this 
city. 

President Banks then called upon George 
Kleitz, of the firm of Kleitz Bros., whole- 
sale jewelers of this city, stating that Mr. 
Kleitz was the spark that has set everything 
in motion for the convention. Mr. Kleitz 
modestly gave the credit for the success of 
the affair to the committee of arrangements. 

The toastmaster then introduced Dr. W. 
Warren Giles, of East Orange, N. J., who 
delivered a splendid appeal for the upholding 
of the American Constitution. 

Friday 

Extensive and organized plans for dou- 
bling the membership of the Maryland- 
Delaware Retail Jewelers’ Association were 
among the most important business trans- 
acted at the closing session of the associa- 
tion in the clubroom of the Hotel duPont 
Friday morning. Through the reception of 
several new members from Baltimore, the 
place of the next convention for which there 
were several invitations was awarded to 
Baltimore, and this means, according to 
every indication, that the membership will 
be increased during the course of the year 
by from 50 to possibly 200 more members, 
due to the enrollment of jewelers from the 
western shore of Maryland and the enroll- 
ment of Baltimore jewelers. 

The final meeting of the association was 
one of the most harmonious affairs reflect- 
ing the good fellowship that has kept the 
Organization intact since the first Mary- 
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-land.jewelers’- association was-organized. at 

Salisbury, 14 years ago. Of the 18 charter 
members enrolled then, all are members to- 
day, with the exception of five who have 
died, and this loyalty was pointed out by 
George Kleitz, of this city, as the sterling 
feature of the organization. 

When it came to the selection of the next 
place for meeting, Salisbury, Cambridge and 
Elkton all extended invitations. At the 
outset Mr. Kleitz had stated that for the 
benefit of the organization and in order to 
promote its growth, he was sold 100 per 
cent for Baltimore. Later after Salisbury 
and Cambridge and Elkton had extended 
invitations, all of which were prefaced with 
the expression “if we do not go to Balti- 
more,” Mr. Kleitz made a motion that the 
next convention go to the Monumental City 
and called for a full vote. When Presi- 





SAMUEL E. EVANS, SECRETARY 


dent Charles M. Banks put the motion the 
vote was unanimous. 

Samuel C. Evans, Milford, explained 
prior to the vote that it was practically im- 
possible for the association to grow in the 
present territory, because it now had prac- 
tically 10C per cent membership in the east- 
ern shore and through Delaware. 

The election of officers resulted in the re- 
election cf the present officern. They are: 
Charles M. Banks, president, Wilmington ; 
J. G. Evans, Cambridge, Md., first vice- 
president; E. H. Benson, Berlin, Md., sec- 
ond vice-president; Samuel C. Evans, Mil- 
ford, Del., secretary; James S. Kreeger, 
Chestertown, Md., treasurer. 

Howard Milliken, of Baltimore, one of 
the newly elected members of the association, 
was called upon for an expression and he 
very warmly invited the association to Balti- 
more and said with the aid of the Delaware 
members that Baltimore would endeavor to 
make the next convention equally as delight- 
ful as this one had been. He expressed the 
thanks of the Baltimore group for the mag- 
nificent manner with which the Wilmington 
committee had entertained this year. 

Leon Tschandre, of Cambridge, proposed 
the thanks of the members to the Mayor 
of Wilmington, press of the city, the ladies’ 
committee and men’s committee of this city 
for the hearty welcome and splendid way in 
which the out-of-town visitors had been 
looked after. This is to be embodied in 
resolutions. 
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The. question.oi the location of the silver; , 
service from the battleship Delaware was: 
brought before the meeting. On motion of. 
Elwood A. Davis, it was suggested that the 
secretary consult with Governor William D. 
Denney at Dover and ascertain if it would 
not be possible to have the silver service 
placed on exhibition in the Fine Arts room 
at the Wilmington Institute Library. Mr. 
Davis stated that it would be thus possible 
for more persons to view it, than if it was 
kept in the hall of records at Dover and! 
that Wilmington could assure its safety just 
as reliably as Dover or any other place in 
the State. 

The members then discussed various trade 
matters. The question of price-cutting was 
discussed with its attendant evils. The mat- 
ter of continuing the co-operation that has 
made the Maryland-Delaware Retail Jewel- 
ers’ Association survive so successfully was’ 
urged. 

The meeting adjourned at noon. Many, 
of the out-of-town members from the east-, 
ern short of Maryland spent several hours 
in the afternoon visiting various jewelry) 
establishments in this city and other sight- 
seeing. 

The women’s reception committee in 
charge of greeting the guests and making 
them feel at home was composed of Mrs, 
Joseph Kern, chairman; Mrs. Charles Feil; 
secretary; Mrs. M. M. Wells, treasurer/ 
Mrs. George Kleitz, Mrs. Elwood A. Davis, 
Mrs. M. D. Poland, Mrs. Raymond White; 
Mrs. T. Gilpin Massey and Mrs. Charles M, 
Banks. 

The committee of Wilmington jewelers in 
charge of the arrangements for the conven- 
tion consisted of Joseph T. Montgomery, 
general chairman; Elwood A. Davis, con- 
vention secretary; Gilpin T. Massey, con- 
vention treasurer; George Kleitz, Norman I. 
Harris and Bernard Kleitz, convention 
“boosters.” 








Morrison & Co., Chicago, Execute Deed of 
Trust to Louis Goldman for Benefit 
of Creditors 


Cuicaco, May 5.—Wednesday of last 
week Morrison & Co., 21 S. Wabash Ave., 
executed a deed of trust for the benefit of 
creditors to Louis Goldman, of Krauss, 
Goldman & Allshouse. First information is 
that the company owes for merchandise ap- 
proximately $11,000 to 95 creditors and in 
addition to this there is a claim of a local 
bank for $16,000 which is secured by per- 
sonal collateral of Mr. Morrison. It is 
stated that the inventory is approximately 
$5,000 and that cash and accounts receivable 
are about $500. 

The trustee stated that on account of the 
condition of the merchandise on hand and 
the unbalanced condition of the stock may 
make it difficult to dispose of at a good 
figure. 








In a communication to a publication known 
as Downtown, which is published for the 
good of San Francisco, Henry M. Abrams, 
importer of diamonds at 209 Post St., urges 
his fellow Down Towners to put street ad- 
dresses on outgoing envelopes and have 
their own street address printed on theif 
letterheads so as to facilitate prompt mail 
deliveries. 
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Paris Jewelry Fashions 








By L. Reid 

















THE Paris jeweler will not sell jewelry 
to a woman that does not suit her, 
if she allows him time to give advice. 
Naturally, customers who rush into the shop 
and ask for that pendant, pay for it and 
leave the place, do not get the benefit of 
this expert advice, but this is seldom done 
in the case of anything so important and 
expensive as jewelry. Not only does the 
fine jeweler give a consultation which is 
very like a doctor’s advice, with a touch of 
the knowledge of the beauty expert, but he 
will refuse to sell anything downright un- 
suitable. The fashion and other papers just 
now, for instance, are full of advice about 
earrings. Only women with small, regular 
features, beautifully formed ears, small in 
size, and wearing a chignon low in the neck 
should be allowed to wear the ornaments, it 
is stated. It would be going a bit far to 
say that a Frenchwoman with immense, flat 
ears could not buy a pair of earrings in 
Paris, but they would probably be advised 
against the course, the beauty of some other 
type of ornament being pointed out. 

Another newspaper warns its lady readers 
against wearing the common, false stuff in 
earrings, of which so much is seen just now, 
and even goes so far as to counsel something 
that cannot be easily imitated, such as jade, 
turquoise or lapis-lazuli, as the more bril- 
liant gems can be reproduced in glass with- 
out much trouble, as worn at the ears it is 
impossible to get a good square look at 
them and to ascertain whether they are 
really “it” or not. But, concludes the writer, 
no one is really deceived, whatever the 
wearer may fondly imagine. 

Another writer still, says do not wear the 
very big earrings, which is vulgar. Certain 
it is that earrings, whether seen in the best 
shops or in the ears of the fashionable 
woman, are growing in length and size every 
day. All the advice tendered by fashion 
writers avails nothing to make them shorter. 
Curiously enough they look well when worn, 
although often absurd when seen in show 
windows, which shows the Paris jeweler 
knows how to adapt his wares to the wearer 
and that in no mean degree. 

The creole earring is still much worn, 
and after it comes the “goutte d’eau” pat- 
tern in popularity. The pearl, hanging at 
the end of a slender chain of diamonds, is 
perhaps chief favorite for this particular 
form of ornament. Very often there is a 
pearl of fair size resting or the lobe of the 
wearer’s ear, although it is invariably kept 
much smaller than the “goutte d’eau’’ itself. 
The double or triple band of diamonds to 
hold the pearl that forms the “goutte d’eau” 
is becoming more popular. It is somewhat 
difficult to say whether opaque or trans- 
parent stones are most in request for this 
style of earring. There is a certain inclina- 
tion to use jet and diamonds together, in 
the pursuance of the black and white mode, 
while black onyx and pearls are also seen 
in combination. 

A hoop of gold, set with diamonds or 
pearls (tiny stones, of course, being used 


for this purpose), is frequently seen hanging 
at the end of a long, slender chain, to form 
an earring. Red and pink coral to form the 
hoop or jade is swung by a rope of jet 
beads. Jet again is used for the hoop, a 
string of pearls being used to suspend it. 
This is another example of the black and 
white fashion which is so prevalent. 

A hoop in wrought gold is hung by a 
plain gold chain, or a gold ball engraved 
with mystical figures is used, suspended by 
a slender gilt chainlet. The earring, com- 
posed of a succession of tiny, flat rings, 
held together by single stones, is an entirely 
new pattern. Pebbles of various kinds in 
fine, vivid colors are used for the elongated 
pear-shape earring, which is mounted in 
silver. Sometimes the chain is in steel, 
which is cut in facets and sparkles in the 
light. Pebbles, very long and thin, are held 
in place by chains formed of marcassite, 
while jet drops are also treated in this way. 
Coral is mounted with jet, a jet bead chain 
holding the long, thin earring in place. Jade 
lends itself most particularly well to this 
treatment, as the pale green and jet go well 
together. The introduction of jet every- 
where, whether altogether suitable or not, 
is an illustration of the vogue for black, a 
note of which is brought in wherever pos- 
sible. 

The earring made up of clusters of small 
stones hanging irregularly takes some 
courage to wear, for it is a decided novelty, 
although the pattern is by no means original. 
It can be seen among the jewels in museums 
and was common in the Middle Ages. For 
evening wear or to go with an elaborate 
toilette, a cascade of diamonds hanging from 
the ears is very effective. Small stones 
only are required, and they need not be 
of any especial color or style, as the wearer’s 
movements prevent the earrings being seen 
distinctly. As a rule one kind of stone only, 
each attached in its place, threaded one 
above the other on a slender platinum or 
silver chain, is used. Sometimes, however, 
a pattern of leaves and flowers is seen, but 
this is unusual. Rubies are very effective 
in this pattern, as are emeralds or sapphires. 
Pearls are seen but are less effective than 
the sparkling stones, although the topaz 
makes very effective earrings, the color 
being frank enough to strike a distinct note 
of color in spite of the smallness of the 
stones used. 

The tassel form earring, worn to match 
a tassel pendantif, just as the cluster earring 
usually has a cluster brooch to match, is 
much worn, although it makes a somewhat 
heavy effect. Many of the tassels seen just 
now are in wrought steel, the same design 
being used for brooch, pendant and earrings. 
The work and design are extremely fine, 
and especially for street wear there is much 
to recommend steel jewelry. Sometimes 
happy minglings of steel and pearls are seen, 
for the demand for novelties is such that 
invention is also called upon to do one better, 
and still one better. Alternate strings of 
pearls and of jet carry out the black and 
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white effect again, but it is not altogether 
pleasing. Coral beads and tiny pearls 
mingle well, but tassels made up of strings 
of mingled gems are quaint but not a great 
success. The alternation of black and white 
stones on the same string is also more 
curious than effectful, although almost any 
combination finds a market, providing it is 
daring enough. 








“FARMER” GETS RINGS 
Camden, N. J., Police Broadeast Descrip- 
tion of Crook Who Robbed Jewelry 
Firm 
PHILADELPHIA, May 3.—While Philadel- 
phia jewelry merchants have been con- 
gratulating themselves on the lack of a crime 
wave during the last few weeks, jewelers 
in Camden across the Delaware river, to 
which city many of Philadelphia’s unde- 
sirables have been driven by the police, are 
not so fortunate. Several small thefts have 
been reported and at least one game new 

to the dealers, 

One Camden jewelry firm has reported 
to the police that it was the victim of a 
new scheme in which the thief entered the 
store in the guise of a simple farmer but 
proved far from simple, 

Clad in a wide-brimmed, soft black felt 
hat, a checkered suit and a brown overcoat, 
with an innocent expression on his face, and 
a drawling voice, the man entered the store 
of Kennedy & Swain, retailers, at 513 Chest- 
nut St., (Camden, and asked to be shown 
some cut glass as one of his nieces, “down 
in the county,” was about to be married 
and he thought the glass would be just 
about right for a wedding gift. He asked 
the advice of the salesman about the quality 
of cut glass and evinced such engaging ignor- 
ance about the goods that he was given all 
the information at hand. Finally he picked 
out several pieces and ordered them wrapped 
up. While this was being done, he walked 
awkwardly about the store gazing at the 
displays in true bucolic fashion until he 
came to a tray of rings that had been left 
on top of a show case. 

He stood for a second or two in front 
of the tray, at the same tinie asking a ques- 
tion about goods in another section of the 
store. Receiving his answer, he “guessed” 
he would not take the cut glass after 
all but would let his wife come in the 
next day and pick out a suitable wedding 
gift for the niece. He then sauntered 
calmly out of the store with an apology 
for the trouble he had caused, and it was 
not until he had been gone for several 
minutes that it was discovered that rings 
valued at $500 had been taken from the 
tray. 

Fearing that he might attempt to victim- 
ize other jewelers by the same trick, the 
firm gave the police a good description of 
the man and it has been broadcast about 
the business section. 











The purchase of an eight-family apartment 
at the corner of Neal Ave. and North Main 
St., Dayton, O., was made recently by A. 
Ellman. The building is of brick construc- 
tion and Mr. Ellman announced that he 
would remodel the structure and hold it as 
an investment. 
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AMSTERDAM, April 18.—Conditions in this 
market show an improvement as compared 
with jast month. During the past month 
conditions in the Antwerp market were such 
that it was feared that they would have a 
detrimental effect upon the market here but 
nothing materialized of a serious nature. 
The big cutters and merchants are gradually 
increasing their business and have done 
more during the last month than for some 
time past. The competition of Antwerp 
seems to be dwindling gradually and with 
the improvement in the Belgian and French 
franc, the cost of production of cut stones 
will rise and this will serve as an added means 
of fighting competition in this market. The 
market for polished stones is better than it 
was last month and there is a steady demand 
for mélée of good quality, prices for which 
increased recently. Much of this stock is 
being shipped to American markets where 
there is also a demand at the present time 
for light brown diamonds. Small sized gems 
in medium qualities are not meeting with as 
ready sale at present while the better grades 
ranging from 60 to 100 to the carat are 
bringing good prices. As the Easter holi- 
days are approaching many of the foreign 
merchants who visited the market during the 
month have returned home which will 
eventually mean that trade will be quiet for 
a time. Manufacturers here are viewing the 
future course of trade with optimism, espe- 
cially as conditions shape themselves toward 
a settlement of the political and economic 
upheaval, 


Lonpon, April 18.—Conditions in this 
market have not shown any marked improve- 
ment since last month and have not come up 
to all that dealers desire. At the present 
time trade is quiet and this seems to be the 
condition generally in the various branches 
of commerce. Wholesale firms doing an ex- 
port business are evidently trying to buy at 
the cheapest prices. This makes it difficult 
for brokers or their principals on the other 
side to make agreements which will be satis- 
factory to both sides. There is, however, 
after all a fair demand for large old stones 
for remodelling, but because these gems are 
getiing scarce, the attention of buyers has 
been drawn to the regular market stocks in 
the larger sizes which, notwithstanding the 
depression in trade, are bringing a good 
price. Some of the manufacturing jewelers 
have also been buying small quantities of 
single cut gems, The smaller sizes are now 
very much in vogue for use in watch brace- 
lets. But owing to the lack of demand 
among jewelers, manufacturers are only 
stocking from hand to mouth. The onyx is 
attracting attention and it should be stated 
that under present circumstances, it makes 
a very desirable gem from an economical 
point of view. 





Paris, April 16.—Following the depression 
prevailing at present in the Antwerp market 
business has been very quiet here during the 
month as hardly anybody among the whole- 


sale firms indicates any real tendency to go 
in for large transactions. The uncertainty 
in the fluctuation of the money market 
makes business almost impossible for many. 
Many retailers report that their trade is also 
at a low level. It should be stated that con- 
fidence is quickly restored and as soon as 
conditions which are now handicapping the 
normal course of trade have improved, busi- 
ness will resume its previous aspect. The 
diamond cutting market is taking -a hopeful 
view of the future, as the American market 
is still buoyant, the only question at present 
being that of prices which are high and 
which are deterring many from buying. The 
cost of material and labor in many instances 
does not leave profit enough to enable the 
sellers to accept offers being made. Atten- 
tion should also be called to the fact that 
of late wages for diamond workers and 
mounters have been increased. The Paris 
market is still noted for its superiority in 
designs and is always doing its utmost to 
maintain this reputation. At the fair held 
recently at Lyons, an illustration of the skill 
of Paris designers was seen. This fair 
which was a great success will be followed 
through the next month by a congress of 
designers and craftsmen who will discuss 
how to find ways and means to encourage 
the younger generation to develop and apply 
their energy in the designing and manufac- 
turing of articles of artistic merit. The 
gathering which will be uhder the patronage 
of the Ministers of Fine Arts and Technical 
Instruction will be attended by the leading 
members of the Paris jewelry trade and 
good results are anticipated. 





AntWerP, April 17—The diminution by 
half of the production these last two weeks, 
has not failed to favorably influence our 
market. 

Although some are of opinion that we 
ought to have applied this limitation measure 
only cenjointly with all diamond-producing 
centres, nevertheless nobody can deny that 
the time had come to act. ‘Considering the 
marked decrease in demand for mélée and 
eight-facets during March, it would indeed 
have been absurd to have gone on producing 
at the same rate as in the preceding months, 
when there had been an incessant and great 
demard for those articles. This decrease in 
demand coming at the time when a few firms 
suspended payment, and when some banks 
withdrew discount and credit facilities, 
caused among many of our manufacturers 
a certain nervousness which resulted in their 
selling their goods at lower prices, even 
sometimes at a loss. 

In the case of a large supply and a small 
demand, then the only way of preventing 
prices sinking below the normal cost price, 
is a temporary diminution of production, a 
measure which will have to be kept up until 
there’is a greater demand. It is a fact that 
the limitation ought to have been applied 
only to eight-facets and mélées ; however, the 
rough manufacturers (who have no reason 


to diminish their production as the demand _ 
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for rough remains steady, and as there is no 
large supply on hand) declared their soli- 
darity with the mélée and _ eight-facets 
manufacturers, as regarded the application 
of this measure, in order to ensure a strict 
observance all along the line. 

In this way the production of polished 
diamonds has been diminished by from 4,000 
to 5,000 carats per week, which at times of 
decreased demand means an _ enormous 
quantity indeed. Any one will have to ad- 
mit that 5,000 carats less per week is of 
great importance as a means of steadying 
the market, and that such a limitation can- 
not but have satisfactory results. 

In case the demand for small goods in- 
creases in a few weeks from now, then it 
stands to reason that the applying of this 
measure will be discontinued at once. 








Creditors File Bankruptcy Petition Against 
Charles Burke, Trading As Burke 
Bros. & Co., Providence, R. I. 


PROVIDENCE, R. I., May 3.—An involuntary 
petition in bankruptcy was filed last week 
in the United States District Court in this 
city against Charles Burke, who conducts a 
wholesale jewelry business at 407 Caesar 
Misch building, 400 Westminster St., this 
city, under the firm name of Burke Bros. & 
Co. The petitioning creditors and the 
amounts of their claims are as follows: 
Ralph Ring Co., Providence, $277; Ideal 
Jewelry Mfg. Co., Providence, $58 and 
Doran & Bagnall Co, Inc., North Attleboro, 
$166. 

The business was started some years ago 
by Charles and Theodore Burke, who had 
previously been associated with their brother 
Alfred Burke in the manufacture of combs 
in Leominster, Mass., until his failure in 
1912, Alfred Burke secured a position with 
a New York jewelry concern while the 
other two brothers started a wholesale 
jewelry business for themselves. After a 
time they removed to Central Falls, R. L., 
conducting the business from their home 
until June 1, 1917, when they removed to 
their present location in the Caesar Misch 
building. 

The business has never been very pros- 
perous and on Oct, 28, 1921, following a 
meeting of creditors in New York with the 
Arbitration Committee of the National 
Jewelers Board of Trade, a voluntary peti- 
tion in bankruptcy was filed in this city 
at which the assets were scheduled at 
$11,139.44 and the liabilities at $10,134.94 
and Elisha C. Mowry, an attorney, was ap- 
pointed receiver. A fortnight later, however, 
on Nov. 15, a special meeting of the credi- 
tors was held at which a compromise offer 
confirmed by the court was accepted. This 
called for the payment of 50 per cent on 
claims of which 1214 per cent. was to be in 
cash and the remaining 3714 per cent. in 
promisory notes of 3,4,5,6,7 and 8 months. 

About two weeks ago, finding themselves 
hard pushed they made an assignment which 
was followed by the involuntary bankruptcy 
proceedings. 
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Isidore Antis, New Orleans watchmaker, 
opened his new store at 704 Canal St., on 
April 15. Mr. Antis was formerly located 
at 930 Canal° St.° In ‘his new store, ‘he will 
handle jewelry and high class novelties. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems Plant of American Enamel Co., Providence, 
R. I., Suffers Fire Loss of Over $100,000 


Toronto, April 30.—The monthly report of the trade of Canada for February gives Provipence, R. I., May 3—A modern, 















































the value of imports for home consumption in the jewelry and allied trades as follows: brick mill-construction building at the 
Month Bisees Munthe Mashapaug pond plant of the American 

of February Ending February Enamel Co., containing 10 ovens, was burned 

ae cmp aaa to the ground this morning in a three-alarm 

és a ae aa ts no Prat Pray fire, but seven wooden buildings, closely 

I cg i a ie eh al aie ee nite ingcom .... f . : i : é Tr — 
United States ...... 22037 19,970 320,059 325,484 | Clustered about it, were saved. The loss 
CS ee 109 339 4,108 3,357. caused by the blaze is estimated to be in 
oo er eee 2,744 11,739 59,004 197,667 excess of $100,000. 

I id Fin 6i6 6-0. 050 6:8: Sieve”  aiavenae 154 43 h ildin r . r ~e( 

Netherlands ........ vlads 177 32,753 3,024 ben hes id hewn “i : nag = — 

Switzerland ......... jibes 153 6,322 3,221 ‘the building which burned in a three-alarm 

Other countries ..... 399 644 4,551 51,731 fire soon after midnight on the morning of 

5 - ———— ———-— _ July 2, 1920. The damage to that and ad- 

Total ...++00+-+- " 27,401 a 34,768 Rivscsinn “ae jacent buildings at that time was estimated 

sis iti oan ~ ss ‘i at $200,000. While this morning’s loss is 

Se 52 eas aso cee er bee nite ingdom .... ,63 : cain ° ° 
United States ...... 1,204 707 20.798 +~—«9'369-~«=« timated at oe it ~ = a 
SD aiiunpicnc cvs ened 278 829 1,872. +Jarge amount of material that was in the 
Ct 4,901 5,957 13,504 50,890 building. It was stated that there would be 
Switzcrland bette eees 3,945 5,450 per 100,280 no interruption in the firm’s business. 
Other countries ..... Ne awn 1,256 The first alarm was sounded at 5:56 

a 10,631 12,721 99,188 167,580 o'clock from the company’s plant, Frederick 
—-—— Moore, the night watchman, discovering the 

Watch cases and parts thereof, finished or United Kingdom .... ....... 79 1,043 1,290 flames in one corner of the enameling room. 

SETTLE S7 SEMGA SSeS St SRST ASEAN DER RIES United States ...... 10,078 6,613 93,409 137,555 He saw a burst of flame and, without wait- 
France | ala ee ee = _ 80 ing to investigate, ran to the box. When 
pot mo ella 2,210 4,265 37,009 59,007 the firemen arrived the inflammable mate- 

ares oo  _** —srial used in enameling had been heated to a 
Total .....s000e. 12,288 10,957 132,039 197,932 combustible point and the interior of the 
—— == == plant wae-a aiass of flames. 

Watch actions and movements and parts United Kingdom .... 111 158 2,578 4,334 The burned building contained 5,000 
thereof, finished or unfinished, includ- United States ...... 23,651 25,030 251,702 350,949 square feet of floor space. Superintendent 
ing winding bars and sleeves........ MUMOON kede esate: < AM: 2a) gicraheis 10,067 3,432 H A.B hl iM ~~ Frederick 

Switzerland ......... 21,818 31,056 411,548 682,519 ay Fs SS, See Seaways Sealer 

thes Countries ..... rt aN ene 853 2,723 Humes stated later that they had been un- 

- ———- ———- ————-_ able to discover what the cause of the fire 

OPRY Vaixeid ane atavalee ; 45,634 56,244 676,748 1,043,957 could have been. At a fire at the same plant 

secu on June 22, 1913, when the loss was esti- 

PGs OA, ko sce ead dK dha aeeuwes United Kingdom .... 3,597 5,510 99,724 138,741 y, firemen were hur 
United States ....... 69,907 79,862 606,334 844,171 mated at $100,000, five firemen were hurt. 
Czecho-Slovakia ..... 8,525 28,592 84,958 150,097 
on I ete ee 1,462 3,530 23,979 55,012 ants ‘ 
WR Ui cath de pacha dat 221 197 12,341 7,634 Hazleton, Pa., Jeweler Victim of Thieves 
Other countries ..... ray | KD | 20,557 64,582 for the Seventh Time 

a 86,463 121,202 847,893 1,260,237 HiAzLETON, Pa., May 3.—E, Finn, a retail 
jeweler here, is convinced firmly that a de- 

Sterling and other silverware, n.o.p...... United Kingdom .... 4,135 4,074-117,230-:153,100_+~—« termined “hoodoo” is trailing him ever since 
United States ...... 1,608 2,135 49,953 52,807 he opened his store in this city, some 13 
— "aaa tienes 45 py Pen years ago. During that time he seems to 
FREE Gaceevate 8 s¥0dean0 ecccece 9442 9439 . " J a ae . 7 ay 
aaa oo pro gs2 have become a particular target for window 

esis —___ _ smashiers, despite assurances of the police 
rere 5,773 6,254 172,535 211,747 after each robbery that ample protecticn 
= ———- == === would be given to him. 

Manufactures of gold and silver, n.o.p.... United Kingdom .... 189 548 16,064 24,398 Last Thursday night he was robbed fot 
United States ...... 4,640 9,885 60,485 95,171 the seventh time in this way and he now 
eee, =. pin cienhas jeshans 96 2,191 874 announces that he is getting tired of being 
ieaiaae pce een 306 | 828 one the goat and that the next window smasher 


ieecepicck. who happens along js liable to get a surprise, 
THY acco ssa-views 4,829 12,035 79,268 126,145 Just what the nature of the surprise is to 
: a be, is being kept a close secret by Mr. Finn, 








Precious stones and imitations thereof, United Kingdom .... 924 1,186 28,162 65,712 but there is no doubt he is thoroughly in- 
not mounted or set, and pearls and im- United States ...... 5,203 14,392 65,378 94,454 dignant and that it will go hard with the 
itations thereof, pierced, split, strung or Czecho-Slovakia gGhaces Freee beens 4,833 1,981 next window breaker, if the jeweler hap- 
not, but not set or mounted......... fp NOs cihewnesenecs 5,277 4,285 71,413 117,362 : : 

Germany ....ccccc0 812 449 5.062 13,093 Pens to be around when he is operating. 
oy ree vineene. sessusee 762 167 The last “smash” was a bold one as it 
— lili 1,387 1,562 30,505 57,356 ~~ happened at an hour when there were several 
Netherle D caeer naan 475 sama dow 3,638 913 . a . ae) 
iso As 3,63 Je persons in the vicinity. The thieves paid no 
Switzerland ......... 124 26 7,278 3,396 2 , 
Other countries ..... pegeeds. acicuwe 11,866 509 attention to this fact, but hurled a large 
—_—— ——— ———— ———__ __ stone through the plate glass window, and 
I< OP, asazevaave 14,202 21,900 228,897 354,950 one of them reached his hand in and seized 
~~ ee several trays and pieces of jewelry. Mr. 

DIRMONGE;, GHEE, —100.0sei se eawnesaearees United Kingdom ..... 52,117 41,207 549,759 660,861 Finn reports his loss at $500 and it is under- 

United States ...... 5,277 335 48,174 5,206 ; ‘hei ered by i anc 

Belgium ........000- 2,173 854 390,883 661,169 Stood he 1s covered by imsurance, 

Pee. 5.40004,000006 iagenan rere 868 16,371 

Netheriands® « s0.00000 47,741 55,013 703,402 677,557 

Switzerland ...+..... snaaea aan - Seema  aeaceaaonn William J. Hoffman until recently with 
Other countries ..... sccmatdiale eeuemrne ceamacdie 249 the Reynolds Jewelry Co., has engaged in 


ee 107,308 97,439 1,693,086 2,021,404 | Dusiness at 500 First Ave., Dodge City, 


-— — Kans., haying opened a jewelry repair shop. 


-. 
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WHOLESALERS’ CONVENTION 





Plans for Entertainment of Delegates and 
Guests at Annual Gathering at 
Providence in June 


PROVIDENCE, R. I., May 3.—With about a 
month intervening to the opening of the 17th 
annual convention of the National Whole- 
sale Jewelers’ Association at the Providence- 

3iltmore Hotel, this city, plans for the re- 
ception and entertainment of the members, 
their ladies and guests by the manufacturing 
jewelers of this city and the Attleboros are 
moving consistently and progressively for- 
ward. 

The tentative program for the business 
sessions having been announced by the of- 
ficials of the wholesalers’ association, it has 
been possible for the officers and committees 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association to work 
out their plans so as to co-ordinate with 
those of the convention directors. 

As was the case at the annual convention 
of the American National Retail Jewelers’ 
Association held last August, the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association has taken upon itself to 
arrange the social entertaining features, two 
distinctive events having been already de- 
cided upon. These will be a Rhode Island 
shore dinner at the picturesque Pomham 
Club, overlooking Narragansett Bay, on 
Wednesday evening, June 4, and a banquet 
at the Biltmore Hotel on Thursday evening, 
June 5. On Friday, June 6, through the in- 
vitation and co-operation of the Manufac- 
turing Jewelers’ Golf Association, there will 
be a golf tournament at the Metacomet Golf 
Club, in East Providence, followed by a 
dinner, entertainment and distribution of 
prizes. 

As yet no definite program has been laid 
out for the care and entertainment of the 
ladies who will accompany the delegates to 
the convention, and in a great measure this 
will have to be among the last things ar- 
ranged for because of the uncertainties of 
the weather and of the number who will at- 
tend. The sub-committee on ladies’ enter- 
tainment, of which Walter E. Ensign is the 
chairman, however, gives assurances that the 
women folk will have no time to be lone- 
some or to feel that they are being over- 
looked or neglected. 

In preparation for last Summer’s conven- 
tion the officers of the New England asso- 
ciation found it very beneficial to hold a pre- 
liminary luncheon at the Biltmore for the 
association, and especially of the members 
of the committees, and a later one at Attle- 
boro for the general discussion of plans. 
One Thursday evening, May 15, the associa- 
tion will hold its regular Spring corporation 
meeting at the Turks Head Club, this city, 
which will, in part, be in the nature of the 
pre-convention gathering. 

Dinner will be served at 6 o'clock, follow- 
ing which President Edgar M. Docherty will 
call upon the chairmen of the various com- 
mittees for brief reports so that there may 
be a full and general discussion of all the 
plans of the convention. Since announcing 

‘his first list, President Docherty has named 
the following important committee: 

Reception—Frederick A. Ballou, of B. A. 
Ballou & Co., Inc., Providence, chairman; 

“Louis J. Anshen, of the LJ. Anshen Co., 
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Providence ; William H. Bell, of W. H. Bell 
& Co., North Attleboro; Sydney O. Bigney, 
of the S. O. Bigney Co., Attleboro; Arthur 
H. Bottomly, of the F. H. Sadler Co., At- 
tleboro; Frederick D. Carr, of the Ostby & 
Barton Co., Providence; George S. Cham- 
plin, of the S. B. Champlin Co., Providence ; 
William T. Chase, of the C. H. Cooke Co., 
Providence; E. Foster Clark, of W. G. Clark 
& Co., Inc. North Attleboro; Frank P. 
Daughaday, of the Freeman, Daughaday Co., 
Plainville; Joseph Finberg, of the Finberg 
Mfg. Co., Attleboro; Charles H. Fuller, of 
George H. Fuller & Sons, Pawtucket; 
Charles E. Hancock, of the Charles E. Han- 
cock Co., Providence; Arthur Henius, of 
the Henius Co., Providence; Fred A. How- 
ard, of the F. M. Whiting Co., North Attle- 
boro; Gregor Krichbaum, of L. Krichbaum 
& Co., Providence; William L. King, of E. 
D. Gilmore & Co., Attleboro; Louis Lyons, 
of the Lyons Mfg. Co., Providence; Law- 
rence C. Martin, of the Martin-Copeland Co., 
Providence; Harry M. Mays, of the Mays 
Mfg. Co., Providence; George L. Paine, of 
the George L. Paine Co., North Attleboro; 
Milton S. Rodenberg, of the M. S. Roden- 
berg Co., Providence; George F. Swayer, 
of the Electric Chain Co., Attleboro; E. B. 
Shepard, of the Albert Lorsch Co., Provi- 
dence; Jacob Solinger, of J. Solinger & Co., 
Providence; Everett L. Spencer, of the E. 
L. Spencer Co., Providence; George H. 
Svkes, of Sykes & Strandberg, Attleboro, 
and Frederick C. Wilmarth, of the Asso- 
ciated Attleboro Manufacturing Jewelers, 
Attleboro. 

Following the discussion of convention 
matters, several items of general business 
will be considered, at the conclusion of 
which B. C. Larrabee, of Baudett College, 
30oston, and New England sales manager of 
the Sheldon School, will talk on “The Man, 
the Job, the Goal,” and it is said that he has 
an interesting and instructive message to 
deliver. 

Up to the present time the busiest of the 
local sub-committees has been that on “Con- 
vention Publicity,” consisting of Maurice J. 
Karpeles, chairman; John J. Collins, Theo- 
dore W. Foster, Raymond M. Horton and 
Lawrence J. Walsh. Not only has it de- 
signed and published a unique and appro- 
priate sticker for letters and packages, many 
thousand of which have already been dis- 
tributed and sent broadcast over the country 
through the mails and express, but the 
wholesalers of the country have been circu- 
larized by one or more letters concerning the 
coming convention. 








Jewelers Take Active Part in Drive to 
Raise Funds for Brown University 
Athletics 


ProvipeNce, R. I., May 3.—Long cherished 
dreams for an athletic plant at Brown Uni- 
versity second to that of no other college 
in the country, which were crystallized by 
the recent purchase of three large tracts of 
land and the drawing of plans, received a 
material support the past week in a cam- 
paign to raise $500,000 to build the plant. 
As has been the outcome of practically every 
drive conducted in the city—charitable, 
philanthropic, welfare, educational or other- 
wise—the campaign went over the top with 
an enthusiasm that was commendable. The 
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campaign was put over by a corps of about 
200 workers, among whom the jewelry in- 
dustry was well represented. 

The campaign opened with a dinner at 
the Providence-Biltmore Hotel on Tuesday 
evening, Alfred B. Lemon being a member 
of the dinner committee. Among the Com- 
missioners heading the various groups were: 
Frederick A. Ballou, Jr., of B. A. Ballou 
& Co., Inc.; Alfred B. Lemon, of E. L. 
Logee & Co.; Henry D. Sharpe, of the 
Brown & Sharpe Mfg. Co., and Donald 
LeStage, of the LeStage Mfg. Co., North 
Attleboro. Workers in the various groups 
included the following: Robert W. Hamil- 
ton, Arthur Henius, Robert W. Otis, Walter 
P. Misch, Martin S. Fanning, Newton P. 
Hutchison, Fred B. Thurber, Russell Grin- 
nell, Frank W. Matteson, Rush Sturges, 
John S. Holbrook, Arthur Aldred, William 
P. Otis, A. T. Wall, Jr., and C. C. Darling. 


The subscribers to the fund are called 
“Builders of the Amphitheater” and each 
takes one or more seats at $25 each. Among 
those who take “built seats” are the follow- 
ing: Harald W. Ostby, Ralph G. Ostby, Ar- 
thur O. Ostby, Edward B. Hough, Walter 
E. Ensign, W. I. Tuttle, William A. Scho- 
field, Everett I. Rogers, T. Clyde Foster, 
Manton N. Coombs, William A. Viall, Henry 
Wolcott, Samuel Magid, Benjamin Brier, 
Henry D. Sharpe, Arthur L. Aldred, Albert 
W. Claflin, Edward C. Wilde, William P. 
Otis, James O. Otis, Morton F. Winsor, 
William P. Chapin, Jr., Edward C. Stiness, 
Joseph P. Burlingame, Sigmund Rosen, 
Charles W. Bubier, Ellis W. MacAllister, 
Alfred K. Potter, Jerome M. Fitz Gerald, 
Richard W. Blanding, Walter P. Misch, 
Edgar M. Docherty, William H. Draper, 
Samuel B. Levy, Walter B. Frost, Frank 
W. Matteson, Frederick A. Ballou, Jr., 
Horace M. Peck, Morgan W. Rogers. 


Robert W. Hamilton, Joseph G. Doran, 
Albert B. Lemon, Frank E. Farnham, New- 
ton P. Hutchinson, Byron S. Watson, Fred- 
erick A. Ballou, Martin S. Fanning, Louis 
Lyons, Herbert S. Tanner, Walter B. Led- 
erer, Edward B. Lederer, Browning & King 
Co., Solomon Tannerbaum, Edmund S. Par- 
sons, Mrs. Ellen D. Sharpe, Alfred K. Pot- 
ter, George S. Champlin, George B. Champ- 
lin, William F. Almy, John A. Ward, Ed- 
mund H. Parsons, Frank R. Parsons, 
Augustus F. Rose, George C. Reuckert, 
Clarence L. Holmes, Jules P. Goldstein, 
Frank T. Fulton, Arthur T. Jones, Frederick 
V. Hussey, Earl H. Mason, Milton Sulz- 
berger, Arthur L. Young, Leo St. Onge, 
John B. Olevson, Samuel Olevson, Richard 
A. Sinnott, Irving R. Lederer, C. C. Darling, 
Harry B. Frost, Charles Shartenberg, A. A. 
French. 

Ralph S. Hamilton, Jr., Norris G. Abbott, 
Edward G. Fletcher, Frank M. Silva, Walter 
R. Callender, Erling C. Ostby, Raymond E. 


_ Ostby, John A. Straight, L. E. Baer, F. E. 


Sturdy, Jr., Samuel M. Einstein, William P. 
Chapin, C. Joseph Fox, Charles H. Eden, 
Morris W. House, Frederick B. Thurber, 
William G. Thurber, Herbert J. Wells, Ed- 
ward N. Slade, Arthur W. Claflin, Henry 
G. Thresher, Dean Thresher, Gus W. 
Strandberg, Harvey J. Flint, George H. 


Cahoone, Leon Samuel, Joseph Samuels, 
Walter Hidden, Benjamin H. Slade, 
Harry 'T.. Daniels, Jr. and Eric E. 


Berkander. 








CIRCULAR 





THE JEWELERS’ 


May 7, 1924. 


















Henry BopDENHEIMER & COMPANY 


DIAMONDS 


ARE NOW LOCATED 
AT 


20 WEST 477 STREET, 
NEW YORK, N. Y. 





















































S. C. PowELL & Co. 


Importers and Cutters of 


DIAMONDS 


announce the removal of their offices to 


2 WEST 461n STREET 


Tel. Bryant 8151-8152 NEW YORK 

































anc 


eee 


kinins TTL eT 


—MAZER MOUNTINGS— 


Are original, exclusive and especially made for the best class of 
trade. Concentrating in Loose Diamonds and Single Stone 
Diamond Rings, gives us a distinct advantage in these two lines. 
Our constantly growing business proves that our values, our 
service and our prices are satisfactory. 
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George W. Spier Goes to His Reward 











Widely Known Jeweler of Washington, D. C., Founder and First President of 
the Horological Institute of America, Succumbs to Long Illness 














WasHINGTON, D. C., May 5.—George W. 
Spier, one of the most prominent jewelers 
of the national capital and the founder of 
the Horological Institute of America, died 
at the Washington Sanitarium in Takoma 
Park, Md., on Friday, May 2. Over two 
years ago the distinguished watchmaker was 
severely injured in an automobile accident 
and retired to the sanitarium for a long rest 
cure. Arrangements have been made for the 
funeral services to be conducted at Lee’s 
Chapel, 322 Pennsylvania Ave., this after- 
noon (May 5). Ernest Geichner will of- 
ficiate at the services. He is a close friend 
of the deceased. 

A son, daughter and brother survive Mr. 
Spier in this country, as well as other broth- 
ers, and a sister, who still reside in Germany, 
whence Mr. Spier came. Mr. Spier’s son is 
La Salle Spier, the distinguished pianist of 
the national capital; the daughter is Mrs. 
Vera Spier Kuhn, wife of Walt Kuhn, New 
York artist, and the brother is Frederick H. 
Spier, of Detroit. 

Mr. Spier was born in Bueckeburg, near 
Hanover, Germany, on March 28, 1854, and 
early apprenticed as a watchmaker. His 
father was Cantor Johann Heinrich Spier, 
a singer of great reputation in Germany and 
a superintendent of the public schools. 
When young Spier had been given his cer- 
tificate as an expert watchmaker he came to 
America, arriving June 8, 1872. He took up 
his trade in New York, living in Hoboken. 

Ile came to Washington in 1873, establish- 
ing himself here, where he remained for the 
rest of his life. He was a watchmaker for 
18 years, serving the leading jewelers in this 
capacity. On July 15, 1890, he opened his 
own store for the sale of jewelry at 310 9th 
St., and after a successful career of 55 years, 
during which he built up a competence, he 
retired on Oct. 7, 1922, leaving the business 
in the hands of the organization he had con- 
structed and developed, of which Herman 
Richards is now proprietor. 

On Jan. 20, 1883, Mr. Spier married Olga 
Marie Hesselbach, a Washington lady, whose 
mother was born in Russia, and her father 
was a scientist, born in Bavaria. His wife 
became a pioneer kindergarten worker 
especially when she connected herself with 
Alexander Graham Bell in his studies of 
bringing up normal children with deaf chil- 
dren in kindergarten work. Mrs. Spier died 
on the 15th of March, 1920. There were 
three children born, two boys and one girl, 
the youngest boy dying in early youth, the 
other children, as before noted, being Mrs. 
Kuhn, of New York, and La Salle Spier, 
of Washington. 

Mr. Spier was instrumental in securing 
considerable civic improvements in the na- 
tional capital, held honorary positions of va- 
rious nature, and yet withal devoted his at- 
tention to his business. He was a member 
of the Merchants’ and Manufacturers’ Asso- 
ciation, the Chamber of Commerce and the 
30ard of Trade. He was president for two 
years of the Jewelers’ Society of the Dis- 


trict of Columbia, custodian and collector of 
watches of the United States National Mu- 
seum, and the founder and first president of 
the Horological Institute of America. 
Among the welfare movements which he 
was instrumental in inaugurating was the 
early closing movement. His work in this 
direction has been a boon to the thousands 
of employes in the various retail stores that 
formerly kept open until 9 o’clock week 
nights and two hours later on Saturdays. 
Another achievement of Mr. Spier’s was 
that honor which was conferred upon him of 





SPIER 


THE LATE GEORGE W. 
making the only watch which was ever 
awarded by the Congress of the United 
States. While serving as custodian of 
watches in the Smithsonian Museum, he be- 
came impressed with the importance of the 
science of more accurate and better time- 
keeping, and made many recommendations 
to promote timekeeping. 

Mr. Spier leaves a host of friends in the 
national capital and throughout the country, 
having a multitude of interests within and 
without his profession. He was an erudite 
and scholarly gentleman, devoted to higher 
music, anxious to further the welfare of his 
city and assist his friends, and his loss will 
be severely felt by horologists, as well as 
thousands of others. 





Under the title, “Fifty Years in Washing- 
ton,” THE JEWELERS’ CircuLar, May 2, 1923, 
published a sketch of George W. Spier’s ca- 
reer, in which appeared the following: 

Mr. Spier was born March 28, 1854, in 
Bueckeburg, near the city of Hanover, in 
northern Germany. His father was Cantor 
Johann Heinrich Spier, superintendent of 
public schools and a singer of national repu- 
tation. The family consisted of 10 children, 
and for 25 years there was never a happier 
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home life anywhere, until a typhus epidemic 
struck the city, killing the father and oldest 
son within two weeks, and laying low every 
member of the family. 

Young Spier had been prepared for an 
acedemic career, but this calamity changed 
everything and, owing to his natural me- 
chanical bent, it was decided to apprentice 
him to a master mechanic and chronometer 
maker who had settled from Hamburg in 
the neighborhood Hansa-town, of Stadthagen. 
Here young Spier spent four years and fin- 
ished his apprenticeship by making a pre- 
cision clock as his masterpiece. 

As soon as he received his certificate as 
an expert watchmaker, he set sail for the 
United States, and landed in Hoboken on 
June 8, 1872. Two days later, in company 
with a young friend, he entered the histori- 
cal Maiden Lane, and on the same day se- 
cured a position uptown and went to work 
the next morning. It so happened that he 
bought some material and opened an account 
with the firm of Lissauer & Co. on the same 
day, and through all the long years he has 
remained a customer of that old establish- 
ment. 

Mr. Spier used to live opposite Stevens 
Institute of Technology in Hoboken, and 
took private lessons from one of the pro- 
fessors for nearly a year. He then carried 
out his long intended wish to settle down in 
the nation’s capital, which had always im- 
pressed him as being a city of many attrac- 
tions. Fifty years have passed since his 
coming. He married a Washington girl. 
Miss Olga Marie Hesselbach, who was in- 
terested in welfare work, raised a family, 
and has been closely connected in every way 
with the city’s social and scientific life. He 
always took much civic pride in his city, and 
says that if he had to select again (as a 
voung man) a place to settle down, it would 
be his present city. Mr. Spier made many 
friends among the city’s eminent men of 
science in whose research work and labors 
he has always taken keen interest. 

A few weeks after General Grant was in- 
augurated for the second time, March 4, 
1873, young Spier arrived in Washington 
and immediately assumed a responsible posi- 
tion. For 18 years he was associated with 
some of the best concerns. On July 15, 1890, 
he opened his own jewelry store at 310 
9th St. N. W., where the establishment 
is still located and from which he has re- 
tired, leaving the business practically in the 
hands of the organization which he had built 
up and of which Herman Richards, manager 
for many years, is now proprietor and suc- 
cessor. 

It is characteristic of Mr. Spier that he 
built his success upon the slogan, “A satis- 
fied customer is the best advertisement.” To 
his clerks he always preached, “In this store 
the customer has the right of way.” The 
business grew from year to year until the 
organization consisted of five watchmakers, 
one jeweler and a porter. When Mr. Spier 
retired, the head watchmaker had been with 
him 32 years; the son of the head watch- 
maker, now in business for himself, 15 years; 
the head salesman, 29 years, and the other 
employes from 22 years upward. Even the 
colored porter had been in his employ more 
than 20 years. 

As soon as Mr. Spier opened his store, 
he joined the Board of Trade and became a 
charter member of the Chamber of Com- 
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merce and the Merchants’ and Manufactur- 
ers’ Association. He was for two years pres- 
ident of the Jewelers’ Society of the District 
of Columbia, and took great interest in the 
development of a co-operative spirit among 
the jewelers of the country. He was one of 
the originators of the early closing move- 
ment. At one time the stores were kept 
open until nine o’clock every night, except 
Saturday, when they were not closed until 
11 p. m. He believed that more business 
could be done by reducing the hours of 
labor, and with this in view, started a pow- 
erful agitation, appealing to the public to 
shop earlier. This was done in 1885, and 
created an entirely new vision of commer- 
cial life, which today is so far progressed 
that most successful stores in the city keep 
open only about nine hours. 

On Feb. 13, 1920, Mr. Spier was appointed 
on the staff of the Smithsonian Institution, 
as custodian of watches. On May 20, 1920, 
he submitted the following report to Carl 
W. Mitman, Curator of Mechanical Tech- 
nology, United States National Museum, in 
the hope of bettering and dignifying the 
science of timekeeping : 


“To safeguard an important industry 
and to promote the science of horology 
the following suggestions are made: 

“To establish ‘The National Hero- 
logical Society’ under the guidance of 
the Smithsonian Institution. 

“1. To promote the science of time- 
keeping. 

“2. To unite all persons interested 
into one national organization. 

“3. To establish a system of horo- 
logical schools. 

“4. To confer degrees of efficiency in 
practical and theoretical knowledge of 
timekeeping. 

“5. To establish headquarters in the 
national capital. 

“6. To erect a suitable building in 
Washington, known perhaps as ‘The 
Time Building,’ showing the develop- 
ment of the art of timekeeping from 
the earliest period to the present day. 

“7. To create a proper understand- 
ing by the public of the value of cor- 
rect timekeeping in the economic life 
of the country. 

“8. To collect objects 
the history of timekeeping.” 


illustrating 


Shortly afterwards the powerful aid of 
the National Research Council was secured 
and under its auspices the Horological In- 
stitute of America was permanently estab- 
lished on Oct. 20, 1921. 

Mr. Spier has been called the founder of 
the Horological Institute, and was unani- 
mously elected first president. He has often 
expressed the opinion that a great many 
people have worked for the same idea for 
many years. Alfred G. Stein, of New York, 
told -him that 20 years ago he attempted, 
with the prestige of his great house, to estab- 
lish a Horological Institute, but had to give 
up the idea, as few would give support to 
the movement in which he was interested 
at that time. 

Since the death of his wife, Mr. Spier has 
not enjoyed good health. On Jan. 7, 1922, 
he suffered from a severe automobile acci- 
dent and at the request of his physicians is 
taking a long rest cure at the Washington 
Sanitarium in Takoma Park, D. C. 
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Through all his suffering his chief thought 
has been for the institute. 





At the next meeting of the Horological 
Institute of America, which will be held in 
the new building of the National Academy 
of Sciences and the National Research Coun- 
cil, 21st and B Sts., N. W., Washington, 
D. C., there will be a memorial session in 
honor of Mr. Spier. No man lived more 
thoroughly for the interest of his craft. No 
man died more bravely or more resignedly. 
His constant thought was of the institute 
which he founded. For several days before 
his death he was only semi-conscious, and 
mention of the name of the institute was the 
only thing that revived slight indications of 
consciousness. 








Death of Edward P. Morgan 


Woonsocket, R. I., May 3.—Edward 
Payson Morgan, a retired retail jeweler who 
for several years was in business at New 
Boston, N. H., Milford, N. H., and Goffs- 
town, N. H., died at the home of his son, 
Gerry A. Morgan, 105 Highland St., this 
city, last Wednesday night, aged 77 years. 
He had been an invalid for several years 
and death was due to a complication of 
diseases. He was a son of the late Zachariah 
and Hannah (Hooper) Morgan and was 
born at New Boston, June 14, 1846. He 
was educated in his native town, where he 
later started in the retail jewelry business. 
In 1886 he moved to Milford, N. H., but 
after 10 years removed to Goffstown, N. H., 
where he remained until he came to Woon- 
socket about five years ago. 

His wife, Mrs. Mary R. (Kingsbury) 
Morgan, died April 20, 1920, and he is 
survived by one son, a brother and a sister. 








J. C. Merkling. Watchmaker of Washington, 
D. C., Badly Injured in An Auto- 
mobile Accident 


Wasuinocton, D. C., May 5.—Serious in- 
juries were sustained by John C. Merkling, 
well-known watchmaker of the national 
capital, when the automobile in which he 
was riding was wrecked on a suburban road 
near Washington Saturday afternoon, May 
3. He lies at present in Casualty Hospital, 
where he was taken when picked up uncon- 
scious from the road. Extent of his injuries 
have not as yet been determined. X-rays 
have been taken to determine whether he 
suffers a fractured skull. 

Mr. Merkling with a few friends who are 
fellow members of the Cosmopolitan Club 
was going down to the river front near the 
Rock Point road, when about three miles 
from Tompkinsville, Md., his automobile 
skidded, the top being knocked off by a 
tree, and he was thrown onto the road, being 
rendered unconscious. The automobile was 
wrecked. His friends went to get assistance. 
One of them hailed a vehicle of the Chesa- 
peake and Potomac Telephone Co., which 
took the injured man to the hospital. He 
was identified there as one of the leading 
watchmakers of the city by Dr. A. L. 
Miller. 

For a period of 30 vears Mr. Merkling 
has heen associated with Henry C. Karr, 
jeweler and watchmaker at 1419 H. St. 
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INCREASED EXPORTS 





Shipments of American Jewelry Watches and 
Clocks to Other Countries Show Grat- 
ifying Increase in First Quarter 
of 1924 


WasHincTon, D. C., May 3.—Almost 
double the jewelry exports were effected 
from the United States during the first three 
months of this year, compared to the ex- 
portation of jewelry in the same period of 
1923. According to the figures recently com-. 
piled by Warren L. Hoagland of the De- 
partment of Commerce, there was a per- 
centage increase of 99.6 per cent in jewelry 
exports for the first quarter of 1924. The 
increase in the export value was made up 
of higher values in precious stones and gold 
mmanufactures—shipped parcel post. In 
March of this year, for instance, there was 
a gain of over 131 per cent. in the trading 
of the whole group but this was largely 
influenced by the increase in the item of 
precious stones from $4,783 in March, 1923, 
to $110,797 in March of this year, This 
same factor, it is pointed out by the depart- 
ment contributed to the gain of 59.9 per cent. 
in the trade of March, 1924, over that of 
February, 1924. Gold manufacturers also 
registered $105,046 for March, 1924, as 
against $16,748 for March, 1923. Exports 
of gold plated ware were extra heavy. There 
were exports of this ware in March, 1924, 
of $27,872, against March, 1923, $7,091. 

Clocks and watches exported were also 
almost double the value of those shipped 
during the first quarter of the old year. 
During the first quarter of 1924 these 
amounted to 114,994, valued at $231,839, 
compared with 123,442, valued at only 
$128,675, for the first quarter of 1923, thus 
indicating the higher grade trend in this 
particular exportation. It was noticed in the 
matter of clocks that the main change was 
in the decline in number as well as the 
value of common alarm clocks, which have 
grown to be distinctly an American institu- 
tion, 

Export trading in optical goods was 
almost double the value. <A noticeable de- 
crease in March of this year against the 
splendid showing of the previous month was 
evident. 

The influence of the inclusion of parcel 
post shipments in the jewelry group is well 
recognized by the department in compiling 
the figures. 








HEN DISCOVERS DIAMOND BED 





Finding of Stones in Crop Leads to Open 
ing of New Area in Bahia. Brazil 


WASHINGTON, D. C., May 3.—The finding 
of a diamond in the crop of a hen recently 
lead to the discovery of a new diamond 
bearing bed in Bahia, Brazil, according to 
a report to the Department of Commerce 
from Consul Homer Britt. 

The new bed lies along the banks of the 
Ric Padro, and it is stated that the poultry 
flocks in the vicinity of the find are increas- 
ing perceptibly and are subject to close ex- 
amination before being dispatched to market. 

The owner of the new area has published 
notices inviting interested parties to come 
and work sections of the find under the 
usual terms. 
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REMOVAL NOTICE 


HENRY E. OPPENHEIMER & CO. 
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Telephone: Bryant 9177 
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Hub Bowlers Dine and Receive Prizes 








Third Annual Banquet of Boston Jewelers’ Bowling League, Held at the 
American House 

















Boston, Mass., May 2.—Presentation of 
valuable prizes and a long vaudeville pro- 
vram of exceptional merit were the distin- 
guishing features of the third annual ban- 
quet of the Boston Jewelers’ Bowling League 
at the American House last evening. The 
presentation was made by James H. Parks, 
president of the League, with that touch of 
humor and kindliness which characterizes all 
his public addresses and functions. He em- 
phasized the spirit of co-operation which 
actuates the League members and stated that 
he believed the success of the League was 
largely due to that spirit. 

Mr. Parks then called the captains of each 
team and each individual winner to the head 
table and amid applause from the 150 mem- 
bers and guests present, awarded the prizes. 
The dinner was interrupted for a very short 
time by Mr. Parks, with the request that all 
present stand and pay silent tribute to 
Charles Hardy, who died the first of this 
week. The president spoke briefly on Mr. 
Hardy’s efforts in making the Bowling 
League a success. 

Three years of keen competition on the 
alleys have resulted in many exceptionally 
good bowlers being turned out by the Bos- 
ton Jewelers’ Bowling League. This is evi- 
denced by the fact that 18 members of the 
Jewelers’ League finished in third place at 
the World’s Championship Candle Pin Tour- 
nament at the Boston Arena recently. There 
were 12 clubs which took part in the League 
games during the 1923-1924 season. 

Grace Chadwick, a songbird of high merit, 
entertained during the dinner with a number 
of popular songs. Heading the program of 
amusements was a wrestling match between 
Birdson Greene, New England welterweight 
champion, and Henry Sparkes, New Eng- 
land Y. M. C. A. champion in the 145-pound 
class. The match was a single fall affair, 
being won by Greene in 18 minutes. Be- 
fore the match, Sparkes demonstrated sev- 
eral health exercises, while Greene showed 
the diners the most popular holds used in 
the wrestling game. 

Pietro Mordelia, popular accordianist and 
pianist, was next on the bill, a feature of 
his act being a so-called duet, played with 
both hands and both feet. Frances Aldrich 
amused with several dances. “Doty,” crayon 
cartoonist, demonstrated his ability with pic- 
tures of current topics. The feature of the 
program was the minstrel show, put on by 
five members of the League. Jokes about 
several prominent members of the League 
brought forth many laughs. 

At the head table with James H. Parks, 
the president, were: Albert R. Kerr, J. 
Charles Steever, James S. Blake, FE. T. 
Glover, F. R. Hollister, Harold L. Rosen- 
berg, G. E. Fletcher, Frederick McIntyre, 
John Ramsay, Charles Cole and C. O. Hous- 
mann. 

The menu was excellent. 

MENU 


Tomato Surprise 


Here it is: 


Olives 


Radishes 
Chicken Gumbo Soup 


Cassolette of Lobster Newburg 

Filet Mignon of Beef Rathskeller 
Wafer Potatoes Asparagus Tips 

Hearts of Lettuce Russian Dressing 
Sultana Roll Strawberry Sauce 
Assorted Cake 
Coffee 

Cigars Cigarettes 

The guests included: F. C. Beckwith, 
Hamilton Watch Co.; James S. Blake, Bos- 
ton Jewelers’ Club; I. E. Boucher, Waltham 
Watch Co.; F. E. Bristol, R. Wallace & 
Sons Mfg. Co.; Arthur G. Brown, Kre- 
mentz & Co.; Jacob Bunn, Illinois Watch 
Co.; William J. Chaplin, L. E. Waterman 
Co.: William J. Harber, Enos Richardson 
& Co.; F. R. Hollister, Chapin & Hollister 
Co.; Albert R. Kerr, Boston Jewelers’ Club; 
Stanley Lynch, McChesney Co.; W. J. Mar- 
shall, Waltham Watch Co.; Frederick Mc- 
Intyre, Leys, Christie & Co.; E. G. Salt, 
A. Wittnauer Co.; George Schultz, Traub 
Mfg. Co.; Frank P. Sibley, Boston Globe; 
J. Charles Steever, E. B. Horn Co.; H. L. 
Stevens, International Silver Co.; E. Cooper 
Stone and William Stone, Gorham Co., and 
representatives of the following firms: 
Bates & Bacon; Dueber, Hampden Watch 
Co.; Shreve, Crump & Low Co.; Hodgson, 
Kennard & Co.; Smith, Patterson & Co.; A. 
Stowell & Co.; Bigelow, Kennard & Co.; D. 
C. Percival & Co.; Harkins & Murphy Co.; 
Ripley, Howland Mfg. Co.; I. Albert’s 
Sons; Thomas Long Co.; Lenox Jewelry 
Co.; E. B. Horn Co. 

BOWLING PRIZES 

Winning Team—Sterling Silver Prize Cup to 
be won three times, $150. Presented by the Gorham 
Co. Won by. Shreve, Crump & Low Co. 

First Prize—High Average 97.78. Mirror Clock 
$85. Presented by Waltham Watch & Clock Co. 
Won by Samuel M. Robinson of Hodgson Kennard 
& Co. 

Second Prize—-High 3 String Total 333. 
$85. Presented by Illinois Watch Co. 
Harold L. Rosenberg of I. Albert’s Sons. 

Third Prize—High Single String 132. Diamond 
Scarf Pin $75. Presented by E. Cooper Stone. 
Won by George C. Mullin of Harkins & Murphy 
Co. 

Fourth Prize—Second High Average 95.34. 
Watch $50. Presented by Dueber Hampden 
Watch Co. Won by Lewis H. MeKenna of The 
E. B. Horn Co. 

Fifth Prize—Third High Average 95. Waistcoat 
Set $50. Presented by Krementz & Co. Won by 
William Hulme of Shreve, Crump & Low Co. 

Sixth Prize—Fourth High Average 93.37. Watch 
$43. Presented by Hamilton Watch Co. Won by 
L. A. Black of Smith, Patterson & Co. 

Seventh Prize—Fifth High Average 93.27. Watch 
$40. Presented by A. Wittnauer Co. Won by 
George M. Clem of Shreve, Crump & Low Co. 

Eighth Prize—Sixth High Average 92.63. Silver 
Vase $20. Presented by R. Wallace & Sons Mfg. 
Co. Won by Lorenze Ernst of D. C. Percival Co. 

Ninth Prize—Second High 3 String Total 330. 
Silver Military Brushes and Comb $38. Presented 
by The McChesney Co. Won by Helmer W. John- 
son of Ripley, Howland Mfg. Co. 

Tenth Prize—Second High Single String 127. 
Pair of Gold Cuff Links $12. Presented by Wil- 
liam J. Harber. Won by Warren C. Donnelly of 
D. C. Percival Co. 

Eleventh Prize—Third High 3 String Total 319. 
Silver Pocket Knife $8. Presented by Chapin & 
Hollister. Won by Joseph Lipp of Lenox Jewelry 
Co. 

Twelfth Prize—Low 3 String Total 207. Leather 


Watch 
Won by 


and Gold Bill Fold $12. Presented by George 
Schultz. Won by Roland Ruggles of The E. B. 
Horn Co. 
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Silver 


Thirteenth Prize—Low Single String 60. 
Belt Buckle $6. Presented by Chapin & Hollister. 
Won by Herbert Miller of Bigelow, Kennard & Co. 

High Average cn Each Team—Twelve Fountain 


Pen and Pencil Sets $9 each. Presented by L. E. 


Waterman Co. Won by 
Willis Pynn, Shreve Crump & Low Co..... 89.74 
Frederick N. Thomas, Hodgson, Kennard 

I aidan aeladcacedkabess cb ceis weddaw 90.92 
Albert West, Smith, Patterson & Co....... 91.29 
Albert Steeves, A. Stowell & Co.......... 91.09 
George Barry, Bigelow Kennard & Co...... 88.03 
Stewart McKenzie, D. C. Percival & Co.... 88.40 
Richard A. O’Donnell, Harkins & Murphy 

GU oes wawtlncces tAusanedteccceeebauauas 89.53 
John Ramsay, Ripley, Howland Mfg. Co... 90.57 
Howard Kahn, I. Albert’s Sons........... 86.10 
Archibald B. Rodgers, Thomas Long Co... 90.00 
Edward Frieman, Lenox Jewelry Co...... 89.61 
Charles W. Hoskins, The E. B. Horn Co... 88.92 
INDIVIDUAL TEAM PRIZES FOR THREE 

HIGH TEAMS 
First Team—Five Silver Vases $15 each. Pre- 


sented by International Silver Co. Won by Shreve, 
Crump & Low Co. 

Second Team—Five Waldemar Chains and 
Knives $12 each. Presented by Bates and Bacon. 
Won by Hodgscn Kennard & Co. 


Third Team—Five Pearl Scarfpins $10 each. 


Presented by Frederick McIntyre. Won by 
Smith, Patterson & Co. 
Special Prize—Silver Bowling Trophy. Present- 


ed by J. Charles Stever of The E. B. Horn Co. 
Won by Captain William Hulme of Shreve, Crump 
& Low Co. Captain of team making highest total 
pinfall for last half of season. 


TEAM STANDING 


on = Lost 
1. Shreve, Crump & Low Co....... 62 26 
2. Hodgson, Kennard & Co....... 56 32 
3. Smith, Patterson & Co.......... 52 36 
eee 46 42 
5. Bigelow, Kennard & Co......... 45 43 
6 We Ci Peteital & CO.vicciccccve 44 44 
7. Harkins & Murphy Co.......... 43 45 
8. Ripley, Howland Mfg. Co....... 40 48 
ee ee ee 39 49 
10, Titesss Long Coikscccccceccces 35 53 
11. Lenox Jewelry Co............. 35 53 
SA) Fee ee Ee RRO Cis vad wcwee 31 57 








ROBBERS AT WORK 





Crooks Leave Denver and Visit Other Colo- 
rado Jewelry Stores 

Denver, Colo., May 1.—Deserting Denver 
after four. robberies here within a month 
which netted $1,200 in jewels, robbers di- 
rected their attention during the past week 
to jewelry stores outside the city. 

In an attempted robbery of the Olof H. 
Jacobson jewelry store at Sterling, Colo., on 
the night of April 26, one of the two men 
who participated in the affair was shot in a 
revolver duel with Night Marshal John 
Wagner, of the Sterling police department. 
The burglar, however, escaped, leaving a 
trail of blood, which the police followed for 
several blocks along Main St., only to lose 
it in an alley into which the thief ran. 

The thieves were discerned in the act of 
trying to get into the Jacobson store, and 
Night Marshal Wagner, after ordering the 
culprits to halt, opened fire. The thieves re- 
turned the fire without effect. 

Mr. Jacobson is a brother of Arthur 
Jacobson, of Denver, who recently lost dia- 
monds worth $7,600, when William Dahli- 
hunt and Herman Herbert held up and 
robbed his clerk as he was removing the 
jewels from a display window preparatory 
to placing them in a vault overnight. 

The second Colorado jewelry store rob- 
bery occurred also on the night of April 26, 
when thieves smashed the display window of 
Eugene M. Miller’s jewelry store at Long- 
mont, Colo., and escaped with jewels valued 
at more than $200. 
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American Gem & Pearl 


Company 


6 West 48th Street, New York 
LONDON 





Miners, Cutters and Importers 


Gems of Every Description 





We specialize in 
Rubies, Emeralds, Sapphires 
Of all sizes for all purposes 


and Carry a Particularly Well Assorted Stock of 
Aquamarines, Chinese Jade, 


Black Opals 


and Other Semi-Precious Stones 
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When Tiffany was 
at Union Square 


Frank C. Osmers 


2 West 47th St. 
New York City 


Specialized Then as Now in 
Seed Pearl Repairing, 
Remodelling 
and Renovating 
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STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane New York City 




















S. NATHAN & CO. 


Importers and Cutters 


71 Nassau Street New York 





Diamonds 


Precious and 
Semi-Precious 
Stones 


Synthetic and 
[mitation Stones 


Pearls 


Artificial Pearls 
“ Everything 


Genuine Stone 
Necklaces in the 
Stone Line 








The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John St., cor. Broadway, New York 





2 BELT CHAINS 


Nickel plated 
Sterling Silver 
1/10 12K. Filled 


Send for Samples 


MARPLE JEWELRY CO. 
Hampton, Va. 

















Hercules Bead Cord 


A great time saver, simply slide the beads from 
the old string on to ‘‘Hercules.’’ We will send 
you a detailed instruction sheet and sample post- 
paid without charge. 
GEORGE PHILLIPS & COMPANY, 
Scranton, Pa. 
































Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER STONES 
THE DOUBRAVA CO. 


61 Beekman St. New York 
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Banquet of United Retail Jewelry Store Keepers’ Association 





National, State and Local Associations Represented at Enjoyable Dinner Given 
by New York Organization—Interesting Addresses a 
Feature of the Gathering 




















In celebration of their eighth anniversary, 
members of the United Retail Jewelry Store 
Keepers’ Association held their banquet and 
ball last Sunday evening at The Academy, 
115 W. 79th St. New York. It was at- 
tended by almost 200 jewelers, their wives, 
families and friends. National, State and 
city association leaders were guests of honor 
at the banquet and during the evening spoke 
on various topics of interest to the retail 
jewelry trade. At the conclusion of the 
post-prandial program, the jewelers and their 
guests adjourned to the ballroom, where they 
were joined by approximately 200 more 
friends, and enjoyed dancing. 

Although the evening’s activities were sev- 
eral hours late in getting under way, those 
who attended ‘enjoyed themselves to the ut- 
most and it was the consensus of opinion that 
this affair was the finest ever held by the 
association. Aside from the speaking, a 
pleasant feature of the evening was the pre- 
senting of a sterling silver loving cup to 
President Louis Fried. This was suitably 
inscribed and came from the members as a 
mark of appreciation for his untiring efforts 
in behalf of the. organization. 

Seven o'clock was the hour set for the 
banquet but for some reason it was 9.30 P. M. 
before the doors of the banquet hall were 
thrown open and President Fried led the 
diners in the march to their tables. As each 
guest entered the banquet hall, representa- 
tives of the L. E. Waterman Co. distributed 
gold mounted fountain pens to the men and 
handsome automatic pencils to the women. 
The pens were inscribed with the name of 
the organization and both souvenirs were 
received enthusiastically by the diners. After 
everyone had found a place at the various 
tables scattered about the hall, the honored 
guests were escorted to their places at the 
head table. They included Edward H. Huf- 
nagel, president of the American National 
Retail Jewelers’ Association; Harry N. 
Clark, president of the New York State Re- 
tail Jewelers’ Association; Emil W. Kohn, 
president of the Retail Jewelers’ Association 
of Greater New York and Vicinity ; M. Kor- 
sunsky, president of the Bronx Retail Jewel- 
ers’ Association, and several others. 

While the assemblage stood, the orchestra 
played the “Star Spangled Banner,” after 
which the following menu was served: 


Fruit Cocktail de Season 
Saumon en Trenches Sauce Tartare 
Pommes Parisienne 
Consomme de Volaille Psyauns 
Olives 
Tomates sur Tranche 
Chicken Fricassee et Rice 
Fresh Beef Tongue Sauce Polonaise 
Pommes Croquettes Sorbert Framboises 
Roast Philadelphia Capon Petit Pois Verts 
Coeur de Laitues 
Coupes des Fruits Frappess 
Cafe Noir 
Appolinaris Ginger Ale Celery 


Gherkins 
Sales 


Celerie 
Ammonds 


Petits Fours 


Tonic Sarsaparilla 


At the plate of each was a paper hateand 


a souvenir journal. These journals con- 
tained photographs of several officers, com- 
mittee chairmen and a number of advertise- 
ments. 

As the last course was served, President 
Louis Fried greeted the members and their 
guests and expressed the hope that they 
would enjoy the speaking that was to fol- 
iow. After a few other appropriate re- 
marks, President Fried introduced Paul 
Weintraub as toastmaster for the evening. 
Mr. Weintraub is an attorney and the son 
of J. A. Weintraub, treasurer of the or- 
ganization, He addressed the assemblage 
and after a few preliminary remarks pre- 
sented Edward H. Hufnagel, president of 
the American National Retail Jewelers’ As- 
sociation, as the first speaker of the evening. 

President Hufnagel spoke generally on the 
tax question and reviewed the work which 
the A. N. R. J. A. had done in an effort 
to have this tax repealed. He also gave the 
jewelers some idea as to the present status 
of the situation and assured them that the 
fight would continue. 

The next speaker introduced was Harry 
N. Clark, president of the Empire State 
association, who touched on several interest- 
ing topics. Like the previous speaker, he 
also made some remarks on the tax subject 
and concluded by urging everyone who pos- 
sibly could to attend the annual convention 
of the New York State Association, which 
is to be held in Rochester, July 28, 29 and 30. 

Mr. Clark was followed by Emil W. Kohn, 
president of the Retail Jewelers’ Association 
of Greater New York and Vicinity, and his 
talk was listened’to with keen interest. This 
speaker pointed out the necessity for having 
additional police protection in New York 
and called attention to the efforts which his 
organization is making to bring this about. 
He also spoke on association work and sev- 
eral other interesting topics. 

The value of association work in the Bronx 
was discussed by M. Korsunsky, president 
of the Bronx association, the next speaker 
introduced. He urged co-operation and told 
what his organization is doing for the retail 
jeweler in his section of the city. 

Morris Astor, head of the Metropolitan 
Retail Jewelers’ Association, was also pre- 
sented and made a few remarks, after which 
Louis Cohen, ex-president of the United Re- 
tail Jewelry Store Keepers’ Association, was 
introduced. Mr. Cohen told the diners that 
the other speakers had so well covered the 
subjects of real interest to the jewelers that 
he had nothing to say. 

Following the remarks of the various 
speakers, Toastmaster Weintraub, on behalf 
of the association, presented a sterling sil- 
ver loving cup to President Fried. This 
concluded the activities in the banquet hall, 
after which the jewelers and their guests 
enjoyed dancing to music played by Henry 
Dubin’s Society Orchestra. 

The various committees in charge of this 
affair handled the arrangements admirably. 
These committees were composed as follows: 
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Arrangement Committee: S. Meyer, 
chairman; N. Anusewitz, L. Rackoff, N. 
Herman, A. Altman, J. A. Weintraub, H. 
Hebald, M. Seltzer. Reception Committee: 
Mrs, A. Altman, Mrs. L, Fried, Miss 
Meyer. 


BUFFALO AUCTION ORDINANCE 











Another Adjournment Is Taken in Fight 
to Get Local Legislation Enacted 

BuFrFaLo, May 3.—If perseverance counts 
for anything Buffalo’s retail jewelers should 
be ultimately successful in having enacted 
the auction ordinance which was drafted by 
the Buffalo Better Business Commission, 
The jewelers have not been discouraged by 
repeated postponements and adjournments of, 
hearings before the city council. Some de- 
lays were undoubtedly warranted while 
others, requested by counsel opposing the 
ordinance, appeared suspiciously like attempts 
to prolong action on this legislation. 

The issue has developed into an endurance 
contest. But if the faction fighting the or- 
dinance expects to gain by the prolongation 
of the matter, it must have been rather dis- 
appointing to them to note the large and 
representative gathering of jewelers who at- 
tended yesterday’s hearing, »which brought 
out the largest attendance sifice the question 
has been before the city solons. The re- 
sponse must have been gratifying to the 
Buffalo Better Business Commission, which 
sent to every jeweler in the city an invita- 
tion, urging their presence in support of the 
ordinance. 

The hearing proved to be a brief one, not, 
however, through any fault of the jewelers. 
Both Mayor Schwab and Commissioner 
Meahl were out of the city and with only a 
bare quorum of three councilmen, Commis- 
sioner Ross Graves, who presided, did not 
feel that definite action should be taken with- 
out a final hearing before the full council. 
Counsel for the Business Commission pro- 
tested any further adjournment but to no 
avail. Commissioner Graves set Friday, 
May 16, for the final hearing. At the same 
time he requested the counsel for the auction 
houses to confer with Corporation Counsel 
Rupp during the interval in an effort to 
straighten out differences which exist be- 
tween the two parties concerned. The cor- 
poration counsel, however, will also hear 
the jewelers’ side of the question and since 
lawyers for the city have already passed 
upon and approved the ordinance, it is 
reasonable to prophesy a favorable report 
from the corporation counsel on the ordi- 
nance as it stands. 

Strange to say, although he professed his 
intention of abandoning the auction business, 
Louis Kimmel, who is practically the sole 
opponent of the legislation, did nat offer to 
withdraw. He told of his intention of en- 
tering the jewelry jobbing field, upon which 
one jeweler suggested that in such case Kim- 
mel should be for rather than against the 
proposed ordinance. To this there was no 
response. 

All of the jewelers present at the hear- 
ing promised to be on deck again two weeks 
hence and pledged their support to the limit 
in seeing the bill enacted. 








Robert A. Dietz has moved his jewelry 
store to 127 Broadway, Hanover, Pa. 
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We Have Not Moved 
EDUARD VAN DAM 


Cutters of Everything in Diamonds 





Ear To The Ground— Eyes Forward! 


An Earned Motto. 


THE FIRST Diamond Cutters to move uptown many years ago. 

THE FIRST European Cutters to establish in America. 

ORIGINATORS of “Vandam Cutting,” still the model toward 

which “American Cutting” strives to approach. 

THE FIRST to popularize the square diamond and many other 
forms of cutting. 

THE FIRST Dutch Cutters to back their foresight by building 
a factory in Antwerp. 


THE FIRST, Always to see the trend and prepare for the future 
with Experience, and an Army of Workmen. 











YOU NEED One or More of Our Lines. 


Write for melees and small in all grades, and fine squares, 
fancies and sizes, all priced by quantity production, and 
receive prompt and courteous attention. 


EDUARD VAN DAM 


Murray Hill 5879 437 FIFTH AVENUE 
0322 NEW YORK 
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HOLD IMPORTANT MEETING 





3oard of Directors of Retail Jewelers’ Asso- 
ciation of Greater New York and Vicin- 
ity Adopt Resolutions Against Sales 
Tax on Jewelry and French In- 
dustrial Art Exhibition 


The Board of Directors of the Retail 
Jewelers’ Association of Greater New York 
and Vicinity held an important meeting last 
Friday afternoon in the rooms of the 
Canadian Club at the Hotel Belmont, 42nd 
St. and Park Ave. The enthusiasm dis- 
played at this meeting, which followed by 
one week a general gathering of the mem- 
bers, incidentally the first in several years, 
indicates that the organization is again be- 
coming active and interested in trade 
subjects, 

The meeting of the directors was presided 
over by President Emil W. Kohn, and was 
preceded by a luncheon which was held at 
130 p. mM. The principal feature of the 
meeting was the discussion of the advan- 
tages of retail jewelers exhibiting at the 
annual Industrial Art Exhibition held by the 
Metropolitan Museum of Art. The direc- 
tors were enthusiastic over this subject and 
plan to invite about 15 retail jewelers to 
show the public products of American 
manufacturing jewelers. William Post 
Sackett, formerly of Bailey, Banks & Biddle 
and Reed & Barton, was appointed to take 
charge of this jewelry exhibit. A commit- 
tee on exhibition was appointed at this meet- 
ing and consists of Paul Rosier of Cartier, 
Inc., Edward J. Case of Dreicer & Co.,, 
Alfred Morrell, Black, Starr & Frost, Pren- 
tice Luckey of Wm, Wise & Son and Emil 
W. Kohn of Theo. A. Kohn & Son. 

During the afternoon a number of resolu- 
tions were adopted, one of which opposes 
the imposition of any sales tax on the 
jewelry industry and another favoring the 
repeal of the legislation which permitted the 
exhibition of French Industrial Art which 
was held recently in Grand Central Palace, 
New York. The third resolution voices the 
opposition to retailing by 
manufacturers, wholesalers or importers, 

These resolutions read as follows: 


Whereas: We recognized the necessity during 
the war period of imposing a sales tax and 

Whereas: Our industry has now when no such 
emergency exists been singled out with three or 
four other industries for special taxation. Be it 

ResotvepD: That we oppose the imposition of 
any sales tax upon our industry as discriminatory 
and unjust. 

* * * 

Whereas: The present exhibition of French 
Industrial Art is being held under a special act of 
Congress, permitting the free entry and exhibit of 
wares without prepayment of duties and 


_ Whereas: This is objectional special legislation 
insofar that it offers advantages to foreign mer- 
Be it 

Reso.vep: That this association favors the im- 
mediate repeal of the legislation permitting the 
Special tariff privileges granted by Congress in 
1912 to the Merchants and Manufacturers Ex- 
change and be it further 


Reso.vep: That the officers of this association 
are authorized in co-operation with other trade as- 
Sociations to take all steps necessary to accomplish 
such repeal. 


* * * 
Whereas: Every business has the right to de- 
termine its selling or marketing policy. The 


marketing policy of the manufacturer, wholesaler 
or importer is presumably to sell his wares solely 


‘to the retailer unless a public declaration be made 
‘or unless public evidence exists to the contrary. 


e¢ manufacturer, wholesaler or importer, who 
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surreptitiously sells the ultimate consumer (the 
general public) committs a dishonorable act. 

This evil practice is now so common and wide- 
spread in our industry as to endanger if it does 
not disrupt that confidence and mutual respect be- 
tween the wholesaler and retailer, upon which 
satisfactory business relations depend and 

Whereas: We believe that this evil can only 
be eradicated by a sincere and hearty acceptance of 
the moral business principle here enunciated. 
Be it 

ResotvepD: That we request all jewelry trade 
organiaztions to declare their acceptance of our 
position on this matter. 


Those who attended the meeting include: 
Prentice Luckey, Alfred Morrell, A. P. 
Nahmens, William G, McDougall, Victor A. 
Lambert, William A, Enhaus, Hugo Falken- 
stein, Emil W. Kohn and Morris L. Ernst, 
as counsel, 








HELD UP AND ROBBED 


Three Bandits Visit Store of New York 
Jewelers and Escape in an Automobile 
With Loot Valued at $25,000 

Upper Broadway was thrilled on Tuesday 
morning of last week when a pair of bandits 
invaded the jewelry store of M. Selig & 
Sons, 2539 Broadway, New York, and after 
subduing one of the proprietors and three 
employes escaped amid a fusillade of bul- 
lets with valuables worth about $25,000. Al- 
though the bandits were pursued several 
blocks by automobiles, which had been com- 
mandeered by the police and the jewelry 
store employes, they succeeded in making 
their escape. Their car was found shortly 
afterward in the vicinity of 59th St. 

Two men entered the store of the Selig 
firm at 10 o'clock on Tuesday morning 
while Seymour Selig was back of the 
counter. A clerk had just finished dressing 
the window and two repairmen were working 
at their benches, which are located on a bal- 
cony at the rear of the establishment. With- 
out any warning the two men brandished 
revolvers and told Mr. Selig and his clerk 
to hold up their hands. They spoke in an 
undertone and were apparently not heard by 
the watchmakers who were on the balcony. 
Shortly after the two bandits came in, a 
third man joined the pair and they backed 
Mr. Selig and his clerk up the stairway 
leading to the balcony. 

While one bandit stood guard over Mr. 
Selig, his clerk and the two watchmakers, 
the other two men scooped up all the loot 
they could grab and some cash from the 
register. Warning their victims to keep 
still, the bandits walked from the place. As 
they were turning the corner at 95th St., to 
run toward West End Ave., Mr. Selig, wha 
could see them from the balcony, fired 
through a window. The shots attracted the 
attention of pedestrians and automobilists in 
the neighborhood and immediately the place 
was in a turmoil. Mr. Selig ran out of the 
store in time to see the thieves enter an 
automobile which was standing at the curb 
on 95th St., just below the jewelry store. 

Although the chase was immediately taken 
up by automobilists and the police, the men 
succeeded in losing their pursuers and mak- 
ing their escape. In the chase Mr. Selig 
recovered a brooch, a string of pearls and 
the $150 in cash which the thieves had taken. 











A. W. Nisbet, Eaton Rapids, Mich., has 
sold out to V. T. Burroughs. 
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DEATH OF WM. H. VOGELL 


Well Known Diamond and Pearl Expert of 
New York Dies Suddenly in His 
74th Year 

Members of the precious stone trade were 
grieved to learn last week of the death on 
Thursday of William H. Vogell, widely 
known as an expert on diamonds and other 
precious gems. Mr, Vogell’s death occurred 
at his residence, 2040 Seventh Ave. New 
York, and came after an illness of only a 
few days. At the time of his death, Mr. 
Vogell was associated with the firm of 
Cartier, Inc., 653 Fifth Ave. 

Mr. Vogell was born in New York 73 








VOGELL 


THE LATE WM. H. 


years ago and entered the precious stone 
business as an employe of the old importing 
house of Smith & Hedges, diamond im- 
porters. Upon the dissolution of this firm 
in 1878, Mr. Vogell became connected with 
Alfred H. Smith & Co., with which house 
he remained until 1908 becoming widely 
known as a diamond and pearl expert. 
He then associated himself with Bagg & 
Co, and succeeded to this business upon the 
death of Mr. Bagg. He continued until 
1919 when he went with Cartier, Inc., with 
which concern he was associated at the time 
of his death. 

Mr. Vogell was one of the best known 
men in precious stone trade of New York 
and had made many trips to Europe in the 
interest of the houses with which he was 
connected. He was widely known among 
the older members of the industry and was 
regarded as one of the leading authorities 
on precious stones. He was a man of 
affable nature and beloved by all his friends. 

The deceased was the oldest member of 
Alma Lodge No. 728, F. & A. M., Amity 
Chapter. Members of this lodge attended 
the services held at funeral parlors at 14 
E. 39th St., Saturday evening at 8 o’clock. 

Mr. Vogell is survived by a son. 








N. Michaels will occupy new quarters at 
165 Sheldon .St., Calumet, Mich., in the 
building formerly occupied by the Thrift 
Store, 
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NATIONAL STERLING SILVER WEEK JUNE 2%°to7# 
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HE second annual National 
Sterling Silver Week will be 
held, this year, the first week in June. 
Last year’s Sterling Week, instituted 
by the Sterling Silverware Manufac- 
turers Association (comprised of 
Alvin, Dominick & Haff, Fradley, 
International, Redlich, Rogers, Lunt 
& Bowlen, Frank M. Whiting, Frank 
W. Smith, Towle and Wallace) was a 
decided success, and you will find 
this event of increasing importance this year and each succeed- 
ing year. 

On June 2nd starts the peak of wedding gift purchasing. 
The public will be shopping for wedding gifts. Dealers in 
many other lines of merchandise will also be bidding for the 
“gift dollar.”’ And just at this time, when the buying wave is 
mounting, we want to capture the public’s attention and to 
bring Sterling Silver to its rightful position as the first choice 
for bridal gifts—to make Jewelry Stores the most conspicuous 


bs 
thee 


ALVIN SILVER Co. 
Dominick & HAFF 
J. F. Fraptey & Co. 


ReEpLIicH & Co. 


BY RUTH M. EGGE 


haraladoo chaoraion 


INTERNATIONAL SILVER Co. 


Rocers, Lunt & BOWLEN Co. 





shopping piaces in every community. 

Solid Silver has long been recog- 
nized as the finest of all wedding 
gifts. Jewelers can capitalize on this 
tradition and enjoy a far greater 
proportion of this trade which is 
being attracted into other channels. 

National Sterling Silver Week, 
country wide, simultaneously in 
every town and city at this psy- 
chological time can be a notable 
event and exert a profound influence on the public. What we 
need, and what you need, is to have every jeweler behind this 
campaign. 

No donation is called for or expected. The campaign plan, 
all display material, electrotypes, etc., have been carefully 
prepared for you at the expense of this Association. All you 
have to do is to use them and obtain your share of the benefits. 

Write us to-day that you are interested and we will send 
you full details. 


Secretary 


FRANK W. SMITH Co. 
TOWLE MFc. Co. 
R. WALLACE & Sons Mee. Co. 


FRANK M. Wuitinc & Co. 


STERLING SILVERWARE MANUFACTURERS ASSOCIATION, 


20 WEST 47 ST.. NEW YORK 
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IMPRISONED FOR LIFE 





William Dahlihunt, Alias “Slippery Dell” 
Hanlon, Put Where He Will Rob 
No More Jewelry Stores 


Denver, Colo., May 1.—Life imprison- 
men at hard labor in the penitentiary at 
Canon City, Colo., was the sentence imposed 
here April 29 on William Dahlihunt, alias 
“Slippery Dell” Hanlon, alleged to have 
been one of the highwaymen who recently 
robbed A. Christensen, clerk for the Arthur 
Jacobson Co., jewelers, of diamonds valued 
at $7,600. 

The sentence imposed on Hanlon was not 
for the Jacobson robbery, but for the hold-up 
of a Piggly Wiggly collector from whom 
$1,000 was taken. District Attorney Van 
Cise, however, told the court that Hanlon 
had been identified as the Jacobson jewelry 
store robber, and the charges still hang over 
him, and Herman Herbert, his alleged ac- 
complice in the hold-up. 

The extreme penalty imposed on Dahli- 
hunt by Judge Clarence J. Morley was pro- 
voked in a measure by a daring Denver 
county jail delivery engineered by him on 
the night of April 24. Thirteen prisoners 
in the jail, including Herbert, Thomas Ed- 
wards, another of Dahlihunt’s “pals,” and 
Frank Cameron, alleged burglar and auto- 
mobile thief, and the State’s star witness 
against Philip Judelovitz, Denver jeweler 
and proprietor of Judd’s Diamond Shoppe, 
followed Dahlihunt from the jail. Judelovitz 
has since pleaded guilty to a charge of lar- 
ceny and has been sent to the reformatory 
at Buena Vista, Colo. Cameron was recap- 
tured and sent to Canon City penitentiary 
for from two to 10 years after a plea of 
guilty to a charge of grand larceny. 

Four days after Dahlihunt’s sensational 
break from jail and his flight to Genoa, 
Colo., and Colorado Springs, he was captured 
by Colorado Springs police, acting on a 
“tip” by Captain of Detectives. Washington 
Rinker, of the Denver department. Captain 
Bruce, who made the arrest, was on crutches 
and had his knee in a plaster cast. Later 
Herbert and Edwards were taken. 

With two guns pressed against his back, 
Dahlihunt surrendered without a show of 
fight, and was lodged temporarily in the 
El Paso county jail at Colorado Springs. 
An escort of 24 Denver police officers, armed 
with riot guns and repeating rifles, brought 
Dahlihunt back to Denver and lodged him 
temporarily in the Denver City jail. 


Later he was taken before Judge Morley . 


by the armed police guard and sentence was 
pronounced. Within a few hours afterwards 
he was on his way to the penitentiary at 
Canon City to begin serving his life term. 

Herbert and Edwards, his alleged co- 
conspirators in the county jail break, were 
recaptured in a coal shute at Colorado 
Springs, after police had scoured the moun- 
tain country in the vicinity. 


Cameron, who fled from Denver to Lead- 
ville, but took time en route to steal an 
automobile at Pueblo and rob a filling sta- 
tion at Salida, was captured as he drove the 
stolen automobile through Leadville streets, 
and returned to Denver by the sheriff, who 
made the arrest. 

The break of Dahlihunt and his confed- 
erates from the jail was staged early on the 
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evening of April 24, and while a blinding 
Spring blizzard was raging. 

Supplied with firearms by outside con- 
federates, who smuggled the weapons into 
the jail, Dahlihunt covered a guard who 
opened the steel door to the cell wing in 
which he was confined, and relieved him of 
his keys. 

With the keys he opened three other steel 
doors and got into the jail office, where he 
quickly covered two other guards. He then 
locked the trio in an unoccupied part of the 
jail and opened all the occupied wings and 
invited the prisoners to join him in a bolt 
for freedom. Thirteen of them accepted the 
offer, while others declined and held the 
remainder of the prisoners in their cells. 

In the street, Dahlihunt, Herbert and Ed- 
wards climbed into a passing automobile and 
commanded the driver to take them outside 
the city limits. Meanwhile, the jail matron 
had released the guards and a call for help 
was sent to police headquarters. The police 
riot car, rushing to the county jail, narrowly 
missed colliding with the machine in which 
Dahlihunt and his companions were escaping. 

All of the night of April 24, through a 
blinding blizzard and over roads made almost 
impassable by a sndéw fall of from one foot 
to 18 inches, Dahlihunt and his companions 
drove 130 miles into eastern Colorado, keep- 
ing the owner of the automobile a captive. 

Driving through Limon, Colo., the trio 
narrowly missed capture when the town au- 
thorities, warned of their approach by the 
Denver police, who sent out 18 Denver de- 
tectives in pursuit, opened fire on the ma- 
chine. Between Limon and Genoa, Colo., 
they avoided capture a second time when 
they passed the machine of the sheriff of 
Lincoln county, rushing to Limon to plan for 
their apprehension. 

After leaving Genoa, Dahlihunt and his 
companions took compassion on their captive 
motorist and permitted him to escape. On 
foot, with the blizzard still raging about 
them, they made their way back to Limon 
and remained hidden there during the next 
day, until hunger prompted Dahlihunt to 
pose as a railroad switchman and obtain food 
for himself and his companions at a railroad 
eating house. 

During the next two days Dahlihunt and 
his companions made their way to Colorado 
Springs. Herbert, a tubercular, had several 
hemorrhages on the way, but they pressed 
on. Hungry and without funds when they 
arrived at Colorado Springs, Dahlihunt 
called friends in Denver for assistance. The 
police had tapped the telephone wire of his 
friends, and the call for help called police 
to the trail and led to his capture. 


Dahlihunt went to the penitentiary refus- 
ing to reveal where the Jacobson jewels are 
hidden. The police are hopeful that Her- 
bert will divulge the cache and enable the 
authorities to recover them and return them 
to the owner. 

Arthur Jacobson, proprietor of Arthur 
Jacobson Co., announced after Dahlihunt had 
been sent to the penitentiary, that Lloyd’s 
of London had made complete settlement for 
his loss. 

“IT want to thank the Denver police and 
the Pinkerton National Detective Agency, 
the latter working in behalf of the Jewelers’ 
Security Alliance, for their good work in 
rounding up the men who have been identi- 
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fied as the holdups who robbed Mr. Christen-. 


_sen, a clerk for his company,” said | Mr. 


Jacobson after the confinement of Dahlihunt 
and the recapture of Herbert. 








HELD FOR FRAUD 


Cincinnati Jeweler Causes Arrest of Man 


Who Passed Many Stolen Money Orders 


Cincinnati, O., May 3.—The vigilance of 
Jack Getzug, jeweler at 6 W. 6th St., led 
to the arrest of a man giving the name of 
Martin E. Thompson, 25, Matewan, W. Va., 
who has since been arraigned before U. S. 
Commissioner Thomas M. Gregory on 
charges of cashing two forged post office 
money orders. He is charged specifically 
with having forged and passed a $100 money 
order on Harry Getzug, jeweler, 428 Central 
Ave., and brother of Jack Getzug. 

Warrants for Thompson’s arrest were 
sworn out by Federal officers Friday, after 
he had been detained by the local police over 
Thursday night. After being arraigned and 
pleading guilty, Thompson was unable to 
furnish $5,000 bond for appearance before 
the Federal Grand Jury and was committed 
to the Hamilton county jail. 

The warrant was issued on the affidavit 
of Post Office Inspector H. S. Tullis, Cin- 
cinnati, who asserts that Thompson con- 
fessed to him as well as to police that he 
robbed the post office at Mahan, W. Va. 
Thompson confessed to the theft of blanks 
at Mahan and declares he filled them out 
and passed them on jewelers in New York, 
Boston, Baltimore, Pittsburgh and Columbus 
before coming to Cincinnati. Thompson was 
arrested because Jack Getzug became sus- 
picious after cashing one of the orders for 
the man. A few minutes after cashing the 
order Getzug decided to verify his suspicions. 
He put in a long-distance call for the post- 
master at Mahan and was informed that a 
book of money orders, including the number 
on the one he had cashed, had been stolen 
from the Mahan post office early in March. 
Getzug was asked to apprehend the man, as 
post office inspectors were searching for him 
all over the country. 

Getzug called his brother, Harry Getzug, 
428 Central Ave., and told him of the case. 
“Why, he just came in here and bought a 
diamond and I cashed one of them for him,” 
his brother said. And then he added: “He’s 
at Harry Cohen’s now. I saw him go in 
there after he left here.” 

Cohen has a place at 417 Central Ave., a 
short distance from Getzug’s. Patrolmen 
Elfring, Bachmeyer and Sanders were noti- 
fied. They walked in on Thompson, they 
said, as he was negotiating with Cohen to 
cash another of the orders. 

On Thompson, the police say, they found 
18 more orders, seven of which had been 
filled out for $100 each with Postmaster 
Scalf’s name signed to them. The other 11 
had not been filled out. He also carried a 
revolver and several cartridges, the police 
said. 











A concern at Johannesburg, South Africa, 
is in the market for medium-priced watches 
and alarm clocks. For further information, 
communicate with the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., 
or any of its branches, and refer to File No. 
9457. fae 
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MMMM TI mf WEIDLICH SILVER PLATE Tn . 34 





ON 


SILVER PLATE NICKEL SILVER 


Weidlich Nickel Silver, Silver Aa — Whether it be these beautiful platters or 
Plated Hollow Ware pre- a : . the other items of our complete line, 
sents a profitable oppor- wee ; 2, the design, material and workman- 
tunity to the discrim- i, ; ship are superlative and you pay 
inating buyer. - —_— “=> no more for Weidlich quality. 


Plain 
3044, 15 in Well and Tree 


3046, 19 in ; , 4 7 “ . : | 7 3 one OF hy 3045, 15 in. 
| | cA. sett i sia. 3047, 19 in. 


Bon Bons 

Bread Trays, Baskets ‘ pe 4 AS 

Coffee Sets, Water oS ee hy Gifts Unique 
Sets, etc., etc. a ; PM Gifts Electri 

Salts and Peppers te » Og ait 
Baby Hollow Ware or Flatware 


Write for iliustrations and prices 


SOLD BY ALL LEADING JOBBERS—Complete Lines on Display in tee N. Y. Salesrooms—SALESMEN IN ALL TERRITORIES 
besatesrooms200 FIFTH AVE.NY. She WEIDLICH Bros. MFG.Co. Factory BRIDGEPORT, CONNA 











ANNOUNCING 
REMOVAL OF OUR OFFICES 


12 John Street, , New York AN OPTICAL 
(Sem PRIMER 


By C. H. Pixley and collaborators 





We carry at all times a full and complete line of rectangular, oval : " ‘. 
and tonneau shape movements, in 6, 15, 16, 17 jewels. A primer invaluable to all beginners 


Also a complete line of eight-day and men’s stop watches, cylinder in their early studies and contains a 
and lever movements. : 
vast amount of material of value to 
RECTOR WATCH CO. every practicing refractionist. 
12 John Street New York Three hundred pages; cloth; illus- 
trated. 


BANQUE CANTONALE NEUCHATELOISE Brice, $1.50 


(Bank of the Canton of Neuchatel) THE OPTICAL PUBLISHING CO. 
La Chaux-de-Fonds Switzerland 11 John Street :: 33 23 New York 

















An Institution Guaranteed by the State of Neuchatel 


Endowed Capital 40,000,000 Frs. 


Opening of current accounts. 

Negotiation of sight drafts and foreign currencies. BU SCH 

Payment of letters of credit. Ss 
A financial institution particularly well situated in the center of the 


Information and credit service. 
watch making district and organized to handle efficiently all banking RE BA oe 
transactions that merchants in the watch and jewelry trade may Catal Fi BALANCES AND EIGHTS " 
have in Switzerland. atalogue SCH, Sr., Inc. Established 
on request Office: 41 Union Square, New York 1859 
Factory: 149 New York Ave., Jersey City, N. J. 
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Iowa Jewelers Hold Nineteenth Convention 








New Officers Elected and Other Business Transacted at Meeting at Des Moines 
April 23 and 24—Banquet a Feature of the Gathering 























Des Morngs, Ia., April 30.—The 19th an- 
ual convention of the Iowa Retail Jewelers’ 
Association, which was held at the Fort Des 
Moines Hotel, April 23 and 24, proved to 
be one of the most successful ever held by 
the State association. Officers were elected, 
resolutions adopted and a social program en- 
joyed. 


Wednesday 


The first session was called to order at 10 
a. M. J. V.  Barborka, Denison, favored 
with a harp solo, and an address of welcome 
was delivered by George Hamilton, secre- 





RAY REED, RETIRING PRESIDENT 


tary of the Convention Bureau of the Des 
Moines Chamber of Commerce. In welcom- 
ing the jewelers to the City of Des Moines, 
Mr. Hamilton spoke of the jewelers craft 
being one of the most ancient in existence, 
and that by being thoroughly organized any 
trade is able to render better service to 
customers. He spoke of the many great 
opportunities made possible through people 
living in the great State of Iowa, in the 
heart of the great center of production of 
foodstuffs. He assured the jewelers that 
his bureau was ready to help in every way 
possible to make the visit of the jewelers a 
pleasant one in their city. 

Vice-President Adolph Poyson, Cedar 
Rapids, responded in a few well chosen words 
of appreciation of the fine hospitality being 
shown by the City of Des Moines. 

President Reed’s address followed. He 
said: 


ADDRESS OF PRESIDENT REED 


Friends: I greet you with the sentiment that it 
is a pleasure to come to this convention to become 
more intimately acquainted with those in whom 
I have a deep feelmg of interest and friendship. 

After the past year’s experience of: active work 
with this association ¥ admit it has been a privilege 
and a pleasure to serve in’ the jéwelers’ interests 
to.the -best of my ability. It has’ been my policy 





to give to my association and my friends the best 
[I have. As in my personal business transactions, 
[I have endeavored to make all guarantees guod. 

Believing that—service is the rent we pay for 
the space we occupy in this world—I sincerely 
hope that, in most ways, your present officers have 
succeeded in fulfilling in some good measure the 
obligations and duties we assumed in the work of 
the association during the year just past. 

Without a competent and active secretary, no 
organization can successfully pursue its purposes 
and I wish to state that Lafe Major cannot be 
commended too highly. His work has been efficient, 
and most of the association accomplishments of 
the past year are largely due to Mr. Major’s un- 
tiring efforts, he giving freely of his valuable 
time and his full appreciation of his work. i 
have found the same constructive co-operation 
coming from our worthy Vice-President, Mr. 
Boyson, as well as from Mr.’ Roper and ‘Mr. 
Swenson, .the other board members... It is_ in- 
deed a pleasure to be associated with these 
gentlemen in any capacity. 

The Des Moines’. wholesalers and _ visiting 
wholesalers,. co-operating with the Des Moines 
retail jewelers treating us so extremely 
royally last year caused us to gladly accept of 
their hospitality once more, and with my 
knowledge of their present efforts, I am sure 
that our stay in the Capital City will be pleasing 
to the extreme. 

It should be with genuine pleasure that we 
again assemble in convention to consider our 
individual and collective problems.. True, our 
personal problems concern us most, yet, it is im- 
perative that we step out of the sphere of our own 
store door and give serious consideration to the 
causes which affect the rise and decline of our in- 
dividual business and to the many causes which 
have a tendency to interrupt our accumulation of 
some wealth and some honor as successful mer- 
chants, 


I judge most all jewelers believe our industry 
is suffering, is being drained of precious blood, by 
unfair taxation, and. by unscrupulous practices. I 
also believe there is a remedy for this situation. 
And it is only through organized effort. In this 
organized effort our Local, State and National 
Associations must combine more solidly. And we, 
as constituent members must endeavor to support 
all of these organizations, not merely by a pay- 
ment of dues, but with sincere moral assistance and 
through practicing the ethics of superior business 
principles. 

The team work of individuals will tend to 
MODERNIZE, will tend to build—not to destroy. 

However, we must not consider that all our 
difficulties nor all the faults are beyond our own 
little realms. Too few of us are not modernizing 
ourselves through the assistance that is being 
offered us by the National Publicity Association, 
the Jewelers Mutual Fire Insurance Company, the 
Horological Institute of America, the Harvard Bu- 
reau of Business Research, and other agencies. 
You are acquainted with the merits of these in- 
stitutions. If not it is your business to become 
informed. 

I shall not speak at length on these worthy 
agencies, but of all the efforts being put forth for 
the modernization, or education of the jeweler, I 
am convinced that there are none more valuable 
than those of the services of the Harvard Bureau 
of Business Research. Folks—it is the one best 
bet we have in training ourselves in business 
fizures. We cannot go to a university ourselves, 
yet we must have some well informed source from 
which to get accurate boiled down facts. This 
3ureau provides in a simple, intelligent, concrete 
form a basis for correction of many of our 
faults, our financial losses in business. The 
advice and _ instructions gained through this 
channel is equal too and often more valuable 
than that which your banker can give you. 
Many of us are taking advantage of this service 
and I cannot too strongly urge that every jeweler 
should do so. It is truly a golden opportunity, it 


may be. the means of making a success out of an 
approaching failure. 

As a matter of fact, our all absorbing ptoblem 
today is the notorious Excise-Tax; the nearest a 
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slave measure we can be- forced to,endure, We 
are not adverse to taxation.to support our modern 
civilization, but Americar justice cannot expect us 
to.silently accept this’ unjust unequal tax.. The ac- 
tive high-powered efforts of our tax elimination 
committee is now undergoing its supreme test. The 
details of this subject will be given you at a later 
hour. 

The business of this assembly is to consider the 
conditions surrounding the Retail Trade and to 
lend assistance to the Retail Jeweler, the Whole- 
saler and Manufacturer. 

I wish each of you to feel that you are attend- 
ing a convention of business men, retail jewelers, 
a convention which will be conducted in a 
thoroughly democratic manner. I do not wish any 
one to feel backward about presenting a complaint, 
in offering a suggestion or being frank in their 
expressions. BUT—I do wish that we may be 
concise in our statements, that we may cover our 
subjects for discussion fully, but without lost 
motion. This is a jewelers’ convention, let us 
run it as near chronometer time as is possible. 

In closing I wish to thank you and those who 
may not be here for the honor you paid me last 
year in placing me in your highest office, that of 
president. Your courtesy and honors have been 
ceeply appreciated. And I wish to thank not only 
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the loyal officers for their liberal support, but also 
do I wish to extend to each and every member 
of this association my sincere thanks for their 
loyal answer to every call made upon them and for 
the good friendships I have enjoyed, with a hope 
that we may all continue to profit from one an- 
others’ problems, to assist each other in an in- 
dividual and united effort in bringing our trade 
interests to a more successful conclusion as the 
years roll by. 

In leaving this office after this conventicn’s ses- 
sions I will find a relief from its. responsibilities, 
from the duties any one must feel throughout a 
year’s efforts. However, it will be with regret 
that I must break the close harmony and associa- 
tions that I have thoroughly enjoyed with such 
good men as your other officers have been. Never- 
theless, I do not wish to be considered through the 
association work, as I consider it of too great an 
importance to neglect. My services are at the 
command of you and your future executives. 

May your future be a success, your reward 
worthy of your efforts. 


The minutes of the 1923 meeting were 
read and approved. Secretary Major then 
gave the financial report and read the minutes 
of the directors’ meeting held in Des Moines 
Feb. 25, all State officers being present. 
Plans for the 1924 convention’ were dis- 
cussed at that time. The board decided to 
hold the convention in Des Moines at the 
Fort Des Moines Hotel. The date of the 
meeting was left to the decision of the 
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president and secretary. The wholesale 
jewelers and a number of the retail jewelers 
of Des Moines were called upon by members 
of the committee and were assured that the 
same co-operation would be given as last 
year. At this time it had been planned to 
have National Field Secretary Walter H. 
Mellor conduct a membership drive in 
Iowa. Mr. Mellor met with the directors on 
the above date, but owing to the almost im- 
passable condition of the roads at that time 
it was agreed that it would be much better 
to conduct this drive some time in June. 
Afternoon Session 

were guests of the 
of Commerce at a 


The visiting ladies 
Des Moines Chamber 
luncheon, followed by a matinee theatre 
party, which was thoroughly enjoyed. Mrs. 
3reckenridge and Mrs. J. J. Bittle acted as 
hostesses. The time after luncheon until 
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2:30 Pp. M. was spent by the jewelers in 
visiting the various displays of the whole- 
salers and manufacturers. 

The afternoon session was called to order 
at 2:30 by the president. 

Miss Ruth M. Egge, field secretary of the 
Sterling Silverware Manufacturers’ Asso- 
ciation, spoke on “The Influence of Sterling 
Silverware on Our Daily Life.” Miss Egge 
said in part that by selling reliable mer- 
chandise of which there could be no doubt 
about the quality, such as sterling: silver, it 
was very easy to make staunch friends of 
customers, and that it took real courage to 
sell high quality goods, as the price must 
necessarily be higher than that charged for 
ordinary goods. 

Miss Egge spoke of the rich undeveloped 
field for selling sterling silver which is not 
a luxury but an investment, as it can be 
used and handed down to generations to 
come. 

Miss Egge said that it would be much 
better to sell a few pieces of sterling silver 
instead of a complete set of plated ware, as 
after the customer has once started a set of 
some particular pattern of sterling she will 
continue to come back and purchase more 
pieces until the set is complete. National 
advertising by the sterling silverware manu- 
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facturers is beginning to have its effect on 
the general public, she declared. 

J. V. Barborka, Denison, next gave his 
talk on “How to Get Along With Your 
Competitor.” He spoke of the fine feeling 
between himself and his competitor, who had 
been in business in the same town for the 
past 17 years. Mr. Barborka said that busi- 
ness had increased by speaking well of his 
competitor whenever the opportunity pre- 
sented itself. 

At the conclusion of Mr. Barborka’s talk 
the secretary read a letter he had just re- 
ceived from Mr. Chamberlain, who is Mr. 
Barborka’s competitor, in which he sub- 
stantiated all that Mr. Barborka had said 
and spoke of the staunch friendship that 
existed between them. 


Thursday 


The Thursday morning meeting was 
called to order at 10 a. M. by President 
Reed. Louis DeHart of C. & E. Marshall 
Co. of Chicago then gave his address on the 
“Material Things of Life.’ Mr. DeHart 
brought out many practical ideas, which if 
applied to the average repair department 
would place it on a paying basis. His talk 
was very well received and enjoyed by the 
visiting jewelers. 

George J. Hess of Hess & Culbertson Co., 
St. Louis, Mo., of the executive board of 
the American National Retail Jewelers’ As- 
sociation, represented the national associa- 
tion. (Mr. Hess brought out some very 
good thoughts, in regard to what the national 
association and the Special Excise Tax 
Elimination Committee are doing. 

Afternoon Session 


The afternoon session was called to order 
at 2:00 p. mM. C. D. Lapham of the Bur- 
roughs Adding Machine Co. then gave an 
address on “Stock Turnover, Overhead [x- 
pense and Net Profit.” Mr. Lapham used 
charts and statements similar to those gotten 
out by the Harvard Bureau of Business 
Research and showed the net profit. He 
used as an example the average retail 
jewelry store which carried a_ stock of 
$30,000. His talk was instructive and 
brought out some important points in which 
it would be possible to cut down the over- 
head expense and thereby increase the net 
profit. 

President Reed then gave the report of 
the National Convention. 

George L. Goodale, secretary of the Iowa 
State Optometrists Association, who was 
to have given a short talk on “The Jeweler- 
Optometrist,” was unable to stay to give his 
talk, as some matters came up that made it 
necessary for him to leave Thursday 
morning. 

The resolution committee, of which Mack 
Hurlbut was chairman, then reported. Aifter 
some corrections the resolutions were then 
adopted as read. They follow: 


Resolutions 


Whereas: There are 600 jewelers in Iowa, and 

Whereas: We have but a few over 100 mem- 
bers in the association, and 

Whereas: It is demonstrated that any business 
in this age of organized effort that is not banded 
together is in chaos, and 

Whereas: So much has already been 
plished in the past by our organization, and 

Whereas: Under present conditions the life of 
the retail jewelry business depends on further con- 
tinued effort, and 

Whereas: There is an element of fairness in- 


accom- 
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volved in not allowing so few to carry the burden, 
both in a financial and in a personal way, and 

Whereas: We feel that this unequal sharing of 
the burden is due rather to an inadvertence than 
to an evasion of willingness to do our part, there- 
fore be it 

Reso_vep: That we here in regular convention 
assembled, recommended to this association that the 
efforts this year be devoted to an education of 
ourselves as to the value and necessity of asscciation 
work, and be it 

* * * 

Resotvep: That our energies this coming year 
be toward bringing the State’s membership of the 
Iowa association to numbers commensurate to the 
wealth, population and pride we all have in the 
best State in the Union—lIowa, and be it further 

* * * 

ReEso_vEep: That we wish to express our appre- 
ciation of re-sale price lists, while at the same time 
suggesting to our friends careful consideration of 
the re-sale overhead. Mcst respectfully referring 
them to the last bulletin of the Harvard Research 
Bureau, and 


* . * 


Reso_vep: That as a matter of ordinary busi- 


MACK A. HURLBUT, CHAIRMAN OF 


TIONS COM MITTEE 


RESOLU- 


ness precaution, and for his own peace of mind, 
we recommend to the jewelers of Iowa that they 
take membership in the Jewelers’ Security Alliance, 
and the thanks Mr. Church for being 
here and reminding us of this fact. 

* * * 


conventicn 


Reso_vep: That we as an association would be 
ungrateful if we failed to express our ap- 
preciation of the personal sacrifice and most diligent 
service in our behalf of our good friends, Huf- 
nagel, Rcessler, Mellor, Anderson, Rothschild, and 
maty others who have worked so untiringly while 
we slept, and 


most 


* * * 
Resotvep: That we thank the national jobbers 
association for the very fine spirit shown us in 
their invitation to take part in their convention 
at Providence, this coming June; while at the sane 
time we delight in reminding them that we beat 
‘em in getting our associaiion formed first, and 

o 2 * 


Resotvep: That although our dear brother Joe 
confesses that he is no church member, yet we 
feei that he is a good christian, to sny nothing 
of being a gentleman, and if we all had the spirit 
of Joe Barborka of Dennison, Ia., wars would 
cease, and what a fine world we would have. 
Everyone is glad that Joe is with us; we are glad 
that his son, the doctor, is now in good health; 
we are glad that he brought his wife, and we are 
vlad and thankful that he did not lose his harp. 
Joe, this convention thanks you. 

eee 

Resotvep: That we urge upon the Jewelers of 

Iowa their most earnest cooperation and courtesy 
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to Walter Mellor when he comes in June at our 
request to put on a State campaign for membership, 
nd 


* * * 


ResoLveD: That we certainly appreciate the at- 
teudance and assistance given our convention by 
the jobbers and manufacturers and their repre- 
sentatives this year, as it has contributed largely 

the success of the conventions, and 

. * 7 


tesOLvED: That we suggest to the retail jewelers 
of lowa that they buy less gasoline and fewer tires 
nd send the money they save by so doing to sup- 
port the following most worthy efforts: The 
Jewelers’ Research Bureau at Harvard; The Tax 
Elimination Committee and The National Publicity 


Association, and 
* * * 


ResotveD: That ingratitude could be no better 
registered by this Association than by failing in 
expression of our appreciation and thanks to Miss 
Ruth Egge representing the Sterling Silverware 
Manufacturers’ Association, Louis De Hart of 
C. & E. Marshall Co.; George J. Hess of Hess & 
Culbertson Co. of St. Louis (one of our own), 
C. D. Lapham of the Burroughs Adding Machine 
Co., and then George Goodale. We thank you all. 


* * ” 


Reso_vep: That we express our appreciation of 
the unbounded hospitality shown us by the retail 
jewelers, jobbers and manufacturers, and _ the 
Chamber of Commerce of Des Moines. We thank 
you. 

Signed Macx A. Hurvsut, 
Eart E. Mason, 
F, Ray Rosinson, 
Committee on Resolutions. 


The nominating committee, consisting of 
L. C. Tallman, chairman; J. V. Barborka 
and J. B. Currie, placed in nomination the 
following officers for the ensuing year: 
President, Adolph Boyson, Cedar Rapids; 
vice-president, R. E. Swenson, Ottumwa; 
secretary-treasurer, E. B. Roper, Creston; 
directors, Earl George, of the Plumb Jewelry 
Store, Des Moines; L. Major, Perry. 

A motion was made and carried that the 
secretary cast one ballot for the above 
names, 

The auditing committee, consisting of A. 
E. Curry, chairman; H. E. Shockey, and 
L. E. Gilbert, reported that they had care- 
fully examined the books and vouchers of 
the secretary and treasurer and found them 
correct. 

The Banquet 


The banquet was well attended and much 
enjoyed. To say that this was a success in 
every way is putting it mildly. The com- 
mittee, consisting of A. M. Breckenridge, 
chairman; Leigh Lombard, Jake Joseph, and 
Earl George, are to be congratulated on the 
well balanced program which was put on 
during the banquet. Several harp solos were 
given by J. V. Barborka. Several vocal 
solos were also rendered and also much 
appreciated. This was followed by a 
magician who was a real artist in his line. 
A chalk talk was then given and was 
thoroughly enjoyed by the entire audience. 
Several vocal selections were given by the 
Shriners’ quartette. The balance of the eve- 
ning was taken up with dancing and bridge. 

The different business sessions of the con- 
vention were interspersed with harp solos 
by J. V. Barborka, who is always willing 
to help, 














The fellow with steady habits and a 
steady tongue always has a steady job. 
* * * 


If you have anything to say, say it, and 
with as few words as possible. That is 
what Abraham Lincoln did, and the world 
still remembers and repeats what he said. 





THE JEWELERS’ 
MUST RESTORE $10,000 


Bankruptcy Referee Orders Harry J. Gold- 
stein, Louisville, Ky., to Turn Over 
Property Concealed from 
Creditors 
LouIsviLLtE, Ky., May 2.—Judge George 
A. Brent, Referee in Bankruptcy, recently 
ordered Harry J. Goldstein, formerly owner 
of a jewelry store at 308 W. Jefferson St., 
to turn over to the creditors jewelry and 
articles valued at approximately $10,000, 
which the court decided Goldstein was con- 
cealing. Goldstein applied for a rehearing of 
the case, and this was denied by the referee. 
D. A. Sachs, attorney for the trustee, then 
made a motion to cite Goldstein to Federal 
Court for contempt, and this motion was 
entered. Following argument Goldstein was 
granted five days in which to comply with 
the court’s ruling, and at expiration of the 
five days Goldstein will be liable for con- 

finement in jail on a contempt charge. 

A petition of the bankrupt for leave to 
appeal to Federal Judge Charles H. Moor- 
man was granted by Judge Brent. However, 
Judge Moorman is a very fair, but serious 
as well as severe judge, who is not easily 
hoodwinked and is not expected to reverse 
the referee. 

The court recently ordered Goldstein’s 
father, Hyman Goldstein, to turn over to 
the creditors an automobile, which Trustee 
C. W. Johnson charges belongs to the 
younger man, but which was turned over 
to the elder Goldstein on December 23, last, 
in an effort to conceal it from the creditors. 








After Goldstein’s bankruptcy, creditors 
representing the National Jewelers Board 
of Trade through the Board’s attorneys, 
Greenbaum, Wolff & Ernst, and the latter’s 
local counsel, Gifford & Steinfeld, conducted 
an examination of the bankrupt to determine 
where the assets had gone. As a result of 
the examination the Board made an ap- 
propriation from its “fighting fund” and an 
application for a turnover order was made 
and referred by the court to Referee in 
Bankruptcy Brent. The latter, after hear- 
ing the testimony, handed down an opinion 
which called attention to the fact that Gold- 
stein’s receiver had come into possession of 
assets which realized $2,083, together with 
a premium of $5.83 from an insurance com- 
pany, and that Goldstein’s purchases of mer- 
chandise through the month of December 
amounted to about $17,066, of which the 
bankrupt was unable to account for to the 
trustees. 

The bankrupt attempted to account for 
this discrepancy by referring to gambling, 
and bets on horse races, etc., but according 
to the referee did not introduce a single wit- 
ness to corroborate his testimony or a scin- 
tilla of proof to substantiate his statement. 
The referee claims that Goldstein was sys- 
tematically evasive in his testimony and was 
unable to meet his responsibility to show 
that he was unable to turn over to the 
trustee the property unaccounted for, other 
than by bald and unsupported statements of 
gambling losses which the referee concludes 
as having been apparently trumped as a last 
subterfuge to cover up the disappearance of 
the property. 

Referee Brent finds that the goods pur- 
chased during the last four months during 
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1923 amounted to $13,307 and after deduct- 
ing the appraised value of the stock received 
by the trustee and the amounts paid to two 
creditors, says that there is a balance of 
merchandise purchased and unaccounted for 


of $10.591. 








Watch for These Valuable Earrings Missing 
from New York Concern’s Stock 


It was learned last week that since April 
26, a pair of long diamond and onyx earrings 
have been missing from one of the prominent 
jewelry concerns in New York. Since that 
time efforts have been made by the Jewelers’ 
Co-operation Bureau and others to locate the 
earrings, but without success. 

A sketch of these earrings appears here- 
with and jewelers are notified that if they are 
offered for sale or alteration, as it can easily 
be seen that they can be converted into pend- 
ants, Harry C. Larter, of Larter & Sons, 





VALUABLE EARRINGS WHICH WERE STOLEN 


chairman of the Jewelers’ Co-operation Bu- 
reau, 21 Maiden Lane, or THe JEWELERS’ 
CircuLtar should be notified immediately. 
The earrings contain two oblong emerald 
cut diamonds having a total weight of 3.51 
carats. They are set with 46 small bril- 
liants weighing in all .64 carats and 46 calibre 
cut black onyx set in platinum. The total 
value of these earrings is $4,850. Jewelers 
are asked to be on the lookout for them. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended May 3, 1924 


The U. S. Assay Office reports : 


Gold bars exchanged for gold coin.. $1,022,161.56 
Gold bars paid depositors........... 59,061.12 





EOED sasciccvursa@ecaweneenee $1,081,222.68 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
BEG sce xchdeeers creskgerimawmes $304,778.82 
PERO” 55 046008 se hen acesrerennea 213,845.49 
ye ee ee 173,153.98 
MEE BD ccasctcvrmeenscamevereeéuc 155,845.86 
| 2 ee ae eee 118,209.03 
BOS SF -nwmiaeverecnenenasaswacowas 56,328.38 

BOUG:.  sevinvinaesaacouesseedas $1,022,161.56 








George Ver Bockel has opened a jewelry 
store at De Pere, Wis. 
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Minnesota Retailers Hold Profitable Convention 





Interesting and Instructive Addresses and Fine Social Program Features of 
Gathering at Minneapolis April 29 and 30—Officers Re-elected 




















MINNEAPOLIS, Minn., May 1.—The 20th 
annual convention of the Minnesota Retail 
Jewelers’ Association closed here last night 
with a banquet at which fully 500 persons 
were in attendance. Although the number 
of jewelers who signed the registry book 
was not near as great as this, the convention 
was considered a complete success. Jewel- 
ers agreed that the ties and strength of union 
promoted by the association were never more 
dear to the jewelry business than today. 

All officers and directors of the associa- 
tion were re-elected. J. E. Stiles, Wells, 
was named for a second term as president. 
The convention delegates were warm in 
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praise of the work he had done during the 
year. John M. Geist, St. Paul, was re- 
named vice-president; C. A. Sherdahl, 
Montevideo, vice-president, and E. M. 
Schwenke, New Richland, was put back for 
his 15th year as secretary. Mr. Schwenke 
said he believed he is the oldest living jewel- 
ry association secretary in captivity. He 
made a determined, though futile effort, to 
escape the job for 1924. 
ADDRESS OF HUGH R. STEVENSON 

Hugh R. Stevenson, vice-president of the 
Craddick Service, Minneapolis, led off the 
round of programed speeches with an ad- 
dress upon an “Analysis of Jewelry Adver- 
tising.” He said that 62 per cent. of the 
jewelry of the country was sold outside of 
jewelry stores; that this percentage repre- 
sented a loss by regular jewelers of their 
fair share of the business in the last decade; 
and that better advertising and more adver- 
tising must be resorted to, as well as to 
other. improved methods of merchandising, 
to retrieve for the jeweler this lost volume 
of trade. 

. He said the jeweler should let the public 
know that the modern: jewelry store, is. a 


place of a wealth of variety of goods; that 
the jewelry in the main is a dealer in the 
necessities of modern life; that a large part 
of his stock in trade is in commodities of 
moderate price; that the finest bargains with 
the most lasting satisfaction can be found 
in the store of the competent jeweler rather 
than in the counter case of the large depart- 
ment store. 

A paper written by Edw. H. Hufnagel, 
president of the American National Retail 
Jewelers’ Association, was read by President 
Stiles. In it President Hufnagel told of the 
course of the section of the bill providing for 
a cut in the tax on jewelry from the House 
committee on ways and means to the floor 
of the House, and back to the finance com- 
mittee, where it was altered to exempt from 
the tax articles and watches up to a certain 
price. The jewelers at the convention were 
unanimous that this “doctoring” of the bill 
makes it worse than the tax law itself and 
applauded President Hufnagel when he said 
that the association was not abating its ef- 
forts nor compromising one bit in its aim to 
have the complete five per cent. tax removed. 

President Stiles, following the reading ot 
the letter, dilated upon the injustice of the 
tax and this part of his remarks were used 
in the newspapers of Minneapolis and St. 
Paul and later were copied by country pa- 
pers throughout the northwest. The points 
made by President Stiles, though familiar to 
the members of the jewelry business, were 
not so familiar to the readers of the news- 
papers and undoubtedly his reported speech 
resulted in sentiment favorable to the jewelry 
business. 

“Ts the wedding ring a luxury?” he asked. 
“Or the watch by which the engineer runs 
his train? Or the alarm clock by which the 
laborer arises in the morning? Or your 
knife and fork? 

“Perhaps the wedding ring is a luxury. 
3ut who would go without it at his wedding 
ceremony? Surely the watch is a necessity, 
and except for a caveman, the knife and 
fork. The jewelry business is crowded with 
commodities which are necessities. Of 
course, one can point to articles that may 
be classed as luxuries. But in what business 
cannot this be done? But we have to absorb 
a luxury tax, while our neighbor in business 
has no such handicap.” 


A. C. Hayes, jeweler of Austin, Minn., 
gave an interesting address upon the “Jewel- 
ry Store—A Repair Shop or a Gift Shop.” 
He developed the theme that prices which 
are profitable can be charged and received 
if the work is competently done and the con- 
fidence of the community is obtained. 

Lewis De Hart, sales manager of the C. 
& E. Marshall Co., Chicago, next gave the 
results of a survey of repair work by jewel- 
ers. He said that his house had mailed out 
questionnaires to 12,000 jewelers. 

After the talk of Mr. DeHart, J. P. Hess, 
president of the Wisconsin Retail Jewelers’ 
Association, presided at the question box. 
Almost all of the talk was directed to pro- 
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tests against the concerns that sell jewelry 
to the hardware and drug stores. 

Co-operative advertising was discussed. 
One jeweler said that a co-operative calen- 
dar which cost $600 and was of a kind per- 
sons would keep on display in their homes, 
was paid for by the merchants of his small 
city combining. 

THURSDAY EVENING 

In the evening of the first day of the con- 
vention, Miss Ruth Egge, field secretary of 
the Sterling Silverware Manufacturers’ As- 
sociation, and C. C. Whiting, representing 
the Whiting & Davis Co., spoke. Mr. Whit- 
ing told of the modern manufacture of bags 
and displayed varieties of his concern’s work. 
The address was interesting and the jewelers 
applauded him. 

Miss Egge explained how she tours the 
country talking to women’s clubs and schools 
on s‘erling silver and how today is the psy- 
chological time to make a particular effort to 


E. M. SCHWENKE, SECRETARY 


sell sterling silver, in view of the Better 
Homes Movement and the general ‘‘on the 
climb” atmosphere of a large part of the 
country’s population. She said that the 
jeweler sells social distinction and good 
form when he sells solid silver, just as the 
druggist sells hope of youth, beauty and 
charm when he sells cold cream to a woman. 
Many wives of jewelers were present at this 
evening meeting. A musical entertainment 
varied the program. 


Friday 


O. O. Rindal, representing the Jewelers 
Security Alliance, began the speaking pro- 
gram of the second and last day of the con- 
vention. 

Following him J. D. Dougherty, manager 
of J. B. Hudson & Son, gave a talk that 
made a hit at the convention. An abstract 
of his remarks will be published in a future 
issue. 

W. R. Cooper, president of the National 
Wholesale Jewelers’ Association, for a mo- 
ment in his address, steered his ship down 
the involved course referred to by the jewel- 
ers in their question box discussions. 

“Our chief object to which we propose 
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during this year to direct our main atten- 
tion is the assistance to the retailer in ob- 
taining a greater and more extensive field of 
distribution,’ Mr. Cooper said. “We rec- 
ognize that there is a tendency among those 
dealing in other lines of merchandise to take 
jewelry on as a side line, not, however, to 
the advantage of the general public, and 
most certainly not to the ultimate advantage 
of the retailer and wholesaler. 

“We dare not interfere with other lines of 
merchandise, but we do feel that in an edu- 
cational way we can show manufacturers 
that there will be the most satisfactory dis- 
tribution through the wholesaler than 
through other channels. If in the next few 
years local trade continues to be diverted 
from its natural channels, as it has been 
during the last few years, very serious con- 
sequences of a national character will ensue.” 

Mr. Hess spoke then upon “How to Make 
the Jewelry Business Pay.” His formula 
seemed to be hard work, attention to detail, 
system, more and better advertising, dis- 
counting of bills, keeping abreast of modern 
developments and participation in civic and 
social life of the community. 

He told how he came to Fond du Lac, 
Wis., and started in the jewelry business 
owing $200. In this city of 25,000 persons, 
he now spends $3,000 a year in advertising, 
he said. 

President Stiles presented the convention 
with a silver-mounted gavel, made in his 
home town of Wells by a woodcarver from 
a walnut tree that grew near the home of 
Mr. Stiles. 

The following resolutions were adopted: 


Resolutions 


Your committee on resolutions present the follow- 
ing for your consideration: 

Whereas We, the members of the Minnesota Re- 
tail Jewelers’ Association assembled in our 20th 
annual convention at the West Hotel, Minneapolis, 
Minnesota, on the 29th and 30th days of April, 
1924, hereby give expression to the following reso- 
lutions: 

Reso_vep: That we endorse the excise tax stand 
of President Hufnagel in his two excellent com- 
munications to this convention. 

* * * 


RESOLVED: That we again urge every member to 
take out all, or at least some of his insurance on 
stock, store, home, automobile and plate glass, 
in our National Jewelers’ Fire Insurance Co., and 
thereby save 33 cents on every dollar of his 
premium. 

* * * 

Reso.tvep: That we hereby declare our loyalty 
to the Jewelers’ War Revenue Tax Committee, 
and to the American National Retail Jewelers’ As- 
sociation and do commend the splendid work done 
by its officers and committees for the past year, 
including the efficient service of Ralph Roessler 
of Marion, Indiana. 

7. * * 

ReEsoLveD: That we commend the work of the 
Jewelers’ Research Bureau, the National Jewelers’ 
Publicity Association and the Upholding Fund, 
and we suggest to all jewelers the necessity of a 
subscription to each as liberal as they can afford. 

* * + 


Resotvep: That we heartily recommend the fund 
being raised to nationally advertise our wares. 
* * * 


Resotvep: That the letter of the C. W. Olson 
Co. of Chicago, recommending a form of blanket 
burglary-holdup coverage be referred to the sec- 
retary of this association for investigation as to 
the worth of the company proposing such insurance 
and the merits of the policy as a whole, and that 
said secretary render a report of his findings to 
the directors of the association for further action. 


* * * 


Resotvep: That we heartily endorse the good 
work that the Jewelers’ Security Alliance has been 
doing for the past 40 years in the protection of 
its members against burglary and theft and strong- 
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ly recommend every jeweler who is not a member 
of this very useful organization, to join at the 
earliest possible time. 

— 


* 


Resotvep: That we most heartily thank the 
jobbers and manufacturing jewelers of Minnesota 
for their untiring interest in making this conven- 
tion a decided success, and while we are yet to 
partake of the banquet and attending festivities, 
we are quite certain from past experiences, that 
appreciation for what we are about to receive if 
expressed even in advance, is not entirely out of 
place. And be it further resolved that the tanks 
of this association be extended in writing to those 
representative speakers, Mayor George E. Leach 
of Minneapolis; Mr. Hugh R. Stevenson of The 
Craddick Service, Minneapolis; John P. Hess, 
Fond du Lac, Wis., president of the Wisconsin 
Retail Jewelers’ Association; Wm. R. Cooper of 
S. H. Clausin & Co., Minneapolis, president of 
the National Wholesale Jewelers’ Association; Miss 
Ruth Morck Egge, New York, field secretary of 
the Sterling Silverware Manufacturers’ Associa- 
tion; J. F. Walker, of the Burroughs Adding 
Machine Co., St. Paul; Lewis De Hort, Chicago, 
sales manager of C. & E. Marshall Co.; Howard 
I. Patte, of the Metropolitan Life Insurance Co., 
Chicago; Wm. H. Groeschell, of the Jewelers’ 
Security Alliance, Milwaukee; A. C. Hayes, Austin, 
Minnesota; C. C. Whiting of Whiting & Davis, 
Plainville, Mass.; J. D. Dougherty of J. B. Hudson 
& Son, Minneapolis; and E. L. Hayek of the 
Northwestern Jeweler, Albert Lea, Minn., who 
so ably demonstrated the worth and ideals of their 
several subjects for the benefit of the members 
of this association. 

os * * 


Resotvep Further, that the thanks of this as- 
sociation be extended to Mr. Stiles, president of 
this association for the beautiful walnut, silver- 
mounted gavel presented to the association, and 
the Elgin National Watch Co. for the donation of 
convention badges presented to the delegates, to 
Henry Paulson & Co. for the 175 copies of “Bus- 
iness Building’? distributed during the convention 
and also to Oneida Community Studios for copies 
of their ‘‘Modern Merchandising’ booklet. 

James D. DovuGuerty, chairman 
J. M. Getst 
A. C. Hayes 

Resoluticns Committee. 








Business of Morris Sommer, New York, to 
Be Wound Up Under a Deed of Trust 


Under the auspices of the Adjustment 
Committee of the National Jewelers Board 
of Trade, the creditors of Morris Sommer, 
106 Fulton St., New York, met last Friday 
in the rooms of the organization, 15 Maiden 
Lane, for the purpose of discussing the 
affairs of Mr. Sommer and to act on a 
proposition. The meeting was well attended 
and was in charge of St. John Wood, acting 
chairman of the Adjustment Committee. He 
pointed out that a careful audit and appraisal 
had been made of the debtor’s affairs and 
said that Mr. Sommer was going out of 
business. He told the creditors that Mr. 
Sommer had given the Creditors’ Commit- 
tee a deed of trust and that the business 
was to be liquidated. 

After the affairs of Mr. Sommer were 
gone into and discussed, it was unanimously 
agreed to appoint a creditors’ committee to 
take over the assets of the debtor and dis- 
pose of them to the best advantage. After 
these assets have been converted into cash, 
the creditors under the agreement will each 
receive a pro rata share. This arrange- 
ment, however, does not go into effect until 
all of the creditors affix their signatures to 
the agreement. Those present were unani- 
mously in favor of accepting it. 

The firm’s assets total about $53,500 while 
the liabilities approximate about $62,488. 
The committee appointed to dispose of the 
assets includes: Herbert Ollendorf, chair- 
man; Rene Kilchmann, and Mr. Schwob. 
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Design for Pendant by J. Ph. Wuyts Wins 
Cartier Scholarship 


At the Art Center, 65 E. 56th St., New 
York, last Monday afternoon, the jury of 
award announced J. Ph. Wuyts as the prize 
winner of the Cartier Scholarship Award of 
$1,000. Mr. Wuyts, a young designer of 80 
Seaview Ave., Dongan Hills, S. I, made a 
design for a pendant. Mildred Mowll, of 40 
Avon Hill St., Cambridge, Mass., received 
first honorable mention and $150, and Hilda 
Kelleher, of 152 E, 36th St., New York, 
received second honorable mention and $100. 

The scholarship, which entitles the winner 
to a year’s study in France, was instituted 
by Cartier, Inc., to encourage the art of 
jewelry design in America. The jury of 
award consisted of Herbert Adams, Richard 
F. Bach, Pierre C. Cartier, Dr. Abraham 
Flexner, Howard Greenley and Miss Mal- 
vina Hoffman. 

The announcement was made at the Art 
Center at a tea at 4 o'clock for which a 
number of society leaders and art lovers 
were patrons and patronesses. 

Through the courtesy of the French Gov- 
ernment, the winner of the Cartier prize will 
be entitled to a reduction of 30 per cent. of 
the cost of passage to and from France, and 
he will have the co-operation of the Ameri- 
can University Union of Paris or the Amer- 
ican University Women’s Paris Club. 

The prize-winning design and some of the 
others submitted are being shown to the 
public at the Art Center from May 6 to 
May 17, inclusive. 








Bill to Create National Police Bureau In- 
troduced in Congress 


A bill providing for the creation of a 
National Police Bureau was introduced re- 
cently in the House of Representatives at 
Washington, D. C., and has been referred 
to the Committee on the Judiciary. This 
Bureau is to promote police efficiency, by 
gathering and disseminating criminal intelli- 
gence and police information and is said to 
have been fathered by Police Commissioner 
Richard E. Enright of New York, 

The bill, as introduced in the House, pro- 
vides that the director of this Bureau shall 
be appointed by the President and that the 
offices of such a Bureou shall be located in 
the District of Columbia. It will be the 
duty of this Bureau to receive from all chief 
offices of the State and municipal police 
forces and federal officers in the United 
States who may desire to avail themselves 
of its services, duplicates of finger prints 
and records of criminals whom they arrest 
or have in custody. The Bureau, in turn, 
will furnish to the police or prison authori- 
ties all information, finger prints and crim- 
inal records of criminals they require and 
request. The police officials of foreign coun- 
tries may also avail themselves of the 
records of this Bureau if they so desire. 

This bill, if it becomes a law, the police 
believe, will aid them materially in estab- 
lishing the identity of prisoners taken into 
custody without the usual trouble of com- 
municating with various cities all over the 
country. The bill is approved by the 
Jewelers’ Co-operative Bureau, 








N. E. Ford has moved his jewelry store 
to new quarters at Pontiac, Mich. 
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MEETING AT CHICAGO 


17th Annual Convention of the Illinois Re- 
tail Jewelers’ Association Being Held 
at Sherman House 


(By telegraph to Tug Jewelers’ Circuar) 


Cuicaco, May 5.—Members of the Illinois 
Retail Jewelers’ Association met today in 
convention at the Sherman House in this 
city and will continue in session until to- 
morrow evening, when the affair will close 
with a great banquet and dance. There has 
been considerable interest in this convention, 
the 17th of the organization, as it is expected 
that either radical changes will be made in 
the personnel and work of the officers as 
well as the scope of the body or a number 
of resignations will follow. 

The first session opened at 11 o’clock to- 
day with President Herman C. Stern in the 
chair, Honorable William E. Dever, Mayor 
of Chicago, who was to give the address of 
welcome, was unable to be present but was 
represented by the First Assistant Corpora- 
tion Counsel, who told the jewelers some- 
thing about the city and metaphorically ex- 
tended the keys of it to them. President 
Stern made a fitting response and then de- 
livered his annual address, which will be 
published in full in the next issue of THE 
JeweELers’ CIRCULAR. 

After routine business had been trans- 
acted such as the reading of the minutes of 
the last meeting and the appointment of com- 
mittees, the members were entertained with 
an interesting discussion on the jewelers’ 
blanket burglary insurance policy, the ad- 
dress being delivered by Carl E. Ennis, of 
C. W. Olsen & Co., insurance engineers. He 
was followed by Mrs. A. W. Johnson, who 
told of a European trip taken by herself and 
her husband and her anecdotes and remi- 
niscences were very much appreciated. This 
closed the morning session. 

The afternoon session was opened by an 
address on “Pearls and Advertising” by Joe 
Goldstone, of the Blauer-Goldstone Co., who 
gave the assembled jewelers many points of 
value both in the information about the pearls 
and imitations and about the marketing of 
same. Louis Dehart, of the C. & E. Mar- 
shall Co., made an address on “The Mate- 
rial Things in Life,” and William FE. Web- 
ster, of the Jewelers’ Security Alliance, told 
the assembled jewelers what the Security 
Alliance was doing in the way of preventive 
measures to stop robberies as well as the de- 
tection of the culprits. 

President Stern then announced that the 
other part of the program as well as the 
part omitted so far would be run-off to- 
morrow. 

After adjournment the members, their 
wives and families arranged to attend a 
theater party at the Palace. Over 100 joined 
in the gathering and enjoyed the trip and 
program thoroughly. 

The election of officers which was sched- 
uled for the afternoon session today will 
take place tomorrow. 

The banquet tomorrow evening will be 
held in the “Tiger Room” of the Sherman 
House and is expected to be largely attended. 
The principal speaker announced for the 
affeir is Congressman M. A. Michaelson, who 
will talk on the subject “How They Do 
Things in Congress.” Following the banquet 


THE JEWELERS CIRCULAR 
and address there will be a dance at which 
not only the delegates to the convention but 
their families and friends have been invited. 

The entertainment for the ladies, which 
included auto trips and sightseeing tours, 
was under the direction of Mrs. Herman C. 
Stern, wife of the president. 








ADMITS HIS GUILT 
Phillip Judelovitz, Denver, Pleads Guilty 
to Charge of Larceny and Is Sent 
to Reformatory 

Denver, Colo., May 1.—Philip Judelovitz, 
proprietor of Judd’s Diamond Shoppe, 
pleaded guilty to a charge of larceny in the 
West Side Criminal Court here today and 
was sent to the reformatory at Buena Vista, 
Colo., for an indeterminate term by Judge 
Clarence J. Morley. 

Judelovitz, charged with grand larceny 
and receiving stolen goods, and alleged to 
be the Denver end of an inter-city jewelry 
theft ring, did not decide to plead guilty to 
the charge until the jury had been selected 
and the State had almost completed its case, 

A similar plea entered to a charge of 
grand larceny by Frank Cameron, alleged 
accomplice of the Denver jeweler, who was 
specifically charged with the theft of an au- 
tomobile, is believed to have influenced the 
plea of Judelovitz. 

The jeweler was arrested about a month 
ago when the Denver police, co-operating 
with the Omaha authorities, traced a trunk 
full of stolen jewelry and other articles, said 
to have been valued at several thousand 
dollars, which Cameron, a confessed burglar, 
shipped to Judelovitz in Denver. 

Inspection of the effects of Cameron and 
Judelovitz led to the discovery of corre- 
spondence exchanged between the pair. The 
Denver authorities also claimed they had 
traced several additional packages of stolen 
property to Judelovitz, whose “diamond 
shoppe” was at 1101 17th St. A few days 
before his plea of guilty Cameron had par- 
ticipated in a break from the Denver county 
jail. He was given two to 10 years at 
Canon City. 








Oscar Wullenweber, Buffalo, N. Y.. Files 
Voluntary Petition in Bankruptcy With 
Liabilities of $18,834 and Nominal 
Assets of $41,941 


3UFFALO, N. Y., May 3.—Oscar Wullen- 
weber, retail jeweler, for many years in 
business at 57-59 E. Genesee St., filed a 
voluntary petition in bankruptcy in the Fed- 
eral Court here on April 30. He listed lia- 
bilities of $18,834 as against assets of $41,941. 
While the latter would appear sufficient to 
satisfy claims of creditors, they include con- 
ditional sale contracts of questionable value, 
totaling $19,736 and stock in trade of doubt- 
ful worth totaling $17,861, Fixtures and 
office equipment are listed at $4,198. 

The following is a list of some of the 
larger creditors whose claims are unsecured: 
Charles Armsheimer & Son, $300; Louis L. 
Grey, $172; Morris Kaplan & Son, $142, all 
of New York city; R. Wallace & Sons Mfg, 
Co., Wallingford, Conn., $744: E. S. Wil- 
son, Buffalo, $109; National Manufacturing 
and Importing Co., Indianapolis, $849. The 
following creditors hold notes for merchan- 
dise sold te the bankrupt merchant: B. & O. 
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Chain Co., Providence, $421; Gold Seal 
Jewelers, $736; Hgen & Wakefield Co., $977; 
Kloville Bros., $4,608; Benjamin Lazrus, 
$535; I. Ollendorf Co., $3,737; H. A. Platt & 
Co., $1,164; L. W. Rubenstein, $631; C. J. 
Somers, $241, all of New York city; Na- 
tional Jewelry Case Co., $311; Peisachow 
Jewelry Co., $211; Wallenmeyer & Oehler, 
all of Buffalo, $206, 








DEATH OF F. W. ROBERTSON 


President of W. C. Edge Jewelry Co., 
Newark, N. J., Passes Away at 
Miami, Fla. 

Newark, N. J., May 5.—Frederick H. 
Robertson, president of the W. C. Edge 
Jewelry Co., 480 Washington St., died on 
April 22 at Miami, Fla., where he made his 
Winter home. His Summer home was at 

Spring Lake, N. J. 

The body was brought to this city for 
funeral services, held April 29, at the Home 
for Services, 160 Clinton Ave., and inter- 
ment took place in Bloomfield Cemetery. 
The Rev. O. Nussman, of Miami, Fla., con- 
ducted the funeral service. 

Mr. Robertson is survived by his widow, 
Mrs. Emma K. Robertson, and a son, Fred- 
erick C. Robertson. 

The deceased had succeeded his father, 
George W. Robertson, as president of the 
jewelry firm. 








Annual Meeting of Horological Institute of 
America 

The annual meeting of the Horological 
Institute of America is required by the 
Constitution to take place at Washington, 
D. C., on the second Wednesday in May of 
each year. 

This year it will be held in the new build- 
ing of the National Academy of Sciences and 
the National Research Council at 21st and B 
Sts, N. W., near the Lincoln Memorial. 
President Coolidge took part in the dedica- 
tion of this new Temple of Science, the pres- 
ent home of the Horological Institute, on 
April 28. 

The meeting this year will be chiefly a 
business one, without many set addresses. 

The terms of the following members of 
the Advisory Council have expired: <A. F. 
Beal, Alfred G. Stein, Ferd T. Haschka, 
Paul M. Chamberlain, W. Calver Moore, 
George F. Kunz, C. D. Wilke and C. F. 
Klinefelter. An election will be held to fill 
these eight places for a term of three years. 
The above named are eligible for re-election, 

George W. Spier, the beloved founder, died 
on May 2. There will be a memorial ses- 
sion in his honor. 








William McLaughlin, a jeweler of War- 
ren, Pa., died one night recently at his resi- 
dence, 224 Oak St., from a heart attack. He 
had been downtown in the afternoon at- 
tending to some duties in the Kirkpatrick 
jewelry store. Upon arriving at his home, 
he had occasion to go to the cellar to attend 
to an errand. Mrs. McLaughlin had retired 
and fallen asleep. About 12:30 she awoke 
and finding that her husband had not re- 
turned from the cellar, she called her 
nephew, Ralph E, Kirkpatrick, and an in- 
vestigation was made. They found Mr. 
McLaughlin dead on the floor of the cellar. 
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The C. H. Chapman Corp. has removed 
from 4 Tower St. to 40 Clifford St. 

A patent has been granted to John H. 
king, of this city, on a bowl or similar 
article. 

The regular meeting of the Rhode Island 
Society of Optometry will be held on Mon- 
day evening, May 12. 

Mr. and Mrs. Laurence C. Martin have 
been spending the past week at the Hotel 
Traymore, Atlantic City. 

Harris Fellman is spoken of as one of the 
candidates for director of the Woonsocket 
Chamber of Commerce. 

Joseph ‘M. Tully has been drawn for petit 
jury duty for the May term of the United 
States District Court for Rhode Island. 

Mrs. Olga T. Deutz has returned from a 
three months’ business trip through Europe 
and is showing some handsome novelties. 

The only jewelry buyer reported in this 
city during the past week was J. L. Gross, 
of the J. L. Gross Co., Los Angeles, Cal. 

William G. Lind, of T. W. Lind Co., was 
a business visitor in New York and vicinity 
the past week in the interests of his concern. 

The Progressive Ring Co. has been adding 
to the facilities of its polishing department 
at 101 Sabin St., and has increased its force 
of polishers. 


The New York office of the Wm. C. 
Greene Co. and of the Arnold & Steere Co., 
of this city, has been removed from 3 to 15 
Maiden Lane. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity for the Board 
the past week. 

Everett I. Rogers, of Parks Bros. & 
Rogers, Inc., has returned to his home, 35 
Orchard Ave., after several months’ treat- 
ment in the hospital. 

Theodore A. Droz has purchased a lot 
and buildings on the northerly side of Sum- 
ter St. for $5,000, upon which he has placed 
a mortgage of $3,200. 

Justin A. Potter has filed a statement with 
the city clerk’s office that he is the pro- 
prietor of the P. A. S. Machine Tool Supply 
Co., 334 Blackstone St. 

The firm style of Costanzo & Co., 158 
Pine St., has been changed to Costanzo & 
Sons and is being conducted by Alphonse 
Costanzo and his son, Ettoire. 

Dr. George F. Kunz, gem expert of New 
York, gave the closing lecture of the season 
at the Museum at Roger Williams Park last 
Sunday, talking on “Precious Stones.” 

Adamo Aiello, who is Honorary President 
of the Italo-American Club, was one of the 
speakers at the official banquet of welcome 
to the new club house on Broadway last 
Wednesday evening. 

Arthur L. Aldred and Jerome M. Fitz 
Gerald left Sunday to attend the annual con- 
vention of the Chamber of Commerce of 
the United States at Cleveland, as delegates 
from the Providence Chamber of Commerce. 

The business of Lippitt Bros., retailers, 
175-177 Thames St., Newport, is conducted 
by Samuel A. David, Ethel R. and Annie 
Lippitt, according to their statement filed at 
the office of the city clerk. 
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A discharge in bankruptcy was granted by 
Federal Judge Arthur L. Brown in the 
United States District Court last Monday 
to Frank Renzi, doing business as the Renzi 
Mfg. Co., manufacturing jewelers. 

The De Angelis Jewelry Co., 9 Calendar 
St., this city, is owned and conducted by 
Francesco De Angelis, of 83 Leonard Ave., 
East Providence, according to his statement 
filed at the office of the city clerk. 

John Goldenberg, of the C. & G. Mfg. Co., 
this city, is in New York this week and is 
to sail on Saturday for a six weeks’ busi- 
ness trip in Europe, during which he will 
visit Paris, Czecho-Slovakia, Germany, 
Austria and Poland. 


The Fleischer-Bergeron Co. is the style 


of a new manufacturing jewelry concern: 
that has started on Friendship St., the pro-' 


prietors of which are Jerome Fleischer, 
well known to the trade through association 
with several firms, and Arthur J. Bergeron. 

W. A. H. Wells has effected a settlement 
with the insurance companies for his losses 
by fire recently, by which his factory and 
dwelling at Auburn were badly damaged. 
He is about to build a new house at a cost 
of $9,000, but has taken shop room in this 
city. 

A trust mortgage given by the Gorham 
Mfg. Co. to secure an issue of first mortgage 
seven per cent gold bonds aggregating $3,- 
000,000 was discharged last Monday by the 
Rhode Island Hospital Trust Co. et al, 
trustees, according to the records at City 
Hall. 

In the list of nominations made to be sub- 
mitted to the annual meeting of the Town 
Criers next Monday, Walter P. Misch is 
named as chairman of the dinner committee, 
John J. Collins, of the educational com- 
mittee and H. Harold Price, of the Better 
3usiness committee. 

The plant of Di Meo Bros., 4 Tower St., 
which was recently damaged to considerable 
extent by fire, water and smoke, has been 
completely renovated and is now in opera- 
tion again. The business is now being con- 
ducted by Alfred and Frank Di Meo, Isa- 
dore Di Meo having withdrawn. 

Clarence M. Vale, 28 years old, was given 
a sentence of 30 days in the Providence 
County Jail by Judge Gorham in the Sixth 
District Court last Monday morning when 
he pleaded guilty to the theft of lap robes, 
tires, mat, tire rims, and other property from 
Everett I. Rogers, by whom he was em- 
ployed as chauffeur. He took an appeal and 
furnished bail in $500. 

Frank Matera, 26 years old, was arrested 
Tuesday afternoon by Inspectors Egan and 
Radigan for the alleged larceny of 10 pounds 
of metal scrap and 20 gross of imitation 
precious stones all valued at $12.50 from 
Frank J. Scullian, manufacturing jewelry, 
38 Friendship St. He was given a special 
arraignment before Judge Gorham in the 
Sixth District Court and was held in $200 
bail for a hearing on May 6, after he pleaded 
not guilty. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head building on 
Friday afternoon, May 16. Following the 
recommendation of the membership commit- 
tee the directors have approved that “It is 
suggested that the members of the board 
have printed on their stationery the line 
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‘Member of Manufacturing Jewelers’ Board 
of Trade.’” 

Bracing Spring weather brought out large 
fields Saturday for the Tag Day tournaments 
at the golf grounds for the benefit of the 
Providence District Nursing Association. 
Among those playing. were Raymond E, 
Ostby at the Agawam Hunt; Albert S. Ven- 
nerbeck, Ralph L. Griffith, Eugene T. Abbott, 
at the Metacomet, and Andrew Doleman, 
Edward D. Crandall, Arthur L. Aldred and 
William P. Otis, at the Wannamoisett Coun- 
try Club. 


Owing to an extended filibuster conducted 
by the Democratic members of the Rhode 
Island Senate the annual appropriation bill 
has been held up and no money has been 
forthcoming since March 1, causing con- 
siderable hardship. The past week Henry 
D. Sharpe, president and treasurer of! the 
Brown & Sharpe Mfg. Co., placed a loan of 
$15,000 at the command of the’ superintendent 
of the State Home and School for the care 
of children. 


Francis H. Neilan, for several years a 
clerk with what is now the National Jewel- 
ers Board of Trade, but at that time con- 
ducted by D. L. Safford as the Jewelers’ 
Mercantile Agency, died Saturday at his 
home in this city. He was about 50 years of 
age and was born in this city. Upon leaving 
school he entered the office of the Jewelers’ 
Mercantile Agency, about 1885, and was 
there nearly 10 years. For about 20 years he 
has conducted a typewriter emporium here. 

Missing since Monday morning, April 21, 
when he left his home, 24 Bennie St., Crans- 
ton, R. I., to look for work, Henry Verereski, 
27 years old, a wounded and gassed World 
War veteran, was found Saturday dead in 
Benedict Pond, at Union and Huntington 
Aves., this city, by a boy who was playing 
on the shores of the pond. The man had 
attended the vocational training school for 
ex-soldiers at the Rhode Island School of 
Design, this city, taking the jewelry training 
course. 

The stock, tools, fixtures, equipment and 
other property in the plant of the estate of 
the late C. Warren Tuttle, manufacturers 
of imitation precious stones at 21 Eddy St., 
were cold at auction last Thursday by the 
administrator, Judge Frank H. Hammill. 
Owing to business conditions and the ex- 
piration of the lease of the factory, it was 
deemed advisable to liquidate the business. 
There was little or no interest shown in 
the sale, very few being in attendance, and 
the property was disposed of in small lots, 
principally to machinery dealers of this 
city. 

Fire starting in cotton waste and sawdust 
in the shop of the Hope Mfg. Co., on the 
fourth floor of the building, 102 Friendship 
St., owned by Theodore W. Foster & Bro. 
Co., resulted in considerable damage early 
Tuesday morning. Hose No. 7 was called 
on a still alarm at 3:20 o’clock but upon 
arrival the captain sent in a box call. The 
damage from flames was comparatively 
slight, but water and smoke played havoc 
in the shops of the Hope Mfg. Co. on the 
fourth floor; the Narragansett Jewelry Co. 
on the third floor and the Avon Mfg. Co. on 
the second floor. The owners occupy the 
first floor. The total damage will aggregate 
several thousand, the greater part of which 
is on tools, machinery and equipment. 
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E. C. Albertson, well known Bridgeton, 
N, J., retailer, has moved into a fine new 
store. 

C. S. Kepner, Chester, Pa., is receiving 
the sympathy of the trade on the death of 
his daughter. 

William Collins, Salisbury, Md., was 
among recent out of town callers at H. O. 
‘Hurlburt & Sons. 

Spiros Doulis, watchmaker to the trade, 
has taken quarters in the Samuel Deutsch 
building on Sansom St. 

Nathan Cooper, of Cooper Bros., Sansom 
St., has sold his residence at 614 N. 32d St., 
and purchased a fine home at 64th and Mont- 
gomery Sts., Overbrook. ; 

William Rowan, 4251 Lancaster Ave., 
who is receiving congratulations on his re- 
covery from a severe illness, will soon be 
moving into a handsome new store. 

Callers at M. Sickles & Sons recently in- 
cluded these retailers: A. E. Baylies, 
Bristol, Pa.; H. B. McFarland, Downington, 
Pa., and Frank Klines, Spring City, Pa. 

F, M. Justice, assisted by William G. 
Mcllivaine, is planning a large booth exhibit 
at the Hotel Men’s exposition at Atlantic 
City, with special reference to hotel silver- 
ware, 

Morton S. Sagorsky, junior partner of I. 
Sagorsky & Co., is off on a trip through 
northern Virginia, West Virginia, Ohio and 
the middle west which will require several 
weeks, 

Under the will of C. P. Meyer, his retail 
jewelry business long established at 721 
Passyunk Ave., Philadelphia, was left to his 
sister and she is continuing it at the old 
location. 

Carl A. Doubet, retailer at Chester, Pa., 
is being congratulated on the rapid recovery 
of his young son from the effects of in- 
juries sustained in an auto accident several 
wecks ago, 

Extensive alterations are under way in the 
wholesale store of Aisenstein & Gordon, 
Sansom St., which will result in more office 
room and add to the convenience of patrons 
and employes. 

Frank P. Steitz has started on a three 
weeks’ trip through the middle west for 
Byard F. Brogan and has mapped out an 
intensive selling campaign in the smaller 
cities and towns, 

William Moss, of Kepner Jewelry Co., 
Chester, Pa., is due home soon from a trip 
around the world, during which Chester 
friends have heard of several entertaining 
experiences through his letters. 

E. C€. Morrison, retailer at Millville. 
N. J., is having extensive alterations and 
improvements made to his store with the 
objective of making it the finest retail estab- 
lishment in southern New Jersey. 

Samuel Deutsch, 726 Sansom St., whole- 
saler, is on his Spring vacation. Taking his 
auto along, he spent several days at Atlantic 
City, then drove to Washington and now és 
enjoying a motor tour through the Virginias. 

Alterations and improvements at the Phila- 
delphia Jobbing House, 713 Sansom St., are 
progressing with speed and the contractors 
now promise to have everything completed 
by May 15. The alterations give much more 
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space and permit a full display of the large 
stock. , 

i. M. Parris, salesman for F. M. Justice, 
silverware, is now on a trip through New 
York State. Ernest Otto, another repre- 
sentative of the house, has just returned 
from a trip along the eastern shore of 
Maryland. 

The partnership between I. Noveck and 
Albert Matz, trading as the Superior 
Watch Material Supply Co., has been dis- 
solved, Mr. Matz retiring. Mr. Noveck 
is continuing the business at its present loca- 
tion, 730 Sansom St. 

J. F. Neill, secretary of the Sansom St. 
Business Men’s Association, is receiving 
many acceptances of invitations to the 13th 
annual meeting and banquet of the association 
which is scheduled for May 20 at the Hotel 
Adelphia. The meeting is set for 6 P. M. 

Elmer Sharp, for many years watchmaker 
for the late C. P. Meyer, at 721 Passyunk 
Ave., has decided to enter business for him- 
self and has opened a store in Lebanon, Pa. 
At present he is handling only watches and 
repairs but plans later to add a line of 
jewelry. 

Joseph Fisher, importer of diamonds and 
jewelry wholesaler, is now established in his 
new store, 104 S. 8th St., having moved 
his stock from the Washington Square build- 
ing and has a large and convenient place, 
with exceptional opportunities for a fine 
window display and excellent light. 

The jewelry business should boom in this 
city soon as the result of the recent action 
of a number of well known Philadelphia 
women who have voted to sacrifice some 
valuable article of jewelry each as a con- 
tribution to the Armenian relief fund. 
Naturally they will want something else in 
the jewelry line to replace their sacrifices, so 
retailers heard of their action with con- 
siderable complacency. 

Up-State jewelers heard with satisfaction 
of the electrocution at the Rockview peniten- 
tiary on Monday of John F. Myma, of 
Scranton for the brutal murder of Wolf 
Glou, a jeweler of Central City, near Scran- 
ton, two years ago. Myma clubbed the aged 
jeweler to death while attempting to rob his 
store. He was convicted speedily after his 
capture but some sentimentalists made ap- 
peals for clemency on the grounds: of the 
murderer’s “low mentality.” As one Scran- 
ton jeweler put it: “Myma’s ‘low mentality’ 
did not interfere with his using the club to 
kill when he was interfered with in the com- 
mission of a robbery.” 

Philadelphia’s wholesalers and jobbers 
were well represented at the Wilmington 
convention of the retailers of Delaware and 
Maryland last week. Among those present 
from the Quaker City were James F. Blisard, 
of J. F. Blisard & Co.; George Hurlburt and 
G. W. Leopold, of H. O. Hurlburt & Sons; 
Robert Coates, of L. P. White; Earl and 
Clark Bechtel, of Joseph B. Bechtel & Co., 
and Mr. Mcllvaine, of A. R. Justice Co. All 
the Philadelphians report it the best con- 
vention yet held by the retailers of the 
two States and only regret it was held 
in this city. Several Pennsylvania re- 
tailers also attended the convention, among 
them being Frank Tyack, of Reading; 
Charles Flinchbaugh and “Al” Peoples of 
Chester and John Kirschnek, Sr., of 
Media. 
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M. R. Swartz, a leading jeweler of York, 
Pa., and known all over the State as an 
ardent sportsman, is having a battle royal 
with the State fish and game commission 
over the fact that way back in November, 
1921, he and several companions ate part of 
a deer alleged to have been killed illegally. 
Mr. Swartz is secretary and treasurer of a 
boating club in whose camp the venison was 
eaten and the State license for the camp 
was renewed without question in 1922, ’23 
and ’24, but when application was made this 
year it was refused. Mr. Swartz thinks 
this is strange and has written a letter of 
protest to the commission calling attention 
to the fact that “On March 1, 1924, I was 
summoned as a witness at Lock Haven, Pa., 
against a man named Farwell, alleged to 
have killed the deer late in 1921, but that 
because he refused to perjure himself to con- 
vict Farwell, one of them so-called game 
protectors said to me, “We'll fix your camp.” 
He asks, “Was this lease cancelled on April 
8, 1924, for eating deer meat in November, 
1921, or was it cancelled to get back at me 
for the evidence I gave at the hearing in 
March, 1924? Think it over.” 

Within the week there have been three 
real estate transactions of interest to the 
Street and several movings. M. Rosnov & 
Co. figured in one of the largest realty 
transactions of the week on the local ex- 
change, having sold their four-story build- 
ing at 8th and Sansom Sts., a modern struc- 
ture, known as the “Diamond Exchange 
building,” to the Merrill Realty Co., which 
is understood to have purchased it as an 
investment. The building was sold subject 
to a mortgage of $100,000 and the Rosnov 
firm is being congratulated on the making 
of a substantial profit. The building is oc- 
cupied by a number of diamond and jewelry 
firms, its corner location making it desirable 
for rental purposes. Harry N. Berman and 
Morris L. Cohan, trading as Berman & 
Cohan, wholesale and manufacturing jewel- 
ers, joined the Sansom St, colony last week, 
having purchased the building at No. 722 and 
established themselves in remarkably short 
order. The firm has for several years been 
located at 727 Walnut St., but desired to 
get in closer touch with the trade, The 
building, a three-story one, was owned by 
Joseph Fisher. Another recent transaction 
that interested Sansom St. was the sale of 
the building at No. 801, a four-story brick 
structure with a 20-foot front, which was 
sold to M. Sacks by the Land Title & Trust 
Co. for $13,000, which is $4,000 in excess 
of the assessed valuation. The building has 
been occupied for some time by Green 
Bros., manufacturing jewelers, 








A. Mignone, New Haven, Conn., reports 
that recently, three men entered the 
store, one requesting to be shown a kitchen 
clock and another pearl handled knives. 
When Mr. Mignone had shown the clock 
and turned to place it back on top of a 
safe, two of the men drew revolvers and 
commanded him and a boy who had come 
into the shop, to put up their hands. One 
man held the victims, who had been tied 
and gagged, at the point of a pistol while 
the other two proceeded to loot the shop 
of about $1,500 worth of goods, all three 
escaping in a touring car. The police are 
now searching for the thieves. 
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A large silver loving cup was presented 
last week to George Washington university 
by Louis A. Fischer, a government scientist, 
formerly of the Bureau of Standards. 

An interesting exhibit of the Bureau of 
Mines is the display now on of rare metals 
and ores. This is being viewed in the ground 
corridor of the Interior Department, at 18th 
and F Sts., N. W. 

“Chinese Bronzes, Jades and Sculptures” 
was the topic of an illustrated talk of special 
value to the jewelers of the city which was 
given by Prof, Paul Pelliot of the College 
de France last week at the Freer Gallery 
of Art. Prof. Pelliot spoke in English. 

Silver spoons were the “gifts that last” 
that were presented to O. A. C. Oehmler, 
president of one of the local retail clubs, 
upon the occasion of his retirement last 
week. The tendency to give retiring presi- 
dents of local organizations of retail mer- 
chants silverware or other “gifts that last” 
seems to be growing. 

Radio receiving sets on small articles of 


jewelry is receiving the earnest attention of | 


Edward F. Rowles, 3214 Georgia Ave., N. 
W., at the present time. Mr. Rowles states 
he gets excellent results from an ordinary 
ring that he has fitted up to receive tunes 
and messages from the ether. He has com- 
pleted a set on a ring, has also another 
receiving set on a collar button, and a third 
on a pencil. 

Interior construction is progressing rapidly 
on the new store which J. H. Richter will 
add to the number of jewelry establishments 
in the national capital. Mr. Richter, who 
will join the friendly jewelry circle of 
Washington will enter business here from 
Norfolk, Va. His store at 701 7th St. will 
be practically new, inasmuch as the remodel- 
ing is so thorough that it has practically 
lost its old identity. The woodwork is being 
installed at present and doorways and 
entrance are being put in by the contractor. 
Mr. Richter is planning to open his jewelry 
store some time this month. 

Local jewelry merchants are concentrat- 
ing at present on the giving of jewelry for 
graduation presents. With the large num- 
ber of institutions of higher education in 
Washington, a field for the development of 
gifts for graduation is becoming more and 
more apparent. Special preparations are 
under way in nearly all the local jewelry 
stores to make the graduating classes of 
1924 long remember the end of their scholas- 
tic careers. The merchants are already sell- 
ing presents for the girl graduate, and many 
wrist watches and other articles of jewelry 
were sold to relatives and friends for 
graduates soon to leave school, 

Evidence of amateurish but effective work 
is indicated in the burglary last week of 
the jewelry store of P. K. Richter, of 822 
th St., N. W. It is estimated that about 
$2,000 worth of diamonds, watches and 
other articles of jewelry disappeared when 
the place was entered. Most of the jewelry 
was taken from the show cases. The articles 
stolen had not been placed in the safe, In 
the group that an examination showed was 
missing were 30 watches, half a dozen dia- 
mond rings and certain other items. Very 
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tedious and crude work of the burglars, who 
are suspected by the police of being inex- 
perienced, was revealed in the iron bars that 
support the back window of the Richter 
jewelry company. Through these bars the 
robbers bored holes and then bored into the 
door, later smashing in a rear window, 
through which they reached the lock on the 
back door and entered. 








Allentown, Pa. 





Fred Kroff, representing the General Op- 
tical Co., is calling on jewelers and opticians 
in this locality. 

I, A. Krieger, Easton, now located at 121 
S. 3rd St., will move shortly into new and 
more commodious quarters at 217 S. 3rd St. 

Harry J. Dotter, the progressive Lehigh- 
ton jeweler, is an enthusiastic believer in 
advertising. His latest move is to have car 
cards placed in the bus line running be- 
tween Lehighton and Mauch ‘Chunk, 

Among the out-of-town jewelers calling 
on jobbers in Allentown were recently the 
following: J. C. Mumma, Reading; C. S. 
Weiler, Mauch Chunk; Earl H. Gier, 
Bethlehem; and Fred W. Rex, Lehighton. 

Among the traveling men calling on the 
trade in this territory were the following: 
H. B. Deans, Allsopp Bros.; Julius B. 
Coleman, Morris, Mann & Reilly; H. G. 
Payne, Alvin Silver ‘Co.; George W. 
Beardsley, Allsopp & Allsopp; and Mr. 
Klonower, Schnefel Bros, 

James A. Westerman, traveling for the 
Allentown Jewelers’ Supply Co., was mar- 
ried April 30 to Miss Lillian R. Davis, in 
Philadelphia, by Rev. Lake, pastor of the 
Darby Baptist Church. They left imme- 
diately after the ceremony for Atlantic City, 
Baltimore and Washington, and will be at 
home to their many friends in their newly 


furnished apartment at 222 N. 13th St., 
about May 15. 
—_—_—__ 
Atlanta, Ga. 





Philip F. Laks, with the Pennant Watch 
& Supply Corp., New York, visited Atlanta 
during the week. 

Paul Ewing, of the firm of Ewing Bros., 
wholesale jewelers, has just returned from 
a trip to New York. 

Friends of Mrs. Oliver Ewing, who has 
been seriously ill in the Georgia Baptist Hos- 
pital here for the past two weeks, will be 
gratified to learn that she is much improved 
and is now convalescent at her own home. 

George E. Miller, 41 Marietta St., and 
Mr. Fried, formerly watchmaker for John 
Scheer, on the viaduct, have combined forces 
and will soon open a new store on N. Broad 
St., under the name of the Miller-Fried 
Jewelry Co. 

R. M. Cole, formerly of St. Petersburg, 
Fla., has just moved to Atlanta and has 
opened up a new jewelry store at 15 N. 
Forsyth St. Mr. Cole expects to carry a 
complete line and to operate one of the best 
of the smaller jewelry stores in the city. 

Owing to the lack of sufficient co-operation 
on the part of local jewelers, the meeting 
of the Georgia Retail Jewelers’ Association, 
which was to have been held in Macon on 
May 19 and 20, has been called off in- 
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definitely. The annual convention will now 
probably be held in Atlanta on the date set 
at the last ‘convention—July 28—and tenta- 
tive plans are being drawn up for the en- 
tertainment of State jewelers at that time. 
The entertainment features of the conven- 
tion will be entirely in the hands of the At- 
lanta 24-Karat Club, which has been show- 
ing increased activity in the past few months 
and which promises the local retailers a good 
time as well as an interesting program for 
their convention. 











W. L. Hamilton’s jewelry store at At- 
talla, was seriously damaged by fire of un- 
known origin recently The loss was about 
$3,000, partially insured. The fire started in 
another store. 

The Ellis Jewelry Co., Ensley, recently 
moved into its handsome new quarters at 
608 19th St., Ensley, where the concern has 
one of the most modern jewelry stores and 
optical stores in Greater Birmingham. 

A unique sale which is being conducted 
by the Jaffe Jewelry Co. is drawing large 
crowds and selling many goods.. The plan 
is, many articles of jewelry, worth from $1 
and more, are being sold for $1 éach. At 
the close of the sale two articles of jewelry 
worth $25 each will be given to some one 
who makes one of these $1 purchases during 
the sale. 

Business conditions in Birmingham during 
the past week or two have not been as 
good as desired. Some of the jewelers and 
other merchants say that bad weather con- 
ditions and the Senate investigations at 
Washington, D. C., have had something to 
do with conditions, not only in Birmingham 
but in many other places over the country. 
However, working conditions in Birmingham 
are better and employment is more general 
than for a number of years. 

The following traveling salesmen have 
called on the leading jewelers of Birming- 
ham and several other Alabama cities dur- 
ing the past few days: Charles Mansir, W. 
G. Knapp Co., Inc.; N. T. Sherwood, Frank 
Krementz Co.; J. W. Schumann, William 
Kinscherf Co.; Samuel Jaskow, Jaskow 
Bros.; Charles H. Hennings, William S. 
Pitcairn Corp.; Ed Gillies, Saart Bros. Co.; 
B. F. Swortsbey, Hoffman Bros., Inc.; G. F. 
Walsh, Soy Kee & Co.; James J. Doll, 
Morse Bros. 

John G. Apsey, president of the Alabama 
Retail Jewelers’ Association, has announced 
that Capt. G. E, Fahys, well-known radio 
talker, will deliver an address on “George 
Washington and Silverware of His Time,” 
at the annual meeting of the Alabama Retail 
Jewelers’ Association in Montgomery, May 
14-15. “According to reports which I am re- 
ceiving daily from various sections of Ala- 
bama the indications are that we are going to 
have a large attendance at the annual meeting 
of the Alabama Retail Jewelers’ Association,” 
said John G. Apsey, of Birmingham, presi- 
dent of the association. “In’ fact, I know 
we will have the largest attendance in the 
history of the association when the meet- 
ing is held in Montgomery, May 14-15.” 





Cleveland 


Mr. Wagner, of the Wagner, Gilger, Cohn 
Co., has returned from his trip to New York. 

A. J. Goldstein, 2916 W. 25th St., is add- 
ing to his store and putting in a credit de- 
partment. 

A. Eknyian, of Paris, who specializes in 
the cutting of odd-shaped stones, was a 
visitor in Cleveland the past week. 

W. H. Cannon, vice-president of the Sig- 
ler Bros. Co., and R. E. Gourley, of the same 
company, are starting on their Spring trips. 

Among the out-of-town visitors to the 
Wagner, Gilger, Cohn Co. during the past 
week was W. R. MacCarthy, of Amherst, 
O., retail jeweler. 

Two out-of-town retail jewelers who visit- 
ed the H. H. Burdick Co. the past week 
were George A. Clark, Lorain, and Walter 
G. Smith, of Youngstown. 

E. L. Aukerman, retail jeweler of Nor- 
walk, O., was in Cleveland on a buying trip 
last week. Another Spring buyer was C. A. 
Danner, of Erie, Pa., who spent a day here. 

A. T. Hubbard, president of the Cowell 
& Hubbard Co., is confined to his home with 
a severe cold. Mr. Hubbard is one of the 
veterans in the business and is now 76 years 
of age. 

Not finding Milwaukee to his liking, D. D. 
Stout, who has been with Badel & Co., of 
that city, for the past few months, has re- 
turned to the employ of the Cowell & Hub- 
bard Co. 

The trade in general are looking forward 
to the time when the auction ordinance re- 
cently passed by the city council goes into 
effect. It is expected that a test case will 
be brought. 

The week’s visit of grand opera drew 
many out-of-town visitors among the trade. 
Mr. Reynolds, of the Hibbard Jewelry Co., 
and wife, of Akron, and H. L. Sher and 
wife, from Columbus, were among those who 
made a special trip to attend. 

A California visitor in Cleveland last week 
was C. C. Lewis, of the C. C. Lewis Jewelry 
Co., Long Beach, Cal. Mr. Lewis came east 
to attend the funeral of his father at War- 
ren, and before returning will attend the 
United States Chamber of Commerce con- 
vention. 

Cleveland lost one of its pioneers in the 
death of Morris Tronstein, father of Samuel 
Tronstein, retail jeweler, 1501 Euclid Ave. 
He had been a resident of Cleveland for the 
past 35 years. He died April 30, leaving 10 
children, 33 grandchildren and 14 great- 
grandchildren. 

Klamm & Aultman, manufacturing jewel- 
ers, have moved from the Bulkley building 
to the new George W. Stone building. They 
have 110 square feet more than they had in 
their old quarters. New office equipment 
has been installed. They have room for 10 
men, and have just employed another plati- 
num man. 

Delegates, representing the National 
Jewelers Board of Trade, to the United 
States Chamber of Commerce convention, 
being held in Cleveland, May 6 to 8, from 
among Cleveland jewelers, have been named. 
They are: Lawrence B. Bach, of the Sigler 
Bros. Co.; C, E. Eggleston, secretary of 
the Arnstine Bros. Co.; H. H. Burdick, 
president of the H. W. Burdick Co., and M. 
V. Shane, director of Norris, Allister- 
Ball Co. and treasurer of the Webb C. Ball 


THE JEWELERS’ 


CIRCULAR 


Co. Meyer D. Rothschild, national coun- 
sclor, has his headquarters at the Hotel 
Winton, and the convention is being held at 
the Hotel Statler. A large attendance is 
reported. 

A club, comprised of jewelry salesmen 
covering Ohio, is in the process of forma- 
tion. It is being sponsored by Glenn P. 
Heckert, secretary of the Ohio State Retail 
Jewelers’ Association, and R. E. Gourley, of 
the Sigler Bros. Co., has sent out a letter 
to all the trade having men covering Ohio 
asking for the names of the salesmen who 
will be eligible to join. The purpose of the 
club will be of a social nature, and it will 
also co-operate with the Ohio State Retail 
Jewelers’ Association as occasion requires. 

The new store of Samuel Alliance at 153 
the Arcade was opened on Saturday morn- 
ing. It had the appearance of a bower of 
roses. Huge bunches of beautiful blooms 
were everywhere in evidence, and visitors 
and customers were presented with long- 
stemmed blossoms. Large space was used 
in the daily papers to advertise the opening 
and the store was thronged with buyers soon 
after the doors opened. The window was 
attractively trimmed, and the fixtures and 
goods showed to their best advantage. This 
is the second store opened by Mr. Alliance, 
his other one being at 998 E. 105th St. He 
started in the jewelry business 20 years ago, 
soon after arriving in this country. He had 
no capital, and a friend guaranteed his ac- 
count for $50 at a wholesale house. That 
he has succeeded is shown by his two stores, 
and the fact that he was one of the organ- 
izers in 1916 of the Merchants Saving & 
Banking Co., later serving as vice-president 
for three years and for a number of years 
as director. The new store will cater to 
credit customers. It has had an auspicious 
beginning, and if good wishes mean any- 
thing, the large number Mr. Alliance has re- 
ceived will insure its success. 
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May trade in jewelry lines at Memphis 
shows improvement. The Spring season has 
been chaotic, due to changing weather con- 
ditions with a few good spurts of trade on 
bright days. The Summer outlook is ex- 
cellent. 

The Better Homes Exhibit, May 4-11, will 
show three elaborately furnished homes and 
George T: Brodnax, Inc., and Julius Good- 
man are two firms co-operating. Elegant 
ware for the dining room, candlesticks 
for the bed room and other articles will be 
shown. The display is open from 1 Pp, M. to 
10 p. M. each day with representatives from 
the various stores present to demonstrate. 

Little Rock, Ark., had a “Home Beautiful” 
show that closed a few days ago. It was 
elaborate, and during 
an attendance of 10,000 visitors. On enter- 
ing the dining room of the Little Rock 
“Home Beautiful,” all eyes centered on the 
table which was set by the Charles S. Stifft 
Co., who supplied the silver and glassware 
in this room, as well as the objects of art 
and bric a brac on the entire floor. The 
table was set with a fine design of silver 
and the arrangement was in perfect taste. 
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Lee J. Sackett, who has conducted a trade 
watch and jewelry repair shop at room 6 in 
the Waldorf building, 285 Washington St., 
has moved to a new and much larger office 
in the Franklin-Huron building, 46% Huron 
SL. 

Harry C. McCormack, vice-president and 
manager of the T. C. Tanke store at 557 
Main St., spoke before the Jamestown Ki- 
wanis Club on May 8 Mr. McCormack 
is vice-president of the Buffalo Kiwanis 
Club. 

John W. Becker, engaged in watch repair 
work at 264 Schuele Ave., and for some 
time with R. M. Obenauer, Sycamore St. 
jeweler, has purchased the fixtures of Philip 
J. Schmidt, who is giving up his store at 
1047 E. Ferry St. Mr. Becker has leased 
the store at 284 Grider St. and expects to 
open a retail jewelry store at that location 
on or about June 1. 

Walker Bros. Monroe is the name of a 
new retail jewelry firm, which had its for- 
mal opening in a new store at 1411 Jefferson 
Ave., on May 3. The firm is comprised of 
Albert and Gottfried Walker, Swiss watch- 
makers, who came to this country about 
three years ago, and Clarence J. Monroe, 
for several years with B. L. Thomas, Jef- 
ferson Ave. jeweler and more recently with 
Harry Gamler, downtown jeweler. Souve- 
nir birthstones were given to customers on 
the opening day. 

The Franklin Jewelry Co., Inc., capitalized 
at $10,000, of which Louis Kimmel is presi- 
dent, will embark in the wholesale jewelry 
business at 211 Franklin St. about May 15. 
Associated with Mr. Kimmel are his brother, 
Ben Kimmel, Alex Goldberg and Rosa Glass. 
Louis Kimmel for several years represented 
the firm of L. Tannenbaum, of New York, 
on the road. In recent months, however, 
the Kimmel brothers have conducted jewelry 
auction houses at various locations on Main 
St. and at present are the sole opponents 
of the ordinance which the Buffalo Better 
Business Commission is endeavoring to have 
enacted by the council. Louis Kimmel states 
that he has decided to abandon the auction 
business to devote his entire time to the 
wholesale business. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past- week: 

Selling Price 
U. S. Gov't 
Assay Bars 

66% 
66% 


New York 
Official 
64% 
63% 
66% 64% 
66% 64% 
66% 64 
665% 64% 


London 
Date Official 
April 29 
April 30 
May 1 
May 








Hereford, Inc., New Orleans, La., report 
that the show window at their store was 
smashed, the store entered, and about $150 
worth of jewelry stolen recently. With a 
blood stain on one of the cases as a clue, 
the thief was shortly rounded up, and the 
goods recovered. 
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Henry I. Cohen, of Jacob Segal & Co., 
left this week on an extendeéd business trip 
through the southern States. Mr. Cohen 
has recently joined the Jacob Segal staff. 
He is an expert diamond salesman with a 
wide acquaintance in the trade. 

The Charles A. Berkey Co., wholesale 
jeweler at 1424 Woodward Ave., was called 
to Cassopolis, Mich., last week by the death 
of his uncle, William Berkey, who was well 
past 90 years of age. He was one of the 
pioneers in the settlement of Michigan. 

Detroit jewelers this week are offering 
their congratulations to S. C. Cohen, for- 
merly of the National Jewelers’ Bureau, here, 
who is opening a jewelry store of his own 
at 565 N. Pearl St., Albany, N. Y. Mr. 
Cohen was in Detroit for a number of years 
and has many friends here who speak noth- 
ing but success for him at the New York 
State capital. 

“Sol” FE. Sallan, 1200 Woodward Ave., to- 
gether with his wife and son, has made 
steamer reservations for a European trip. 
They expect to leave Detroit in a few days 
for New York from which port they will 
sail. Mr. Sallan is making the trip for both 
pleasure and business. He is now operating 
three jewelry stores, one at Woodward Ave. 
and State St., one in Pontiac, a suburb of 
Detroit, and another in Lansing. 

Solomon Lasky, jeweler at Chane St. and 
Milwaukee Ave., has nearly completed re- 
modeling the addition to his store and ex- 
pects to have a grand opening within the 
next week. He recently acquired an adjoin- 
ing store. and for some time workmen have 
been making it over to correspond with his 
present salesroom. He has expended about 
$15,000 for remodeling alone and now has 
one of the largest and most attractive jewelry 
stores in the city, outside of those in the 
downtown shipping district. He _ recently 
has erected a large electric sign that can be 
seen for a long distance from two streets. 
He is situated in the heart of a wealthy fac- 
tory district and has built up a large business 
within a comparatively short period. 

The two committees representing manu- 
facturers, wholesalers and retail jewelers 
have well in hand plans for entertaining the 
State jewelers who will gather here May 12 
for a three-day convention. Frequent meet- 
ings are held to discuss arrangements but 
there still is much to be done. E. C. 
Avery, of the W. F. Broer Co., wholesale 
‘ewelers in the Liggett building, broadcasts 
the warning that the attendance is going to 
be so large it will be necessary for those 
wishing to attend to get their reservations 
in early. Detroit hotels are crowded even 
when no big gathering is on and travelers 
are having trouble to obtain accommodations 
every dav. He sent out this week question- 
naires to every jeweler in the State urging 
that they sign up promptly and get them 
back to him so there will be no trouble find- 
ing suitable places for everyone. The enter- 
tainment features are elaborate. The De- 
troit jewelers are seeing to that. The city 
is now at its best and the convention prom- 
ises to be one that long will be remembered. 

Here is a story that should interest dia- 
mond salesmen. A traveler entered the 
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jewelry establishment of Charles A. Berkey 
Co., wholesaler at 1424 Woodward Ave., this 
week. He attempted to interest Mr. Berkey 
in a paper of diamonds worth about $5,000. 
After some discussion Mr. Berkey said he 
was not interested and the salesman left the 
store. Mr. Berkey gave the instance no par- 
ticular thought and went about his work. 
A few minutes later he chanced to go to his 
desk. During the conversation with the 
salesman a copy of THE JEWELERS’ CIRCULAR 
happened to be lying near. Mr. Berkey no- 
ticed the salesman, in a mechanical sort of 
way and kept turning over the pages of the 
magazine. When he took his seat at the 
desk the magazine was in his way, so he 
picked it up and tossed it over to a small 
table used for publications. In doing so he 
saw a white package drop out and fall to the 
floor. He picked it up and to his astonish- 
ment discovered it was the same paper of 
diamonds the salesman was endeavoring to 
sell to him for $5,000 a short time before. 
He called the hotel where he knew the man 
was stopping but was informed he had not 
arrived. Unable to do anything more he 
waited for developments. An hour later the 
telephone rang and an excited voice asked 
the clerk who answered if a package of dia- 
monds had been found there. The clerk 
said he did not know anything about it and 
hung up the receiver. A few minutes after 
the salesman came in and was greatly re- 
lieved to learn that the diamonds had been 
found. 











William M. Irion, of Matt Irion & Sons, 
recently lost his father-in-law, Adam Miller, 
74 years of age, retired owning operator of 
local hotels. 

L. K. Estes, of William Irion & Sons, 
was elected president of the Kentucky Asso- 
ciation of Optometrists, at the annual meet- 
ing held in Louisville, April 28 and 29. 

Horace H. Newmark, of the Gem Jewelry 
& Novelty Co., and other local men, owners 
of the Doric Apartments, valued at around 
a half million dollars, recently sold the fine 
building. 

A peculiar fire recently broke out in a 
window at the store of William Kendrick’s 
Sons, where an electric light globe, placed 
under velvet in a window trim, caused the 
fabric to burst into flames. The damage 
was small. 

“Cold check” artists have been very busy 
in Louisville over the past few weeks, one 
man being alleged to have cashed over 70 
such checks. C. M. Wiseman & Son got 
one of these checks for $12, in payment of 
a $3 ring. 

Brainard Lemon, head of Lemon & Son, 
local retailers, has recently returned from 
a trip to Chicago and St. Louis, in connec- 
tion with exhibits of antique silverware at 
those points. Mr. Lemon just recently re- 
turned from Europe, where he spent several 
months in buying antiques. 

Among recent visitors to Louisville there 
were included: Maurice Ledeberg, of Louis 
Pressel & Ledeberg, New York; Felix B. 
Vollman, of Felix B. Vollman & Co., New 
York: Fred H. Mounts, of Binder Bros., 
Inc., New York; J. S. Alexander, of Morse 
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Bros., New York; Joe Hyman, of Hyman 
Platinumsmiths, Inc. New York; W. R. 
Poucher, of Carter, Gough & Co. New 
York; John H. Whorf, of the Watson Co., 
Attleboro; Miss Klipper, of the Klipper Co., 
New York; Jul Schuman, of William Kin- 
scherf Co., New York; George C. Ferris, of 
Theodore W. Foster & Bro. Co., Providence ; 
G. T. Howard, of the Towle Mfg. Co., New- 
buryport, Mass.; M. J. Harrison, of Mabie, 
Todd & Co., New York; W. H. Gregory, of 
Link & Angell, Newark, and Mr. Ross. 











Philip Present, of the Commerce build- 
ing, left here Monday, May 5, for a business 
trip to Europe. He expects to return about 
July 1. 

A regular meeting of the Rochester Retail 
Jewelers’ Association will be held Thursday 
evening, May 8, at the Osborne House. The 
Rochester jewelers organized in the Fall of 
1906. 

Notice has been sent to the creditors of 
Louis E. Teachout, jeweler, Dansville, that 
a hearing will be held June 10 for a dis- 
charge from bankruptcy. Teachout failed 
in June, 1923, with liabilities of $3,923.69 
and assets of $940.93. 

Rufus Rosenbloom, of the Ilex Optical 
Co., announces that Carl L. Oswald, repre- 
senting the company, started on a six months” 
business trip to Hawaiian Islands, Japan, 
China, and the Philippines. Mr. Oswald 
sailed from San Francisco on the President 
Wilson, April 29. 

Secretary C. E. Sunderlin, of the N. Y. R. 
J. A., says that the drive for the fund to 
carry on the battle against the Federal five 
per cent tax on jewelers has been extended 
to the appeal of every jeweler and those 
who have not sent in their contribution, 
through oversight, are requested to do so. 
Secretary A. W. Anderson, of the A. N. R. 
J. A., reports New York city has given the 
allotment plus 14 per cent. Some of the 
small towns have not made their reports. 








Items from Here and There 





E. J. Rigatz, Prairie Du Sac, Wis., has 
sold out to P. H. Meng. 

J. C. Wroking has engaged in the jewelry 
business at Bessemer, Mich. 

J. W. Samuels has opened a jewelry store 
at 312 Main St., Galena, Kans. 

C. C. Corbott has sold his 
Plymouth, Wis., to C. O. Dahle. 

The Dixie Jewelry Co, is the successor 
to Fred. E. Stevens & Son, Louisville, Ky. 

An alarm from Box 4, Granite and Elm 
Sts., Manchester, N. H., one morning re- 
cently, called the fire apparatus to the jewel- 
ry store of George B. Fotiadis, 615 Elm St. 
The fire was caused by an overheated length 
of stove funnel and started in the partition 
in the rear of the store. Officer James J. 
Robinson discovered the fire and sent in a 
“still alarm.” In the meantime a passerby 
saw the blaze and sent in an alarm. The 
fire department quickly extinguished the 
blaze which caused damage estimated at 
about $200. 
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OLFAX was selected for exhibition 

by the Metropolitan Museum of Art. 

A tribute to the Gorham designers, which 

is only an indication of the welcome this 

new design has received. Our advertising 

to the public will still further increase 
this demand. 


Colfax will be featured, in full pages, 
in ten leading national magazines, care- 
fully selected for their quality circulation. 
Forty newspapers will also carry the story. 


Your customers will be reading these 
pages the last of April, and during May. 
NOW is the time to start your drive on 
Colfax. 


Our representative will tell you just 
how to make sales grow from this ad- 
vertising. Ask for detailed information 
on how our Department of Sales Co- 
operation can help you with the sort of 
sales material which appeals to women— 
95% of your customers. 


THE GORHAM COMPANY 
NEW YORK 


Representing 


Gorham Manufacturing Company 
Whiting Manufacturing Company 


Wm. B. Durgin Company 
The William B. Kerr Co. 


CoLFAX—a new Gorham Creation — 


Nationally Advertised 
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T HERE closed in 
New York last 
week a so-called ex- 
hibition of French 
art, an industry which, while interesting and 
instructive both to the American public and 
even to our dealers, gave an opportunity to 
French manufacturers and retailers to sell 
to Americans an enormous quantity of 
foreign products under conditions more fa- 
vorable than have ever been enjoyed by our 
own people. For, under an act of Congress 
passed some years ago, those French firms 
who displayed merchandise at this exhibition, 
were able to bring in this merchandise free 
of duty, offer it for sale and pay duty only 
upon such articles as they sold to the visitors 
at the exposition; merchandise not sold being 
brought back without costs or penalties of 
any kind. In this exhibition were millions 
of dollars worth of jewelry, gems and other 
products which were not only the property 
of the exhibitors but also the property of a 
large number of leading wholesale and 
manufacturing houses of Paris, who placed 
their products here for exhibition at retail 
sale, 

Is this fair to the American importer and 
the American retailer whose business was 
directly cut into by the exhibition? The 
American merchant could not have brought 
these products or any other merchandise into 
this country, even for the purpose of inspec- 
tion by himself, without first paying the duty 
thereon and taking the chance of being able 
to sell it. His foreign competitor,—yes, and 
even those from whom he purchases on the 
other side, have the opportunity of sending 
their products here, testing out their sal- 
ability to the American public and only pay- 
ing duty upon the articles they succeeded in 
selling. 

It is today hard enough for the American 
retail jeweler to meet the competition of the 
foreigner who comes over and exhibits his 
wares and induces the buyer of fine gems 
to make his purchase in Paris instead of in 
his own country. But when in addition to 
this, the foreign competitor is given an 
advantage by the government of bringing in 
the goods he shows, duty free, and only pay- 
ing the tariff on those that find a ready 
sale, it seems as if the last point in the dis- 
crimination against our own merchants has 
been reached. 

It is hoped that some way may be found 
to prevent any future repetition of this un- 
fair competition by F:uropean retailers and 
importers under the camouflage of an ex- 
hibition of art. 


An Injustice 
to American 
Dealers 





Marking the Quality cei 3 a 
of White Gold and conferenceo 
manufacturers who 


Platinum make white gold and 


platinum, at which the subject of the proper 
marking of such articles was thoroughly 
discussed, was reported in the last issue of 
THE JEWELERS’ CrRCULAR. This was held 
at the rooms of the National Jewelers Board 
of Trade, April 23, under the auspices of the 
Good and Welfare Committee of that organi- 
zation, which had been endeavoring to get 
from the leading members of the industry 
an expression of opinion of how such articles 
should be properly marked, irrespective of 
the laws which govern the subject in the 
different States. Although many views as 
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to proper marking were expressed by difs 
ferent elements in the trade as a result of 
the different kinds of articles so manufac- 
tured, it was gratifying to note that the 
prevailing sentiment was to the effect that 
the articles should be so marked that no 
deception of any kind could be practiced 
upon the ultimate consumer. By a unani- 
mous vote it was decided that it was the 
sense of the meeting: 


That only one mark may be stamped 
on a white gold and platinum article 
and ‘that the quality mark (of the gold). 


By a majority vote, the conference expressed 
the sentiment that: 


On articles made of platinum and 
white gold the tag, bill, label, etc., may 
state the quality fineness of the article 
and the word “platinum,” it being under- 
stood that the platinum shall not be 
merely electro-plated, and that the pre- 
dominating metal shall be stated first. 
The term “platinum” must be further 
described by the use of a word clearly 
indicating the part of the article that is 
platinum. 


As has been pointed out many times in 
these columns, there has been confusion in 
our industry and a condition which permitted 
inequitable competition owing to the fact that 
the bulk of the States of the Union had no 
laws covering the marking of platinum nor 
did the National Stamping Act govern the 
stamping or marking of this precious metal. 
Some States (New York and Illinois) have 
platinum laws which not only provide for 
the marking of pure platinum articles but 
do it in such a way that if the word “plati- 
num” or its abbreviation appear, all the 
metal in the article appearing or purporting 
to be platinum must be made of platinum or 
the platinum metals to the extent of .925 
fineness. As white gold appears to be plati- 
num to the ordinary observer, a combination 
of this metal with platinum would prevent 
the word “platinum” from being stamped in 
any way upon the merchandise because then 
the merchandise would have to contain .925 
parts platinum or the platinum metals. 

These laws have prevented the manufac- 
ture or sale, in two of the largest States in 
the Union, of platinum and white gold com- 
binations in which the word “platinum” 
appeared either as “platinum top,” “platinum 
front,” “platinum and white gold” or in any 
other way. Manufacturers in other States 
who sold their goods outside of New York 
and Illinois could use these terms but no 
Illinois or New York manufacturer, whole- 
saler or retailer could do so. Most of the 
leading manufacturers in Newark and a 
number in other States where there are no 
laws had, by common consent, followed the 
custom of the New York manufacturers in 
leaving the word “platinum” entirely off 
articles made in connection with white gold. 
But the call of the wholesaler, retailer and 
consumer for a platinum stamp on these 
articles had caused other manufacturers to 
use it; hence, the unfair competition. 

In view of the pending legislation and the 
many complaints that the New York and 
Illinois laws were being violated, the con- 
ference was called to get an expression of 
the industry as to what was a proper mark- 
ing of such articles and this resulted in pass- 
ing the above resolution. At a meeting of 
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the Good and Welfare Committee of the 
National Jewelers Board of Trade, held last 
week, it was decided that the sentiment 
expressed should be accepted in principle by 
the committee in considering future com- 
plaints as to the violation of the platinum 
law and it is probable that no action will be 
taken in connection with merchandise where 
only the quality of the gold is stamped on 
the metal and the description of the platinum 
part is accurately and fully described on the 
card, tag, bill, invoice, etc., that accompanies 
it. 

However, it must not be understood from 
this that the resolutions of this conference 
have in any way modified either the [1linois 
or New York laws as they stand. Under 
these acts, the mark “platinum” is covered 
by the law when on the box, wrapper, con- 
tainer, card, bill, invoice, etc., as much as 
if it is stamped on the article itself. No 
action of the trade can prevent the courts 
or prosecuting authorities from considering 
a complaint made by an individual or Gov- 
ernment Bureau as to the violation of the 
platinum stamping law when the word ap- 
pears otherwise than on the metal, though 
perhaps the trade action might be pleaded 
in mitigation of the offense. Not only for 
this reason but because they believe that the 
present laws are sound in principle, ‘many 
manufacturers who sell within and some who 
sell without, the New York and _ Illinois 
territory will continue to omit entirely the 
word “platinum” in connection with the sale 
of articles composed of platinum and white 


gold. 





LL industries in 

the United States 
are threatened by 
legislation that if 
passed will increase the cost of distribution 
of merchandise generally, the bills now before 
Congress being in the form of laws referring 
to the postal system. This is particularly 
true of the bills introduced by Representa- 
tives Paige and Kelly, the former bill pro- 
posing an increase in postal rates that will 
fali on those using the second class, third 
class and parcels post mail, to an extent that 
will add as much as 200 per cent. to some 
of the generally used methods of distribu- 
tion by dealers, particularly the parcels post. 
Congressman Kelly’s bill is concerned mostly 
with increasing the salaries of the postal 
employes, a worthy cause for which consider- 
able agitation has been worked up. The 
Paige bill proposes to raise the money to 
bear this expense ($110,000,000), by  in- 
Creasing second class, third class and parcels 
post rates. But instead of making a careful 
and scientific analysis of what would be 
just and equitable to the business world, the 
bill proposes to saddle the entire expense 
heavily upon industry by arbitrarily increas- 
ing these postal rates, in some instances to 
three times as high as those now in effect. 
This is not only a wanton and unnecessary 
blow at industry but one that is unscientific 
and inequitable in its basis. 

Postmaster General New has pointed out 
the folly of proceeding in’ this matter be- 
cause his department has been conducting an 
investigation into the costs of the postal 
service with the object of making a re-adjust- 


Legislating 
Against 
Business 
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Fugene Haller has opened a store at 9834 
Jamaica Ave., Richmond Hill, L. I., where 
he deals in jewelry, gifts and novelties, 

P. A. Rowe, of A. I, Hall & Son, Inc., 
San Francisco, was in this city last week 
and while here stopped at the Hotel Penn- 
sylvania. 

G. D’Elia, dealer in semi-precious stones, 
145 W. 45th St., accompanied by his wife, 
sailed for Europe Thursday on the Italian 
liner Duito. 

Mears & Co., jewelers and silversmiths, 
170 Broadway, were recently admitted to 
membership in the Merchants’ Association of 
Greater New York. 

David Cohen, of Duneier & Cohen, whole- 
sale jewelers, 24 Eldridge St., sailed for 
Europe recently on the Berengaria and while 
abroad will visit the diamond markets. 

Frederick Walker, of the downtown 
establishment of the Gorham Co., who has 
been ill for several weeks, has gone to his 
son’s residence in White Plains to recuperate. 

Lawrence Bodenheimer, importer of dia- 
monds, 1 Maiden Lane, sailed for Europe 
last Saturday on the steamship Rotterdam. 
Mr. Bodenheimer is going to the diamond 
markets of Antwerp and Amsterdam, 

I'rederick C. Clark, who for 21 years was 
connecied with Marcus & Co., is now asso- 
ciated with the firm of Raymond C, Yard, 
Inc., jewelers, 527 Fifth Ave. Mr. Clark 
goes i as an active member of the firm 
and vice-president, 

James D. Bridges, manager of the Los 
Angeles office of the International Silver 
Co., is in this city this week and is stopping 
at the Hotel Biltmore. After visiting the 
factories of the concern in Meriden, Mr. 
Bridges will return to California, 

Joseph Sellers and Armand Mayer, of 
Mayer & Berkele, Inc., Atlanta, Ga., were 
out of town visitors in this city, during the 


past week. Both men also spent several 
days in visiting various silverware and 
jewelry factories in New England. 

E. V. Saunders, San Francisco repre- 


sentative of the International Silver Co., 
was in town last week and while here made 
his headquarters at the Hotel Biltmore. 
Mr. Saunders has gone on a two weeks’ visit 
to the factories of the International Silver 
Co., in Meriden, Conn. He plans to return 
to the Coast about the middle of May. 

Dispatches received in this city last week 
contained the information that some of the 
relics belonging to Napoleon have been pur- 
chased by an American and will be brought 
to this country. Among these relics is a 
silver goblet which is said to be the last cup 
Napoleon ever used. There is also an en- 
graved silver knife, fork and spoon in the 
collection. 

Robert Blum & Co., Inc., dealers in dia- 
monds and jewelry, 71 Nassau St., were 
petitioned into bankruptcy in the United 
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States District Court, this city, last Thurs- 
day. The bankruptcy action was started by 
Anna Klegerman, who holds a claim for 
$642, Dora Kaufman for $375, and Fannie 
Guttenplan, for $374. According to the peti- 
tion, the concern’s assets amount to about 
$7,500 while the liabilities are estimated at 
$50,000, 

Silver, old Sheffield plate, porcelains and 
other objects of art belonging to the estate 
of the late Moncure D. Robinson, of this 
city, will be sold at auction on Thursday, 
Friday and Saturday afternoons, May 8, 9 
and 10, at the Anderson Galleries, Park 
Ave. and 59th St. The sale is to be held 
by order of the trustee of the estate and 
will start each day at 2.30 o’clock. The 
objects to be placed on sale were open for 
public inspection last Saturday and will re- 
main on exhibition each week day from 9 
A. M, to 6 P. M,. 

Samuel Bamberger, of Lassner & Bam- 
berger, 21 Maiden Lane, returned to this 
city recently on the steamship Berengaria 
after a six wecks’ trip abroad to the semi- 
precious stone and pearl markets. In an 
interview with a JEWELERS’ CIRCULAR re- 
porter, Mr. Bamberger stated that semi- 
precious stones are high and scarce. The 
market is active, he said, but the rough is 
apparently hard to get causing prices to go 
higher than they have ever been before. Mr. 
Bamberger told a reporter that while there 
were not very many buyers in the market, 
those that were there represented practically 
every country in Europe. 


On Monday evening, May 12, at 8.15 
o’clock, an amateur boxing tournament will 
be held under the auspices of the Jewelers’ 
Square Club. The tournament will take 
place at the headquarters of the Society of 





Professional Automobile Engineers, 153 W. 
64th St. This tournament is open to four 
classes and any registered athlete can enter. 
The event will be governed by the rules of 
the Amateur Athletic Union and the com- 
mittee in charge reserves the right to reject 
any entry. Entries close on Friday, May 8. 
The first prize consists of a gold watch while 
the second prize winner will receive:a 
20-year, gold-filled watch. Gold stick pins 
will be given to losers in the semi-finals as 
a souvenir in each class. Tickets for this 
affair may be secured from Secretary Otis 
A. Edwards, Jr., 15 Maiden Lane, or any 
members of the social welfare committee of 
the Jewelers’ Square Club. 

A 16-year-old boy accused of acting as 
lookout for two bandits who recently held 
up and robbed the jewelry store of Abraham 
Levy, 1767 Lexington Ave., was arrested last 


week and after being arraigned in the 
‘Harlem Court, before Magistrate Jean 
Norris, was held in $3,000 bail. Mr. Levy 


told the police that while alone in his store 
on Monday afternoon, April 28, two men 
walked into the place and asked to be shown 
a watch. They looked at a timepiece and 
decided to purchase it when one of the pair 
put his hand in his pocket and pulled out a 
gun. Mr, Levy was pushed into a room in 
the rear of his store and tied hand and foot. 
While one man stood guard the other rifled 
the show cases and window. He took 35 
gold watches, a number of diamond rings, 
stick pins and other articles of jewelry 
valued at about $3,000. Sometime after the 
bandits had left, a customer discovered Mr. 
Levy in the rear of his store, still bound 
with the rope. He was released and then 
notified the police. The boy now being held 
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ae) HE Title & Realty Safe Deposit Company vaults are in 
the Maiden Lane extension of our building at 176 
Broadway. The vaults will be open to customers on 
May Ist of this year. The prices of boxes are $6, $10, 
$15, $20, $30, $40, $50 and $65 according to size. Sample boxes 
are on exhibition in our Banking Department at 176 Broadway. 





We shall be glad to have our friends among the jewelers and 
other trades look these boxes over and make their selection. 


Title Guarantee & Trust Company 
176 Broadway, New York 
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by the authorities was arrested not far from 
the store and is said to have been identified 
by a woman who noticed him loitering out- 
side of the jewelry store about the time the 
place was being robbed. 

Louis Beilenson, diamond importer, has 
moved from 37 Maiden Lane to 65 Nassau 
st. 

M. H. Levy & Co., Inc., dealers in dia- 
monds and pearls, have removed their busi- 
ness to 2 W. 46th St. 

The business of Arthur Silberfeld, dealer 
in diamonds, pearls and precious stones, 
has been removed to 2 W. 46th St. 

W. H. Anderson representing Coleman E. 
Adler, New Orleans, La., is in New York. 
He will leave for home on Friday. 

Murray Masin, dealer in watches, 65 
Nassau St., has moved his office to larger 
quarters in room 54 in the same building. 

The Bertuch Mfg, Co., manufacturing 
jewelers, formerly located at 1679 Broadway 
has moved to new and larger quarters at 
145 W. 45th St. 

Frank P, Somes, representing the Wm, C, 
Greene Co., and Arnold & Steere Co., 3 
Maiden Lane, is moving to room 1606 at 
15 Maiden Lane, 

David Rothschild, importer of diamonds, 
removed his business on May 1 from 535 
Pear] St., to more commodious quarters in 
recom 1010 at 170 Broadway. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, is conducting a reduction sale 
for Wentz & Price, Sharon, Pa. This store 
has been established for 40 years. 

I. Nebenzahl, of I. Nebenzahl & Co., 9 
Maiden Lane, accompanied by Mrs. Neben- 
zahl, will sail on the Belgenland on May 8 to 
visit the European office of his concern. 

Otto Saril, cutter and importer of dia- 
monds, 170 Broadway, sailed for Europe 
recently on the Leviathan. Mr. Saril has 
gone on a visit to the European diamond 
markets. 

S. Winokur who has been engaged in the 
jewelry business in Jamaica, L. I., for 15 
years, moved his store several days ago 
from 395 Jamaica Ave. to new quarters at 
448 Jamaica Ave. 

The offices and headquarters of the Dia- 
mond Workers’ Protective Union of 
America, have removed from 323 Washing- 
ton St., Brooklyn, to 132 Joralemon St., 
srooklyn, 

Mr. and Mrs. Max Hirsch, of Chicago, 
were among the visitors to the offices of 
THE JEWELERS’ CIRCULAR last Friday. They 
sailed for Europe the following day aboard 
the steamship Leviathan. 

Bernard Feldman, importer and dealer in 
diamonds, watches and jewelry, 65 Nassau 
St., moved recently from room 78 to room 
97 in the same building. William Moodnik 
is now representing Mr. Feldman in New 
York and Brooklyn, 

Tarshis & Goldstein, 102 Fulton St., are 
now doing business in room 606, in the same 
building, having removed recently from 
room 705. In their new quarters, the con- 
cern has more room and better accommoda- 
tions to carry on their business. 
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Harry N. Clark, of Syracuse, N. Y., presi- 
dent of the New York State Retail Jewelers’ 
Association, is in this city for a few days 
and on Sunday evening was a guest at the 
annual banquet of the United Retail Jewelry 
Storekeepers’ Association held at the 
Academy, 115 W. 79th St. 

Henry Freund, of Henry Freund & Bro., 
20 W. 47th St., sailed for the European 
markets Saturday, May 3, on the Leviathan. 
Mr. Freund will visit Switzerland, Ger- 
many, and Holland and expects to be gone 
almost three months. In Switzerland he 
will visit the Jules Jurgensen factories. 

The business of the Muller-Merke Co., 
was incorporated at Albany, N. Y., last 
week with authority to engage in the jewelry 
business in this city. The capital is $10,000 
and the incorporators are H. A. Muller and 
J. E. Merke. This concern is now located 
at 20 W. 47th St. 

Herbert M. Kohn is now located in room 
902, 36 W. 47th St., where he is carrying 
on an engraving business under the style of 
the American Carving Co. Mr. Kohn, who 
is well known in the New York trade, moved 
to his new address recently from 15 Maiden 
Lane. He has better facilities at his new 
location, 

A charter of incorporation was filed last 
week at the office of the Secretary of State, 
Albany, N. Y., by the Edward Diamond 
Shop, this city. This concern has authority 
to engage in the jewelry business in this 
city and was incorporated with a capital of 
$2,000 by the following incorporators: E. 
Kupchick, P. Marks and S. Mettler. 

Krakowsky Freres, diamond importers, 
located at 87 Nassau St., removed their busi- 
ness on May 1 from room 503 to rooms 
511-12 in the same _ building. Clement 
Krakowsky, of this concern, sailed for 
Antwerp on Saturday, April 26, aboard the 
steamship President Harding. Mr. Kra- 
kowsky plans to spend from six weeks to 
two months visiting the diamond trade in 
Europe. 

The Sterling Silverware Manufacturers’ 
Association is sending to retailers through- 
out the country, a broadside containing 
advertising matter and other useful informa- 
tion to be used in connection with National 
Sterling Silver Week, which is to be held 
from June 2 to 7. This broadside contains 
suggestions for making National Sterling 
Silver Week of interest to the public and 
profitable to the jeweler. 

A meeting of silver plated ware manufac- 
turers was held at the Hotel Imperial on 
Saturday, at which time an organization to 
be known as the Silver Plated Ware Manu- 
facturers was formed, 12 concerns being 
represented at the gathering. The object of 
the association is to better conditions in 
that branch of the industry. The next 
meeting will be held May 10, at which time 
the organization will be perfected. 

The Claude R. Robins Co. has moved its 
offices, show rooms and stock rooms from 
the 13th floor at 170 Broadway to a larger 
suite on the ninth floor of the same build- 
ing. This concern, with branches in Har- 
risburg and Pittsburgh, Pa., is planning to 
carry a larger stock of goods for the con- 
venience of retail jewelers. The new offices 
are now being re-decorated, remodelled and 
re-furnished and the concern will probably 
be settled within the next few days. 
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Edward F, Lozier, for 30 years traveling 
representative for J. A. Deknatel & Son, 
manufacturers of novelty jewelry and imita- 
tion pearls, Brooklyn, died suddenly last 
Friday evening at his home, 2548 Bedford 
Ave., Brooklyn. Heart trouble was the 
cause of Mr. Lozier’s death. Funeral serv- 
ices were held last Sunday afternoon at the 
late residence and on Monday morning the 
body was buried in a cemetery at Newburgh, 
N. Y. Mr. Lozier had been covering New 
York, Boston, Philadelphia and Atlantic 
City for the concern for 30 years and was 
well known among jewelers in these terri- 
tories who will learn with sincere regret of 
his passing. He was 69 years old. The 
deceased is survived by his widow and one 
son, 

Members of the Maiden Lane Outing Club 
were informed last week that the annual 
field day of this organization will be held 
on Saturday, June 7. Instead of going to 
Eckstein’s at Five Corners, S. I., which has 
been the custom for a number of years, the 
club has selected Oakwood Arms, at Oak- 
wood Heights, S, I., as the scene of this 
year’s event. The usual field day events and 
baseball game will take place and the com- 
mittee in charge is urging that those mem- 
bers who desire to attend, should secure 
their tickets as quickly as possible as there 
are only a limited number of accommoda- 
tions. The committee is also desirous of 
obtaining prizes for the various events and 
any concern wishing to donate articles 
should notify any member of the committee, 
which consists of Harry McKay, chairman; 
Harry Booth, Harry Davis, Harry Kip, 
Harry Anderson and Harry Ashe. 

The Jewelers’ Square Club held its 13th 
regular monthly meeting at Zeitlein’s private 
dining rooms, 13 Dutch St., this city, on 
Monday evening. President George Hill- 
singer had as his guest at the head table 
Joseph A. Bentley, treasurer of W. P. 
Hitchcock Co., Syracuse. After the dinner 
had been served to 58 members and guests 
the president called the business meeting to 
order and in the absence of Otis A. Ed- 
wards, the club’s secretary, who is on a 
business trip, appointed William B. Peck, 
secretary pro tem. Mr. Peck proceeded to 
read the minutes of the previous meeting, 
after which Ben Cohen, of the membership 
committee, reported that his committee had 
acted favorably upon the applications of five 
new members. The secretary was instructed 
to cast one ballot electing them to mem- 
bership, after which Ben Biffar, chairman 
of the social welfare committee, asked that 
the boxing tournament to be given by the 
club Monday, May 12, at the Society of 
Professional Automobile Engineers’ Club, 
be well supported, as the proceeds from the 
affair will be used for obtaining a band for 
the flag day parade. I. Lassner, treasurer. 
made a very favorable report, showing the 
club’s finances to be in excellent condition. 
As there was no new business to be trans- 
acted the meeting was then turned over to 
the social welfare committee and I. S. Meyer 
acted as master of ceremonies. Mr. Meyer 
had secured professional talent from the 
Brooklyn Lodge of Elks No. 22. Messrs. 
Martin and Jones rendered several humor- 
ous duet selections, accompanied by Brother 
Rogers on the piano, after which Joe Rap- 
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paport, of the same lodge, gave several imi- 
tations of dances as performed by famous 
stars. After this act Joe Schwab, also of 
B. P. O. E. No. 22, rendered several tenor 
solos, accompanied by Robert Steele. 
Brother Dredger, of the Insurance Square 
Club, then rendered several tenor solos, and 
Brother MacDermott, of the Insurance 
Square Club, sang several baritone selec- 
tions, both accompanied by Mr. Steele. The 
meeting was then adjourned with thanks by 
the president to the performers for their ex- 
cellent work and a rising vote of thanks 
was given by all who were in attendance. 
This was by far the most successful business 
meeting ever held by this organization. 

On Thursday, May 15, the assets of 
the Bienne Watch & Jewelry Co. will be 
sold at public auction by order of the United 
States District Court. The sale will start 
at 10.30 a. M., and will be held at the 
firm’s premises, 15 Park Row. Included in 
the merchandise to be offered are watches, 
watch cases, movements, materials, ring 
mountings, office furniture, fixtures, safes, 
etc. 

Members of the trade are extending their 
sympathies to John R, Greason, Jr., of John 
R. Greason & Son, manufacturing jewelers, 
11 John St., on the death of his mother, 
Elizabeth Wood Greason, which occurred 
last Monday. The passing of Mrs. 
Greason came after a long illness and 
occurred at the home of her son-in-law, 
Judge Cropsey, 1700 Albermarle Road, 
Brooklyn. Mrs, Greason was in her 8lst 
year at the time of her death. Services 
will be held today (Wednesday) after which 
the body will be interred in Greenwood 
Cemetery, Brooklyn. Deceased is survived 
by one daughter and three ‘sons. Mrs. 
Greason was the widow of the late John 
R. Greason, founder of the firm of John 
R. Greason & Son, and a well known 
magufacturing jeweler. He dicd several 
years ago, 








Good and Welfare Committee of National 
Jewelers Board of Trade Adopts 
Resolutions 


At a meeting of the Good and Welfare 
Committee of the National Jewelers’ Board 
of Trade, held on April 30, the resolutions 
passed by the conference held the previous 
week, containing recommendations of the 
trade in connection with the white gold and 
platinum situation, were presented in the 
following resolution passed: 

“ResoLtvep: That the recommendations 
made at the trade conference in regard 
to stamping of white gold and platinum mer- 
chandise be accepted by this committee in 
principle in determining any future action 
that the committee may take on the subject 
of complaints relating to the stamping of 
white gold and platinum merchandise: 

“That in taking such action the committee 
trusts that insofar as the tag, label or other 
descriptive device will describe the part or 
portion of the article that is to be platinum, 
that the description will be complete and 
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readily understood by the trade and the 
purchasing public, as well as adequately de- 
scribing the exact part of the article that is 
composed of platinum.” 

The resolutions adopted at the conference 
April 23 were as follows: 

“Resotvep: That only one mark may 
be stamped on an article made of white gold 
and platinum, that is, the karat mark.” 

“ResoLveD: That on articles made of 
white gold and platinum, the tag, bill, label, 
ctc., may state the karat fineness of the article 
and the word platinum, it being understood 
that the platinum shall not be merely electro- 
plated, and that the predominating metal be 
stated first. The term platinum must be 
further described by the use of a word 
clearly indicating part of article that is 
platinum.” 








Samuel Sacks, formerly located in the 
Proctor building, has moved to 31 Bransort 
Pl., where he has larger quarters which are 
hetter adapted to his increasing business. 

Walter C. Heath, Summit, president of 
Whitehead & Hoag, has donated the medals 
to be awarded in the Summit boys’ marbles 
tourney, arranged by the Kiwanis Club and 
%. BL GC. A, 

The trade was notified last week that 
Louis Bass has formed a partnership with 
Louis Berman, and in the future will conduct 
business under the style of Bass & Berman, 
Inc., 336 Mulberry St. Both partners are 
experienced men in the manufacturing jewel- 
ry business. 

Miss Josenia Elizabeth Larter, daughter 
of Mr. and Mrs. Harry C. Larter, of Mt. 
Prospect Ave., has set June 28 as the date 
of her marriage to William Henry Dickerson 
Cox, also of this city. The ceremony will 
take place in Centenary Methodist Episcopal 
Church, with the pastor of that church, 
Rev. James Brett Kenna, performing the 
ceremony. 

The announcement of the engagement of 
K. Burns, of the firm of K. Burns & Sons, 
Newark, N. J., to Miss Lillian Karon, was 
made at a dinner given in their honor at the 
home of Miss Karon’s parents, 818 Pennsyl- 
vania Ave., Brooklyn, N. Y. Mr. Burns 
needs no introduction to the jewelry trade, 
while Miss Karon has recently resigned from 
an executive position in a prominent real 
estate concern of Brooklyn. Plans have 
been made to have the wedding take place 
the latter part of this month. 

The will of William L. Glorieux, founder 
and president of the Irvington National 
Bank, former mayor of that town and one 
of its pioneer manufacturers, who died April 
18, was probated April 29. It bequeaths 
the net income from the estate to his widow, 
Mrs. Jeannie Glorieux, of Union. Four 
sisters are given bequests of $10,000 each. 
In the event of the widow’s remarriage, the 
estate is to be divided equally between her 
and the surviving children of the testator. 
The executors of the will are three children 
of the testator and a nephew. Mr. Glorieux 
established the business now known as the 
Irvington Smelting & Refining Co., of 
Irvington. The value of his estate was not 
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indicated in the application for probate of 
his will. 

A temporary receivership established 
April 25 for the F. C. Lautz, Inc., jewelry 
manufacturing concern at 357 Mulberry St., 
was terminated three days later when Vice 
Chancellor Church signed a consent order of 
dismissal. The receivership was established 
on application of William Harris, on alle- 
gations that dissension among the company’s 
directorate had resulted in a deadlock and 
a shutdown of operations. Attorney Harris 
also applied for the dismissal order, stating 
that the jewelry manufacturing firm of L. 
Lelong & Bro., owning a one-half stock in- 
terest in the Lautz company, had bought out 
the other interest and would continue the 
business, paying creditors in full. The 
Lautz firm some time ago suffered a heavy 
loss, according to the police, through alleged 
swindling operations of two employes, Mr. 
and Mrs. Schuyler Van Ness, who were 
extradited from Wheeling, W. Va., on 
charges of false pretense and grand larceny 
made by Frederick C. Lautz. The woman, 
an office assistant, was charged with stealing 
diamond mountings and disappearing at 
about the time Mr. Lautz discovered that 
he was being victimized by her spouse. The 
man had been employed as a salesman. It 
is charged that he took a sample case of 
jewelry valued at $2,000 when he disap- 
peared, and had obtained from the firm large 
commissions on orders that proved fake. 
Mr. and Mrs. Van Ness are now awaiting 
trial on these charges. 
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ment in postal charges on a purely scientific 
basis. He advocates that no change in the 
rates be made until after the report of his 
department is received in July and August. 
Te simply meet the situation by tripling 
parcel post rates and increasing second class 
and third class rates, is neither fair to the 
business world nor does it assure us that 
the object will be accomplished. It is the 
second, third and parcels post division of 
the post office that is used most to stimulate 
industry. An increase in these rates would 
be a burden that would result in lessening 
the amount of the mail matter in each 
division and might result in a falling off 
of total income, 

The Association of National Advertisers, 
the Direct Mail Advertising Association, the 
Publishers’ Association and a number of 
similar groups in the industries have already 
taken action in regard to the proposed parcels 
post legislation and urged the co-operation 
of all business men in having their congress- 
men see the light on this subject. The 
recommendation of Postmaster General New 
to await the report of his office is commended 
to business men and the public generally as 
to the only sane method of solving the ques- 
tion and readers are urged to write their 
congressional and senatorial representatives 
protesting against Congressman Paige’s pro- 
posed hasty legislation which would nullify 
the work of the Postmaster General’s com- 
mittee and prevent a scientific adjustment of 
the question which is needed by the govern- 
ment and hy the business men of the 
country alike. 
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hibition of jewels and pearls at the Brooks 
Reed Gallery, 19 Arlington St., April 28 
to May 3. 

Danforth F. Turner, for 40 years employed 
at the Waltham watch factory, died May 1 


after a long illness. He was born 62 years 
ago. He was a member of the Moose. The 
funeral was held May 3. 

With the ease of long practice the jewelers 
switched over to daylight saving April 28. 
Many watchmakers were engaged in’ the 
early hours of the morning setting public and 
other clocks one hour ahead. 

Crossed electric wires caused a fire dam- 
age of $300 last week in the store of the 
Adams Square Jewelry Co., 126 Washington 
St. The fire was discovered by two boys, 
who ran to City Hall Ave. police station 
with the information. 

Fire causing damage estimated at $300,000 
swept the Masonic block on Cabot St., 
Beverly, May 2. Among those suffering loss 
was the Alden Jewelry Shop. Within an 
hour after the first alarm was sounded the 
block was in ruins. The blaze started in 
the boiler room. 

An unusually attractive display of Priscilla 
silverware is on exhibition in the windows 
of Smith, Patterson Co., as part of the win- 
dow dressing for the June bride season. Mr. 
Lovell has shown remarkably fine taste in 
the disposition of the goods and the orna- 
mentation surrounding this display. 

District Attorney Thomas C. O’Brien de- 
clared that Edward H. Berkman, of the 
Fenway Co., and his clerk, Frank Miller, 
had harbored thieves, when the two men 
were arraigned in the Superior Criminal 
Court May 1 on an indictment charging 
them with conspiracy to steal. They pleaded 
not guilty. They were given two days in 
which to file special pleas. James Egan, 
Frank Costello, George Snyder, Max Weiss, 
Max Miller, Albert Davis and Harry Gold, 
nearly all of whom have aliases, who were 
corralled at the Fenway Co., were each held 
in $10,000 on indictments charging them 
with conspiracy to steal. The Fenway Co., 
according to the district attorney, had been 
watched since Feb. 25, and had been found 
to be visited by large numbers of crooks. 

Charles F. Hardy, for 34 years with D. C. 
Percival & Co., passed away April 28 fol- 
lowing a shock. He had been suffering for 
several months, but the illness was not one 
which was likely to prove fatal, it was con- 
sidered. Mr. Hardy entered the company’s 
employ as a boy and worked his way up 
by most loyal service to the position of in- 
side salesman, which he had held for some 
years. He was regarded as one of the most 
efficient of the staff. Always obliging, never 
ruffled, his aim ever most efficient service, he 
endeared himself to a large circle of cus- 
tomers, who, with his fellow employes, 1la- 
ment his passing. They feel that they have 
lost a true friend. He was 48 years of age. 
Deceased leaves a wife and two daughters as 
his immediate family, to whom, and to his 
‘brother, E. E. Hardy, a member of the com- 
pany, the sympathy of the trade is extended 
in their bereavement. Mr. Hardy was a 


member of the Isaac Parker Lodge of 
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Masons. For the last 22 years he had lived 
in Waltham. The funeral was held April 
30. 
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R. E. Hinkle, jeweler, of Littlestown, Pa., 
was a visitor to Lancaster last week. 

Mrs. H. S. Meiskey died at a Lancaster 
Hospital on April 30. Mr. Meiskey died 
only a couple of months ago. A son, Wilbur 
F. Meiskey, is one of the company. 

Two of the watchmakers for John C. 
Bair have changed positions, Charles Kirch- 
ner going to the J. F. Apple Co. and Thomas 
Kegel to the Atlantic Refining Co. 

The avto delivery truck of the Weber 
jewelry store was wrecked May 1 in a col- 
lision on a railroad street bridge in Lan- 
caster. Fred C. Resh, the driver, made a 
narrow escape. 

Abram L. Barr, for two years assistant 
City Treasurer of Lancaster, severed his con- 
nection with that office on April 30 in order 
to devote himself exclusively to his diamond 
and watch business. 

At the first anniversary banquet held re- 
cently by the local Lions’ organization 
Harry E. Wolpert, head salesman for S. 
Kurtz Zook, was the only representative of 
the jewelry trade present. 

W. W. Appel & Son furnished the eight 
silver medals that went to the Ephrata, Pa., 
basket ball team as prizes for the champions 
of the Lancaster County Basket Ball League. 
The medals are suspended on fobs. 

F. A. Wheeler, of the traveling sales force 
of the Non-Retailing Co., returned home 
last week from a two months’ trip to the 
trade in Florida and other parts of the 
south. Mrs. Wheeler was his companion 
on the trip. 

Morris Snyder, son of Dr. J. F. Snyder, 
Sunbury, Pa., has entered the Bowman 
Technical School, where his brother John 
has been a student some time. Brandt 
Harding, Franklin, Pa., a student, is laid 
up at his boarding house with scarlet fever. 

The J. F. Apple Co. has received orders 
for medals and cups for the athletic meet 
on May 17 at the West Chester, Pa., State 
Normal School and for the meet the same 
date at the Lower Merion, Pa., High School. 
Also for medals and cups for events at the 
Cheltenham High School of Elkins Park, 
Pa. 

At the meeting of the Lancaster Opto- 
metrical Society May 12 representatives of 
the State organization will deliver lectures 
and a clinic will be held. The State body is 
opening a campaign to increase the interest 
of opticians in organization, and the public 
may attend the lectures, as it is designed to 
interest everybody in the care of the eye. 








Attorney General Stone and Secretary of 
Commerce Hoover recently had an informal 
conference on the question of trade associa- 
tion activities. No definite agreement was 
reached but it is believed that the new At- 
torney General is more favorably inclined to 
prosecute a clear cut test case in the courts, 
resulting in a workable definition of the 
legality of trade association practices, than 
was the former Attorney General. 





Maxey Potter, the dean of the local travel- 
ing force left last week on an extended 
business trip. 

Mayor James M. Curley, of Boston, will 
be the speaker at the annual meeting and 
banquet of the Chamber of Commerce on 
May 15. 

Frank Nerney, of the Bay State Optical 
Co., has offered a pennant for the winning 
team in the Manufacturers’ Baseball League 
this season. 

S. M. Einstein, the well known manufac- 
turer added new laurels last week when he 
caught a speckled trout weighing two and 
three-quarter pounds, 

J. L. Sweet made an address to the 
members of the Men’s Club of the Murray 
Church last Sunday on conditions as he 
found them in southern Europe. 

A number of manufacturing jewelers last 
week gave 15 minutes to their employes 
so that they might hear Dr. Lyon, 
the evangelist, speak. The action of the 
manufacturers was highly commended by the 
evangelist party. 

The engine-turning firm of ‘C. B. Oulton 
& Co., has been incorporated under the laws 
of Massachusetts with an authorized capital 
of $10,000. The incorporators are Charles 
B. Oulton and Ralph Estes, of Attleboro and 
Roy S. Davis, of Mansfield. 

Aldro A, French. was unanimously elected 
president of the Attleboro Chamber of Com- 
merce by the directors of the organization 
last Friday evening. He succeeds Harlan 
A. Allen who has served the community 
most efficiently during the past year. S. H. 
Garner was elected vice-president. 











George Johnson has been made superin- 
tendent of the L. E, Freeman & Co.’s plant. 

Howard Ballou was in New York last 
week in the interests of the R. Blackinton 
& Co. 

The North Attleboro Board of Trade will 


hold its annual meeting on May 15, There 
are several contests for the various offices. 

Orin W. Clifford, of the Webster Co., 
will attend the Republican convention at 
Cleveland next month as an alternate dele- 
gate. 

Thomas Totten, a former local manufac- 
turer who is now living in California, is 
expected to visit North Attleboro next 
month, 

Allan Brown, for many years engaged in 
the hub cutting and chasing business in 
North Attleboro, died suddenly last Thurs- 
day morning. 

Arthur Lenzen, of Mason-Lenzen, was 
one of the singers that took part in the “All 
North Attleboro” night broadcasted from the 
Outlet Co. station in Providence last Mon- 
day evening. 








An involuntary petition in bankruptcy has 
been filed against the Noel Mfg. Co., Phila- 
delphia, Pa. 
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iw practically every city and 

town there is a Navarre Pearl 
jeweler who is <<all set” for the 
biggest Spring and Summer busi- 
ness of his career. Backed to the 
limit with impressive national ad- 
vertising, and with sales-making 
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campaigns in his home-town paper 





wh, 


over his own name, at our expense, 
he is finding the demand for 
Navarre Pearls growing by leaps 
and bounds. 











Bear this in mind—there is but 
one Navarre dealer in a town! 
He gets all the benefit of our 
100% cooperation. There is 














only one place where customers 
can obtain Navarre Pearls—at 





the leading jeweler’s. A welcome 
relief from disastrous competition; 
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Now 


an unequaled opportunity for 
profitable sales! 
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Possibly your territory is still 
open. If so, an executive of our 
organization will gladly call and 
explain the Navarre Plan in de- 


tail. Write or wire today! | 4 


Blauer-Goldstone Co., Inc. 


Importers and Sole Distributors 
(Established 1866) 


5 NORTH WABASH AVE., CHICAGO 
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Chicago Notes 


E. E. Harwood, factory representative, is 
making a business trip through the middle 
west. 

Sam Wachenheimer, of Wachenheimer 
Bros., Providence, spent the past week in 
Chicago. 

M. C. Goldsmith, of the Seligman Jewelry 
Co., left recently on a trip through lowa 
and Illinois. 

John Rose, 1928 W. Madison St., is spend- 
ing a few days at his Summer home at 
Saugatuck, Mich. 

Leo Wechter, of the Illinois Watch Case 
Co., left last week for the northwest on a 
short business trip. 

A. E. Gregory, auctioneer, opened a sale 
on Thursday of last week for O. K. Glimme, 
of Milwaukee, Wis. 

Max Mayer, of the Western Watch Case 
Co., returned last week from French Lick, 
where he spent 10 days resting. 

Fred Whitney, representing the Hadley 
Co., returned last week from a short business 
trip to Cincinnati and Cleveland. 

Ben Hirsch, manufacturers’ representative, 
is spending this week at St. Louis and 
Kansas City calling on the trade. 

Victor B. Hume, Heyworth building, left 
Sunday night for the northwest and will re- 
turn to Chicago in a couple of weeks. 

George Gambrill, of the Eisenstadt Mfg. 
Co., spent a few days last week visiting at 
their Chicago office and calling on the trade. 

Joe Ritter, of LaRit Perles, is making a 
business trip to New York and the east and 
will return to ‘Chicago within the next 10 
days. 

Wm. G. Lenhart, representing the E. L. 
Spencer Co., is making a trip through the 
northwest and will return some time this 
week. 

Raymond Klein, Chicago manager for 
Goldsmith, Stern & Co., returned this week 
from a short business trip to St. Louis and 
Kansas City. 

J. M. Kelsey, Chicago manager for the 
Waltham Watch Co., left Sunday night on 
a short business trip to Kansas City and 
Des Moines. 

George G. Gubbins, of the Illinois Watch 
Case Co., is making a business trip through 
the east and will return to Chicago the end 
of this week. 

Harold K. Green, of Williams & Green, 
left last week for the factory at Providence, 
where he will spend a couple of weeks get- 
ting his new fall line. 

The Chicago Watch Repair Co. has re- 
Moved its shop from room 504 to 1306 





Columbus Memorial building, where it has 
secured desirable quarters. 

3en Teitelman, representing Henry Rufe- 
sion, who returned from a 10-day business 
trip through the northwest last week, reports 
busines as fair in that locality. 

George Weidig, Chicago manager for 
Joseph Fahys & Co., returned last week from 
an extended business trip through the west 
and reports conditions favorable. 

A. S. True, Columbus Memorial building, 
returned last week from Wheeling, W. Va., 
where he spent a week visiting with his 
brother and attending to business. 

Charles Miller, president, and F. C. Beck- 
with, secretary, of the Hamilton Watch Co, 
Lancaster, Pa., were in Chicago last week 
for a few days visiting the trade. 

B. O. Hess, of the Frank Krementz Co., 
is calling on the trade through the north- 
west this week and expects to return to 
Chicago the first part of next week. 

Forest Dearborn, service engineer of the 
Waltham Watch Co., spent a few days at 
the Chicago office last week on a business 
trip through the west to the Pacific Coast. 

J. Spector, diamond importer, returned on 
Sunday of last week on the Rotterdam, from 
a six weeks’ business trip to the diamond 
markets of Amsterdam, Antwerp and London. 

Ovilie Fuller, of the E. & J. Swigart 
Co., Cincinnati, passed a few days in Chi- 
cago last week on his way to Indiana, 
where he expects to spend a week visiting. 

C. F. Billings, northwest representative 
for L. H. Schafer & Co., is spending a few 
days at the home office replenishing his stock 
before leaving on another trip over his ter- 
ritory. 

The Imperial Clock Co. has removed its 
office and display room from the fifth floor 
of the Columbus Memorial building to 2° 
W. Adams St., where the concern enjoys 
larger quarters. 

P. Apfelberg, representing Lauter & Co., 
returned last week from New York, where 
he spent a couple of weeks visiting at the 
home office, getting his new samples and re- 
plenishing his stock. 

H. W. Ostby, of the Ostby & Barton Co., 
Providence, R. I., accompanied by Mrs. 
Ostby, spent the past week in Chicago call- 
ing on the trade and visiting with Fred 
Haller, their Chicago manager. 

Louis Blumenfeld, diamond broker, is now 
located in suite 1306 Columbus Memorial 
building, where he enjoys lighter quarters. 
Mr. Blumenfeld formerly was located on 
the eighth floor of this building. 

S. Albert Anderson, retail jeweler, 5752 
W. Chicago Ave., is having the entire front 
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of his store remodeled. When completed 
Mr. Anderson will have one large display 
window instead of two smaller ones. 

“Teddy” Peterson, of Folmer Prip, New 
York, was a visitor in Chicago last week 
visiting Harry P. Silverberg, the concern’s 
local manager. En route home Mr. Peterson 
will stop at Detroit to visit the trade. 

Charles A. Hubbard, auctioneer, recently 
returned from Nebraska, where he has been 
since March conducting sales for Keith Per- 
kins, of Columbus; Hylmar Anderson, Fre- 
mont, and Hiram Anderson, Schuyler. 

Homer N. Knight, retail jeweler, is now 
located in his new quarters at 804 N. Lawler 
Ave. Mr. Knight formerly was located at 
5056 W. Chicago Ave., which is directly 
around the corner of his present location. 

W. H. T. Mitchell, of Birmingham, Ala., 
accompanied by Mrs. Mitchell, spent several 
days in Chicago last week visiting the mar- 
kets en route to Battle Creek, Mich., where 
they will spend a week visiting with friends. 

Paul Ewing, of Ewing Bros., Atlanta, 
Ga., accompanied by Al. Fish, manager of 
their Birmingham branch, spent a few days 
in Chicago last week visiting the markets 
on their way home from New York and the 
east. 

Carl A. Swenson and John N. Pearson re- 
cently purchased the retail jewelry store of 
H. P. Anderson, 218 W. Chicago Ave. The 
business will be operated under the name of 
Swenson & Pearson. Both Mr. Swenson 
and Mr. Pearson were employed by Mr. An- 
derson for several years. 

Charles H. Fuller, of Geo. H. Fuller & 
Son Co., Pawtucket, accompanied by Mrs. 
Fuller, and Mrs. Fred G. Perry, arrived -in 
Chicago last week. Mr. Fuller and his 
party motored to Chicago, where they were 
joined by Fred G. Perry, also of this firm. 
They will remain in this city for a couple 
of weeks visiting at the local office of this 
firm. 

W. H. Lancton, manufacturers’ representa- 
tive, located on the 11th floor of the Hey- 
worth building, notified the police of this 
city that on Monday evening of last week a 
sneak thief entered his office and escaped 
with a grip containing approximately $500 
worth of gold and gold filled watch cases. 
The samples belonged to the Acme Watch 
Case Co., and B. Goldsmid. Mr. Lancton 
had only left his desk for a few minutes 
while he went to post a letter, and during 
his absence two other members of the office 
were at their desks, but saw nothing of the 
thief. 

Milton Felsenthal, of ‘Louis Manheimer & 
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Son Co., is on a three weeks’ trip through 
the middle west. Wm. Shapiro, of the same 
concern, returned this week from a three 
weeks’ trip through the south. 

The Inter-State Jewelry Mig. Co., of New 
York, will in the future be represented in 
this city by Louis Rose. 

Among the visitors in Chicago last week 
were: George Draeb, Sturgeon Bay, Wis.; 
Samuel H. Sterchi, Terre Haute, Ind.; 
Henry Ziese, of Bunde & Upmeyer Co., 
Milwaukee, Wis. 

Guy Dickinson, of the Elgin National 
Watch Co., returned last week from a short 
business trip to St. Louis and Kansas City. 
Howard Schafer of the same concern, also 
returned from a successful trip through the 
south, 

C. H. Steele, of Elkhart, Ind., was a 
visitor in Chicago last week, making pur- 
chases for his new store. Mr. Steele recently 
bought out the retail store of T. W. Schuler, 
and closed out the old stock with a sale. 
He expects to have his grand opening about 
May 10. Mr. Steele formerly was with the 
Fox Jewelry Store at Grand Rapids, Mich. 

It has just been announced that at an ad- 
journed meeting of the directors of the Elgin 
National Watch Co., held at their offices at 
58 E. Randolph St., Chicago, on April 22, 
the following officers were elected: Presi- 
dent, DeForest Hulburd; vice-president, 
Taylor Strawn; secretary-treasurer, J. R. 
Perry. No other business of importance was 
transacted at this meeting. 

One hundred employes of the Elgin Na- 
tional Watch Co., at Elgin, completed their 
bowling tournament last week. Prizes ag- 
gregating about $1,200, including $300 worth 
of watches donated by the company were 
distributed among the winners. The win- 
ning team as.announced consisted of Huck- 
stedt, Kelley, Brown, Bryan and Wetzer. 
The employes are now organizing a baseball 
league and expect to show the citizens of 
Elgin some real base ball this season, 








Salt Lake City 


The Davis Optical & Jewelry Co., of 
Twin Falls, Idaho, was badly damaged by 
fire recently. 

The local jewelers have agreed to sell 
clutches at 35 cents. It has also been de- 
cided to charge 75 cents for re-stringing 
beads. 

Russell W. Young, optometrist and jeweler 
of 6 E. Broadway, is making some interior 
changes, including the installation of a new 
optical fitting table. 

M. Barnett, Barnett & Weiss, Main St. 
jewelers, who has been spending three 
months on the Pacific Coast, is expected 
home before these lines appear in print. 

“Say it with pearls and fancy beads,” says 
. a sign over the store of J. S. Jensen & Sons, 
71 S. Main St., jewelers. The fancy bead 
business seems to be making a lot of head- 
way here. 

Mrs. Harrington, wife of John Harring- 
ton, a popular member of the staff of the 
Hubbard-Denn Co., is recovering from a 
serious illness which kept her in the Latter- 
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Day Saints Hospital for three or four weeks. 

William T.. Denn, of the Hubbard-Denn 
Co., is going on an automobile trip to south- 
ern part of the State, during which he will 
be one of the speakers for the Kiwanis 
Club of this city. 

The Daughters of the Utah Pioneers have 
added to their collection at the State Capitol 
a number of interesting articles of jewelry 
made many years ago, including a sterling 
silver snuff box more than 200 years old. 

In the window of the Hubbard-Denn Co. 
is a dainty little vase of flowers and on a 
card nearby appear the words “Springtime 
Flowers Suggest the Need of Flower Bas- 
kets and Vases.” It has attracted much 
attention. 

It is reported that the fight for the 
jewelry auction ordinance has not fallen 
through, but that its delay is due to the 
district attorneys being rushed. Wm. Schu- 
bach, Schubach Optical Co., said he was 
confident the ordinance would be passed. 

Max Landau, proprietor of a jewelry shop 
at 110 E. Second South St., has reported to 
the police the loss of two trays of watches, 
valued at $47.50. Landau left the store for 
a few minutes and some one is believed to 
have carried off the articles during his 
absence. 

Clarence R. Parry, Parry & Parry, Ltd., 
manufacturing jewelers in the Keith-Em- 
porium building, has been elected a director 
of the Wasatch Mountain Club. Mr. Parry 
is among the best-known mountain climbers 
and all-around outdoor men in the Rocky 
Mountain States. 

S. J. Orensteen, proprietor and manager 
of the Orens Optical Co., and wife are on 
an extended trip which will take in the 
Pacific Coast and Chicago. Dr. Orensteen 
had been ill prior to his departure and the 
trip was in the nature of a rest as well as 
for business purposes. 

H. W. Swensen, of Barnett & Weiss, who 
has purchased a new sedan, is planning a 
tour of the southern part of the State. He 
is also arranging a tour of some of the 
country towns of the State with the Swedish 
Dancers of this city, of which he is the 
leader. A short time ago Mr. Swensen put 
on a play at the Salt Lake Theater. 

The local jewelers have organized a base- 
ball team that is the admiration of athletic 
men in the city. It will be associated with 
the Twilight League and is the first at- 
tempt in this direction of the jewelers here. 
Mark Weiss, Barnett & Weiss, is manager, 
and Fred Maynes, Anderson & Co., assistant 
manager. Mr. Weiss is secretary of the 
jewelers’ association. 

W. J. Smith, formerly proprietor of the 
Diamond Shop on S. Main St., and until 
the end of 1923 one of the city’s best-known 
jewelers, is still looking for a suitable loca- 
tion with the view of opening up in this city 
again. Mr. Smith with his family went to 
California, but after a couple of months 
decided to return to this city. 

Local visitors include C. K. Merrill, the 
C. K. Merrill Co., Toledo, O.; Chas. Seckler, 
M. Gugenheim, Inc., New York; Park V. 
Bovyer, Burr W. Freer Co., San Francisco, 
Calif.; W. Mandell, Cohn & Rosenberger, 
New York; R. E. Kehl, vice-president, F. H. 
Noble & Co., Chicago, Ill.; Ben Harris, 
Wertheimer, Plehn & Levy, Inc.; Max 
Weiss, Hipp, Didisheim Co., Inc.; Joseph 
Saunders, Friedsak Jewelry Co., New York. 
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Robert Peutz, Lima, O., was a visitor 
in Cincinnati last week. 

Sol Wetzstein, of Frohman & Co., has 
left on one of his tours through Indiana 
and Kentucky. He will be gone for several 
weeks. 

A. S. Workum, of the Workum-Schumer 
Co. in the Wiggins Block, is taking part in 
the Masonic drive that is being made in 
Norwood which adjoins Cincinnati in Hamil- 
ton County, Ohio. 

George J. Gruen, of the Gruen Watch 
Co., and other members of the Cincinnati 
Association of Credit Men were well re- 
ceived at the State Conference of the Na- 
tional Association of Credit Men held at 
Cleveland, O. 

William F. Willman, former traveling 
representative of the Charles H. Schmitt 
Jewelry Mfg. Co., Glenn building, has be- 
come the road representative of A. Sauer 
& Co., of the same floor. The latter con- 
cern recently enlarged its office and factory 
space by taking over additional quarters in 
the Glenn building and further created a 
larger organization by adding Willman to 
its staff. The firm spent Saturday and 
Sunday moving into the new space. 

C. E. Richter, of the Richter & Phillips 
Co. firm, received a number of gifts and 
the well wishes of his friends Saturday be- 
cause he was celebrating along with Mrs. 
Richter their 25th wedding anniversary. The 
event was celebrated with due solemnity and 
sobriety at the office and then it blossomed 
forth into greater intensity at the Richter 
residence. 

Enthusiastic reports of the possibilities of 
jewelry trade in the Ohio Valley were made 
by representatives of six jewelry firms of 
this city after they returned Saturday from 
a five days’ cruise along the Ohio River. 
The jewelers were among hundreds of men 
who made the tour of the Good Will trade 
trip on the new steamer Cincinnati. They 
visited a number of small cities along the 
route between Cincinnati and Marietta, 
touching prominent points in Kentucky and 
West Virginia. The voyagers were greeted 
at every port by throngs of persons who 
not only wanted to shake hands with the 
visitors but also wanted to inspect the new 
steamer and this caused a little traffic con- 
gestion. However, J. Harvey Phillips, of 
the Richter & Phillips Co., organized a 
“traffic squad” which directed the flowing 
mass of persons, through all quarters of the 
boat. Several thousand men, women, boys, 
girls, babies and dogs wended their way 
over the steamer, viewing the Zoo collection 
and other matters of interest. The trip this 
Spring found more representatives of 
jewelry firms than ever before, including 
the Dorst Co., Richter & Phillips Co., Ed. 
Cronninger, Gruen Watch Co., Oskamp & 
Nolting Co., and Frohman & Co. 








George G. Greenacre has resigned his 
position as front watchmaker with the Isa- 
dore Cohen Co., Bluefield, W. Va., going 
into business with A. F, Tinsley. They will 
open a manufacturing jewelry and watch 
shop in quarters at 10%% Federal St, 
Bluefield. 
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johnnie Higgins, widely known Denver 
watchmaker, has left the employ of Joseph 
J]. Schwartz. 

James Tierney, Golden, Colo., and J. M. 


Price, Arvada, Colo., were in the city on 
business during the past week. 

Mr. Jewell, who has been connected with 
H. C. Busch, jeweler, 78 Broadway, has re- 


signed and intends to do trade work. 

J. N. Rule has closed his store at 242 
Broadway and has departed for Las Vegas, 
Ney., where he has accepted employment. 

Lloyd Gardner, of the Gardner-Rosencranz 
Co., Longmont, Colo., stopped into Denver 
during the last week to call on the wholesale 
trade. 

Ralph S. Adamsky, jeweler, of Cheyenne, 
Wyo., paid a visit to Denver last week and 
called on the W. W. Hamilton Jewelry Co. 
on business. 

Earl Ashby and R. A. Charlton, watch- 
makers for the Cosley Jewelry Co., Foster 
building, will depart next week for a watch 
inspection of the Denver & Falt Lake Rail- 
road, 

Morris Cohn, of the Morris Jewelry Co., 
has received settlement in full for his recent 
loss when window smashers broke his show 
windows and carried off articles of jewelry 
on display. 

Max Strasburg, president of the Colorado 
Retail Jewelers’ Association, came to Denver 
from his home in Trinidad and spent con- 
siderable time in the city calling on members 
of the trade. 

Fred Syman, of Syman Bros. Jewelry Co., 
has been doubly honored by the Denver 
Rotary Club. He was recently chosen a 
director and has since been made vice-presi- 
dent of the organization. 

The Arthur Jacobson Co. has just com- 
pleted an order for 42 gold, bronze and silver 
medals which will be given as awards at the 
interscholastic track and field meet to be 
staged at the State University at Boulder, 
Colo. 

Mrs. Caroline Ellis, formerly a_ sales- 
woman for Charles Wathen & Co., local 
wholesalers, has departed with her husband 
for Memphis, Tenn., where Mr. Ellis will 
become associated with the Piggly Wiggly 
corporation. 

G. C. Dabney, Brighton, Colo., jeweler, 
has disposed of his business and gone east. 
Mr. Dabney had been in business at Brighton 
for more than eight years. A jeweler from 
Chappell, Nebr., whose name is not known 
to the local trade, is reported to have bought 
the business. 

The program for the annual convention of 
the Colorado Retail Jewelers’ Association at 
Colorado Springs, May 7 and 8, is now be- 
ing prepared by Max Strasburg, Trinidad, 
president, and Lloyd C. Larson, of La Junta, 
Colo., secretary. Fred Syman, of Syman 
Bros. Jewelry Co., Denver, has been asked 
to speak before the convention on the organ- 
ization of the association, in which work he 
helped a number of years ago. Except for 
this one speaker the possible program before 
the convention and the subjects which will 
be discussed could not be learned. President 
Strasburg was in Denver during the past 
week discussing the proposed meeting with 
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a number of local jewelers. Denver is ex- 
pected to be well represented when the chair- 
man’s gavel calls the convention to order. 

United States Senator Alva Adams of 
Colorado will oppose a large number of the 
nuisance taxes on the floor of the United 
States Senate, he writes in a letter to Fred 
Syman, of Syman Bros. Jewelry Co., chair- 
man of the excise tax elimination committee 
of the American National Retail Jewelers’ 
Association in Colorado. The letter of Sena- 
tor Adams to Mr. Syman in reply to a pro- 
tect against the proposed tax on jewelry, is a 
reiteration of his position on the jewelry 
tax announced in a recent letter to the Den- 
ver Jewelers’ Association written in response 
to a protest sent by 83 Denver jewelers rep- 
resenting all branches of the industry in this 
city. Neither the Denver Jewelers’ Associa- 
tion nor Chairman Syman of the excise tax 
elimination committee in Colorado have re- 
ceived replies to their telegram of protest 
sent to Congressmen Timberlake, Taylor, 
Hardy and Vaile of Colorado. 

An exceptionally large number of traveling 
men were in Denver during the past week 
showing their lines to wholesalers and re- 
tailers. Among the traveling representatives 
of eastern jewelry firms who were here are: 
W. R. Boss, treasurer, A. T. Cross Pencil 
Co.; Arthur W. Bennett, San Francisco, 
representing Colonial Silver Co. and Simons 
Bros. Co.; Alfred Moss, J. J. White Mfg. 
Co., Providence, R. I.; G. A. Simmons, rep- 
resenting C. Ray Randall & Co., North At- 
tleboro, Mass.; Henry Baschkopf, manufac- 
turer of mountings and rings, New York 
city; E. A. Moore, R. F. Simmons Co., Chi- 
cago; Ernest Block, Chicago, representing 
Louis Stern Co., Providence, R. I.; William 
Underwood, E. L. Spencer Co., makers of 
solid gold jewelry, Providence, R. I.; R. H. 
King, Ostby & Barton Co., Providence, R. I.; 
Urie F. Mandle, Cohn & Rosenberger, man- 
ufacturers and importers of jewelry novel- 
ties, New York city. 








Pacific Coast Notes 





The Mutual Loan & Jewelry Co., 1023 
Broadway, Oakland, is closing out at an 
auction sale. 

Carl Cole, of the Seattle office of A. I. 
Hall & Son, has been elected to charter 
membership in the Lions’ Club of that dis- 
trict. He is also president of the Univer- 
sity Jewelers’ Club. 

R. A. Leonard has sold his jewelry busi- 
ness and stock at Paso Robles, Cal., to G. H. 
30urdeaux, of Los Gatos, who was formerly 
in business in Modesta and Hanford, Cal. 
He has assumed a chattel mortgage and mer- 
chandise indebtedness. Leonard has been 
residing at Paso Robles for some months 
and has many friends there. 

F. M. Bigelow, jeweler and engraver, has 
announced the opening of a jewelry store at 
356 Railroad St., Pittsburg, Cal. Bigelow 
was, until recently, employed as chief watch- 
maker and engraver in the plant of Oberlin 
Bros., Fresno. Prior to his work in Fresno, 
Mr. Bigelow was connected with some of 
the large jewelry firms in the Bay cities 








Alexander Green has opened a jewelry re- 
pair shop in Stanley’s store at 116 Main 
St., Ossining, N. Y. 
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TRADE CONDITIONS 


Although the jewelry business has been dull for 
the past two months, jewelers report that business 
was better this year than it was the corresponding 
time last year. sn increase in business is expected 
during May and June as these are the months 
of numerous weddings and graduations. 





August Kalbitz, of Red Bud, Ill, was 
a visitor in St. Louis during the past week. 

H. W. Kellersman, traveling for the Hoyt 
Jewelry Co., returned from a five weeks’ 
trip through Oklahoma and Texas. 

C. T. Rogers, bookkeeper for the Hoyt 
Jewelry Co., returned from a trip through 
southern Illinois. From now on, he will 
make short trips at different times. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., returned from Des 
Mcines, Ia., where he talked at the Iowa 
State jewelers’ convention. His talk was 
on the publicity fund drive. Mr. Hess is 
treasurer of the National Jewelers’ Publicity 
Association. 














Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was in Evansville on business a 
few days ago. 

George Schauman, of the National Jewelry 
& Clothing Co., of this city, is back from 
a business trip to Boonville and several 
other towns in southern Indiana. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind., was in Evansville 
a few days ago to see Evansville and Peoria, 
Ill., open the “Three-Eye” baseball season. 

Mose Gans, formerly vice-president and 
general manager of the I. Gans & Co., 
wholesale jewelers, now operated by Raphael 
Bros., is back from a business trip in the 
east. 

T. C. Bayse, well-known retail jeweler of 
Rockport, Ind., was in this city a few days 
ago on business and expressed the belief that 
business in his section is going to be all 
right all of this year. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., retail jewelers, took 
an active part in the primary election that 
was held on Tuesday, May 6, being espe- 
cially interested in the race for the Republi- 
can nomination for sheriff. 








Members of the National Jewelers Board 
of Trade have been asked to sign an agrec- 
ment which reads as follows: “We, the 
undersigned, agree not to sign or to be a 
party to any agreement with debtors in the 
cases of general adjustments out of court 
involving settlements, liquidations or exten- 
tions in the jewelry trade until the Adjust- 
ment Committee of the National Jewelers 
Board of Trade has been given an oppor- 
tunity to investigate and report its opinion.” 
(This pledge does not apply to a case where 
the majority of creditors are located in a 
district where there is no Adjustment Comes 
mittee). 
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Milton S. Greenebaum, head of the New 
York diamond firm bearing his name, made 
his periodical appearance in Milwaukee 
jewelry jobbing circles during the past week. 

Eugene Rood, jeweler at the Molle 
jewelry store at Antigo, Wis., has pur- 
chased a modern six-room residence on 
Lincoln St., and has moved his family into 
it. 

Jack Montgomery, sales representative of 
the Reliance Silver Co., Milwaukee, has re- 
turned from an extensive sales trip through- 
out the Wisconsin territory of his company, 
and reports that business conditions generally 
are beginning to pick up. 

Employes of the Boszhardt-Possin Co., 
Milwaukee wholesale jewelers, are busily 
engaged in taking inventory of the large 
stock of American watch and clock ma- 
terial which has recently been taken over 
by the Wm. Gollberg Co., Inc. 

Lester Hall has been added to the shop 
force of the jewelry manufacturing estab- 
lishment of Fred J. Theleman at Milwaukee. 
Mr. Hall is an experienced craftsman, and 
his addition to the force of the well known 
concern is in line with the policy of Mr. 
Theleman, to employ only the highest grade 
workmen. 

Miss Justina Wals, sister of Ed. M. Wals, 
secretary of the Reliance Silver Co., Mil- 
waukee, is convalescing at Roosevelt Hos- 
pital from an operation performed a week 
ago. Miss Wals has been ailing for some 
time, and it is expected that the operation 
will result in the eventual restoration of her 
health. She makes her home with her 
brother. 

Richard Globisch, vice-president and treas- 
urer of the Henry L. Tanezer Co., wholesale 
jewelers at Milwaukee, is having a fine new 
home built on 49th St., between Hadley 
and Locust Sts., one of the best residential 
sections of the rapidly developing northwest 
side. The home will be strictly modern in 
every detail, and will reflect the artistic in- 
clinations of the jeweler. 

Plans for better co-operation among the 
retail merchants of Superior, Wis., are be- 
ing formulated by Herman A. Aaronsohn, 
newly elected president of the Superior Re- 
tail Merchants’ Association. Mr. Aaronsohn 
also hopes to improve the pleasant relation- 
ship existing between the merchants and 
the buying public. Definite plans are to be 
announced in the very near future. 

Miss Sophie Lesczynski, office manager of 
the Fred J. Theleman jewelry manufacturing 
establishment of Milwaukee, was one of the 
principal participators in the presentation of 
the opera, “Martha,” at the Pabst Theater, 
Milwaukee, by the Milwaukee Polish Opera 
Association. Miss Lesczynski is possessed 
of an exceptionally pleasing voice, and is 
much in demand for musicales of the highest 
calibre. 

Herman Kionka, formerly representing 
the Kionka diamond brokerage firm of Chi- 
cago, has been appointed new sales repre- 
sentative of the Barkan Jewelry Co., of 
Milwaukee. Mr. Kionka left on May 1 
for his initial sales trip through the Wiscon- 
sin territory in his new capacity He is 
well known to the jewelers of the State, 





however, having traveled this territory for 
several years past 

Milwaukee jewelers are giving favorable 
consideration to the matter of broadcasting 
educational talks on watches and their care, 
as well as other informational topics related 
to the jewelry industry, from the local radio 
broadcasting stations. Many suggestions 
have recently been made for probable pro- 
grams to be sent out, and it is expected 
definite steps toward this end will be taken 
in the near future. 

E. L. Brill, retail jeweler at Kiel, Wis., 
together with Mrs. Brill, and E. V. Allinger 
of the Brill establishment at Kiel, motored 
through Milwaukee enroute to St. Joseph, 
Mich., on a combined business and 
pleasure trip. The party will hurry back 
from the Michigan city in order to attend 
the annual convention of the Wisconsin 
Retail Jewelers’ Association at Fond du Lac, 
Wis., on May 6 and 7. 

C. W. Olney, retail jeweler in West Allis, 
Wis., a suburb of Milwaukee, has again 
won honors in the trap shooting sport, this 
time walking off with first place in the 
Lincoln Park Traps’ Fourth Anniversary 
shooting celebration at Chicago. Mr. Olney 
is internationally known as a marksman of 
the highest ability. He participates, and 
wins prizes in all the national and inter- 
national championship events. 

Henry L. Tanezer, president of the Mil- 
waukee wholesale jewelry firm bearing his 
name, has purchased the large Shorewood 
Apartments, at the corner of Prospect Ave. 
and Menlo boulevard, one of the finest nine- 
apartment buildings in the fashionable dis- 
trict of the city. Mr. Tanezer has also re- 
cently acquired the former home of the 
Fitzgerald family, one of the social leaders 
of Milwaukee, at 334 Prospect Ave. 

P. H. Meng, of Sauk City, Wis., has 
purchased the E. J. Ragatz jewelry store 
at Prairie du Sac, Wis., and has started the 
remodeling and redecoration of the store 
quarters prior to reopening with a large and 
attractive line of jewelry. Mr. Meng con- 
ducted the Meng jewelry store at Sauk City 
for eight years, but for the past two years 
has been confining himself to the practice 
of optometry, which he will continue in the 
new establishment. 

Among the retail jewelers from all parts 
of Wisconsin who visited at the Milwaukee 
wholesale and manufacturing establishments 
during the past week were: Schneider Bros., 
Burlington, Wis.; William Liulevich, Ra- 
cine, Wis.; F. M. Karts, Racine, Wis.; L. 
Cohn, Racine, Wis.; Henry Bayer, White- 
water, Wis.; Mrs. F. A. Estberg, Waukesha, 
Wis.; J. A. Hugs, Milton Junction, Wis.; 
Percy Hatch, Oconomowoc, Wis., and 
George Armbruster, Cedarburg, Wis. 

John P. Stouthamer, of Stouthamer Bros., 
prominent Milwaukee jewelers, has been 
named commander of the jewelry, optical 
goods, and glassware division in the drive 
being made for a $300,000 building fund for 
the Misericordia Hospital at Milwaukee. 
Many of the city’s leading business men and 
financiers are giving their time to the drive, 
which is being made along trade lines, a 
representative being chosen to organize the 
soliciting among his own line of business. 

The M. Gold Jewelry Co., Superior, Wis., 
has moved its quarters from the old location 
on 5th St. to 431 Tower Ave., in order to 
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accommodate the needs of the growing busi- 
ness. The store is one of the largest jewelry 
establishments in northern Wisconsin, and 
has been growing exceptionally fast during 
the past few years. It was founded eight 
years ago by M. Gold, and has been making 
a specialty of the manufacture of special 
order jewelry. An interesting side-line is 
the violin repairing department. 

Schwanke’s Jewelers are continuing to set 
the Milwaukee bowling world all agog over 
their unique achievements. The team now 
holds second place in the five-men city 
bowling tournament, and lately has been 
running up some very remarkable scores that 
more than make up for the bad luck they 
had at the American Bowling Congress 
Tournament in Chicago some time ago. A 
sample of the kind of bowling they are do- 
ing is shown by their most recent score of 
2,924, divided as follows: 998, 912, 1,024 on 
a poor floor. 

Plans are being completed for the con- 
vention of the Northeastern Wisconsin Ad- 
vertising Association, to be held at Oshkosh, 
Wis., on May 7. N. F. Sammons, manager 
of the market analysis department of Henri, 
Hurst & McDonald, Chicago, will address 
the gathering on the subject of “How Some 
Retail Merchants Are Taking Advantage of 
Their Sales Opportunities.” Many other 
interesting speakers have been arranged for, 
and the meeting is expected to be one of 
the finest ever held by any advertising or- 
ganization in Wisconsin. 


Under the guidance of its president, 
Archie Tegtmeyer, prominent Grand Ave. 
jeweler, the Grand Avenue Business Men’s 
Association of Milwaukee is taking its place 
as one of the most integral factors in the 
improvement and development of the down- 
town district of the Wisconsin metropolis. 
The association has just come out with a set 
of recommendations regarding the regula- 
tion of downtown traffic. These recémmen- 
dations have been handed to the common 
council, and will no doubt be incorporated 
in city ordinances shortly. 

Believed to have been entered by the use 
of a skeleton key on the back door, the home 
of J. J. Smith, prominent jeweler at Janes- 
ville, Wis., was burglarized between the 
hours of 4 and 10 p. m., while the family 
was out, and several hundred dollars worth 
of jewelry, silverware and clothing were re- 
ported as having been taken. Mr. Smith 
is offering the local police a reward of $100 
for the arrest and conviction of the thieves. 
The loot included a complete set of sterling 
silver tableware, jewelry for personal adorn- 
ment, and wearing apparel. 

W. O. Dreyfus, sales representative of 
the Henry L. Tanezer Co., Inc., Milwaukee 
wholesale jewelers, has returned from his 
first trip through the Wisconsin territory of 
the company, with an exceptionally good 
showing of orders for this season of the 
year. Mr. Dreyfus was formerly connected 
in a selling capacity with one of the leading 
eastern jewelry concerns, and has had wide 
experience in selling to retail jewelers 
throughout the country. His affiliation with 
the Tanezer company places that concern 
among the best represented jewelry jobbing 
firms in this section. 

C. C. Parrott, jeweler-optometrist of Mon- 
tello, Wis., has disposed of his jewelry store 
at that city and has moved to Milwaukee, 
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where he will be affiliated with Harry S. 
Kurzon in the optical department of Espen- 
hain’s department store. 

Recent announcement by Samuel Dalin, 
jeweler of West Allis, Wis., that the music 
department of his store had been eliminated, 
and that his efforts would henceforth be con- 
fined to the jewelry end of the business, has 
been followed by a further announcement of 
Charls Faetkenheuer that the music depart- 
ment will be conducted henceforth under the 
name of The Music Shop. In making this 
announcement, Mr. Faetkenheuer pays high 
tribute to the business integrity of Mr. Dalin 
and prophecies a prosperous future for the 
jeweler. 

Harry L. Jordan and Richard F. Mahncke 
have announced their intention of opening a 
downtown jewelry store in Kenosha, Wis. 
Mr. Jordan has had a West Side jewelry 
store in Kenosha for seven years and is well 
known in business circles. Mr. Mahncke 
has for the past six years been employed as 
a watchmaker and jewelry repairman at the 
John M. Regner jewelry store. He is a 
graduate of the Bradley Horological Insti- 
tute at Peoria, Ill., and was for several years 
employed in stores in the Loop district of 
Chicago. The new firm will be known as 
Jordan & Mahncke. 

Milwaukee jewelers are taking definite 
steps to arrange for an early closing hour 
schedule for their establishments during the 
coming hot months of the year. There is 
a Wisconsin State law forbidding the official 
setting ahead of clocks during the months 
usually affected by daylight saving schedules, 
and, for this reason, any attempt to give 
jewelry store employes the advantage of the 
longer hours of sunlight during the Summer 
months must come through the co-operation 
of the employers. The four leading down- 
town jewelry stores of Milwaukee have 
been operating on a schedule from 9 A. M. 
to 5:30 p. m., during the past months, the 
closing hour being 30 minutes earlier than 
that of the department stores. During the 
hot period they plan to close an hour earlier, 
the opening hour not being affected during 
that time. 

Edward H. Hufnagel, Mt. Vernon, N. Y., 
president of the American National Retail 
Jewelers’ Association, has written to leading 
downtown Milwaukee jewelers, suggesting 
that a meeting be held at Milwaukee, at 
which representatives of the leading silver 
concerns of the country would be given an 
opportunity to present their views of the 
price cutting war that is being waged in 
the sterling silver market of Milwaukee. 
Mr. Hufnagel hopes that by this method 
some constructive remedy for the existing 
situation could be devised. Milwaukee re- 
tail jewelers have voiced sentiments showing 
their willingness to co-operate with the exe- 
cution of any such plan, according to Archie 
Tegtmeyer, who is one of the most promi- 
nent figures in the “war” at the present 
time. 








N. E. Ford and the Reiner Electric Co. 
will occupy the new store building which 
Michael Bauer has erected at 105 N. Sagi- 
naw St., Pontiac, Mich., as soon as the build- 
ing can be rushed to completion. Mr. Ford 
has been carrying on his jewelry business in 
the old Treadway block, south of the county 
building, for the past 11 years. 
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Mrs. I. M. Nielson, Pender, Nebr., con- 
ducted an auction sale last week to reduce 
stock. 

E. E. Wyckoff, formerly with the Albert 
Edholm Jewelry Co., Omaha, but for some 
time with Elagans & Co., Los Angeles, has 
returned from California and is now in 
Omaha. 

Jewelry auction sales in the retail stores 
to reduce stock have been especially numer- 
ous all Spring and have been almost uni- 
formly successful, both in reducing stock 
and returning satisfactory revenue. 

Among the out-of-town jewelers who were 
in Omaha during the week were Mr. and 
Mrs. Parkinson, Messina, Ia.; Mrs. Phil 
Folsom, Ashland, Nebr.; T. Trailor, At- 
lantic, Ia.; Harle Williams, Tabor, Ia.; 
Harry Stone, Malvern, Ia.; W. H. Reeves, 
Onawa, Ia.; John Levin, Wahoo, Nebr. 

Vernon Sandwall, son of Fritz Sandwall, 
local jeweler, was the cartoonist for a day 
on the Omaha Daily News last week, when 
the high school boys of Omaha edited the 
newspaper for a day as part of the boys’ 
week celebrations. Young Sandwall drew 
the front page cartoon for the day, and did 
not forget ‘the jewelry trade, as he featured 
a jewelry store in the picture. 

Claude Myers, Logan, Ia., has sold his 
jewelry store to M. J. Klevjord, Persia, Ia., 
who will close out.at Persia, combine the 
remainder of the Persia stock with that of 
Myers at Logan, and make his place of busi- 
ness in the Myers stand at Logan in the 
future. Logan is much more of a town than 
Persia, and Mr. Klevjord is sure he can do 
much better there than at Persia. (Mr. 
Myers has not yet announced his personal 
plans, though it is rumored that he will 
go on the road for one of the wholesale 
houses. 

The T. & T. Gift Shop at Atlantic, Ia., 
hit upon a good publicity feature to use 
in connection with its auction which started 
last Saturday. The proprietors rented the 
motion picture house for Saturday, and 
issued free tickets to all the children in 
town, good for that day. The picture house 
is near the T. & T. Gift Shop, and so the 
shop benefited when the mothers brought 
the youngsters to the show. At the same 
time this was announced in advance and 
there wasn’t a man, woman or child in At- 
lantic that didn’t know days before Saturday 
arrived that T. & T. would open a big auc- 
tion on Saturday and that the company was 
treating the town youngsters to a picture 
show. 

Miss Sutton, daughter of Harvey P. Sut- 
ton, of McCook, Nebr., one of the best- 
known jewelers in the State, is to sing sev- 
eral special numbers in Omaha at the 
Municipal Auditorium May 10, during the 
program of the Symphony Orchestra here. 
Miss Sutton has taken extensive voice cul- 
ture in Italy and other European art and 
music centers, and is considered an excep- 
tionally good singer. Many of the jewelry 
fraternity who know the family intend to 
be in Omaha at the time to hear her part in 
the program. Miss Sutton comes from 
musically inclined stock. Thirty-three years 
ago when her father settled in McCook, he 
was at once offered the position of leader 
of the McCook band. 
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berg, Inc., has left for Honolulu. 

Walter L. Jensen, diamonds, has just 
moved his offices from 830 Market St. to 
704 Market St. 

Park V. Bovyer has left for his trip to 
Reno, Nev., and Salt Lake, Utah, for the 
Burr W. Freer Co. 

B. M. Tasse, Coast manager for Manning- 
Bowman & Co., has just returned here, after 
a very successful trip to Honolulu. 

H. C. VanNess, of H. C. Van Ness & 
Co., is preparing to celebrate his 25th year 
with the William B. Kerr Co., which he 
represents here. 

William Fulton, manufacturers’ repre- 
sentative, has left for the northwest, and C. 
C. Gross, Mr. Fulton’s neighbor, 704 Market 
St., is expected back from the northwest. 

“Alex” Feldenheimer, of Feldenheimer & 
Jacoby, New York, is calling on the trade, 
and so also is “Bert” Tourtellot, of the 
Waite, Thresher Co., of Providence, R. I. 

Walter S. Graves has just got back from 
visiting the Seth Thomas clock factory at 
Thomaston, Conn., which he represents here. 
He also visited the Pairpoint Corp.’s fac- 
tories at New Bedford, Conn. 

Mervyn Apple, formerly a member of the 
firm of Sommer & Friedman, has secured 
representation for several attractive eastern 
lines, novelty goods and general jewelry 
lines, and is located at 704 Market St. 

An encouraging account of the way in 
which eastern factories are turning out 
goods, has been brought back by H. K. Gute, 
of H. J. Gute & Co., who recently returned 
from an extensive eastern trip. H. J. Gute 
is in southern California. 

Franklin Taylor and Mrs. Taylor have 
just returned from Honolulu, and are pro- 
ceeding to New York. Until recently, Mr. 
Taylor was at the head of the Gorham Co.’s 
interests. He went to the islands to recu- 
perate and is much improved in health. 

The annual meeting of the W. B. Glidden 
Co., representatives for R. Wallace & Sons 
Mfg. Co., took place late in April at the of- 
fices here. F. S. Gerrine, southern Cali- 
fornia representative came up, and W. B. 
Glidden, founder of the company, attended. 

Lee Myers, of R. & L. Myers, is back 
from a trip to Honolulu. He was gone for 
eight weeks and enjoyed the islands while 
attending to business. Mr. Myers brought 
news of the death of J. A. R. Vieira, for 
many years one of the leading jewelers of 
Honolulu, retired at the time of his decease. 

F. S. Hollander, retail jeweler of Eureka, 
and his wife have just passed through here, 
en route home from the convention at San 
Diego. Other visiting jewelers here include: 
Carl Noack, Sacramento; George H. God- 
frey, manufacturing jeweler, Los Angeles; 
August Seibak, Pittsburg, Cal., and “Abe” 
Delovag, Butte, Mont. 

Edward V. Saunders, Coast manager for 
the International Silver Co., has left for his 
annual visit to the company’s factories. T. 
B. Bennetts, of the San Francisco office of 
the International, and F. C. Plate, of the 
Los Angeles office, both sail from here on 
May 28 for a business trip to Honolulu, 
T: it. | 




























































































leagans & Co, decided to discontinue the 
auction in progress at their old store on 
May 1. 

(5. Kk. White, salesman for E. A. George, 
wholesaler in the Title Guarantee building, 
has gone on a business trip north. 

Birnbaum & Kasper, San Francisco whole- 
salers, have opened a store at 512 S. Broad- 
way. Mr. Hirsch is the manager. 

Frank Dukeman, formerly in the jewelry 
business in Los Angeles, is now manager of 
the Harvey eatinghouse at Mojave. 

Harry Bowers, recently in the clock de- 
partment of Hamberger’s, has given up his 
position there and gone to Oklahoma. 

Charles E. Perham and his wife, of San 
Pedro, have just arrived home from their 
trip up the Coast to British Columbia. 

William C. Loren, Santa Ana, enjoyed 
a business and pleasure trip to St. Louis 
and other middle western and eastern points. 

George W. Miller, of Sunderland & Mil- 
ler, has gone to San Diego on a_ business 
trip. Mr. Sunderland is in Seattle, Wash. 

M. S. Jones, formerly with Benj. Allen & 
Co., Chicago, has taken a position in the 
material department of the E. W. Reynolds 
Co. 

E. C. McKeen, Pacific Coast manager for 
the Waltham Watch Co., whose headquar- 
ters are in San Francisco, is spending some 
time here. 

J. E. Ryan, formerly in business in Grand 
Kapids, Mich., for 20 years, has opened a 
new store at 1406 Santa Monica boulevard, 
Santa Monica. 

L. C. Roessler, of the watch sales depart- 
ment of Brock & Co., is back in the store, 
after being confined to his home for several 
days by illness. 

E. O. Fleek, floorman with Brock & Co., 
who has been crtically ill at his home, has 
so far recovered as to be able to resume his 
place in the store. 

J. A. Rosen, formerly of Minneapolis, 
opened a new place May 1, at 516 S. Broad- 
way. Holt & Rothwell, optometrists, will be 
associated with him. 

A. C. Becken, of the A. C. Becken Co., 
Chicago, is in Los Angeles for a few days 
on his way to look after his lumber interests 
in the State of Washington. 

A. P. Tarter, who was held up and robbed 
in his store some weeks ago, has received a 
satisfactory settlement from the company 
which had insured the property stolen. 

Samuel Lachman, of the I. Lachman & 
Sons Co., Seattle, accompanied by Mrs. 
Lachman, has returned from San Diego on 
the way home, having motored down from 
Seattle 

A. C. Goldberg, traveling representative of 
the T. J. Bruner Co., has just returned from 
a business trip to San Francisco and other 
northern points. He reports fairly good 
business. 

Harry R. Snow, of Roth, Snow & Co., 
has started out to cover the territory east 
as far as Denver. He expects to be gone 
about five weeks. Jack Roth is taking care 
of the local trade. : 

Montgomery Bros.’ manufacturing depart- 
ment has just been moved from Broadway 
to its new location on S. Hope St., nearly 
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opposite their new store. The new quarters 
are convenient. and well lighted. 

The Universal Horological Association 
has issued notices of its next meeting, to be 
held in the Philharmonic Auditorum build- 
ing May 7. The subject of the adjustment 
of high-grade watches will be continued. 

Jesse Measer, of the Berson-Measer 
Jewelry Co., is back from New York and 
other eastern points, after an absence of four 
weeks. Mr. Berson intends to go to New 
York and Providence the latter part of May. 

H. L. R. Livermore has retired from the 
firm of Koke, Slaudt & Livermore, manu- 
facturers’ agents, with offices in the Jewel- 
ers’ building. Mr. Livermore has been a 
member of the firm since its organization 
five years ago. 

kk. F. Flynn, formerly one of the pro- 
prictors of the Pacific Platinum Works, has 
been added to the force of the Ray Vercler 
Smelting and Refining Works. He has been 
in the business for many years and is well 
known to the trade. 

Henry Gold, San Pedro, has fully recov- 
ered from the effects of an operation which 
he recently underwent and is able to attend 
to business in his store. He anticipates an 
increase in business when the United States 
fleet returns to this harbor. 

S. W. Clifford, recently of the firm of 
Clifford & Hammer, who has been ill in the 
hospital at the Soldiers’ Home at Sawtelle, 
has regained his health and has gone into 
business for himself in the office with George 
Kinehan, 818 Story building. 

S. J. Jacobsen, formerly in business on S. 
Hill St., where he acquired a competence, 
and who retired a year or two ago, cannot 
escape from business entirely and is now at- 
tending to some of his old customers at his 
home, 1619 Westmoreland Ave. 

H. C. Jaques, of the jewelry department 
of the E, W. Reynolds Co., motored to Santa 
Jarbara on Saturday. He was stopped by 
officers and required to run his car through 
troughs containing an antiseptic solution and 
submit to inspection before being allowed to 
cross the county line. 

l'rank A, Priesmeyer, formerly for a num- 
ber of years manager of Nordlinger & Sons, 
who returned to Los Angeles a few weeks 
ago, after living for a time in Chicago and 
New York, has opened a diamond business 
at 307 Brockman building, 520 W. 7th St., 
nearly opposite Brock & Co.’s store. 

Thomas B. Buchan, manager of Brock & 
Co.’s manufacturing department, has just 
started on an extended trip through Arizona, 
New Mexico and Colorado. He goes by 
rail to Gallup, N. Mex., where he will meet 
friends and will tour through those States 
by automobile. He expects to be absent two 
weeks. 

The Gensler Lee Jewelry Co., which has 
stores in San Francisco and Oakland, will 
open a high-class store at 412 S. Broadway 
on May 3. They will have a floor space of 
17 feet front and 100 feet deep, and the store 
will be handsomely finished and_ well 
equipped. A large sales force will be em- 
ployed. 

FE. B. Dukeman, diamond merchant in the 
O. T. Johnson building, has just started on 
a three months’ trip to New York and the 
east. He sailed on the steamer Finland, in- 
tending to go via the Panama Canal and 
Havana. He is accompanied by his wife and 
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will spend a month with old friends in 
Pennsylvania, 

Arthur L. James, who has been a valued 
employe of Charles H. Clark in his watch- 
making department for the last three years, 
has resigned his position and gone to Chi- 
cago to engage in the automobile business 


with his brother. Mr, James was formerly 
with the Elgin Watch Co., at Elgin, and is 
a very competent workman. 

A. Moss, platinum and diamond worker, 
who sold an interest in his shop to L. Feigel- 
man and had the shop removed from the 
Title Guarantee building to the Jewelers’ 
building, has taken back the interest sold 
and Mr, Feigelman has retired. The ar- 
rangement made between the partners did 
not work out as anticipated. 

Lieut. F. J. Leib, official watchmaker for 
the Pacitic battle fleet, has returned to the 
Los Angeles harbor, after an absence of sev- 
eral months with the fleet on its cruise 
through the Panama Canal and the Carib- 
bean Sea and to South American ports. He 
left on Jan. 2 aboard the U. S. S. Prome- 
theus, the repair ship of the fleet, and cruised 
over 20,000 miles. He has many friends 
here who welcome him back. 

Mr. and Mrs. Lonnie Feagans is about to 
leave on a trip to Honolulu. Mr. Feagans 
goes for a rest, after his strenuous work 
conducting the auction in the former Fea- 
gans store on W. 5th St. George E. Feagans, 
his father, intends to start for Europe on 
his annual buying trip at the end of May. 
He will be accompanied by his wife. Mr. 
Feagans reports that business in his new 
store on W. 7th St. has been very satisfac- 
tory. His lease on the W. 5th St. store 
having expired, the auction there has been 
discontinued. 

The firm of Frank Woertendyke & Co, 
405 Jewelers’ building, has just been dis- 
solved by the retirement from it of W. H. 
Richards, who has gone back to Oakland, 
where he formerly lived, to take care of in- 
terests there. Joseph A. Friedman, formerly 
with one of the large wholesale houses of 
the middle west, has bought a half-interest 
in the business and will take an active part 
in its activities, visiting the nearby trade. 
The new firm is known as the Woertendyke- 
Friedman Co. As heretofore, Paul Woer- 
tendyke, son of Frank Woertendyke, wil! 
visit the trade outside Los Angeles, 

J. W. McDonald, jeweler and pawnbroker, 
with offices in the Jewelers’ building, was 
held in Justice Court on embezzlement 
charges. One specific charge was the em- 
bezzlement of a diamond ring from a lady 
customer which McDonald was asserted té 
have repledyed with another broker for a 
larger amount than she had borrowed. The 
court directed the drawing of a special com- 
mitment covering as many other similar 
charges as the District Attorney desires to 
file. McDonald’s attorney asked for dis- 
missal on the ground that there was n0 
criminal intent, but this was denied. The 
justice declared McDonald’s acts were crim 
nal in two particulars; first, in pledging as 
his own the property of others not replace- 
able from the open market; and second, 1 
raising the loan amounts stated on the en- 
velopes in which the pledges were placed. 
Bail was fixed at $7,500. ; 

George D. Davidson, of the G. D. David- 
son Co., arrived in New York, April 23, 
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afte: making the trip by way of the Panama 
Canal. H. Preston Smith, president and 
manager of the Davidson Co., Los Angeles, 
intends to go to New York and the east in 
June for his annual vacation. 

E. Bastheim, wholesaler, has returned from 
a satisfactory business trip to New York 
and other eastern points. 

Among the out-of-town salesmen here re- 
cently. were: Horace Allen, western repre- 
sentative of the Oneida Community, Ltd.; 
H. E. Jones, of the Wadsworth Watchcase 
Co.; George Smith, of the Keystone Watch- 
case Co., and Mr. Kossuth, of the California 
Jewelry Co., all having headquarters in San 
Jrancisco. 

Among the out-of-town jewelers here re- 
cently were: E. L. Tiffany, Taft; Mr. and 
Mrs. M. E. V. Bogart, Ventura; W. M. 
Everitt, Fillmore; Walter Lawrence, Bur- 
bank; Raymond Cole, Glendale; J. B. Rod- 
gers, Pasadena; T. S. Lailey, El Monte; 
George Bower, Upland; C. W. Middleton, 
Pomona; C. E. Miller, of Miller & Clark, 
Van Nuys; George D. Parr, Torrance; Mr. 
and Mrs. Charles E. Perham, San Pedro; 
A. Protsch, Redondo; J. Posner and R. H. 
Wilson, Ocean Park; Mrs. Frank Fraiberg 
and Mrs. E. Haeni, Santa Monica; T. W. 
Burzell, Sawtelle; H. E. Wellman and Leon 
Asher, Alhambra, and Mrs. H. E. Gould, 
San Bernardino. 


Mrs. Isabelle ‘Malcolm, formerly Miss Isa- 
belle Yarba, 19 years of age, convicted on 
her own confession of second-degree rob- 
bery as a result of her attempt to rob S. L. 
Harrison, a retail jeweler at 707 W. 6th St., 
was granted probation for three years on the 
recommendation of the probation officer. 
She told the officer that she was in love with 
Malcolm and both were in such straitened 
circumstances they could not buy a ring. 
Rings in Mr. Harrison’s window caught her 
eye and she went in and asked him to show 
them to her. When he returned with the 
rings, he found himself looking into the muz- 
zie of a small revolver and she demanded 
all the money he had. After Mr. Harrison 
refused to give her any, she left the store 
and escaped. A few days later Mr. Harri- 
son saw her on the street and had her ar- 
rested. When Malcolm, a taxicab driver, 
learned of her predicament, he hastened to 
marry her without a ring. Mrs. Malcolm is 
soon to become a mother, and in granting 
probation the judge admonished her to give 
her time and enerev to her husband and child 
and to aid Malcolm in making an honest liv- 
ing, 











Maurice M. Levi, of the Waldhorn Co., 
will leave for Europe about June 1, to be 
gone about seven weeks. 

_Louis H. Pond, of Kohn & Co., Newark, 
N. J., is in the city, as is also F. C. Hecker, 
of the Gorham Co., Providence, R. I. 

Alfred Krower, of Leonard Krower & 
Son; A. L. Judis and J. T. Kirtland, of the 
same firm, are in New York making pur- 
chases for the Fall trade. The Krowers 
report all their traveling salesmen on the 
toad and doing an excellent business. 
Richard De Vargas, a leading jeweler of 
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Natchitoches, La., was in the city last week 
buying stock for his new store in that town, 
for he has just acquired a more commodious 
and a handsomer building than the old place 
in which to do business. He will, however, 
retain his present quarters for a while yet, 
running both stores. 

Mrs. Louis Hausmann, wife of the presi- 
dent of Hausmann, Inc., and her two chil- 
dren, will leave from New York about the 
beginning of June on a tour of Europe. The 
party will also include the two sisters of 
Louis and Gabe Hausmann, Mrs. B. H. Kron 
and Mrs. Jacob Levy, and the latter’s two 
daughters, Helene and Dorothy. They will 
return in about two months. 











B. W. Warner, of Warner Bros., whole- 
sale jewelers, is in the southern part of Mis- 
souri on a selling trip. 

F. E. Oreabaugh, who has been in the 
jewelry business in Quincy, IIl., is now con- 
nected with the Meyerding Jewelry Co.’s 
store at Hutchison,‘ Kans. 

Among the retailers visiting Kansas City 
during the past week were: A. G. Madsten, 
Ottawa, Kans.; T. S. Terry, Bartlesville, 
Okla.; Thos, Bathgate, Polo, Mo.; Harry 
Kimber, Excelsior Springs, Mo. 

D. B. Ward, of D. B. Ward & Co., a 
wholesale house, is now on a selling trip in 
Oklahoma. While there he attended the con- 
vention on April 24 of the Oklahoma Retail 
Jewelers’ Association at Oklahoma City. 

David Finkelstein, 39% Central Ave., 
Kansas City, Kans., has been confined to 
Vineyard Hospital the past two weeks be- 
cause of illness. Mr. Finkelstein is now bet- 
ter and able to be at the store part of the 
time, but has not entirely recovered. 

George H. Edwards, of the Edwards-Lud- 
wig-Fuller Jewelry Co., has been appointed 
by Mayor A. Beach, of Kansas City, as a 
member of the Fire and Water Board, which 
corresponds to a non-political office which 
Mr. Edwards was elected to about one year 
ago but from which he was ousted by a 
court decision stating the election was tech- 
nically illegal. 

Clark Simmons, for many years with the 
Edwards-Ludwig-Fuller Jewelry Co., and 
recently. on the road for that firm, has re- 
signed to accept a position with a mail-order 
house. Mr. Simmons’ resignation took ef- 
fect May 1. John Kelley, for many years in 
the watch and silverware department, and 
also a traveler for the concern, is now cover- 
ing Mr. Simmons’ territory. 

Frank Nevin, head of the jewelry depart- 
ment of the Welfare Loan Agency, Ameri- 
can Bank building, was examining a two- 
and-a-half-carat diamond, when it slipped 
from his fingers and fell to the pavement. 
He rushed madly down the stairs and called 
upon the loiterers to help in the search. 
Though the street was thoroughly gone over, 
the diamond was not found. 

Walter Spurling, Seneca, Kans., recently 
met with an accident, resulting in an injury 
to his foot which necessitated some time in 
a hospital. He spent- the past three weeks 
in the Bethany Hospital in Kansas City, 
Kans. He is now able to return home. 
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While in the hospital Mr. Spurling was able 
to see his friends, who vied with one an- 
other in making his stay in Kansas City a 
pleasant’ one. 


George S. Reynolds, of Mace & Reynolds, 
1350 S. 26th St., Kansas City, Kans., who 
has been confined at his home the past two 
weeks because of illness, is a great deal bet- 
ter. While Mr. Reynolds is away from the 
store, Mr. Bishop, head watchmaker, has 
charge. 

Carl Main, who represents the C. A. 
Kiger Co. in Washington and other north- 
western States, with headquarters at Port- 
land, Ore., was in Kansas City recently, at 
the home office. He reported retail condi- 
tions good this Spring in that territory. He 
has returned to his field. E, A. Kiger has 
cabled from Holland to his company that 
he has found the diamond market firm. 
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Harry Sebel, head of the Sebel Co., Inc., 
has returned from a _ business trip to 
Chicago. 

William Rindt, Richmond, State chairman 
in the drive of the National Jewelers’ Pub- 
licity Committee, reports that returns from 
over the State are encouraging. Tabula- 
tion of pledges, however, has not been 
started, he said. 

Reginald W. Garstang, secretary of the 
State jewelers’ association, has announced 
that sufficient material has been received 
for the annual year book to be published 
by the organization. The book will go to 
press about June 10, approximately 750 
copies being printed. 

The stock of George S. Kern, a local 
jeweler, who was declared a bankrupt a 
short time ago on the petition of the Sebel 
Co., Inc., was to be sold May 5. The sale 
was to be either of a private nature, or in 
the form of a public auction, according to 
Frank Cones, who was appointed receiver. 

L. Strauss & Co., of Indianapolis, will 
continue the custom began last year in 
awarding a sterling silver seven-piece tea 
set to the winner of the annual 500-mile 
race held in Indianapolis on Memorial Day, 
according to an announcement by A. L. 
Block, the president. The set, which is 
known as the Strauss trophy, was won last 
year by Tommy Milton. 

Two local jewelers, accompanied by their 
wives, attended a meeting of the Boot and 
Saddle Club, held at the new country home 
of E. K. Reasoner, a jeweler in Muncie, 
Ind. The club was formed by a small group 
of Indiana jewelers three years ago at West 
Baden, and meetings are held periodically 
during the year. The local jewelers who 
attended were Frederick Fromm, manager 
of the Baldwin-Miller Co., and Harper 
Ransburg. 








According to an announcement made 
yesterday Meyer Ennis, president of Ennis- 
Tremper, Inc., platinumsmiths, 245 W. 47th 
St., New York, has purchased the interest 
of Max H. Tremper, and that the latter has 
severed his connections with the firm. 





THE JEWELERS’ CIRCULAR ! May 7, 1924. 


DUCAL WARE Ss 


Ss 
<") 


























assembled 
b 


y 
Maddock & Miller 


Incorporated 


She House of Stock’ 


39-41 West 23rd St. 
New York 



































May fe 1924, 








THE 


Yn which are 


JEWELERS’ 


0 GIFT CORNEE 


sOUPEA USGEsSION,S a5 
Lach aS Souped Sues 
but suitable 










C3 


CIRCULAK 


an 
he Jewele 


127 






= 
i 


—— 















‘6 


> 
45 
= 






Lye 
IL 






, 
. 


' - 2 Z ‘, fe é * 
KA 
SS é 


ee ot mah 


Z ™ op 


WF Stock. (( : 


~ (. i i 


4) 


ia’ U 














Aligning the Jewelry Store and the Gift Shop Idea 








Address of Ada M. Kassimer Before Convention of the Kansas Retail Jewelers’ 
Association at Salina, April 16-17 

















HE jewelers will say the jewelry store 
is primarily the gift shop because its 
industry flourishes from the fact that every 
man, woman and child loves to give that 
which he would like to have himself, and 
everyone loves a bit of jewelry. 
The jewelers’ staples, in the mind of the 


This same buying public with pennies in 
its pockets to buy gifts, will buy, and if it 
cannot buy diamonds, it will buy plaster if 
it is decorated to catch the eye and some 
part of the intelligence of the visitors to 
the gift shop. 

Not having this class of merchandise, the 

















Group No, 470—ARTISTIC BEADED BAGS FOR THE GIFT DEPARTMENT 
(See text on page 131) 


buying public, are watches, clocks, jewelry 
énd silverware; all of which in the mind of 
that same public, cannot be purchased with 
afew pennies. The jewelers’ staples which 
are products of precious stones and fine 
metals, must of necessity carry price tickets 
in keeping with their quality. This puts 
them.in a class above mere gew gaws, or 
nick nacks. 


jeweler misses the pennies which 
very quickly to dollars! 

And so it has come, that another industry 
has sprung into existence—an industry that 
catches this same buying public—this other 
industry, not more than 15 years old, is 
known as the Gift Shop. 

The Gift Shop has become an institution. 
Some vears back the Gift Shop was opened 


grow 


in Miss Primm’s or Mrs. So and So’s sitting 
room—Miss Primm having been a_ very 
tired school teacher, who had saved a bit 
of money and retired, but wanted to keep a 
little revenue coming in—Mrs. So and So 
was the mother who had a boy at college 
who needed the extra “enclosed find” in 
mother’s letters. 

These gift shops were started on a shoe 
string, though often for worthy purposes. 
They gradually caught the eyes of the 
“penny in the pocket public.” 

Yes, to the surprise of those who looked 
on, these little out of the way home gift 
shops were patronized. 

Miss Primm and Mrs. So and So were 
a trifle above the average in intelligence and 
having a taste for things that could not be 
bought in the variety store in their town, 
they gathered into their own little shops 
unusual bits that would draw from their 
customers, “how different”’—‘“how clever.” 

In cther words they did intelligent and 
discriminating buying—they offered objects 
that could not be bought elsewhere in town. 
Most business men looked upon these shops 
as jokes that would soon be stale. But the 
jokes proved to be bankable. Then later 
on these shops were opened in store build- 
ings, some on the main street with the same 
line of buying tactics and, needless to say, 
they prospered. 

Manufacturers and jobbers began to open 
their eyes! Yes, and their ears too, to listen 
to demands of these little shops. Gradually 
they began to cater to the “whims” as they 
called them, 

As the shops prospered, manufacturers 
and jobbers and importers began to seek 
unusual merchandise for them, 

Now, as I say, the Gift Shop is an insti- 
tution ! 

[t is a national institution—with thousands 
of shops scattered all over the United States. 
It has several national magazines catering 
only to its needs. It has national associa- 
tions in all its branches. It has many na- 
tional merchandise exhibits each year which 
are attended by thousands of dealers who 
travel many miles to make selections. 

It originated with the “Penny in the 
Pocket” public and was soon built on the 
fact that people, when they sought a gift, 
wanted to add to the sentiment the novelty 
of its being “different”—something new and 
novel and not the ordinary cut and dried, 
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bread and butter staple, that the few pennies 
would buy! 

The Gift Shop has come out of the sitting 

room and now enjoys its specially designed 
buildings, artistic settings, and an atmos- 
phere at once engaging and delightful to the 
eve and the intelligence. 
“The Gift Shop is gradually raising the 
standard of art in the home, cultivating 
taste in gew gaws for one’s personal use, 
and broadening one’s knowledge of importa- 
tions along all artistic lines. 

The Gift Shop idea has not only entered 
the American consciousness but it has built 
for itself a prosperous industry. 

And NOW we come to the main point in 
this stery—The gift shop idea has come to 
be recognized by the jeweler! 

The gift shop idea comes to the jeweler, 











UNIQUE NOVELTIES WHICH WILL 


not as a weak little baby with pink toes, but 
as a full-fledged young woman with per- 
sonality, individuality, well-known, and in- 
tensely jinteresting—a veritable flapper with 
bobbed hair, if you like, but nevertheless 
up-to-the-minute, 

Many jewelers throughout the United 
States have already added a Gift Shop de- 
partment and many are contemplating its 
addition. And it seems to me the jeweler 
has reached out to take into his business an 
idea which will prosper him from more 
angles than one. 

The jewelry store is, to go back to my 
first paragraph, the logical gift shop. Its 
merchandise, the engagement ring, the wed- 
ding ring, the clocks that will tick down 
the ages, the silver that will be handed down 
irom this generation to generations,—indeed 
“Gifts that last,” are really true gifts, 

Now the jeweler sets out to capture the 
spirit of the Gift Shop idea to add a Gift 
Shop department of “Gifts That Reflect 
Thought” (the new slogan of Gift Shops) 
—novelties that are developed in the labora- 
tories where art and public demand are com- 
bined with the vital prosaic consideration, 
the almighty dollar mark. 

The Gift Shop idea, when incorporated in 
the jewelry store adds a feeling of ease to 
4 Customer’s mind—she enters the true gift 
shop with a small amount of money to 
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spend—she knows she can buy a little gift, 
artistic and clever—she finds a variety for 
there are many Gift Shop items, ranging in 
price from $1 to $3 (which have cost the 
jeweler from 50c to $1.50). She makes her 
purchase with joy and_ satisfaction and 
leaves the shop with a monied feeling that 
her gift comes from the best jewelry shop 
in town. That turns the trick for the 
jeweler! And the Gift Shop idea did it. 
The jewelry store is aligned with the gift 
shop. 

To incorporate the Gift Shop in his 
jewelry store, the jeweler casts about to 
find the most effective way. From a truly 
studied point of view there is but one suc- 
cessful way—a Gift Shop department should 
be added. A portion of his store should be 
devoted entirely to the Gift Shop depart- 





WIN GIFT TRADE 
(See text on page 131) 


ment. It should be kept separately from 
his jewelry business. It should contain the 
same variety and tone that are found in the 
best Gift Shops. He should buy the same 
general lines of gift merchandise that 
the Gift Shop buys—of course always 
using his own discriminating taste and give 
his department a personality all its own, 

He should keep sales records and expense 
accounts entirely separate from his jewelry 
business—in fact he should run his Gift de- 
partment as though it were a little business 
by itself. 

The success of the Gift shop department 
lies in the fact that it must be kept like a 
Gift Shop—not a mixture of jewelry busi- 
ness and gift shop business. 

And now a word as to the sub-divisions 
the Gift Shop department will eventually 
add. The main and most important sub- 
division is, of course: 

Gift objects division—for every one for 
every occasion, made from every material 
under the sun—pottery, glass, china, metal, 
wrought iron, silk, leather. There will be 
candles, incense baskets, lamps, writing desk 
accessories, gift toilet goods, including im- 
ported perfumes and vanities, fountain pens, 
propelling pencils, infants’ novelties, ship 
models, children’s games, and hundreds of 
other things, all in endless variety. 

The next important division is the greet- 
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ing card division, in which can be found 
grecting cards for every occasion, all the 
year ‘round, and great varieties for the 
special seasons. Included in this division 
will be the place and tally cards and score 
pads, party favors, and invitations. 

Next in importance is the stationery 
division. Here must be found gift box sta- 
tionery, pound stationery. In this division 
will be handled the engraving business, 
which is a very important asset for the 
jeweler. He will take orders for wedding 
stationery, visiting cards, party cards, and 
all social stationery. At Christmas time he 
wil] do an enormous business in personal 
greeting cards. And this line of work will 
call for very little investment and reap won- 
deriul returns, 

Then we come to the picture division, for 
no Gift Shop or Gift Shop department is 
complete without its small framed pictures 
and mottoes, plaques, cameos and miniatures. 
This division dresses up the gift shop and 
adds a good revenue. 

Then there is the book division, where a 
small stock of small gift books may be had. 
There are many shops that overlook this 
important source of revenue from a really 
meager investment. And then again some 
shops add only the popular fiction books at 
the main seasons. Some go farther and add 
a rental library, which is a great asset to 
any Gift Shop department, 

These are the important sub-divisions for 
the Gift Shop department though there are 
many allied branches which might be added, 
when the jeweler sees the demand. 

There should always be a spot for home 
workers’ sets for there are always women 
who want to dabble at making things them- 
selves. There are many of these sets on the 
market and they make ready turnovers. 
There are paint sets, polychrome sets, fiber- 
loid sets, permadelo sets, sealing wax sets, 
parchment shade making sets. 

Now to the jeweler who has a small store, 
this idea of a department and all these sub- 
divisions, will no doubt, seem out of the 
question, but I say to him, if he can devote 
only a small show case to gift wares, he 
will soon see the value of getting more 
space. And if he can only have one case, 
he should keep all his gift wares in the one 
case. Gift ware must be kept together, if 
they are to be sold profitably. I cannot 
emphasize this fact too strongly. 








The story “Bakelite,” by John Kimberly 
Mumford, published by the Robert L. Still- 
son Co., New York, is an interesting discus- 
sion of the use of this product in the many 
industries of the present day. The book 
is bound in cardboard covers and is illus- 
trated with line cut drawings. It tells the 
story of bakelite beginning with the earliest 
known history of the world, the author say- 
ing “Go back as far as you like. Hammer 
your way with the geologist along the path 
down which life has traveled on the earth 
and put your finger on the remotest period 
he can name for you. That will be the time 
when Bakelite began. That it was not made 


known until 1907, is the rest of the story.” 
The book then tells of the development of 
the science of chemistry as applied to bakelite 
and calls attention to its uses in many indus- 
tries, going into some detail as to its manu- 
facture. 
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For the protection of the 
legitimate merchant 


Infringers will be vigorously prosecuted 


The recent legal decisions in which the Courts upheld the 
Bakelite Corporation patents emphasize our determination to 
protect the rights of customers and the public against 
infringements. 


Many imitation materials are being represented to be genuine 
Bakelite, or “imported” Bakelite. If the material is imported, 
that fact is in itself evidence that it is not of our manufacture 
and cannot legally be sold as Bakelite. Such use of the name 
is a fraud upon the public and an infringement of our 
registered trade mark. 


All Bakelite jewelry and novelty 
goods are tagged with the trade 
mark “BAKELITE.” If the mer- 
chandise itself does not carry 
this label it is NOT BAKELITE. 


Sellers of infringing merchandise are equally liable under the 
law with the manufacturers of it. 


It is our intention to proceed against all infringers of our 
patents and trade marks, and we ask the cooperation of 
reputable manufacturers and merchants in seeing that unfair 
competitors do not avail themselves of the improper use of 
our name in selling imitation merchandise. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N.Y. 
Chicago Office: 636 West 22nd Street 
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Mark for the Phenol 
Resin Products manu- 
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BFS DED bags seem to have come to stay. 
Their popularity is as great today, as it 
ever was, and deservedly so, for the beauty, 
originality of design and the rare workman- 
ship of those lovely accessories seems to 
grow and are a continual source of delight 
tv one appreciative of this art. The variety 





an attractive example is illustrated. It is 


a hand-painted affair with knife to match. 
The bamboo Mah Jongg slate with bamboo 
pencil and eraser is a typical Mah Jongg 
prize and, with its accompanying appropriate 
verse, makes a strong appeal to the player 
of this popular game, 


The ash tray shown 

















Group No. 


in shape, style and colorings is so great 
that there is something to appeal to every 
individuai taste. Group No, 470 illustrates 
a widely diversified assortment which is 
very lovely and with individual charm. They 
are either of glass or steel beads in a wide 
range of colorful patterns finished with 
frames, drawstrings, or envelope style. The 
center of the group is of red and blue glass 
beads designed like a Persian Rug. It has 
an elaborate gold frame set with colored 
stone and is a very handsome and imposing 
creation. The bag to the right is also made 
of glass beads with roses of various hues 
on a light colored background. The frame 
is 14 karat green gold, enameled in blue. 
The drawstring effect is of steel beads, the 
horder of a beautiful green, with a floral 
design on a white background. The effect 
is really very lovely. The envelopes are 
all of steel beads with attractive conventional 
designs in white and black combinations, 
which are very smart, or in red, black and 
steel with a deep fringe, as the one shown 
in the lower right hand corner. Every 
jeweler should consider beaded bags a neces- 
sity to a well equipped establishment as the 
demand is as great for this class of mer- 
chandise as for the leather or sterling silver 
hags and purses, 
* * x 

The various articles shown in Group No. 
471 are novelties of the moment and the 
kind of merchandise to appeal to the wide- 
awake dealer. A quaint old-fashioned item 
which harks back to the days when our 
grandmothers practiced strict economy, and 
even a slice of bread was not cut until 
actually wanted, is the bread board of which 





472—-DAINTY BITS OF 





GLASSWARE FOR THE GIFT TRADE 


is a decided convenience and something that 
will make a hit with card players. It slips 
on the side of the table, leaving the table 
clear for the players. It is made of copper, 
hand-wrought, and is individually boxed. 
Charming little pictures of which the 
“Antique Wild Roses” is a fair specimen, 
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in glassware and in such lovely hues that 
its popularity is assured. New items are 
continually being made to charm the lover 
of the artistic, and the satisfactory part of 
it is that the modest purse can stand the 
strain and all who desire may possess some 
of these lovely things which help so ma- 
terially to beautify the home. In Groups 
Nos, 472 and 473 some of these very lovely 
blown glass pieces are illustrated. In the 
former group are two articles that make an 
appeal to the most discriminating. The 
shape of the mayonnaise or cream bowl is 
most unusual with the top broadening out in 
a sort of flange in pentagon shape, forming 
a brim. The refreshment set, something 
quite new, consists of a plate, shaped like 
the bowl, with a groove at the side for the 
sherbet cup, thus leaving a good portion of 
the surface of the plate for cake or sand- 
wiches. It is a dainty service for the in- 
formal occasion. In the former group are 
variously shaped perfume bottles with long 
drippers. The colors are amber, amethyst, 
blue and rainbow. They are charming items 
for milady’s dresser. With the choice of 
color the harmony of the boudoir need not 
be marred. Attractive powder boxes are 
made to match these bottles. There is a 
wide range of shapes from the squatty, 
broad based one to those that are tall and 
slender. All are distinctive and in excellent 
taste. This charming glassware should 
prove a distinctive item for the gift shop. 
Besides the items illustrated in these two 
groups are many others equally attractive 
and useful, 
x * * 

An inspirational statuette that is attract- 
ing wide attention and gaining a prominent 
place on the desks of a great many business 
men is “The Go-Getter.” The “go-getter” 
has become more or less a symbol of 
American pluck and perseverance. The 
highest compliment that can be paid to the 
ordinary man is to label him a “go-getter.” 

















Group No. 473—PERFUME BOTTLES OF VARIOUS SHAPES 


gives warmth and color to a room and are 
a pleasing acquisition. The little plaque 
above mentioned is 14 inches high and is 
carefully and beautifully finished. 

* * * 


So many beautiful objects are to be had 


The “go-getter” statuette comes in a hand- 
some silver-like finish, and is packed neatly 
in a box. The steps are “the steps to suc- 
cess.” It is 8% inches high. Illustration 
No. 474 which appears on page 133 shows 
this new statuette. 
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SOCIETE GLAENZER 


— PARIS 
35 Boul’d de Strasbourg 


Glaenzer Trading Corporation 


33-39 W. 34th Street 




















Illustrating Some New Additions to Our Gift — Line 


Bronze Gilt Elephant 


Incense Burner, Marble Base 


Marble and Bronze Ashtrays 


French Bronze Gilt Boxes 
Wood Lining for Cigarettes 


Beveled Hand Mirrors 





Round Table with 
Painted Landscape 





INSPECTION 
INVITED 


aie Dresden 
Lamp, Beaded Glass 
Shade 












































ye HAWKES GLASS§ 


HAWKES 


Every Flower Lover 
will want this Vase! 











No. 3663—Crystal Vase, Lila 
Design. 4 inches high, $.85 
each net; 6inches high, $1.15 
8 inches high, 


$1.35. 


TRS newest Hawkes vase has been designed to 
hold a few short-stemmed blossoms. Everybody 
who loves flowers has frequently longed for just such 
a vase. 


Here it is in sparkling crystal, beautifully designed and 
chastely decorated. It will sell on sight. 


Order just a few of these vases and re-order as you 
sell them—which will be surprisingly fast. We will 
ship your order from our well stocked warehouse, the 
very day your letter reaches us. 


T. G. HAWKES & CO., 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Inventors and Pat- 
entees of Hawkes 
Famous French 


Dressing Mixing 
Bottle. 
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Delightfully original are the distinctive 
works of art illustrated in Group No. 475. 
\Whether it be a candlestick, a book end or 
ash tray, they all add a note of real beauty 
to the room. The tray is equally practical 
as a incense burner or even for the holding 
of flowers. Its removable copper bowl gives 
it the necessity note of practicability. Many 
ash trays are merely articles of convenience 
and not artistic creations which beautify and 
in which the utilitarian purpose is so charm- 
ingly overbalanced as in these. The book 
ends and candlesticks are also delightful 





No. 474—“THE GO-GETTER” 
(See text on page 131) 


works of art, all with a particularly useful 
purpose to fulfill, These articles are entirely 
of metal in French, verde and antique 
bronze finish. The dainty bit of pottery in 
the center of this group possesses rare charm, 
Its inimitable glaze and soft colorings 
of muiberry, shaded to blue, and turquoise 
shaded to dark blue, combined with real art 
modeling, insure its charm. It is a fair ex- 
ample of the beauty found in this line. 


Definite Color Scheme for the Gift 
Department Attracts Attention 
of the Public 





GOYNE of the best things we did in our 
gift department in getting more busi- 
ness for the department and in making 
money,” said one successful western jeweler, 
“was to adopt a definite and specific color 
scheme for the section and to use this color 
scheme whenever it was possible to do so. 

“The colors we selected were light green, 
4 pleasing shade of light red and white. 
These colors blend together nicely and are 
lively and spring-like and attractive. 

“We used these colors in all window dis- 
plays of goods carried by the department 
and we secured wrapping paper combining 
these colors for use in doing up all bundles 
of goods purchased at the section and we also 
used these colors in the decorations for the 
Section, 

“Then, too, in our advertising we kept 
‘onstantly emphasizing the fact that red, 
white and green constitute the trade mark 
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of our gift department. We admonished 
people to think of our gift department when- 
ever they saw red, white and green and we 
also urged people to come to the department 
and see how interestingly and attractively 
we had used the colors throughout the 
decorations, 

“The result of all this was to give our 
departinent a decided air of distinction. It 
set our gift department apart from the 
similar sections of all other jewelry stores 
in the city. It made us different and 
unique. And, in fact, it gave us a regular 
trade mark and you know what a splendid 
thing a trade mark is for any line of busi- 
ness if it is consistently and intelligently 
pushed. 

“All of this made the department interest- 
ing and lively and was a very decided help 
to us in getting more business.” 

F, H. W. 





London Jewelry Shops Displaying 
Glassware 





W HAT is claimed to be the most beautiful 

glass ever seen is appearing in the 
London jewelry shops. It is the work of 
a Frenchman. The color is a mist-gray. 
One piece is a floating flower bowl bearing 
a design of hounds in pursuit. It makes a 
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Glassware for Summer 





O be forehanded is half the battle in pre- 
senting to the housewife ideas for her 
Summer outfit for her glass and china cup- 
board, and to be ahead of the time a little 
in placing orders, enables a jeweler to place 
in full view suggestions that will fill the 
coming wants and bring profit to his ex- 
chequer. 

Iced drinks are always uppermost in the 
mind during Summer—after a hard game of 
tennis or a hike, after a canter in the park 
or a spin in the motorcar, when the throat 
becomes parched with the dust on the road; 
then a good long iced drink is the most pala- 
table and refreshing thing imaginable. 

These things a jeweler should anticipate 
and be early in the field with his offerings, 
and he cannot be there unless he starts in 
right away. Department stores are now fea- 
turing these wares quite extensively. They 
realize the advantage of being in time. The 
power of suggestion is a mighty force and 
the jeweler should make the fullest use of it. 

Housewives are now planning their Sum- 
mer homes and the equipment of them. 
Others are preparing their stock of articles 
of utility in their suburban homes, where 
there are tennis and other exercising amuse- 
ments. Clubs, too, must replenish their 




















Group No, 475—DISTINCTIVE BITS OF ART WARE FOR HOME DECORATION AND USE 


delightful wedding present. There is another 
bowl of crystal bearing an all-over design 
of mistletoe molded into the glass. There 
are pieces in golden-brown glass as well as 


opaque and opalescent sets. There is a 
golden-brown bowl with a_ wide stem. 


Around this stem is molded a design of 
toiling men who appear to be trying to 
raise the bowl which rests on their shoulders. 
In “lighted pieces” there is a mist-gray de- 
sign of a fire-bird—a symbolical figure, half 
bird, half woman, made in the shape of a 
fan and set on a black wooden stand through 
which the electric wires are carried, 

Finger bowls are patterned with lotus 
leaves. Wine glasses have as stems the 
molded figures of wrestlers fighting for a 
burich of grapes. Drops of grape juice are 
squeezed by their fingers and are seen 
trickling down inside the stem. A _ cut 
crystal jar with a stopper holds a nightlight. 
The stopper is in the shape of a horseshoe 
on which cherubs are scattering rosebuds. 


stocks for the Summer ; so, bearing all these 
things in mind, a jeweler would be unwise if 
he did not take full advantage of this sea- 
son, which he can make a productive one. 








Poker chips de luxe; individual chip 
racks for players; a simple and ingenious 
device which does away with all chance for 
confusion in banking,—these have now been 
made available for the lovers of the ancient 
game of poker by a new system for which 
patent has just been applied by the duPont 
Co. A small square hole in the center of 
the chips allows them to be placed on pins, 
mounted in the individual chip racks. These 
pins are calibrated in a way which permits 
the player to tell at a glance the exact num- 
ber of chips in his possession and also gives 
the banker full knowledge of the total num- 
ber of undistributed chips remaining in the 
box. This box, in which the set comes, has 
an accounting device on the back. 
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Art-Craft Products 
Are Popular Because 
They Are Priced 
Right for Quality! 


Guaranteed not to tar- No. 117-F wey elaeesiandel Center 
Celery Tray. Size 10x46 inches. 





nish or lose their lustre. 





No. 164-F Bon-Bon Tray, Conven- 
tional Design, Hand-chased Effect. Our Special Price Catalogue Is Now Ready 


Size 61% inches. 


ART-CRAFT PRODUCTS CO. 
1035 Park Ave. SYCAMORE, ILL. 











Good Gift Goods 

















an unusually interesting collection of 

Foreign Wares and Domestic Products 
especially chosen for their adaptability to the 
clientele of Jewelers. 


A T the new Hall House will be found 


FOREIGN 
W ARES 











. ; a BoRGHESE 
Highest Grade Decorated China and Glassware ' ania 


Specially selected assortments, 1% eX ur HAEGER 
$25.00, $50.00, $75.00 or $100.00 f POTTERY 
for Jewelers. Write for particulars. , — 
ALL . yp 
Largest line of fine Decorated Glass and China in the United States. 4 Propucts 


Encrusted imported Dinner Sets or open stock. We stand pat on 
“BONITA QUALITY” and reputation. So do our customers. Hatt Brass 


Only 22 Kt. White and Yellow Gold and Ideal goods for Jewelers’ 
Gift Department. 


Bonita Art Glass Co. CHARLES HALL. Inc 


Wheeling, W. Va. 
SAMPLE ROOMS: 3 East 40" Street, NewYorkCity 


Cox & Company, 120 5th Ave., New York, N. Y. . : 
J. M. Irving, Equitable Bldg., St. Louis, Mo. = eeeine er annie 


E. B. Hill, Chicago and West. 
Cobel & West, South. 






































Jewelers Who Sell Gifts Will Follow the Crowd 


to the 


THIRD ANNUAL GIFT SHOW 


CHICAGO—Aug. 3-10—SHERMAN HOTEL 


An event of utmost 
TO THE EXHIBITORS: : rtanc te ver TO THE BUYERS: 
Manufacturers! Meet the impo _—e » Overy An opportunity to see new 


buying power of the gift, art buyer and seller of merchandise, compare values of 
and novelty trades. Write at + ' a P competing lines and place or- 
once for details of this exhibi- giftw ares. Y ou should ders to best advantage. Plan 


tion—the biggest event in the not permit the exhibit now to. attend. Write for 
gift world. / rae details. 
to pass unattended. 


The Gifts, Art Wares & Novelties Association 
































10 So. La Salle Street Chicago, IIl. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircyLaR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busi.zess. 











Safeguards Against Losses in the 
Credit Jewelry Business 





Written Expressly for The Jewelers’ Circular 























A WELL-REGULATED and _ conserva- 
tive credit system is the backbone and 
cornerstone of the success in several retail 
lines today, and because of the very nature 
of these lines, and the character of the mer- 
chandise, this system is surrounded by a 
satisfactory margin of safety. Take the 
furniture lines, for instance, in which credit 
transactions constitute a big percentage of 
all furniture sales, The furniture dealer, 
after reasonable investigation, may sell a 
home owner, or the tenant of an apartment, 
a suite of furniture worth several hundred 
dollars, under the reasonable assumption 
that the furniture will not be removed from 
the home or apartment next day, and 
shipped to some unknown address. The 
very nature and bulk of medchandise of this 
character makes for safety in credit sales. 
sut to conduct a successful credit business 
in jewelry—surely, to the lay mind, that 
presents a problem as difficult as any which 
might be imagined in the retail business. 
How to conduct a credit business in this 
line in a great city, where even the little 
neighborhood grocer hesitates to extend a 
few dollars credit to those persons who have 
perhaps resided in his block for years—yet 
who may be here today, and gone tomorrow. 
How, then, can a great jewelry firm “take 
a chance” on the credit sale of rings and 
brooches and necklaces, worth hundreds of 
dollars, perhaps, so small and easily gotten 
away with, and the buyers of which, sub- 
jected to possible temptation, may easily take 
the train or the suburban line, and be out 
of the jewelers reach within a very few 
hours. Truly, as the average persons who 
ponder upon this question, not knowing the 
actual methods employed, would term a 
“puzzling proposition.” 
_ The value of a system may be judged by 
ts results, and perhaps in no other convinc- 
iig manner, And, since the Ryer Jewelry 
Co. of Kansas City have developed, during 
the Past twenty years, a credit system which, 
the first place has brought a tremendous 


volunie of business, and in the second place 
has solved the question of selling safely on 
credit, this plan or system will naturally be 
of interest to jewelers in general, and par- 
ticularly to those who are conducting, or at- 
tempting to conduct business upon this basis. 
The losses of the Ryer Jewelry Co. do not 
normally mount to over one per cent of the 
volume of business cenducted annually, 
hence it would be difficult to visualize re- 
sults much more satisfactory than these. 

Especially in the jewelry business, the 
value of a system of selling safely upon a 
credit business is no longer a matter for 
debate. In fact, many leading jewelers of 
the land admit that, without a system of this 
sort, which broadens the jeweler’s market 
by a tremendous per cent., and at the same 
time protects him from the unscrupulous 
buyer, it would in fact be difficult to con- 
duct many of the great jewelry stores today. 

If the market in diamonds and other 
precious stones, silverware, exquisite toilet 
sets, and the other lines carried by the up- 
to-date jeweler of today were confined to 
the class of patrons who could pay cash for 
purchases, mounting to hundreds of dollars, 
and quite frequently running into thousands, 
a big per cent, of the jewelers must of neces- 
sity close their doors for lack of business. 

However, thanks to the credit jeweler, it 
is a fact that today a big per cent. of all 
jewelry purchases are made by professional 
and salaried people, those who toil for a 
weekly wage, and even the humble laborer 
may adorn the “queen of his heart” to a 
reasonable extent with gems from the credit 
jeweler. 

When, therefore, the jeweler opens wide 
his door to a general credit system or policy, 
he automatically increases the possibilities 
in volume of trade to a great degree, in 
many instances the increase will reach 
hundreds of per cent. All of which is very 
alluring to the retail jeweler—and yet—there 
is a fly in the ointment here, just as there 
is in the cash jewelry business. And here 


it is: No matter to what extent the jeweler 
may increase the potentialities of his trade, 
by going upon a credit basis, just to that 
same degree is he increasing the hazards 
of his business, unless he can devise and 
put into operation a credit system which is 
almost 100 per cent. safe, or “airtight.” 

If the system of establishing and extend- 
ing credits established by the Ryer Jewelry 
Co, of Kansas City had not proven efficient 
in promoting the two essentially desirable 
results, first, a satisfactory volume of busi- 
ness, and second, a maximum of safety, then 
there would be little or no object in 
chronicling these methods for the benefit of 
jewelers in general. But, these desired ends 
have both been attained in this establish- 
ment. 

One of the chief points accentuated in the 
Ryer publicity, both in newspaper advertis- 
ing and window placards, is the fact—and 
belief upon their part that most people are 
honest. That is a very essential and de- 
sirable belief or attitude upon the part of 
a retail credit jeweler, and its reiteration 
makes the desired impression upon the pub- 
lic—a very good impression, 

Yet, while this belief is quite well founded, 
it does not preclude this assumption upon 
the part of the wise credit jeweler: That 
even those people who are normally honest 
and well-intentioned may fall from virtue 
if not properly safeguarded from tempta- 
tion. Hence, the policies of extending credit 
in the Rver store are of extreme caution, 
conservatism and wisdom, shot through with 
conditions and expediencies which tend to 
keep the buyer honest and conscientious, 
through the very nature and surrounding 
conditions of the credit program. 

Let us follow a customer through the 
various steps in making a credit purchase, 
and see for ourselves the safeguards which 
characterize this system, which not only pro- 
tect the Ryer Jewelry Co. against loss in 
their business, but which, fully as impor- 
tant, perhaps, are designed to protect the 
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The Professional Timekeeper 
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HAT your public considers a “good 
buy” often represents a sale half made 
—as every merchant sooner or later learns 


for himself. 


Sales of this kind are only made when people 
are familiar with and have confidence in the 


merchandise. 


Public confidence in Elgin Watches is tradi- 
tional in the history of American watch- 
making. 

For half a hundred years Elgin confidence 
has consistently grown. The youth of today, 
will learn more and more about Elgin de- 
pendability through advertising and the out- 
spoken pride of satisfied owners. 
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Feature Elgin Watches. Give them an oppor- 
tunity to make their half of the sale. They are 
the fastest selling watches youcan put instock. 


Repair parts for every Elgin Watch 
ever made are always obtainable from stock. 


ELGIN NATIONAL WATCH Co. 
ELGIN - U.S.A. 
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Storekeeping Department. 





purchaser against the spirit of temptation, 
or against any streak of latent dishonesty 
which temptation might foster. 

Here’s a young fellow, newly-engaged, 
who wishes to buy a diamond ring for his 
sweetheart. He hasn’t got the money, but 
has noticed the Ryer advertising in the 
daily papers, and has studied the placards 
in the Ryer show-windows. He has no 
more knowledge of the Ryer plan of extend- 
ing credits than an Eskimo has:of Eskimo 
pic, but right here is where necessity will 
bring that knowledge to him, 

He enters the Ryer store in a rather 
nervous condition, selects the ring of the 
size and type specified by the lady of his 
heart—then informs the clerk that he desires 
to purchase the ring “on credit.” 

And right here is where the system gets 
in its work. The ring is placed to one side 
by the clerk, whose obligations in the mat- 
ter have ceased, and the young fellow is 
turned over to the good offices of the credit 
manager. The credit manager of the Ryer 
Jewelry Store is an experienced individual, 
who knows a good deal about gems and 
settings, but a great deal more about human 
beings. In fact, his knowledge of people is 
an asset equal in value to his employers to 
a big per cent. of their stocks of gems, for 
is it not his work to separate the wheat 
from the chaff, to pick the desirable cus- 
tomers from the rest? j 

The young fellow is then ushered into a 
room at the rear of the store, where the 
credit manager reigns supreme. He is now 
alone with the man who is to determine 
whether or not he is to walk out of the store 
with the diamond ring, or without it. 

The credit manager is in no great hurry 
to question the customer, but takes his time 
in getting the necessary papers together, 
meanwhile studying the face of the customer 
carefully, but in an apparently nonchalant 
manner, The credit manager depends, in 
making a decision, fully as much upon what 
the face and actions of a customer reveal 
to him, as upon the answers to the ques- 
tions asked, 

The first question asked, naturally, is the 
name and address of the patron, and length 
of residence at that address. This is one 
of the crucial points in the questioning pro- 
gram. Suppose, for instance, the customer 
had entered the store with the intention of 
giving a fictitious name and address. The 
credit manager is well aware that if lying 
is to be done, it will start right here. And, 
while this question is asked with apparent 
indifference, the credit man studies the young 
fellow’s face with care. He doesn’t need 
one of the patented mechanisms to discover 
whether or not the truth is being told—the 
face of the patron reveals this to him, ex- 
cept in the case of the most clever profes- 
sional imposter. 

The next query regards the patron’s busi- 
ness or occupation, and length of time em- 
ployed at the present location. Suppose, 
for instance, the young fellow admits that 
he is not at present employed, but hopes to 
land a job shortly; or that he is working 
at odd jobs, part time; or that he has been 
employed for the past two weeks or month. 
Chances are, the credit man’s decision will 
be against the sale, and the young fellow 
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must be satisfied with an imitation gem for 
the finger of his lady love. One or two 
years of employment at the same place is 
considered satisfactory, in answer to this 
query, and of course the place and nature 
of employment is recorded for purposes of 
inquiry. 

These points having been gotten out of 
the way, and duly recorded upon the Ryer 
blank forms prepared for this purpose, dur- 
ing which five or ten minutes time the credit 
man has been enabled to study the patron 
with care, and several references having 
been given by the prospective owner of the 
diamond, the next query is one of tremendous 
importance in the Ryer credit system, and 
one which occasionally raises a protest upon 
the part of the customer, but which neverthe- 
less must be answered as truthfully as any 
of the other questions, 

“This is a girl’s ring which you con- 
template buying. Please give me the name 
and address of the young lady,” says the 
credit man in even tones, “Shades of Dan 
Cupid” thinks the young fellow to himself, 
“IT never dreamed of this.” 


But he wants the ring, so he goes through 
with the program, once started, and being 
like the average customer, an honest man 
or woman. The credit man takes his time 
in recording the name and address of the 
fortunate young lady, while the customer 
fidgits in his chair, wondering what’s next. 

“And,” continues the credit man with sud- 
den interest, “you are quite aware that the 
young lady will lose this ring, in case the 
payments are not completed?” 

Here’s another jolt for the young fellow, 
and one which leaves a tremendous impres- 
sion upon his mind—and clinches every 
honest intention in his make-up. He inward- 
ly vows that the ring will be paid for, and 
payments met as regularly as clock-work, 
even if he has to go hungry. Imagine his 
sweetheart losing that ring—because of de- 
faulted payment—never ! 


Here, perhaps, is one of the strongest 
links in the Ryer credit chain—this matter 
of recording the name and address of the 
recipient of gifts purchased on the credit 
plan. It is a policy which involves: the 
buyer in a way to appeal to all his finer 
instincts, in fact, it makes it a matter of 
pride to meet the payments and obligations 
thus assumed, protecting him against any 
possible disinclination toward negligence, in- 
difference or dishonesty, and thus at the 
same time safeguarding the interests of the 
Ryer company, who have staked their good 
judgment, as well as their merchandise, upon 
his honesty. Consider for a moment the 
element of the buyer’s pride in his good name 
and integrity, involved in the situation: 
What normal human being, after buying a 
watch, ring, brooch, toilet set, silverware, 
etc., for sister, mother, daughter, sweetheart 
or friend, would permit this dear one to 
lose his gift because of his negligence or 
dishonesty? Not one in a hundred, we may 
well assume, and this is actually the case. 
And, since the greater proportion of articles 
of jewelry purchased at the Rvyer store are 
bought for gifts, one may readily see what 
an important factor this constitutes in mak- 
ing the Ryer credit system one of the most 
efficient and “air-tight” of any in the United 
States. 

When the young fellow in quest of the 
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diamond ring has “run the gauntlet” of 
these queries with normal success, and the 
credit man is satisfied, after several minutes 
of inspection and questioning that the young 
fellow is of average honesty, regularly em- 
ployed, and just what he represents himself 
to be, the question of the initial payment is 
introduced. 

If the yearning young man in question 
has entered the store without money in 
his pockets, and with the expectation of leav- 
ing with a hundred dollar diamond ring, 
then he is laboring under a delusion. In 
the case of new customers, at least, the Ryer 
Jewelry store requires an initial payment 
of 25 or 30 per cent. of the amount of 
the purchase, 

Having produced the necessary amount 
of cash, and having signed the papers, re- 
quired for the safety of the Ryer firm until 
the ring shall be paid for in full, the young 
fellow is presented with a small book, quite 
similar to his bank book, wherein he is 
given credit for the initial payment on the 
ring. 

This is the Ryer receipt book, and 
the front cover is inscribed with the name 
and address of customer, the amount of 
money to be paid on the purchase weekly, 
and date of payment, whether Tuesday, Fri- 
day, Saturday, etc. 

Let us presume that he has paid down 
$30 on the ring, leaving a balance of $70 to 
be paid. On this sum, he will have to pay 
$2 weekly, since accounts are not permitted 
to run over one year. This will give him 
35 weeks in which to complete payment. 

Every time he opens his book, he is re- 
minded of his obligations in the matter, in 
this manner : 


“Payments must be made on days when 
due.” 


“No money loaned on goods purchased here 
or elsewhere.” 


“No money refunded.” 


“We will not exchange goods after three 
days.” 

“If residence is changed, notify us at once.” 

“Tf unable to call at the store, send money 
by check, money order or draft.” 

On the inside back page of the credit 
hook are these statements, which are another 
constant reminder to the credit customer to 
meet his obligations: 

“We are members of the Associated Retail 
Credit Men of Kansas City, affiliated with 
Retail Credit Men’s National Association.” 

“Your Credit Standing in your community 
is greater than your capital—Keep your 
Credit good by paying your bills promptly.” 

Such is a brief outline of the system and 
plan which has proved almost 100 per cent. 
efficient, and has made Ryers the premier 
credit jewelers of Kansas City. 


A watch recently was submitted to the 
sureau of Standards for examination that 
has a special attachment for setting the 
second hand. This attachment is called a 
“min-sec.” sy pulling out the stem the 
second hand is stopped on the 60 second 
mark and keld there until the crown is 
pressed, This enables one to set the watch 
to the second with the time of a standard 
cleck. A patent covering the device has 
been applied for hy the inventor. 
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Silver and Gold Predominate 


AS a sequel to the display described under 

the heading—‘“‘Beyond Measurement”— 
is another window exhibit thought entitled 
and announced through a sign in_ these 
words: 


The Best of Everything Is Measured 
in Silver and Gold 


To illustrate these words with an effect 
that carries sales value, a number of articles 
can be included of the kind which are con- 
structed of silver and gold, such as for 
illustration, a silver flute, a silver cornet 
and a small silver saxophone. Along with 
these some of your own silver and gold 
articles can be included. An exhibit of a 
few of the silver and gold medical instru- 
ments can also be included to bring out 
through a window display the value of silver 
and gold in all things including jewelry.— 
[ 3. 


Why Not an Occasional Special Window? 


NEARLY all display windows are deco- 
l rated along general offers even though 
the layout is sometimes very special in its 
get-up. But why not once in a while a 
special window as to its purpose? You as 
the jeweler can offer the public, for ex- 
ample, through your windows five or six 
exclusive articles—articles of which you 
have only one of each in stock. By swo 
announcing them you will gain response 
from those seeking exclusive objects and as 
the articles are sold a small sign can be 
placed in front of them reading—“SOLD.” 
This too, is good sales effect for in all 
jewelry windows you see articles offered 
for sale but you do not see very much indi- 
cated that they have been sold. To carry 
that out as a regular feature would not be 
advisable, but in an occasional special way 
as described it can be considered.—C. T. H. 


Customers Turn to the Right 


DEPARTMENT store discovered after 

careful observation and analysis that 
the majority of customers when entering 
first turn to the right. This store capi- 
talizes in this knowledge by arranging bar- 
gain offerings and slow moving goods on 
counters to the right of the store to greet 
recple as they enter. This proved very 
successful sales strategy and the thought, 
heing one of general human habit, it can be 
remembered and capitalized on by the 
leweler in paying attention to the appear- 
ance, layout and offerings of all things on 
the right side of the store—C, T. H. 


Mah Jongg Suggestions 
THE “Mah Jongg” fad continues, and the 
wise jeweler will take advantage of 


the popularity of the game as long as it 
ats. Just yesterday, I saw a rather star- 





THE JEWELERS’ 


tling notice in the paper, “The Epidemic 
Seems to Be Getting Serious,” but further 
comments and a photo furnished the fact 
that Barclay H. Warburton, of Philadel- 
phia, gave Palm Beach something new to 
“Mah 
Jongg” houseboat, constructed on lines sug- 
Now his guests pung 
and chow in an inspiring Oriental atmos- 
Women’s magazines feature Chinese 
the 
“Mah Jongg” party, and all kinds of Chi- 
nese recipes are published for fitting refresh- 


talk about when he launched his 


gesting old China. 


phere. 


costumes and interior decorations for 


ments. 
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Million Dollar Fashion Show Brings 
Out Attractive Jewelry Display 





[LLUSTRATED is a most attractive dis- 

play exhibited at the Shriners’ Million 
Dollar Fashion Show held at Harrisburg, 
Pa., Feb. 25, by P. H. Caplan Co., of that 
city. The display represents about $300,000 
worth of diamonds, watches, jewelry, pearls, 
etc. During the exhibit one model displayed 
$100,000 worth of diamonds showing how 
jewelry should be properly worn. The 
model was preceded by two messenger girls 
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THREE HUNDRED THOUSAND DOLLARS IN PRECIOUS STONES SHOWN BY P. H. CAPLAN CO., 
HARRISBURG, PA., DURING RECENT FASHION SHOW 


Within your store, a special space might 
be reserved for the merchandise appropriate 
to “Mah Jongg.” The example of the Los 
Angeles department stores is a good one to 
follow. They have a small booth decorated 
with gay lanterns, rich Chinese tapestry and 
bold Chinese characters. The clerk at the 
booth is arrayed in brilliant Chinese cos- 
tume. I wouldn’t burn incense, though, as 
this is very sickening to many people, and 
sufficient Oriental atmosphere can be ob- 
tained without it. 


cee 
— 








Frederic R. Haywood is the successor to 
C. E. Haywood, Potsdam, N. Y. 





bearing large cards with the inscription: 
“$100,000 worth of diamonds on this model. 
Jewelry by P. H, Caplan Co.” Messengers 
also attended another model announcing a 
“$50,000 display.” 

The exhibit was much discussed through- 
out the entire city and proved an excellent 
vehicle of publicity both for the Caplan 
concern and the sale of fine jewelry through- 
out the section. 








It was announced recently that Glen Page 
has disposed of his jewelry store at Clinton, 
Wis., to Emil Finster. 
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Constructive Merchandising Ideas 





An Address Delivered by H. A. Thurlow, Director Sales and Advertising Division, Babson 
Institute, Before the Recent Convention of the Massachusetts Retail Jewelers’ Association 


























| gratia the greatest incentive that 
brings you gentlemen here, amid these 
beautiful surroundings, and into this atmos- 
phere of good fellowship, is the opportunity 
afforded for an interchange of ideas. Act- 
ing upon this presumption I have chosen for 
my subject “The Idea.” I believe many of 
the mistakes we make in the business of 
merchandising are made, not because we do 
not know any better, but more often because 
we do not do the things we know we should. 
Therefore, I shall remind you of certain 
basic truths rather than attempt to tell you 
something you do not know. I shall deal 
with my subject, as applied to your business, 
from a sales and advertising point of view. 
Speaking of points of view,—A fortune 
teller once said to a motorist,—“I warn 
you; a dark man is about to cross your 
path.” The motorist, who had a different 
point of view, replied—“Better warn the 
dark man.” 

One’s point of view makes a great dif- 
ference. Ideas, developed and applied to 
your business from a sales and advertising 
point of view, should contribute in a large 
measure to increased good will, growth and 
earning power of your establishment, 

Ideas are as diamonds in the rough. As 
diamonds are a medium for expression of 
the lapidary’s art, so ideas are the medium 
for expressing the art of selling. Emerson 
said, “One single idea may have greater 
weight than the labor of all the men, ani- 
mals and engines for a century.” If you 
will but visualize the arch of business, you 
will note that the keystone is sales. The 
supporting pillars of the arch are confidence 
and service. Without these factors business 
cannot exist. Ideas underlie all good sales 
and advertising effort. Ideas have been the 
nucleus of all great achievements since the 
beginning of time. The only thing better 
than an idea is an ideal, and he who hath 
both ideas and ideals shall achieve greatly, 
as did Columbus, Whitney, Cyrus W. Field, 
Watts, Alexander Graham Bell and Robert 
Fulton. 


Merchandising ideas are a product of the 
mind and are valueless unless used intelli- 
gently. Properly presented, ideas sway 
action. Your salesmen and your advertise- 
ments should be idea-makers for the cus- 
tomer. They should sell ideas, not things. 
We buy an article because of our idea of 
what it will contribute to our profit, or 
pleasure. Our idea of its value depends 
upon how vividly the salesman presents his 
own ideas. This is likewise true of the 
advertisement. Always remember that the 
trimary purpose of a selling talk is to un- 
cover a need. Also, it should convince the 
Prospect and secure favorable action, 

Planned advertising awakens interest and 
brings people to the store. Often it creates 
desire to buy unless the merchandise fails 
'0 please the prospect when it is seen. 

The retail salesman who knows his goods 


and human nature, and who possesses the 
ability to present an idea through the 
medium of a word picture can intensify the 
prespect’s interest and effect a sale. A good 
salesman can apply the personal power of 
persuasion, while the advertisement must 
rely on the written word alone. 

Retail store selling requires genuine 
ability. Be neither an order taker, nor a 
store fixture. The almost “Mechanical store 
fixture” is the person who merely sells the 
prospect what the prospect practically insists 
on buying. A real salesman is he who can 
express ideas—who can help the prospect 
buy—he is the man who is now in demand 
for aggressive retail merchandising. He is 
the man whose prospects soon become 
customers, 

To the merchant without the power of 
language, ideas are useless. They must be 
expressed in language that will convey the 
value and service of the merchandise, 

Your store and your goods are judged by 
the appearance of your advertisements. 
You must sell your ideas, and ideals, your 
personnel and business policy — through 
words — sales words. If you would convey 
the exact idea of your jewelry and precious 
stones, their value and service, the language 
must be correct. “What you say tells what 
you are.” Your sales talk is you. 

Language is the vehicle of thought and 
words are the garments with which to clothe 
ideas. To express sales ideas with clearness 
and force is a real task in retail selling. 
Great songs, like the “Battle Hymn of the 
Republic” have inspired armies. Advertis- 
ing slogans like “Eventually, why not now?” 


and “Ask the man who owns one,” help 
make millions in sales. ©Words—right 
words—can move one to action and even 


mould public opinion. Strive to paint word 
‘pictures. It is an art that you must culti- 
vate or else seek sales and advertising 
assistance from outside sources. It usually 
is inadvisable for a merchant to try to be 
the dynamo of his business and the shining 
bulb of publicity at the same time. 

In this country there are 2,036 daily news- 
papers and 547 Sunday newspapers. These 
mediums are vital factors in retail merchan- 
dising and national selling. More than 
$600,000,000 annually is invested in news- 
paper space. About $300,000,000 is appro- 
priated for direct mail campaigns, including 
house organs and sales letters, Trade papers 
and magazines afford the manufacturer an 
excellent opportunity for presenting sales 
messages. More than $15,000,000 is devoted 
to this purpose, 

The average retail jeweler spends from 
2 to 3 per cent. of his annual sales for 
advertising. He finds that advertising regu- 
larly, rather than spasmodically helps to 
increase turnover, and in turnover lies the 
secret of making profit. Statistics show 
that the annual rate of turnover in jewelry 
stores ranges from 1 to 2 times, and in 
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jewelry departments in the large stores, it 
ranges from 2.84 to 3.74 times. 


A sale is effected by transference of 
ideas. The instrument of transfer is the 
sales talk or advertising copy. Language 
is the tool of expression. Nothing but 
language and graphic pictures can express 
the sales idea. 

Back of a recent full-page diamond adver- 
tisement of Black, Starr & Frost, New 
York jewelers, is an idea quite as brilliant, 
perhaps, as the big blue diamond itself. 
This diamond, the largest in the world, 
weighs 127 carats and is absolutely perfect. 
The sale price, according to the advertise- 
ment, is $300,000. 

The idea was not to. sell this particular 
precious stone, but to forcefully impress the 
readers with the fact that in this store one 
could buy the finest diamonds, jewelry and 
silverware. No doubt its real and biggest 
purpose was to inspire confidence, and sell 
the store as a whole—its ideas—ideals—and 
the enviable reputation acquired after more 
than a century in business. Sell ideas and 
“things” will sell themselves, 

When you buy advertising space do not 


forget that it is the appearance of 
the advertisement and the sales copy 
that is of greatest importance. Space 


is space, and it costs just as much if it 
contains poor ideas as it does when it con- 
tains good ideas, 

Mere talk usually unsells. Failing to 
understand the principles and the art of 
selling, many “salesmen” talk themselves out 
of a sale. Ideas, well illustrated and clothed 
in words that are properly and forcefully 
conveyed by language, will uncover needs, 
desires and sales for jewelry, jelly, jams or 
grape juice. Any necessity, convenience, or 
luxury can be sold successfully if presented 
against a background of good ideas, clearly 
and convincingly expressed. 


These truths are gathered from along the 
highway of successful sales promotion, and 
should be remembered and applied by all 
enterprising jewelers. Let us adopt them 
now,—not pretty soon—for intentions get 
us nowhere. It is action that counts. Sell 
ideas and “things” will sell themselves. 





A Noble Character 





I FIND this printed under the title “A 

3usiness Man’s Ideal.” It is from an 
address by David R. Forgan, president, Na- 
tional City Bank, Chicago. 

“To have endured early hardships with 
fortitude, and overcome difficulties by perse- 
verance; to have founded or developed a 
large business, useful in itself, and given 
employment to many; to have achieved for- 
tune, independence, position and influence; 
to have established a character above re- 
proach; to have accumulated esteem, the 
confidence and the friendship of his fellows; 
to have given largely of money to charity, 
and of time to citizenship; and to have 
gained all this of the world, without losing 
the soul by avarice, or by starving the 
heart into hardness—I say, he who has so 
lived has nobly lived, and he should find 
peace with honor when the shadows begin 
to lengthen and the evening of life draws 
on.” 
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TWO watch sales instead of one! 


Suppose you could sell your customers two 
watches instead of one. Wouldn’t your 
books show a healthy increase of profits? 


Many jewelers are already enjoying this 
plus business. They have already proved 
that many people will own two watches if 
given good reasons for so doing. Thus these 
jewelers are tactfully pointing out to their 
customers why they should own two 
watches instead of one. 


Here is the gist of their story: 


Most people have special clothes for 
various occasions such as business, 
sports, social affairs, etc. 

A watch today is just as much an ac- 
cessory of dress as it is a timekeeper. 
Well dressed women appreciate this 
fact by wearing strap watches for 
shopping, business or sport, and dress 
wristlets for social functions. 


Men likewise wear the sturdy strap 
watch for business or sport, and an 
appropriate pocket watch for social 
affairs. 


Try the same ideas on your next watch 
customer. Explain how Mr. Brown, a promi- 
nent man in your community, bought a 
strap watch for sport wear in order to keep 
his fine pocket watch for dress. Or how 
Mrs. French, a social leader wears a strap 
watch for street and sport wear and uses 
her diamond wristlet for social functions. 


Back up your salesmanship by running 
advertisements on the subject in the local 
papers. We will send you a brand new adver- 
tisement specially prepared for this purpose. 


If you want to increase your watch busi- 
ness use the plan already proved by many 
successful jewelers—make two watch sales 
instead of one! 


THE WADSWORTH WATCH CASE CO. 
“Makers of Watch Cases Exclusively” 
DAYTON, KENTUCKY 


OFFICES 


Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 


Note: Illustrate your advertisements with watches. Electrotypes of watches shown above will be sent free to any jeweler. 
Order by number. Write also for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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Autuor’s Note.—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 


ten at the request of the technical editor for the | 


purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.; that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of April 2) 


Question.—Referring to the needle gage 
which has been described, what measure- 
ments is this gage most suitable for? 

ANSWER.—The gage is used principally 
for measuring balance, pallet and escape 
hole jewels, or any sizes within the range 
of the needle. All balance hole jewels, from 
the smallest sizes that are used in wrist 
watches to the largest sizes used in 18 size 
movements will be within the range of the 
needle in this gage. Many of the pallet and 
escape hole jewels will also be within this 
range, especially in the medium sizes of 
movements, 

Qvestion.—Assuming that we wish to be 
completely caquipped to measure all sizes of 
hole jewels, including fourth, third and 
center holes, how many gages would be 
required for this purpose? 

ANSWER.—With a set of five needle gages, 
which would include the balance jewel hole 
gage previously described, we may be 
equipped to measure all hole jewels in a 
full jeweled movement. In the gages for 


the larger sizes, the scale may be extended 
to take in the full 20 divisions, instead of 
15 divisions as in the balance hole gage. 
This may be done without altering the 
original dimensions of the gage. Then, No. 
2 gage would be marked for sizes .20 to .40 
mm., No. 3 would take .40 to .60 mm., No. 
4 would take .60 to 80 mm., and No. 5 
would take .80 to 100 mm. Very few hole 
jewels, especially in the popular sizes car- 
ried at present, will run larger than the 
above hole sizes 

The needle for gage in the above numbers 
will be much easier to make, in fact the 
needle and spindle may be made ‘in one 
piece, simply by using steel rod of the re- 
quired diameter and grinding the end of the 
rod to the proper taper. The bulk: of the 
metal may be quickly removed with a fine 
file, if the rod is supported on a table rest, 
provided with a groove and placed close 
against the rod. In this manner, with the 
lathe running at high speed the metal may 
be quickly removed and also quite close to 
the required size. Then the final lapping 
to smoothness and exact size may be done 
between the oilstone slips, as previously 
described. 

With the above needle gages at hand, any 
jewel hole may be accurately fitted to a 
pivot, allowing the proper amount for side- 
shake and eliminating all guesswork in 
sizes, 

Question.—What is the proper allowance 
for sideshake and endshake in the various 
jewel holes in fine watches? 

ANSWER.—The proper allowances are as 
shown in the following table: Center 
wheel endshake .03 mm. to .05 mm. Side- 
shake .015 mm. to 02 mm. Third wheel 
endshake .03 mm. to .05 mm. Sideshake 
015 mm, to .02 mm. Fourth wheel end- 
shake .03 mm, to .05 mm. Sideshake .015 
mm. to .02 mm. Escape wheel endshake .02 
mm, to .03 mm. Sideshake .0075 mm, to 
0125 mm. Pallet arbor endshake .02 mm. 
to .03 mm. Sideshake .0075 mm. to .0125 
mm. Balance staff endshake 02 mm, to .03 


Sideshake .0075 mm. to .0125 mm. 

The smaller allowances will apply to 
small and thin watches and the larger 
allowances to larger and thicker watches. 
These allowances are the result of many 
years factory experience and we are in- 
debted to Walter J. Kleinlein, author of 
“Rules and Practice for Adjusting Watches,” 
for the above figures. 

Question.—How shall we proceed to fit 
jewels, to obtain the proper sideshakes as 
given in the above table? 

ANSWER.—In order to measure the 
diameters of the pivots accurately, we shall 
require a metric micrometer caliper. We 
are aware that various jaw gages are used 
for this purpose. Many of the jaw gages 
are very gcod and they are possibly more 
convenient to use. However, a micrometer 
caliper is always more accurate; in fact, a 
well made micrometer caliper, that is in 
good condition and properly adjusted is the 
most accurate measuring tool that is made. 
If carefully handled, we may easily gage a 
fine pivot with such a tool. 

We will assume that a balance pivot is 
measured with the micrometer caliper and 
is indicated as .11 mm., in diameter. As- 
suming that such a staff is from a thin 
model, 12 size movement, then we may use 
the smallest allowance as given in the table 
for sideshake, which is .0075 mm. This 
would cal] for a jewel hole of .1175 mm. 
As the scale divisions on our needle gage 
are 1 mm, apart, it will be quite easy to 
observe quarters, such as .0025 mm., .0050 
mm., or .0075 mm., and we may readily 
gage a jewel that will be of the proper 
diameter, 

If we wish to select a jewel hole for a 
16 size or 18 size old model movement; 
assuming that the balance pivot measures 
14 mm., then we would use the larger 
allowance as given in the table, which is 
0125 mm. This would call for a jewel hole 
1525 mm., in diameter, 

Referring to the table, it will be observed 
that the allowances for endshake and side- 


mm. 








THE JEWELERS’ CIRCULAR May 7, 1924. 














& 
Se” 
VT F IT 


THE CASE 














The illustrations above show a few of the dif- 
ferent shapes and sizes of V. T. F. Lentilles, 
intended for fancy cases. 


Your jobber will send you upon request a chart 
illustrating those fitting most of the fancy. 
shaped cases on the market. 


Write for it! 


Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


NEW YORK, U.S. A. 








May 7, 1924. 


shake are the same for the balance staff, 
pallet arbor and escape wheel pivots, It 
is essential that these allowances be closely 
determined, especially in the case of fine 
watches, as accurate matching of the escape- 
ment is impossible with wide allowances for 
sideshake and endshake. And for the 
student who wishes to study position ad- 
justing, it is very important that the escape- 
ment be matched accurately. 

sy making accurate measurements with 
the gages in the selection of jewels to fit 
the various pivots, the student will eventually 
icquire the ability to quickly distinguish 
between correct and incorrect allowances. 

In most of the fine watches, the accurate 
fitting of jewels and pivots is carefully fol- 
lowed. This does not always happen with 
the cheaper grades and we often find very 
careless fitting as to jewels and pivots. In 
repairiag such grades, it is often worth the 
extra effort to close all holes with the stak- 
ing tool and the proper punch and stump. 
The stump must always be selected to 
match the work; if the metal directly around 
the pivot is recessed, which is often the 
case, then we must select a stump that will 
fit inside the recess as closely as possible. 
In regard to the punch, we must select a 
round nose punch that will fit the oil cup 
as closely as possible. If the proper stump 
and punch is used on such jobs, there will 
be very little, if any alteration in the end- 
shake. The hole should be closed sufficiently, 
so that the pivot will not enter, then we 
may use a pivot broach and open the hole 
to a good fit. Invariably, in opening a 
pivot hole, we insert the broach from the 
outside of the plate. 

In closing pivot holes in watches which 
have seen considerable service, we often 
observe that the hole is worn to one side, 
especially in the lower fourth pivot hole. 
In such cases it is best to use a small prick 
punch and force the metal toward the true 
hole center, as a preliminary operation, then 
proceed with the regular hole closing. 
When properly done, there will be very 
little evidence of the prick punch mark left 
in the finished job and the wheel will be 
restored very closely to its original, upright 
position, 

When all of the pivot holes in watches 
of this class have been closed, we may gage 
the pivots, then broach out the holes to the 
proper allowances as shown in the table. 
While we cannot always afford to spend too 
much time on the cheaper grades, it will 
be found that careful attention to the fitting 
of pivots and holes will usually pay good 
dividends in the better timekeeping qualities 
of the watch. 

(To be continued) 








When I first started to learn to drive an 
automobile, I wished for two days that the 
automobile had never been invented. I was 
nervous, and upset, and angry. How sensi- 
ble and dignified plain walking seemed! 

But by the end of the week I was so much 
at home in the car that I had to break the 
speed law to get a thrill. 

Most of us seem to approach new things 
that way. People will often look forward 
for months in happy anticipation to a trip 
abroad, and when the sailing date arrives 
they would throw their tickets into the sea 
if they could back out gracefully.—Ex. 
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(3) That in American-made watches, for 
which parts can be bought, previous re- 
pairers have frequently made alterations to 
the watch, so that standard parts will not 
fit and parts must be altered to fit, or made 
outright. 

(4) That some watch factories come very 
near to exact duplication of parts, but none 
of them entirely so, and some of them very 
far from uniformity, so that alterations of 
material are frequently necessary. 

(5) That to alter a piece of ready-made 
material even slightly, to make it fit ac- 
curately, requires exactly the same skill as 
to make the piece outright. 

(6) That the present vogue of extremely 
small, and thin, watches, has made _ thor- 
oughly developed mechanical skill more nec- 
essary than ever before, to be successful in 
repairing watches. 

It is easy enough to see why some jewel- 
ers do not realize what degree of ability is 
necessary in order to be a successful watch- 
maker nowadays. Take an actual instance 
I know of. The jeweler is in a small town, 
in a petroleum district; started in business 
many years ago and grew up with the town; 
is a good salesman, personally well liked in 
his community; made a good part of his 
fortune, which is considerable, in local oil 
investments. ‘Now this jeweler learned what 
he knows about watches nearly 50 years 
ago, while store-boy for a jeweler. He 
learned to clean watches and to put parts in 
when he could buy parts that would “go in.” 
Technically speaking, he knows practically 
nothing about watches—yet because he is a 
prominent man-in his community he feels 
that he should be considered an authority on 
horology. 

Imagine a youth of this jeweler’s com- 
munity asking his advice about learning 
watchmaking! Of course, the jeweler wil! 
say in effect, “Don’t let the school waste 
your time teaching you to make parts; I 
never did that, and look at me!” The youth 
naturally thinks that this leading jeweler 
knows what’s what, and of course becomes 
a ripe prospect for a type of school which 
is fortunately growing less and less popular 
—the school of deceptive, “short-cut” prom- 
ises. 

When the clearer-sighted members of the 
watch trade saw that the thing still called 
“apprenticeship” in jewelry stores was a 
flat failure in providing competent watch- 
makers, the era of horological schools was 
born in America. Many schools were start- 
ed and many fell by the wayside, but now 
after about 40 years there are horological 
schools pretty well distributed over’ the 
country, and they are now the only impor- 
tant source from which the American trade 
can draw a supply of competent watch- 
makers. 


What have the schools done for the trade? 

They can point to the fact that they car- 
ried on their work for years, not only with- 
out help from the trade but rather against 
its opposition. The schools saw that they 
must first prove their usefulness and over- 
come natural skepticism before they could 
expect credit or encouragement. But now 
that the most important men in the trade 
recognize the value of good schools, it is 
perhaps not out of place to remind jewelers 
that they are in a sense under obligation to 
the schools for making the uphill fight to 
reach the point where they are today. Now 
the jewelers must depend upon the schools 
for their main supply of watchmakers. 

So much for the answer to the question, 
“What are the schools doing for the trade?” 

The answer to the other question: “What 
is the trade doing for the schools?” is hap- 
pily different now from what it would have 
been only a few years ago. 


I°vidence that the trade has accepted the 
horological school as the only solution of 
the watchmaker problem is given in such 
splendid instances as the establishment of 
the Elgin Watchmakers’ ‘College by the 
Elgin National Watch Co., and of the New 
Kngland Jewelers Institute by the retail 
jewelers’ association of a group of States, 
and of the enthusiastic support by retail and 
wholesale jewelers, manufacturers and im- 
porters, in every part of the United States, 
of the Horological Institute of America. 

So we may assume that the trade is in 
the attitude of desiring to aid the schools in 
all practicable ways; and this brings us to 
the proper place to consider what sort of 
help the various schools feel that they need. 
Upon the expression of your ideas, placed 
on record as a result of this conference, de- 
pends whatever of practical usefulness may 
be the result of our meeting. 


The various schools represented here, sur- 
rounded by different conditions, no doubt 
experience very different needs. So that on 
the principle of local option, and generally 
speaking, in each district or territory in 
which is a school is located the school and 
the community it serve should determine 
mutually the policy advisable with respect 
to that particular school. And in any terri- 
tory in which no school now exists and in 
which the trade conceives a desire for one, 
those interested can take action through 
their local trade associations to raise funds 
and provide for their administration. 

A school whose building and equipment 
was provided prior to the present era of 
exorbitant costs would not need and could 
not expect from those interested anything 
like the amount of financial aid which would 
be needed by a more recent project. 

In a district in which there may be a 
long established school which is not asking 
financial aid of the trade, there is still a 
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way for the philanthropist to help the cause 
of education in horology, not by donations to 
the school but by financial aid to individual 
students. 

Every school has cases of very worthy 
students who, before completion of their 
courses, suffer disappointments; perhaps the 
father has financial reverses and cannot con- 
tinue to provide for the student’s expenses. 
What an excellent purpose would be served 
if this young man could borrow money 
enough to complete his course, from funds 
provided for such purpose, instead of being 
lost to the trade as a workman, or even 
worse, going out to add one to the ranks 
of the incompetent and unsuccessful? For 
let us never stray out of hearing of the very 
keynote of this discussion, which is that 
what the country needs is more good work- 
men, not more half-trained botchers. Re- 
member that every botch workman can spoil 
enough watches in his lifetime to cancel the 
efforts of more than one good watchmaker 
in the opposite direction, 

There exists a danger that jewelers in 
their new-born enthusiasm for horological 
schools may make the mistake of promoting 
quantity of watchmakers instead of quality. 

There are successful jewelers who have 
been fortunate in business, rather than com- 
petent as horologists ; such men are naturally 
influential in organizations, but in any com- 
mittee of jewelers considering organizing a 
horological school this non-technical man 
had better be left out of the part of the 
task which has to do with formulating tech- 
nical requirements. However successful he 
may be as a merchant, the non-technical 
jeweler cannot well plan details of technical 
training; besides which he can be given an 
important job at which the technical men 
on the committee might not shine—let him 
go out and raise the money! 

The question of just what the horological 
school should teach is one on which, to be 
sure, opinions may very honestly differ. 

The non-technical jeweler at one end may 
even say that the horological student should 
not be required to learn to make watch parts. 

At the other extreme would be the me- 
chanical genius, the watchmaker who can 
do calculation, designing, or do marvels of 
complicated work, or even make a watch 
outright for the pleasure of doing the work. 
This man might say “My ability should be 
the standard for your school’s course.” 

Of course, either of these extremes is 
wrong. The foolishness of the first men- 
tioned requires no argument; it doesn’t de- 
serve a word. The other idea has the high 
merit of ideality, but the disadvantage of 
impracticability. If your school could be 
organized to provide free instruction to its 
students for terms varying from three to 
five years, you might find some who could 
afford to support themselves for that length 
of time, but perhaps very few, because too 
long a time would be required before at- 
faining a wage-earning status. 

So it is seen that what is advisable in re- 
(uirements for the courses of American 
horological schools lies somewhere between 
the extremes stated. 

_ Formerly there might have been difficulty 
m exactly defining the content of a course 
that would meet the average needs of the 

\merican watch trade. But now there is 
at our disposal a wonderful advantage. 
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The Horological Institute of America has 
brought together the schools and the trade 
so that standards of ability for watchmakers 
have been amply discussed and agreed upon, 
and may be referred to, in the form of the 
grades under which watchmakers may secure 
certificates of ability after examinations con- 
ducted by the Institute. Schools may base 
their courses upon these certification stand- 
ards with full confidence that graduates of 
such courses will have highly marketable 
ability. 

It is of course to be expected that the 
future shall see a gradual rise in the ability 
standards of all grades of watchmakers. 
That would be the natural outcome of the 
influence of the Horological Institute of 
America. Any future changes in the grades 
for certification by the Institute, should they 
occur, will be simply the record of the re- 
sults of its influence. The Institute cannot 
suddenly and forcibly create a new state of 
affairs. The conditions which it aims to 
improve have been long in existence, and we 
must grant it a reasonable length of time to 
accomplish its task. The Institute must ed- 
ucate and lead patiently toward the improve- 
ments it was created to bring about. For 
its aims it asks and should receive the hearti- 
est support. It embodies the brightest hopes 
for the future of the horological fraternity 
of America. 


If anyone five years ago had predicted that 
today and tomorrow great meetings would 
be held in Chicago, attended by men repre- 
senting every phase of horological trade, in- 
dustry and education; that horological 
schools from all over the United States 
would meet here and exchange ideas, he 
would have been looked upon about as 
Christopher Columbus was regarded prior 
to the year 1492. 

To those who know how uncooperative 
most of the horological schools were in the 
past, the recent progress in the opposite di- 
rection seems marvelous; the credit for this 
is due the Horological Institute of America, 
the great magnet which draws together for 
mutual helpfulness the schools and_ those 
they serve. 

The other day I heard of an organization 
which is an example of the advantages of 
cordial co-operation as opposed to the old 
idea of belligerent competition. 

In my city, one of the industries is en- 
gaged in manufacturing malleable iron cast- 
ings. The owner of this business told me 
that one day several of the largest concerns 
in the country, engaged in making the same 
product, sent invitations to every similar 
concern to meet them and form an associa- 
tion. The big firms have testing laboratories 
and other costly equipment which their 
smaller competitors, of course, could not af- 
ford to maintain. The invitation proposed 
that these facilities should be placed at the 
disposal of the smaller competitors in order 
to improve the quality of their product. This 
proposition astounded those invited; most of 
them were suspicious of some deep game 
to be played against them. A few, however, 
took a chance and joined the association; 
the rest watched results, then started joining 
one after the other. Now they are all in. 

The idea back of the association is simply 
this: The little plants, working unscien- 
tifically, frequently turned out goods of bad 
quality, which hurt the reputation of mal- 
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leable iron castings as a whole. The great 
vision was that a mutual organization to 
improve and standardize quality of product 
would help every one in that business, and 
the soundness of the idea has been fully 
demonstrated by the results brought about 
by the association. The association has 
made business more profitable and more 
pleasurable for all of its members. 

One of the things which the Horological 
Institute aims to do is to standardize and 
improve the ability of watchmakers. In- 
competent watchmakers hurt the prestige and 
reputation of watchmakers in general. They 
spoil good watches; the watches won’t keep 
time, so the owners don’t want to buy more 
good watches. This affects detrimentally 
the business of retailers, jobbers, manufac- 
turers and importers. Every legitimate in- 
terest will benefit by raising the average 
ability of watchmakers. If the trade as a 
whole gives the great collective customer, 
the public, better service, better value for 
its money, that is in harmony with recent 


developments in higher business ethics, and. 


will be not only materially profitable but 
will yield some of those higher satisfactions 
which are above the power of money to 
purchase. 

Whatever each school’s own idea is of the 
kind of help it needs, there is one thing 
that I am sure they all alike desire, and that 
is the fullest possible acquaintanceship with 
those who make up all sections of that com- 
plex body called “the trade.” 

Something in that direction may be done 
by sending for and reading a school’s cata- 
logue; but better yet, is to visit the school 
and talk with faculty and students. Such 
personal touch between school and trade 
cannot help but be mutually helpful. 

3efore closing, I wish to express my ad- 
miration for the splendid spirit in which our 
Chicago fellow-members took up the matter 
of holding this series of meetings, and to 
add my personal appreciation of the ar- 
rangements made for the welfare and happi- 
ness of the visitors. 

The last thing to be said, is to remind you 
all that next month will be held the annual 
business meeting of the Horological Institute 
of America, in Washington, D. C., and that 
whatever recommendations are made by this 
conference can be presented to the annual 
meeting of the Institute for its action. Of 
course, I do not expect to find in Chicago 
that tendency to say nothing in the open 
meeting, but a great deal in corners after- 
wards, that is characteristic of meetings held 
in most other cities!—so let us now have 
a good, free-for-all talk; let everyone speak 
out now about anything that may be on his 
mind concerning horological schools and the 
trade. 

[THE END] 


The Plain Truth 


OW difficult it is for some men to find 
the right jobs! And how difficult it is 
for some employers to find the right men! 








The average man thinks that he is above 
the average. 

Our greatest glory is not in never falling, 
but in rising every time we fall_—Confucius, 
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Question No, 3953— Watch Sizes.—Can 
you please tell me what gauge the watch 
manufacturers use in measuring the size of 
waich movements and what plate they 
measure? F, D, R. 

ANnsSWER.—There are two systems in 
general use in indicating the size of a watch 
movement. Referring to American watches ; 
Mr. Aaron L, Dennison is said to be the 
originator of the system for sizing Ameri- 
can watch and he first applied it to watch 
made by The American Horologe Company 
about 1851. With this system, one inch is 
taken as a working basis; the inch is divided 
into 30th’s and to this is added 5/30. for 
drop. Therefore; one inch and 5/30 indi- 
cates that the watch is O size, or, one inch 
and 5/30 and 12/30 indicates that the watch 
is 12 size. Each additional 30th above 
35/30 indicates one size. With watches 
smaller than O size, we would use a 1 size 
watch as the starting point. If we subtract 
5/30 from the 1 size (which is 36/30) we 
have 31/30, which is the size of a 5/0 size 
watch, or, if we subtract 10/30 from 36/30, 
we have 26/30, which is the size of a 10/0 
size watch. 

Referring to Swiss and French watches, 
they are usually sized in Lignes, which is 
a French unit of measurement. One ligne 
equals 0888 of an English inch; then a 10 
ligne watch would be 10 x .0888, which is 
888 which is very near to the measurement 
of our American 10/0 size watch. There 
are exceptions to this rule of sizing Swiss 
and Irench watches, however, as many of 
these watches which are imported to the 
United States are sized in 30th to facilitate 
casing in American cases, 

In the sizing of watches, it is the lower 
plate that is always considered. 


Question No, 3954.—Use of Ether in 
Cleaning Watches.—Will you kindly ad- 
use me if ether is injurious if used to dry 
@ watch im cleaning. We cannot purchase 
grain alcohol. RS. C. 

Answer.—-Ether will not injure a watch 
movement in any manner, but we are of the 
opinion that you will find it dries too quickly 
to he of any real service. The writer uses 
clean hot water for rinsing after the watch 
Parts are washed with soap and water, then 
dried m hot sawdust. The time required to 
handle the work jn this manner is very little 
longer than if we would use grain alcohol. 

Question No, 3955.—Soldering Garnet 

'Ngs.—IVe have had several old rings to 
‘older, lately, that were set with very old 
garnets. After they were soldered, we 
ound that the stones were cracked. We 
were of the opinion that a stone of the 
hardness of a garnet would stand consider- 
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able heat. In fact, we tested some old 
stoncs that were broken and they seemed to 
stand the heat. We would be very glad to 
know where the trouble lies, as we wish to 
atoid this in the future. W. J. G. R. 


ANSWER.—Certain stones will stand the 
heat of hard soldering, while others will not. 
The hardness of a stone is no criterion as 
certain very hard stones will crack when 
a low heat is applied to them. We cannot 
furnish a complete list of stones in either 
class, but we may mention a few of the 
stones which the jeweler is required to work 
on. Diamonds and practically all of the 
synthetic stones may stand sufficient heat 
for hard soldering, providing they are 
properly protected with boracic acid, then 
allowed to thoroughly cool before placing 
the article in the pickle. While the above 
stones will usually come through the fire 
safely, it is invariably safest to remove 
valuable stones from their settings, especially 
in the case of diamonds, as a slight flaw will 
often cause a stone to crack or else make 
the flaw more apparent. 

Among the stones that will not stand the 
heat of hard soldering, we may mention; 
garnets, amethysts, topaz, opal, turquoise, 
sardonyx, agate, etc. In making a test of 
the above stones, we subjected a lot of 
garnets to a heat sufficient for hard solder- 
ing. About 35 per cent. of the garnets 
cracked. Obviously, with such loss, we can- 
not recommend heating garnets. With the 
other stones in this class, practically all of 
them cracked when heat was applied. 


Question No, 3956.—Benzol for Clean- 
ing.—Please advise us if you can recommend 
bensol for cleaning watches. F. Bros: 

ANSWER.— Most assuredly, we can recom- 
mend benzol for cleaning watches, providing 
you follow the same methods for cleaning 
as you should when using benzine or gaso- 
line. Scrub the plates and all parts with a 
brush dipped in benzol, then rinse in benzol 
and dry in sawdust. Then dip in the cyanide 
solution, if necessary to remove tarnish, 
wash thoroughly with soap and water to 
remove all traces of cyanide, rinse in cold 
water, then in hot water and finally dry 
in hot sawdust. 

In cleaning watches with benzine or 
gasoline, a light, whitish film is left on the 
work and which must be removed by wash- 
ing with soap and water rinsing and drying 
as usual. In cleaning with benzol, we also 
have a slight film left on the work and 
while it is of a different substance than we 
find as a residue from the benzine or gaso- 
line, we must give the watch parts a further 
treatment with soap and water, if we wish 
to impart a snappy appearance to the work, 
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Question No. 3957,—Free Cyanide.— 
In looking over various books and _ trade 
magazines, I have often noted reference to 
“free cyanide” in plating formulae, but 
could never understand the exact meaning 
of this. Can you tell me what free cyanide 
means and how this condition of the plating 
solution is to be obtained? G, K. L. 

ANSWER.—The term ‘free cyanide” means 
excess cyanide in addition to the theoretical 
amount required to hold a given salt in 
solution. In any plating solution, a certain 
amount of cyanide is required to dissolve 
a given quantity of any metallic salt and 
hold it in solution. The theoretical amounts 
oi each may be figured exactly by means of 
chemical arithmetic. Then, a pre-determined 
amount of cyanide is added to the solution 
and this excess amount is termed “free 
cyanide.” All cyanide plating solutions 
should contain a certain amount of free 
cyanide, which, when the solution is not in 
use will cause the anodes to remain in 
suitable condition for efficient plating by 
dissolving the oxides formed on the anodes 
during the plating process. If free cyanide 
is not present in sufficient quantities to at- 
tain this condition, then. the oxides will re- 
main on the anodes, thereby obstructing the 
plating operations and eventually preventing 
any deposit whatever, until the anodes are 
removed from the solution and cleaned, 

Question No. 3958.—Removing Friction 
Hairspring Studs.—Certain types of cheap 
Swiss watches are fitted with hairspring 
studs which are forced into a hole in the 
balance cock. Several times I have broken 
pivots off when removing such studs. Can 
you advise me of a good, safe method J 
can use to avoid such breakage? P. H. 

ANSWER.—In removing hairspring studs 
from balance cocks of watches of this de- 
scription, we have often observed workmen 
using a knife to pry the stud loose. If the 
stud comes loose more easily than was ex- 
pected, the knife blade usually slips across 
the cock and breaks or bends a pivot, or 
damages the hairspring. Tweezers and 
pliers have been designed for this purpose, 
but they are not always suitable. The best 
method we know of is simply to punch the 
stud loose. The punch may be made similar 
to a jewel pusher, with the plug just long 
enough to reach through the stud hole and 
also slightly smaller in diameter than the 
stud. Two or three sizes will do. 

In using this method, we simply rest the 
balance cock on any convenient square- 
edged block of metal about an inch high, 
which will allow the balance to hang down 
from the cock and be partially supported on 
the bench. Then the stud may be easily 
and safely pressed out with the small punch. 
The end of the stud arm being supported on 
the edge of the block, it is a very easy 
matter to hold the cock level under any 
amount of pressure required for pushing 
out the stud, eliminating the slightest risk 
of injury to any part. 








“Bailey’s, Jewelers,” is the new firm name 


of the jewelry store which has heretofore 
operated under the name of the Bailey- 
Sanders Co., Dallas, Tex., according to an 
announcement. Mr. .Bailey also authorized 
the statement that the stock in the company 
held by R. B. Sanders has been purchased 
by himself and his son, Arnold Bailey, 
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“EZYFIT ” Fancy Shaped Crystal Blanks 
Fancy shaped watch crystals can be fitted on your premises by using our blanks. 
Tear This Out and Send Your Order Through Jobber 


Use K. K. “EZYFIT”’ Exclusively and Save Your Money 
KK 


KONISHI KOTAKUDO COMPANY, Inc. 


116 Nassau Street, New York City, N. Y. 
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Etching of Brass by Electrolytic 
Method 








Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















7 one of your recipes for etching brass, 
you mention perchlorate of iron as the 
etching fluid. What are the proportions 
used ? 

“You also say to use bicarbonated albu- 
men as the resist. Where can this be ob- 
tained? We have tried several places but 
they say they do not handle it. How can 
we make this? Is this developed the same 
as a photo film or does it take a special 
developer? We wish to experiment with 
this combination.” 

Thus writes a reader. There are several 
methods followed in etching brass. Per- 
chloride of iron, nitric acid, or potassium 
chlorate and hydrochloric acid may be used. 
there are objections to each of these etching 
fluids. Perchloride of iron is excellent and 
may be used with various resists, but the 
action is very slow, the solution must be 
agitated continually and it requires too much 
attention to obtain good results. Nitric acia 
is more rapid in action, but the evolution 
of hydrogen gas which is given off during 
action is liable to lift the resist. The fumes 
of nitric oxide are also obnoxious and the 
work must be done under a hood. The 
potassium chlorate and hydrochloric acid is 
good and fairly rapid in action, but the 
fumes are even more obnoxious than the 
nitric acid method, 

The electrolytic method of etching is the 
most suitable one to use, as the process is 
very simple, it requires very little attention 
and the solution that is used is so dilute 
that it does not attack the resist. 

The solution may be prepared as follows: 
WEIRD Gi gtiecindss ween s 36 quarts 
Sulphuric acid, C. P.... 4 quarts 
Nitric. acid. G. Picisics sis 1 quart 

Pour the sulphuric acid slowly into the 
water and with constant stirring. Never 
pour water into the acid. As this solution, 
so far, is the regular pickle, which is used 
by jewelers, you are no doubt familiar with 
mixing same. After mixing the water and 
sulphuric acid, the solution will be quite hot 
and it should be allowed to cool before we 
add the nitric acid. An ordinary stone jar 
is a suitable container for the solution. 

If this solution is too large, any quantity 
may be made up by simply using the same 
proportions. However, a large solution will 
usually give more uniform results in etching. 

To prepare the brass for etching, it must 
be thoroughly and chemically cleaned as for 
plating. Black asphaltum varnish thinned 
with benzol may be suitably used as the 
resist, painting over all portions that do not 
require etching. When the resist is dry, 
the work is ready for the etching operation. 
In this case, the brass is used as the anode 
and a piece of sheet copper for the cathode. 
The anode and cathode surface should be 
approximately the same to obtain the best 
results. The connections are made the 
same as for electroplating. 


The current density is a matter of prime 
importance and a voltmeter and rheostat and 
ammeter are essential in order to obtain the 
best results. The current should be regu- 
lated to use not over one volt and at this 
voltage, the current density will be about 
one ampere per square inch of anode 
surface, 

After the plate has been immersed in the 
etching solution and the current started, it 
should be watched for a few moments to 
observe the action of the etching. If the 
plate is cleaned properly, the etching will 
proceed uniformly over the entire surface 
that is exposed. If the plate is not properly 
cleaned, the action will be uneven and good 
results will be impossible. Also, too strong 
a current will produce a rough surface, so 
the current must be regulated as above 
described, 

In action, if the solution heats up to any 
extent, means must be provided for cooling, 
as a hot solution will cause the resist to 
come off. 

When the etching has proceeded for a 
short time, a slight film may be observed on 
the etched surface. This gradually becomes 
thicker as the etching proceeds and finally 
begins to break away in spots, exposing the 
clean brass underneath. A small amount 
of Jead in the brass usually causes this film, 
and when the film begins to break away, the 
work should be removed from the solution 
and rinsed off in cold water under the 
faucet. If it does not readily wash off, a 
clean camel’s hair brush may be_ used, 
brushing it lightly while wet. This will 
usually remove the film, but will not attack 
the resist. However, it is well to examine 
the resist from time to time and if the 
action of the current has removed any of 
the resist, it may be touched up as required. 

The length of time required for etching, 
depends upon the depth desired, a light 
etching may be obtained in half an hour, 
but deep etching may require several hours. 
This may be judged by examining the work 
from time to time. 

If all details of this method are properly 
followed, the etched portions should have a 
fine, matt effect. 

If a black background is desired, there 
are two methods which may be used. Both 
are used before the resist is removed. The 
first method and the best is to plate the 
work in a black nickel solution, and to do 
this, it suffices to rinse the work well after 
removing it from the etching solution, then 
place it in the black nickel solution and 
plate until a good color is obtained, 

The second method is to deposit copper 
on the work, after etching and before the 
resist is removed, then oxidizing in a cold 
liver of sulphur solution. 

After the black background is obtained 
with either method, then the resist may be 
removed, the work cleaned and the “high 
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lights” jinished as desired, and the work 
lacquered to preserve the finish. 





Cement 





A MARBLE cement which dries almost 

instantaneously, qualifying for all sorts 
of repairing and only presenting the dis- 
advantage of having to be freshly prepared 
each time, notwithstanding any subsequent 
heating, may be made as follows, according 
to the article which appeared in Nouvelles 
Scientifiques: In a metal vessel or iron 
spoon melt five parts of resin (or preferably 
mastic) and one part beeswax. This mix- 
ture must be applied rapidly, it being of 
advantage to slightly heat the surface to be 
united, which naturally has to be previously 
cleaned. This cement is best adapted for 
articles of procelain, marble, etc., which 
are not exposed to any heat subsequently. 
(2) Flour of sulphur, 1 part; hydrochlorate 
of ammonia, 2 parts iron filings, 16 parts. 
This substance must be reduced to a powder 
and securely preserved in closely stoppered 
vessels. When the cement is to be employed, 
take 20 parts of very fine iron filings and 
one part of the above powder; mix together 
with enough water to form a manageable 
paste. This paste solidifies in 20 days and 
becomes as hard as iron. 

A recipe for another cement useful for 
joining small pieces of marble or alabaster 
is as follows: Add one-half pint of vine- 
gar to one-half pint skimmed milk: mix the 
curd with the white of five eggs, well beaten, 
and sufficient powdered quicklime sifted in, 
with constant stirring, so as to form a paste. 
It resists water and a moderate degree of 
heat. (3) Cement, 10 grammes; slaked 
lime five grammes; powdered white lead, five 
grammes; pulverized chalk, one gramme; 
silicate of soda, 25 grammés, and enough 
water to make a homogeneous paste. Use 
this composition at once, for it hardens very 
rapidly. 





24-K Gold Solution 





O prepare a 24-K gold solution, purchase 
pure sodium gold cyanide 24-K. This 
new gold salt is a double cyanide of gold 
containing approximately 46% fine 24-K' 


gold. A solution can be prepared as follows: 
Wait edna endenitens 1 gallon 
Sodium Gold Cyanide....... Y4 oz. 
Sodium Cyanide, 96-98%..... Y% to Y% oz. 
Pure Caustic Potash........ 4 oz. 


Temperature, 160° F. at 2%4 volts. 24-K or 
a minimum of 22-K fine gold should be used 
as anodes. A 14-K gold solution can be 
made up with sodium gold cyanide, as out- 
lined above, adding to the solution copper 
cyanide (previously dissolved separately in 
sodium cyanide, using sodium cyanide and the 
copper cyanide in equal proportions, with a 
little hot water for solution). The sodium 
cyanide should be dissolved first in the water, 
contains 70% copper; gold _ cyanide, 
then add the copper cyanide (copper cyanide 
46% gold; so in preparing your 14-K solu- 
tion figure the percentage of copper necessary 
in proportion to the gold to make a 14-K 
alloy). Use a 14-K gold anode. Some firms, 
however, use an 18-K and keep their gold 
solution below the 14-K mark.—Metal In- 
dustry. 
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It Only Takes a Trial Order— 
OF 


ALBADOR 


REG U.S PAT. OFFICE 














The 18K Palladium White Gold that is 
White and Stays White. 


To convince the Jeweler by means of his own tests 


That It—Can be worked practically like Platinum 
Can be remelted without change of properties 
Can be enameled easily and readily 
Can be set even with brittle stones 
Can be heated without change of color as it 
does not tarnish 
A trial of ALBADOR demonstrates all these qualities 
and many others—it shows the reason why ALBADOR 
is used, preferred and recommended by jewelers every- 


where, 
ALBADOR is made in two grades 
both supplied in a complete line of forms and findings 
They Are 


ALBADOR “58’—Containing 18K Gold. Palladium and _ precious 
metals. It can be remelted in the gas furnace. 


ALBADOR “79”—Containing 18K Gold, Palladium and Platinum 
Metals. It can be remelted in the oxy-hydrogen or oxy-gas torch. 


Ask for folder A-A. 
Send in your trial order—today 


It may be returned to us if not satisfactory. 


American Platnum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Charles Engelhard—30 Church St. 





Refiners 
Sweep Smelters 


Gold— Silver — Platinum 


Purchase Ores, Residue, Cyanides and 
Chlorides 


Jewelers’ and Dental Sweep. 


We manufacture White, Green and Yellow 
Gold and Wire, All Karats. 


Pure Silver and Anodes 
Solders, Alloys and Dental Golds. 


Pure Nickel, Zinc and Copper for 
Manufacturing Purposes. 


L. LELONG & BRO., Inc. 


New York Office Works 
17 W. 42nd St. NEWARK, N. J. 























You can do more business 
with less capital 


by making and selling distinctive jewelry at 
reasonable prices 


This is best accomplished by design and the 
matchless color of 


Hoover’s Standard 


18k White Gold 


Non Tarnishable 


“The fold that lights the diamond 
And Stands the test of time.” 


Easy Working 


Solders in all kar- Your refining work 


done for less than 


Order 


ats and colors; also 
Today 


for platinum work. you could do it. 


HOOVER & STRONG, lic. 
Metallurgists 


Orrics AND Works, 11D Wast Turrar STREET. 
BUFFALO, N-Yoo U.S.A. 











Refiners 


Gold 
Silver 
Platinum 








HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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Properties of Gold 





(,* |) js a soft metal, naturally, and its 
purpose is chiefly ornamental. There are 
ions, however, where it is required to 
le into articles of utility that neces- 
sitate a certain amount of wear and tear. 
For this purpose, however, it is too soft to 
use in its natural state and therefore must 
be hardened. 

The methods of hardening metals are 
many and varied, but unfortunately most of 
them have been found inapplicable to gold. 
Gold is not only soft, but very ductile and 
exceedingly malleable, though it loses much 
of its ductility and cohesion when alloyed, 
generally. It has a melting point of 2500 C. 
It has the same degree of hardness as cop- 
per, which is 2.7 as compared with lead 1.5, 
and. the diamond 10. It has half the heat 
and three-quarters the electrical conductivity 
of silver. Alloyed with silver its hardness 
and ductility are increased, but even a small 
percentage of silver causes a decided change 
of color. 

The silver alloy is one of the sources of 
white and green gold, though nickel and 
and zinc have also been used for this pur- 
pose. Lead produces an alloy that is very 
hard and brittle, with a total loss of duc- 
tility, even when used in less than one- 
thousandth of one per cent. Iron will give 
a gray color, arsenic and antimony also give 
a light and crystalline product, which will 
not withstand much temperature—heat evap- 
orating the baser metals, leaving the gold 
behind. 

Various metals may be used with gold 
to produce various colors— white, green, 
blue, red or yellow. 

For general utility the best alloys are 
made with copper and silver, and range from 
10 to 20 Kt. These are of a good yellow 
color and a fair degree of hardness (the 
lower the karat the harder the alloy) and 
are used for pins, spectacle: frames, catches, 
etc. 

In the process of melting gold it has been 
claimed that its toughness can be exceed- 
ingly increased by the addition of carbon and 
ammonium chloride to the molten mass. 

Hammering and rolling, or, in the case 
of wire, drawing, are the best and most sat- 
isfactory methods so far discovered for hard- 
ening gold. To do this successfully, anneal- 
ing of the metal must be done at every 
step, otherwise it will crack or split. 

Where, however, it is required to be used 
for service that will subject it to wear, such 
as a knife blade, it will be found of advan- 
tage to make the body of tough bronze, 
which is then plated to conform to the rest 
of the article—A. S. 
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_ The Powell-Tucker Jewelry Co, is open 
lor business at Rock Hill, €.C. Mr. Tucker 
is an experienced jeweler and has held posi- 
tions with Rock Hill firms for many years 
before going into business for himself. Mr. 
Powell is also well known at Rock Hill, hav- 
ing been for a long time connected with the 
local southern railway shops, and recently 
in the real estate business, to which he will 
devote most of his attention. 
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Supervisors of the Horological 
Institute of America 














Anderson, H. W., Atlanta, Ga. 

Baude, Rudolph H., Baude Co., 306 W. Mar- 
ket St., Louisville, Ky. 

Brady, Edward, Biloxi, Miss. 

Brehm, Albert L., Grogan Co., Wood St., 
Pittsburgh, Pa, 

Brotherly, Conrad J., 411 Springfield Ave., 
Newark, N. J. 

Bourgeois, Sr., Alfred, 220 W. Capitol St., 
Jackson, Miss. 

Bassett, M. W., 1007 Main St., Hartford, 
Conn. 

Barker, A. E., 1311 Washington Ave., N., 
Minneapolis, Minn. 

Cart, W. P., Charleston, S. C. 

Cayce, J. A., care B. H. Steif Jewelry Co., 
Nashville, Tenn. 

Dodson, George 
Spokane, Wash. 

Drosten, William G., 900 Olive St., St. 
Louis, Mo. 

Everts, Roy C., jeweler and optometrist, 
Weatherford, Okla. 

Florsheim, F. H., Little Rock, Ark, 

Frasier, William G., Durham, N. C. 

Garnsey, A. E., Sanford, Me. 

Gruen, Fred G., Time Hill, Cincinnati, O. 

Goldstein, Julius, 3 S. Royal St., Mobile, 
Ala. 

Haberlein, C. L., Cady & Olmstead Jewelry 
Co., Kansas City, Mo. 

Hansen, Wolf C., Hansen & Hansen, 428 
16th St., Denver, Colo. 

Hambly, Charles H., 916 Chestnut St., Phil- 
adelphia, Pa. 

Haussman, Henry, 135 Baronne St., New 
Orleans, La. 

Hartung, Oscar W., Detroit, Mich. 

Heitkemper, Frank, A. G. Heitkemper Co., 
130 5th St., Portland, Ore, 

Hiss, Herman, Bay City, Mich. 

Herzog, Ed., 1907 Third Ave., Birmingham, 
Ala. 

Jessop, Arman J., Jessop & Co., 925 Fifth 
Ave., San Diego, Cal. 

Jahnke, A. F., Jahnke Bros., 912 Main St., 
Richmond, Va. 

Jennings, F. P. D., 115 N. Pearl St., Al- 
bany, N. Y. 

Jones, Albert B., 1329 Fourth Ave., Seattle, 
Wash. 

Jakeman, E. F., Norfolk, Va. 

Lund, Fred M., care Spaulding & Co., Mich- 
igan Ave. and Van Buren St., Chicago. 

Lilley, Edwin F., Milford, Mass. 

Magnon, Alvin, Tampa, Fla. 

Mansur, Arthur G., Burlington, Vt. 

Newton, R. B., Newton-Hagen Co., Fargo, 
N. D. 

Pearsall, C. R., Layson-Pearsall, 236 Main 
St., Salt Lake City, Utah. 

Potts, W. H., Mason City, Ta. 

Russow, D. M., Roanoke, Va. 

Roy, George T., Memphis, Tenn. 

Royal, W. D., Anaconda, Mont. 

Smith, Sterling E., Greenleaf-Crosby Co., 
Jacksonville, Fla. 

Stearns, Frank F., Keene, N. H. 

Staib, Ludwig A., Samuel Kirk & Son, 
,altimore, Md. 


R., 517 Riverside Ave., 


Shipley, Robert Vail 
Wichita, Kan. 

Scheer, Emil J., 259 E. Main St., Roches- 
ter, N. Y. 

Sylvan, Gustaf, Columbia, S. C. 

Senter, William, 51 Exchange St., Port- 
land, Me. 

Stein, Alfred G., 68 Nassau St., New York 
City, N. Y. 

Stecher, Henry F., 276 3rd St., Milwaukee, 
Wis. 

Stever, J. Charles, care B. Horn & Co., 429 
Washington St., Boston, Mass. 

Thompson, W. T., 513 W. 7th St., Los 
Angeles, Cal. 

Taliaferro, E. E., Nashville, Tenn. 

Todd, Frank M., Bridgeport, Conn. 

Van Dusen, M. E., J. J. Freeman Co., To- 
ledo, O. 

Von Horne, William G., 1305 Euclid Ave., 
Cleveland, O. 

White, G. D., 506 Nicollet Ave., Minne- 
apolis, Minn. 

Wright, Victor H., Los Angeles, Cal. 

Wilke, Charles D., Shreve & Co., San Fran- 
cisco, Cal. 

Wilhelm, Fred C., J. J. Sweeney Jewelry 
Co., 419 Main St., Hotiston, Tex. 

Westlake, A. T., Bradley Polytechnic Insti- 
tute, Peoria, Ill. 


M., Jewelry Co., 





Plating and Soldering Aluminium 


ALUMINIUM only alloys at a high tem- 

perature. Ordinary lead solders can- 
not be used, as they alloy only with great 
difficulty. According to a recent investiga- 
tion of the United States Bureau of Stand- 
ards (Circ. 78, 1919), the most satisfactory 
solders are zinc-tin alloys with or without 
aluminium—e. g., zinc 15.50 per cent., tin 
85.50 per cent., zinc 8.15 per cent., and alu- 
minium 15.50 per cent., the remainder being 
tin. These are applied without a flux after 
tinning the aluminium; the higher the tem- 
perature of the latter operation the better 
the adhesion. Brittleness results with a too 
high aluminium content, or when copper or 
antimony are present. A soldering alloy 
which is stated not to crack away when an 
aluminium casting cools down has the fol- 
lowing complex percentage composition: Al 
85, Cu 6.5, Zn 4.5, Fe 2.0, Si 1.5, and Pb .05 
(German Pat. 340,294, of 1919). Another 
method proposed for soldering aluminium is 
to electroplate the metal with a film of iron, 
which is then tinned, so that it can be sol- 
dered in the usual way. The plating bath 
consists of equal parts of four per cent. am- 
monium oxalate and two per cent. ferric- 
sulphate solutions, a current density of 0.15 
amp. per sq. dm. of cathode being used 
(Brit. Pat. 134,315, of 1918). Many solder- 
ing fluxes for aluminium have also been pro- 
posed, the chief being phosphortin, cryolite 
Na,AlF,, stearic acid, and various alkali 
chlorides and fluorides. In order to over- 
come the soldering difficulty, autogenous 
welding of aluminium has been introduced.— 
Chemical Trade Journal. 
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DEE & #@O. 


We manufacture real green 


—< gp ha ge ont Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
S “"~ ° and solders in 10Kt., 14Kt., 
solders and wires, also Platinum and Plated Scraps. 18Kt., also white golds and 
red golds. 0) Mae 7 0) B oh) 


———_« MANUFACTURERS ae oe 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on R t. 
Purchasing and Sales Dept.: . Oe Refining and Manufacturing Plant: 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 











Better Assembling Blocks 


Produced by the makers of the famous REX Tools. 
Made of selected wood and high grade cast aluminum, 
they are indispensable to any watch repairer. 


Wood Blocks—Aluminum Blocks 


No. 10, per set $ .75 SIZES No. 10, per set $ .75 

No. 12, per set 1.00 oo ae | ie, 12 per set 1.25 

No. 14, per set 1.75 |_Ne #109 85 | No, 14, per set 2.00 
Send for catalog of other REX tools. 


pers or diect FG, WILSON Eigin, 1. 


from 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the et 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how ae f battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by wg ed yo pom yt the ee wantebiog 

care as work brought in, and you can safely expec 

receive the same courteous treatment which has for so AS IT LEFT US 

ae & ine Ps per aay — pam. Our oe - OURS IS THE HOUSE THAT 

right. e add only a fair and legitimate profit to the es IVE ve 
AS IT REACHED US actual cost of the job. We don’t believein killing the _ ‘ DEL we oe vagal 

goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed tobe right. Send 

today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll e glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO. (Siinrcw) er terres tits SE 


Johnson Matthey & Co., Ltd. 


Gold, 
| LONDON ESTADLIPHED OVER 
PURCHASE ORES, RESIDUES, ETC.,, 


oe 
i a num CONTAINING GOLD, SILVER OR PLATI- 
l ti NUM, JEWELERS’ & DENTAL SWEEPS. 


Refiners and Assayers Highest Prices Given for the Metals 


+. B. HAGSTOz @ SON | 0 FULL ASSAYED CONTENTS 


709 Sansom St., Philadelphia | NEW YORK OFFICE Metals in Exchange 
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WOOLWORTH BUILDING If Desired 


— 
————, 
































May 7, 1924. 





[Patents Granted by the United States 
and the Registered Trade-Marks.] 























UNITED STATES PATENTS 


Issue of aoe 29, 1924 


1,492,169. CIGARETTE HOLDER. Ray E. Har- 
vey, Stockton, Cal. Filed March 18, 1922. 
Serial 544,786. 2 Claims. 

A cigarette holder comprising a barrel having 

a mouth piece attached thereto at one ‘end, en- 

larged flanges at both ends of the barrel, and a 





sleeve of substantially the same length as_ the 
barrel and movable between the flanges thereof, 
said sleeve having a slidable fit with the outer 
barrel flange and having an inturned flange bear- 
ing on the barrel between the flanges thereof. 
1,492,264. CLOCK. Wirson E. Porter, New 
Haven, Ccnn., assignor to New Haven Clock 
Co., New Haven, Conn. Filed Aug. 30, 1923. 
Serial 660,143. 3 Claims. 
In a clock, the combination with the front and 





rear movement-plates thereof, of a mounting-plate, 
a case-back, a bell, and sectional pillars uniting 
the said elements in spaced relation. 


1,492,290. BRACELET. Josepu G. Fisuer, New- 
ark, N. J. Filed Aug. 9, 1923. Serial 656,536. 
1 Claim. 


In a link bracelet a link having open ends 





with cpposed studs on the inside at one end and 
a lip on the other end and disposed so as to be 
crimped around the studs on the next adjacent 
link, 


1,402,318. MASTER CLOCK. Tuappevus Srte- 























PMNBNS CASNER, Plainfield, N. J., assignor, by 
mesne assignments, to George Rawak, New 
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York, N. Y. Filed Oct. 22, 1920. Serial 
418,697. Renewed March 24, 1924. 6 Claims. 

In an electric clock, in combination, a frame, a 
shaft rctatably supported in the frame, and means 
for rotating the shaft at uniform speed compris- 
ing an armature loosely mounted on the shaft, a 
clutch device operatively connecting said armature 
and shaft, a coiled spring concentric with the shaft 
and having cne end secured to the frame and the 
other connected to the armature, an electro-magnet 
for intermittently actuating the armature to wind 
the spring, means for automatically energizing the 
electro-magnet when the spring becomes unwound, 
and means for adjusting the tension of the spring. 


1,492,342. FLEXIBLE BRACELET. Morris 
WEINER, New York. Filed Jan. 29, 1923. 
Serial 615,461. 14 Claims. 

In a bracelet, a series of links, and means for 
flexibly joining adjacent links together comprising 
end members, adapted to be secured in juxtaposition 





to adjacent links, at the ends of said links, and 
means on each of said members offset from and 
integral with the remainder of each of said mem- 
bers respectively and limited to the space between 
said adjacent members for joining said members to- 
gether. 
1,492,381. TOILET CASE. Wittiam LInNbeEn- 
MAYER, New York. Filed June 9, 1923. 
Serial 644,388. 1 Claim. 

A coin holding receptacle, a cover member 
hinged to the receptacle and having a catch ele- 
ment, a resilient latch secured to the coin holding 
receptacle substantially diametrically opposite the 





hinge and projecting above the receptacle to en- 
gage with the catch element, inwardly projecting 
lug means secured to the receptacle upon the op- 
posite side of the center of the receptacle from the 
resilient catch, and yielding means to normally hold 
the coin in engagement with the lug means, said 
resilient catch serving as an obstruction element 
for the coin whereby the coin must be properly 
tilted before it can be removed. 

1,492,403. SOFT-COLLAR ATTACHMENT. Vern 
Sater, Chicago, assignor to John Rainford, 
trustee, Chicago. Filed Dec. 30, 1921. Serial 
525,865. 8 Claims. 

In attachments for soft collars, a holding device 
for the wings of the latter embodying a pair of 
stiffened elongated end supports which provide 





means for detachably securing same to said wings 
adjacent the end edges thereof, and flexible means 
of tensile elasticity connecting said end supports 
in laterally spaced relation, the said elongated end 
supports being projected laterally at beth ends sub- 
stantially beyond the flexible connecting means 
there between. 
1,492,451. REFILL MECHANISM FOR FOUN- 
TAIN PENS. Watter E. Guyot, Janesville, 





a? 


Wis., assignor to The Parker Pen Co., Janes- 
ville, Wis. Filed March 17, 1923. Serial 
625.917. 5 Claims. 

In a mechanism of the class described, a single 
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presser bar, and a plurality of resilient elements, 
said resilient elements being pivotally connected 
with the presser bar and having sliding movement 
relative thereto, 
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64,529. METAL BORDER STRIP OR SIMILAR 
ARTICLE, Corin D. Barrett, Providence, 
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R. I., assignor to Farber Bros., New York. 
Filed April 4, 1923. Serial 5,695. Term of 
patent 7 years, 

64,42, JEWEL STONE OR AN ARTICLE OF 
STMILAR NATURE. Samuet Hetrer, New 
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York, assignor to L. Heller & Son, Inc., New 
York, Filed Feb. 23, 1924. Serial 8,709. 
Term of patent 7 years. 

64,543. JEWEL STONE OR AN ARTICLE OF 
SIMILAR NATURE. Samuert HEtrer, New 


York, assignor to L. Heller & Son, Inc., New 
York. Filed Feb. 23, 1924. Serial 8,710. 
Term of patent 7 years. 


64,544. FINGER RING. Sot Kaurman, New 
York, assignor to David Klebanoff and Samuel 





Grossman, Co-partners trading as Keban ff 
& Grossman, New York. Filed Jan. 19, 1924. 
Serial 8,356. Term of patent 3% years. 


64,549. SCARFPIN. Frank MILHENING, Evans- 





ton, ITIL, 


assignor ta J. Milhening, Inc., Chi- 
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Are You Experiencing Any Trouble in Fitting Watch Crystals? 
The New Improved 


G-S FLEXO CRYSTALS CRYSTALS YOU Gan BREAK 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size Fanon noe / 
or make watch in both the open and hunting case. Registered 


G-S FLEXO CRYSTALS are made of a special new transparent 


composition for watch crystals only; very clear, and will not discolor, Beware of Substitutes 
shrink or warp; they fit tight and are dust proof. These crystals do not 
chip, break, or crack, and there is no loss whatever. For perfect Crystals 

insist on the genuine 


Write for full particulars and references from prominent jewelers. GS fens Cesetals 
Manufactured and Sold by bearing our trade 


GERMANOW-SIMON MACHINE CO. fancy Shape _Non-Breakable 


547 West Avenue, Rochester, N. Y., U. S. A. Write for Particulars. 

















Two In One 


A combined 

crucible and 

Muffle Furnace. 

Crucible capac- 

ity 12 lbs. metal. 

Muffle 314” wide 

et 2%" high 6%” 

bh G j —= deep. Just the 
eS : ™ thing for shops 
—— with limited 


4 space. Write for catalog “B-10”, full of Jewelers’ apparatus. 
Get A Trade Mark Education Buffalo Dental Mfg. Co 


Bradley Horological is a trade mark known the world over, and BUFFALO N. Y U S A 
J] oe . o e e 


stands at the head of all institutions of this kind. 

It has gained this enviable reputation by insisting that its students 
shall be thoroughly grounded in the rudiments of the work, and 
become efficient in every part of the work as they take it up. Every . ’ " 
number on the lists and every operation has been worked out in F | J | T | d § ] 
sequence, thereby producing the efficient and finished workman. I es, ewe ers 00 8 an upp 1es 

It has been said that “efficiency promotes courage and mentality” = 
and again that “efficiency is built not born.” BRADLEY BUILDS Telephone Cortlandt 5222 
EFFICIENCY. 

The capacity for hard work and infinite patience are the most AGENTS 
important factors in the make-up of a person desiring to become a 


| 
J 
thoroughly competent watch repair man. Young men wishing to get ‘American Fi ES 




















to the top in this art should make arrangements to enter this . Swiss’’ 
department of Bradley Polytechnic Institute, as soon as possible in & *, Gum 


order that you may be realizing the benefits of this high class = 
instruction in the very near future both as to ability and salary. AMERICAN-SWISS FILE & TOOL Co.'s 
A postal card addressed to AMERICAN GAS FURNACE CO.’S 
Gas Furnaces for Melting, Annealing, Enamel- 


Bradley Polytechnic Institute Send Blast ae Soe Assaying, Etc. Positive Pressure 
Horological Dept., PEORIA, ILLINOIS Anchor Tool & Supply Co., Inc. 


will get one of our latest art Catalogues, which will prove of Formerly Tool and Supply Dept. of 
interest to you. E. P. REICHHELM & CO., Inc. 


24 JOHN ST. $3 NEW YORK 


























Green’s Polishing Motors; Plating Dynamos; Sal-Hyde Plating Salts 








We give you (30) years of service and improvements 


If you contemplate visiting New York during the coming Democratic Convention, or later on, we 
invite an inspection of our Electro Plating Plants and Polishing Machines, shown in complete working 


SPECIAL NOTE. ‘“Sal-Hyde’’ is the only ma 
terial giving a perfect white platinum color and 
condition at our establishment. i wear to yellow, bright, green, white gold or other 


Mfd. by The W. GREEN ELECTRIC CO., 81 Nassau Street, New York | eee” Prag ee i ie a 


eee 


| Gold, Silver, Plztinum Color, Copper 
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ago. Filed March 6, 1924. Serial 
ferm of patent 7 years. 

64.548. SCARFPIN. 
ton, IIL, assignor to J. 











Filed 


patent 7 


March 6, 1924. Serial 


cago. 
Term of 
64,552. SCARFPIN. 
ton I11., 


years. 


assignor to J. Milhening, 























cg. Filed March 6, 1924. Serial 8,859. 
Term cf patent 7 years. 

64,565. FINGER RING. Henry Rvureisen, New- 
ark, N. J. Filed Jan. 26, 1924. Serial 8,433. 


Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 


6 of said Act. ] 





Trade-Marks Registered April 15, 1924 
(Continued) 

(CLASS 28. JEWELRY AND 

AL WARE.) Otsen & 

Filed June 18, 1923. 


Ser. 182,173. 
PRECIOUS-MET 


Esann, Chicago. 





Particular 


description of goods.—Silverware— 
Namely, Flat Tableware, Both Plated and Sterling; 
Finger Rings, Bracelets, Bar Pins, Scarf Pins, 
Cuff Links, Watch Chains and Neck Chains, Laval- 
liéres, Necklaces, and Fraternal Jewelry, Both 
Made of and Plated with Precious Metal. 
Claims use since June, 1913. 
Ser. 185,639. (CLASS. 25. 
PRECIOUS METAL WARE.) 
Mrc. Co., Providence, R. I. 
1923. 


Particular 


JEWELRY AND 
J. J. Wuite 
Filed Sept. 10, 


goods.—Emblems and 
Base Metal Plated 


description of 


Badges of Precious Metal ot: 





8,856. 


Frank MILHENING, Evans- 
Milhening, Inc., Chi- 


8,860. 


FrRaNK MILHENING, Evans- 
Inc., Chi- 


THE JEWELERS’ 


with Precious Metal, 


The 
Crusade 


Watch Chains, Pins, Buttons, and Rings. 
Claims use since June 2, 1923. 


Ser. 187,786. (CLASS 1. 
PREPARED MATERIALS.) 
MINING CORPORATION, 
October 31, 1923. 

No claim is made to the 
words “Genuine,” “Onyx,” 


YAVAPA 


exclusive use 
and 






3 
“a 
% 

C7 


YAVAPAI ONYX 


Dubuque, Iowa. 


CIRCULAR 


Stamped, Molded, or Hand 
Tooled, and Specifically Charms to be Hung Upon 


c 


RAW OR PARTLY- 


1 Onyx 
Filed 


of the 
“Yavapai.” 


MINING CORPORATION 


Particular description of goods.—Onyx. 
Claims use since October 1, 1923. 


Ser. 188,457. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) Tue 
Co., New York. Filed Nov. 16, 1923. 

No claim is made in this case to the 

“Diamond Cut” apart from the 

the 


drawing. 








AND 
VICTOR 


words 


mark shown in 





Particular description of gcods. — Glass-Bead 
Necklaces and Other Imitation Necklaces and 
Strings of Beads for Personal Adornment. 

Claims use since October 1, 1920. 

Ser. 190,185. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Louis Apets, New York. 
Filed Dec. 28, 1923. 





Particular description of goods.—Movemei 
Cases of Watches. 
Claims use since Jan. 22, 1922. 
Ser. 190,714. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) Baropa 
Co., Inc., New York. Filed Jan. 12, 


Cupid 


Trade-mark consists of the werd “Cupid.” 


LACO 


its and 


AND 
PEARI. 
1924, 
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Particular description of goods.—Artificial Pearls. 
Claims use since October 1, 1923. 


Trade-Marks Registered April 15, 1924 


Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 





182,866. (CLASS 28. JEWELRY AND 
PRECIOUS - METAL WARE). Hupson 
Jewetry Mrc. Co., Inc., New York. Filed 
Dec. 20, 1923. Serial 189,938. 

Particular description of goods.—Watch Brace- 
lets, Watch Chains, Bracelets, Wrist Rings, Wrist 


Bands Mounted with Precious or Plated Metal. 
Claims use since January, 1922. 
182,875. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) J. Butova Co., Inc., New 
York. Filed July 19, 1923. Serial 183,432. 


KELLOGG 


Particular description of goods.—Clocks and 
Watches. 

Claims use since Dec. 1, 1921. 

Trade-Marks Registered April 15, 1924 


182,588. WATCH MOVEMENTS AND WATCH- 
CASES. Isex Watcu Co., Inc., New York. 
Filed January 19, 1923. Serial 174,779. 
Published January 29, 1924. 


Trade-Marks Published April 29, 1924 


183,280. WATCHES AND PARTS OF WATCHES. 
FaBRIQUE D’HorLoGERIE Recta S. A., Bienne, 
Switzerland. Filed Aug. 14, 1923. — Serial 
184,442. Published Feb. i2, 1924. 

183,293. INFANTS’ KNIVES, FORKS AND 
SPOONS OF PLATED SILVER. Peter A. 
BROUILLETTE, doing business as The Brouillette 
Co., Sioux City, Iowa. Filed Aug. 25, 1923. 
Serial 184,958. Published Feb. 12, 1924. 

183,302. GOLD AND SILVER JEWELRY FOR 
PERSONAL WEAR. Lanssurcn & Bro., 
Inc., Washington, D. C. Filed Dec. 27, 1922. 
Serial 173,895. Published Feb. 12, 1924. 

183,357. WATCHES, WATCH MOVEMENTS 
AND PARTS THEREOF. Optima Societe 
ANoNnyYME, Grenchen, Switzerland. Filed Oct. 
23, 1923. Serial 187,383. Published Feb. 12, 
1924. 

183,368. WATCHES, WATCHCASES, WATCH 

MOVEMENTS AND PARTS THEREOF. 

R. Gsett & Co., Inc., New York. Filed Nov. 

3, 1923. Serial 187,943. Published Feb. 12, 

1924. 


183,369. STERLING-SILVER FLATWARE AND 
HOLLOW WARE. INTERNATIONAL SILVER 
Co., Meriden and Wallingford, Conn. Filed 








Oct. 30, 1923. Serial 187,678. Published Feb. 
12, 1924. 

183,384. LINGERIE CLASPS. Tue WILson 
Fastener Co., Cleveland, O. Filed Nov. 21, 
1923. Serial 188,649. Published Feb. 12, 
1924. 

183,396. JEWELRY, METAL PENCILS, 
VANITY CASES, PUFF BOXES, COIN 
PURSES, MESH BAGS, METAL PURSES 
AND NECKLACE SETS. Coun & Rosen- 
BERGER, INc., New York. Filed Sept. 15, 1923. 
Serial 185,813. Published Feb. 12, 1924. 

183,398. WATCHES. Jos. FLrasuner, doing busi- 
ness as Hirsch & Flashner, New York. Filed 
Nov. 17, 1923. Serial 188,474. Published 
Feb, 12, 1924. 

183,511. CERTAIN ARTICLES OF JEWELRY. 
ForstNeR Cuatn Corp., Irvington, N. J. 
Filed Oct. 22, 1923. Serial 187,305. Pub- 
lished Feb. 12, 1924. 

A. M. Thomas, Niagara Falls, N. Y., 
moved on May 1 to 420 Third St., that city 








C. J. McKay and §S. Nelson have leased a 
store at 1633 Fourth Ave. for a jewelry 
store, 

Irving Gelb has just completed a selling 
trip in the Grays Harbor country for I. 
Lachman & Sons Co, 

Sam Lachman, of I. Lachman & Sons Co., 
is il] this week and has been unable to at- 
tend to his work at the office. 

J. F. Loveridge has joined the sales force 
of S. A. Perkins & Co., wholesale establish- 
ment, and will cover the local field for that 
house, 

W. Lindeburg, University District jeweler, 
will shortly move into new quarters in the 
new Woolworth building being constructed 
in that section. 

Purnett Bros, have added another link to 
their chain of credit jewelry stores. The 
new store was opened this week at 5th and 
Market Sts., San Francisco, 

Mrs. D. Davids, of Davids Jewelers, has 
purchased the lease on a large office building 
on Pine St., which she will operate in addi- 
tion to her activities in the jewelry business. 

L. C. Ervine has opened a new shop on 
Westlake in a newly remodeled building. 
New fixtures have been installed in the shop 
which has a 14 foot front and large display 
windows. 

John Hawthorne has opened a new retail 
jewelry store at Cle Elum, Washington. 
The shop is compact and artistically fur- 
nished. Business in that section is reported 
very satisfactory. 

M. J. Caplan, Westlake jeweler, whose 
street clock was demolished about a year 
ago by tne automobile of an alleged boot- 
legger, was awarded $1,000 damages in a 
court decision here last week. 

J. Sinclair and J. Gabriel, jewelry auc- 
tioneers, returned this week from a success- 
ful sale conducted for the last month for 
Richard Schacht, Spokane, Wash. Prac- 
tically the entire stock was closed out at the 
sale. 

Albert Hansen is having new bronze light- 
ing fixtures installed in his Second Ave. 
store preparatory to general renovating and 
remodeling which will be begun this week. 
When completed, the store will run a full 
half block deep. 

H. L. Emmons, retail jeweler of Sno- 
homish, Wash., was in the city last week 
visiting friends and buying new stocks for 
his shop in that city. Horace Condy, Sedro 
Wooley, who was in the city last week, re- 
ports good business. 

That Seattle will have an excellent repre- 
sentation at the State convention of retail 
jewelers at Wenatchee, Wash., May 19 and 
20 is indicated by the large number of local 
dealers who are already making plans to 
attend. Both wholesale and retail jewelers 
are expressing their intentions to be present 
at the session. Many plan to drive by auto- 
mobile to the neighboring city. 

Christine Lang, bookkeeper for J, Lach- 
man & Sons Co, who recently returned 
from California where she spent a month’s 
vacation, was aboard the Ruth Alexander 
which struck a rock some distance from 
San Francisco and was reported sinking. 
Among the other passengers, Miss Lang 
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was removed to the H. F. Alexander and 
taken to San Francisco and on to Seattle. 

Harry E. Folkenson, Pacific Coast man- 
ager for the Gruen Watch Co., was in 
town last week with Oren Hohneck, north- 
west representative of the company. ‘They 
report business along the Coast and in the 
middle west in very favorable condition with 
the exception of (California where the pre- 
vailing epidemic of hoof and mouth disease 
among the stock has done a great deal of 
harm to business in general and particularly 
in jewelry and luxuries. 

John Michael, who recently took over the 
store of his brother, Peter Michael, will 
move this week from his Pike St. location 
which is being taken over for additional 
space by the Peoples Bank, to new quarters 
at 1422 Third Ave., which have been com- 
pletely remodeled. The total rental for a 
period of years exceeds $40,000. The new 
store will be 20 x 111 feet with full base- 
ment, elevator service, mahogany paneling 
and will be much larger. New fixtures will 
be installed and additional help secured. 
Mr. Michael has been in the city 35 years 
in various lines of business. 

Retail business is improving in the last 
week and collections of all kinds continue 
good. The general business condition is 
niore wholesome in this territory than after 
Easter last year. Work is plentiful and 
everyone is employed. Bills are being paid 
and installments are prompt, according to 
focal reports. The condition of politics at 
Washington, D. C., and the failure to reduce 
taxes has made business slow during the 
past four months according to retailers, but 
a general improvement is hoped for and 
wholesale houses indicate that retail buyers 
are preparing for a good season, 

Local architects have been awarded a con- 
tract for the installation of a jewelry store 
in the Kress building now under construction 
on the corner of Third Ave. and Pike St. 
The store will be owned by Ben Tipp and 
will be known as the Tipp Credit Diamond 
Shop. The award involves the installation 
of a front, show windows, mezzanine floor, 
wall cases, mirrors, etc. Mr. Tipp has also 
had the present location of the American 
Jewelry Co. remodeled and will continue to 
operate it in connection with the new store 
and his present Second Avenue Diamond 
Shop, making three stores in all. 

Among out-of-town salesmen and eastern 
representatives in the city this week are: 
R. H. Snow, manufacturers’ representative 
of San Francisco, representing Roth & Snow, 
and the O. M. Draper Corpn., of North 
Attleboro, Mass.; Milton Sandfelder, Attle- 
boro, Mass., representing D. F. Briggs Co., 
who is in town with Mrs. Sandfelder ; Lewis 
Ostby, manufacturers’ representative of San 
Francisco, in the interests of George L. 
Paine Co., North Attleboro, Mass.; D. Ful- 
ton, of San Francisco, representing eastern 
factories ; Charles Wineshand, Jr., represent- 
ing the firm of that name of New York. 








Business Troubles 


An involuntary petition in bankruptcy has 
been filed against L. Goodman, Philadelphia, 
Pa. 

Involuntary bankruptcy proceedings have 
been instituted against E. J. Marcotte, Sid- 
ney, Nebr. 
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Louis Rush, Steubenville, O., was in Pitts- 
burgh last week buying merchandise and 
visiting some of his friends in this section. 

B. Zimmerman, Martins Ferry, O., re- 
cently returned from a prolonged southern 
trip. Conditions in that section are reported 
to be satisfactory. 

Daylight saving went into effect here with- 
out any dislocation of business and the jewel- 
ers are taking full advantage of the extra 
hour of daylight after business hours. 

Francis J. Keating has been nominated by 
the nominating committee of the Pittsburgh 
Chamber of Commerce as a candidate for 
director of that Pittsburgh trade body. The 
election will be held May 15. Mr. Keating 
is the president of the Grogan Co. 

Howard McCandless, Beaver Falls, a 
member of the firm of J. D. McAnlis & Son, 
was in Pittsburgh last week buying goods. 
Charles Mann, also of the same town, was 
here buying. The volume of trade in the 
Seaver Valley is reported fairly good. 

S. M. Reichblum, Wheeling, W. Va., was 
in Pittsburgh last week making arrange- 
ments for the opening of a gift shop in the 
Pittsburgh store to be featured in connec- 
tion with the jewelry business. The gift 
idea continues to grow in this territory. 

J. P. Archibald, acting secretary of the 
Llairsville Chamber of Commerce, is a mem- 
ber of the reception committee of that town 
appointed to receive the Pittsburgh Cham- 
ber of Commerce trade tourists on the occa- 
sion of their visit there this month. The 
tour will cover four days and will be made 
by special train. 

Pittsburgh jewelers were given a good 
scare last week, because of the threatened 
street car strike, but it is believed the dif- 
ferences which exist will be ironed out. 
The mayor intervened and the 3,200 plat- 
form men decided to hold off from walking 
out, pending an effort to compromise the 
demands for an increase in wages of 10 
cents an hour. 

Emanuel Grafner, of Grafner Bros., who 
with Mrs. Grafner was at French Lick 
Springs for several weeks, received a tele- 
gram recently to go to Philadelphia, where 
their daughter is attending school. She 
was taken suddenly ill and rushed to a hos- 
pital, where an operation was performed for 
appendicitis. Miss Grafner was recovering 
nicely, according to the latest accounts. 








New Enterprises 


L. C. Ervine has opened a new shop at 
Westlake, Seattle, Wash. 

John Hawthorne has opened a new retail 
jewelry store at Cle Elum, Wash. 

A jewelry store has been opened by S. C. 
Cohen at 565 N. Pearl St., Albany, N. Y. 

C. J. McKay and S. Nelson have leased 
a store at 1633 Fourth Ave., Seattle, Wash, 
for a jewelry store. 

The Miller-Fried Jewelry Co., is the 
name of a new jewelry store opened on 
N. Broad St., Atlanta, Ga. 








Dave Lambert has opened a jewelry re- 
pair shop at Seymour, Tex. 








